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right of participation in the earnings of any domestic concern, cor-
porate or non-corporate, which is engaged in the manufacture or sale
of manually powered paint applicators or engaged in the manufacture
or sale of raw materials to companies engaging in the manufacture or
sale of manually powered paint applicators, or from entering into any
arrangements or understanding with such acconcern through which
respondent EZ becomes possessed of that concern’s market share.

For the purposes of this order, manually powered paint applicators
are defined as: paint and varnish brushes; paint rollers including pans,
covers, handles, and other accessories sold separately, or as part of a
paint roller kit; and miscellaneous paint applicators other than spray
equipment and aerosol cans.

VIII

It is further ordered, That respondent EZ shall within sixty (60)
days after date of service of this order, and every sixty (60) days
thereafter until respondent 157 has fully complied with the provisions
of this order, submit in writing to the Federal Trade Commission a
verified report setting forth in detail the manner and form in which
respondent EZ intends to comply or has complied with this order.
All compliance reports shall include, among other things that are from
time to time required, a summary of contracts or negotiations with
anyone for the specified stock, assets and plant, the identity of all such
persons, and copies of all written communications to and from such
persons.

X

It is further ordered, That respondent EZ notify the Clommission

at least thirty (30) days prior to any proposed change in the corporate

- respondent such as dissolution, assignment or sale resulting in the

emergence of a successor corporation, the creation or dissolution of

subsidiaries or any change in the corporation which may affect com-
pliance obligations arising out of the order.

Ix roe Marrer or
H-S ENTERPRISES, INCORPORATED, ET AlL.

CONSENT ORDER, ETC.. IN REGARD TO THE ALLEGED VIOLATION OF TILE
FEDERAL TRADE COMMISSION ACT

Docket (-2 7;07‘. Complaint, Nov, 26, 197 1—Decision, Nov., 26, 1971

Consent. order requiring a Lincoln, Rhode Island, marketer of “Stripper SX” or
“Safety Strip,” a paint and resin disintegrator, to cease misrepresenting
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their products as nonhazardous, using the term “Safets” for products con-
taining toxic substances, and failing to label their products with hazard
warnings and first aid instructions.

CoMPLAINT

Pursuant to the provisions of the Federal Trade Commission Act,
and by virtue of the authority vested in it by said Act, the Federal
Trade Commission, having reason to believe that the parties listed
in the caption hereof and hereinafter referred to as respondents, have
violated the provisions of said Act, and it appearing to the Commission
that a proceeding by it in respect thereof would be in the public in-
terest, hereby issues its complaint stating its charges, in that respect,
‘as follows: ' T

Paracrari 1. Respondent H-S Enterprises, Incorporated (Isochem
Resins Co.), is a corporation, existing and doing business under and
by virtue of the laws of the State of Rhode Island and duly authorized
to conduct business under that name with its principal office and place
of business located at Clook Street, Lincoln, Rhode Island.

Par. 2. Respondent ITerman Selya is president and treasurer of said
corporation. Mr. Herman Selya founded the respondent corporation
and has been and is responsible for establishing, supervising, direct-
ing and controlling the business activities and practices of corporate
respondent H-S Enterprises. Respondent Selya’s office address is the
same as that of said corporation.

Par. 3. Respondents have been engaged in the advertising, offering
for sale, sale and distribution of Stripper SX, formerly known as
Safety Strip.

Par. 4. In the course and conduct of their aforesaid business,
respondents have caused, the product listed in Paragraph Three, when
sold to be shipped from their place of business in the State of Rhode
Island to purchasers thereof located in various other States of the
United States, and have caused, said product to be shipped from the
place of manufacture to various States of the United States other
than the state of manufacture. Respondents, therefore, maintain, and.
at all times mentioned herein have maintained, a substantial course
of trade in commerce as “commerce” is defined in the Federal Trade
Commission Act.

Par. 5. In the course and conduct of their aforesaid business,
respondents have disseminated, and have caused the dissemination
of certain advertisements, and/or promotional materials, and/or labels
concerning the aforesaid product by the United States mails and by
various other means in commerce as “commerce” is defined in the
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Federal Trade Commission Act, including but not limited to the
aforesaid media, for the purpose of inducing, and which were likely
to induce, directly or indirectly, the purchase of aforesaid product.

1. Typical and illustrative of said statements and representations
contained in said promotional materials disseminated as hereinabove
set forth are the following : '

SAFETY STRIP # * % NON-FLAMMABLE, NON-TOXIC * * * NON-INJURI-
OUS to skin * * * the boil point is 175° . : :

SAFETY STRIP : Odor-free, fume-free * * * completely NON-VOLATILE and
NON-FLAMMABLE * * * Flash Point is 200° C, NON-IRRITATING, COM-
PLETELY SAFE.

