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nity to shape, refine, and execute ’
innovative security solutions for
partners in support of U.S. interests.

Defense Solutions for America’s Global Partners

Vision

Strengthened partnerships that fur-
ther the national security interests
of the United States.

Values
~Integrity~ Defense Security Cooperation Agency
201 12th Street, South
~Excellence~ Atlington, VA 22202
~Service~ Phone: (703) 601-3670
Email: LPA-Web@dsca.mil
~Innovation~ Visit us at: www.dsca.mil
Like us on Facebook
~Diversity~ See us on Youtube

www.youtube.come/dscayt




Defense Security Cooperation Agency

At DSCA, we support U.S. national
security and foreign policy by building
the skills and capacity of our interna-
tional partners to improve their own
security. We also provide critical hu-
manitarian assistance to our partners
during times of crisis. Improving our
international partners’ security contrib-
utes to regional stability and increases
interoperability with U.S. Forces.

Our top priority is to support the
U.S. Combatant Commanders in an
anticipatory, efficient, flexible manner
so that our international partners are
well trained and equipped to be strong,
valuable partners in their regions and
to participate in joint operations.

We are experts in our field, highly
trained, experienced, and deeply com-
mitted to providing our partners the
highest level of service possible at a

a reasonable cost. Our leaders depend on us to
overcome challenges and meet pressing needs by
applying our unique knowledge and skills to de-
liver innovative solutions.

DSCA plays a pivotal role in coordination
and delivery of Security Cooperation by aligning
the priorities of the U.S. Government, interna-
tional partners, and the defense industry with
available resources, laws, and complex business
processes.

We apply our subject-matter expertise, insti-
tutional knowledge, and established relationships
to develop timely, effective, and sustainable de-
fense solutions for the U.S. and its partners.

DSCA'’s Portfolio

o $96 Billion in Foreign Military

Sales from 2005-2010

e 13,000 Active Cases, with more

than 165 countries and a total
value of more than $327 billion.

e $46 billion in projected Foreign
Military Sales in 2011

e 505 ongoing Humanitarian Assis-
tance Projects in 93 countries

e 49,000 International Students from
156 countries
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