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Why Would You Want the Federal
Government as Your Customer?

« U.S. government is the world’s largest buyer of
goods and services.

« Government purchases total over $425 billion a
year.

 Federal agencies are required to establish small
business contracting goals.
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. Search more than 24,800* active federal opportunities. ’-it"REcovERY

Locate actions fundead by the Amarican
Recowvary and Hainveastment Act.

"SEARCH RECOVERY OPPORTUNITIES |

Posted Date: |Last9{} Days j

Set-Aside Code: |Any j
Flace of Performance: |."3'.r13.|r State or Termtory j @ FBO RECOVERY REFORTS
m Click here for
Type: IAny j Keyword / Solicitation #: Opportunities
| m Click here for Awards
Agency- |J:} | Click here to learn more.
search | Additional criteria and multiple selections are available on the advanced search form. [ SMALL BUSINESS EVENTS
olices posted Within the fast 50 days Learn more about the Small
Business Central Event
d) ATTENTION: Agency users are responsible for properly uploading controlled, Listing or search now for
unclassified materials to FBO using the access control procedures for document FELE

packages and attachments detailed in the FBO Buyers Guide Do not upload ANY
classified materials to FBO.

|#| VENDOR COLLABORATION
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How Does the SBA Help Me
Become a Government Contractor?

 Ensuring small businesses receive a fair share
of contracts

» Classes, workshops and counseling by SBA
district offices and resource partners

| business opportunities
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Is Becoming a Government
Contractor Right for You?

 Can you spend the time required to identify
agencies and buyers?

 Can your business financially support the costs
Involved in a government contract?

 Are you prepared to learn and follow the federal
procurement rules?

small business opportunities
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Myths and Realities About
Government Contracting

« Myth: Doing business with the government is
too complicated and it takes forever to get paid.

- Reality: The government uses many commercial
and business-friendly practices

. buying off-the-shelf

. paying by credit card

. generally, payments received within
30 days of invoicing

OPENING DOORS
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Myths and Realities About
Government Contracting

« Myth: I'll be competing against large businesses
and multinational corporations for contracts.

- Reality: SBA has programs and “hands-on”
assistance to help small businesses sell to
the federal marketplace.

small business opportunities
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Getting Started —
Registering with the CCR

« The Central Contractor Registration is an online
database of companies wanting to do business
with the federal government.

N small business opportunities

 Buying agencies can search the CCR for vendors.

 Creating and updating your small business profile
In CCR gives your firm access to contracting

opportunities.
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Getting Started —
the Dynamic Small Business Search

e e @

| business opportunities

{OPENING DOORS

« From CCR, enter your business profile in SBA’s
Dynamic Small Business Search database.

 Using the DSBS, agencies can quickly identify
potential small business vendors.
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Central Contractor Registration

CCR Home CCR Search Federal Agency Registration Hews Release Notes Request Data Access Help
Contractors Grantees International Registrants Small Businesses Security Notes Active Registrants 622510
CCR Help

Getting Started SCHEDULED MAINTEMANCE: CCR and FedReg may be unavailable

Frequently Thursday, March 8, 2012 between 2100 and 2359 EDT as we go through scheduled maintenance.
Asked We apologize for the inconvenience.
Questions

Interactive Help
ContactUs
Welcome to Central Contractor Registration (CCR)
Central Contractor Registration (CCR) is the official, FREE on-line registrant database for the U.5. Federal Government. CCR collects, validates,

Quick Links stores and disseminates data in support of agency acquisition and award missions. You do not need pay to register in CCR. Learn more about
CCR Policy and Backaround.

Dynamic
Small
Business . .
Search Log into CCR Top Frequently Asked Questions
ORCA
How do | register in CCR?

User ID:
SBA || Log In Follow these steps: Step 1: Access the CCR online...
Reqguest -
DU?\IS Password: | What are my yearly renewal reguirements? How do | keep my

Mumber record active?
You must renew and revalidate your registration...

Federal Forgot User ID Forgot Password

Business How are CAGE Codes assigned?

Cpportunities Background: The Commercial And Government Entity...
Systern for Create New Registration | am updating and renewing my CCR record and noticed that

Award the D&B information provided reguires changing. How can |
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Getting Started —
Developing an Effective Profile

« Familiarize yourself with the CCR and the
Dynamic Small Business Search.

 Perform a search as if you were looking to hire
your firm.

 Analyze the profiles of firms in your area of
expertise.

OPENING DOORS
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« Your CCR/DSBS profile Is your business’ resume
— review, update, strengthen.
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Pre-registration Steps

» Review CCR system instructions.

e Contact Dun & Bradstreet for a free DUNS
number.

« Get a federal tax identification number from
the IRS.

' business opportunities
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Pre-registration Steps

« Determine if your business meets SBA small
business size standards.

« Identify the required industry, product, and service
codes procurement officials use to search for
specific businesses.

— North American Industry Classification Codes
— Standard Industrial Classification Codes
— Product Service Codes

— Federal Supply Classification Codes
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Federal Procurement Goals

Federal procurement goals provide agencies with a
strong incentive to look for qualified small businesses
when awarding contracts.

Explore:

« SBA Certification Programs

| business opportunities

SOPENING DOORE

« Self-certification Programs



http://www.sba.gov

SBA Certification Programs

SBA programs assist specific groups in securing federal
contracts:

« Historically Underutilized Business Zone Program
(HUBZone)

« 8(a) Business Development Program

« Small Disadvantaged Business Certification
Program

small business opportunities
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Self-Certification Programs

These certifications provide eligibility to receive
special procurement opportunities:

« Women-owned Small Business
e Service-Disabled Veteran-owned Small Business

 Veteran-owned Small Business (for Veteran’s
Administration procurements and subcontracts).
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Ready to Register

Go to www.ccr.gov and click on
“Start New Registration.”
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Learn about Federal Contracting

The more you know about how the government
buys products and services the more successful
you will be in landing contracts.

 Training and counseling programs

« SBA procurement resources

| business opportunities
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Training and Counseling Programs

« Small Business Training Network — a virtual
campus

 Business Opportunities: A Guide to Winning
Federal Contracts

* Free, online “how-to” courses on federal
procurement procedures

| business opportunities
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Counseling Programs

« SBA district offices in every state and
territory

« Small Business Development Centers —
1,000 primarily located on college campuses

« \WWomen’s Business Centers — 114 nationwide

small business opportunities
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« SCORE — Counselors to America’s Small
Business, 400 offices nationwide
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Procurement Technical Assistance Centers

 Help businesses that want to sell to federal,
state and/or local governments.

e Located in most states.

[0 'business opportunities
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SBA’s Procurement Center Representatives

« Work with federal agencies to identify prime
contracting opportunities.

« Recommend reserving procurement for
competition among small businesses.

e Provide small business sources to federal
buying agencies.

| business oppor
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SBA’s Commercial
Marketing Representatives
« Conduct compliance reviews of prime contractors.

e Counsel small businesses on how to obtain
subcontracts.

« Conduct matchmaking activities.

small business opportunities
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 Provide training on Subcontracting Assistance
Program.
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|dentifying Contracting Opportunities—
Federal Business Opportunities

« Announces available business opportunities
« ldentifies contracts over $25,000

 Online listing at www.fbo.gov

% ' business opportunities
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|dentifying Contracting Opportunities —
Simplified Purchases
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« Government uses simplified procedures for
purchases between $3,000 and $100,000.

» These purchases are generally reserved for
small businesses.
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|dentifying Micro-purchases

« Government purchases under $3,000.
» Do not require competitive bids or quotes.

« Payment via government credit card.

' business opportunities

SOPENING DOORE

eral government contracting

I

SA www.sba.gov



http://www.sba.gov

b V1

o o _ N

= 22 |dentifying Contracting Opportunities —

3 O General Services Administration

e O schedules Programs

e

) » GSA establishes long-term governmentwide
- G contracts.

i s * Provides access to over 11 million commercial
2 z supplies and services.

—

o O « Becoming a GSA schedule contractor increases
E o your ability to get contracts.
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|dentify Subcontracting Opportunities

« Teaming with a prime contractor can be a
profitable experience.

« EXperience gained as a subcontractor helps you
In bidding on prime contracts.

« SBA’'s SUB-Net searchable database posts
subcontracting opportunities.

small business opportunities
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Marketing Your Business

« Determine which government agencies buy your
products or services.

« Identify the contracting procedures those agencies
use.

 Develop a focused marketing strategy.

eral government contracting
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Marketing Tips

 Get to know the agency staff using your products
or service and procurement officers.

 Focus on opportunities in your niche and prioritize.

 Be persistent and professional.

' business opportunities
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Contracting Checklist

« Sign up for Business Opportunities:
A Guide to Winning Federal Contracts.

« Identify your industry, product and service codes.

« Apply for DUNS and TIN numbers.

 Develop your business profile.

small business opportunities
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* Investigate SBA programs for small businesses.
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Contracting Checklist

 Register in the CCR and the Dynamic Small
Business Search database.

« Meet local counselors.
» Check out procurement Web sites.

* Practice searching for contract opportunities and
preparing bids/offers.

« Market your business, the most important step in
winning federal contracts.
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Vince LoPrestl

505 South Second St., Ste 225

Ft. Pierce, FL 34950
772.466.3176

vincent.lopresti@sba.gov
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