9. Language, typical and illustrative of that contained on the said
label of strIPPER sx, formerly known as sAFETY $TRIP, is as"follows:

ISOCHEM RISINS COMI’ANY ISO
COOK STREET, LINCOLN, RHODE ISLAND, 02865

(The capitalized letters ISO are superimposed on a picture of laboratory

equipment, i.e. test tubes and flasks)

Cust.
Resin Disintegrators Part No.

ISOCHEM STRIP (Followed by name or product, e.g. SAFETY STiRIP.)

Cust. Order No. Lot No. Quantity

FOR INDUSTRIAL USE

Caution: Contains organic solvents and alcohols—care should be used to pre-
vent prolonged breathing and contact with skin or eyes. Wash with clear water
immediately and thoroughly after contact.

Par. 6. By and through the use of the above-quoted statements and
representations, and others of similar import and meaning, but not
expressly set out herein, and by failing to properly label the aforesaid
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product- as to its flammable, toxic, volatile and irritating natures,
respondents have represented directly or by implication:

1. That sTRIPPER $X, or as it was forinerly called SAFETY STRIP, IS
non-flammable, non-volatile, non-toxic, non-irritating, with a flash
point of 200° C., and a boil point of 175° C., and completely safe.

2. That according to its label strierer sx, formerly known as
SAFETY STRIP, requires ordinary care in its use and handling and
requires only perfunctory first aid instructions if contact is made
with any part of the handler’s body by the respondents’ product.

Par. 7. In truth and in faet:

1. sTRIPPER sX, formerly known as SAFETY STRIP, IS flammable, vola-
tile, toxic and irritating to the skin, eyes and mucous membranes, has
considerably lower boiling and flash points than aseribed to it, and
it is not completely safe.

9. sRIPPER 8X, formerly known as sarery sTrip, requires moderate
:ave in its use and handling and requives detailed first aid instructions
in case of contact with the handler’s body.

Therefore, the advertisements and promotional materials and the
failure to properly label the product are misleading in material respect
as to the safe use of the aforesaid product and they have constituted,
and now constitute false, misleading and deceptive practices, and
are in violation of Section 5 of the Federal Trade Commission Act, as
amended.

Drciston axp OrbER

The Federal Trade Commission having initiated an investigation of
certain acts and practices of the respondents named in the caption
herein, and the respondents having been furnished thereafter with a
copy of a draft of complaint which the Burcau of Consumer Protection
proposed to present to the Commission for its consideration and which,
if issued by the Commission, would charge respondents with viola-
tion of the Federal Trade Commission Act; and

The respondents and counsel for the Commission have thereafter
executed an agreement containing a consent order, an admission by the
respondents of all the jurisdictional facts set forth in the aforesaid
draft of complaint, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission
by respondents that the law has been violated as alleged in such .
complaint, and waivers and other provisions as required by the Com-
mission’s rules; and

The Commission having thereafter considered the matter and hav-
ing determined that it had reason to believe that the respondents have
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violated the said Act, and that complaint should issue stating its
charges in that respect, and having thereupon accepted the executed
agreement and placed such agreement on the public record for a
period of thirty (30) days, now in further conformity with the pro-
cedure prescribed in Section 2.34(b) of its rules, the Commission
thereby issues its complaint, makes the following jurisdictional find-
ings, and enters the following order.

1. Respondent H-S Lnterprises, Incorporated, (Isochem Resins
Co.) is a corporation organized, existing and doing business under
and by virtue of the laws of the State of Rhode Island, with its office
and principal place of business located at Cook Street, Lincoln, Rhode
Island. :

Respondent Herman Selya is president and treasurer of said cor-
poration. Mr. Selya founded the respondent corporation and has been
and is responsible for establishing, supervising, directing, and con-
trolling the business activities and practices of corporate respondent
H-S Enterprises. Respondent Selya’s office address is the same as that
of said corporation. '

9. The Federal Trade Commission has jurisdiction of the subject
matter of this proceeding and of the respondents, and the proceeding
isin the public interest.

ORDER

1. 7tis ordered, That the respondent H-S Enterprises, Incorporated
(Tsochem Resins Co.), a corporation, its directors, officers, agents,
representatives, employees, successors and assigns, and respondent
Herman Selya, individually, and as a director or officer of H-S Enter-
prises, Incorporated, his agents, representatives and employees di-
rectly or indirectly, or through any corporate or other device, in con-
nection with the offering for sale, sale or distribution of goods or
commodities in commerce, as “commerce” is defined in the Federal
Trade Commission Act, shall forthwith cease and desist from:

1. Representing, directly or by implication in any advertise-
ments, Jabels, promotional materials or product name that re-
spondents’ sTriPPER §X, formerly known as SAFETY STRIP; Oor any
other substantially similar preduct :

(a) IsNon-Flammable.

(b) IsNon-Volatile.

(¢) IsNon-Toxic.

(d) Is Non-Irritating.

(e) Has a Flash Point of 200° C.
(f) Hasa Boil Point of 175° C.
(g) IsCompletely Safe.
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2.  Misrepresenting, directly or by implication, in any adver-
tisements, labels or promotional materials, the flammable, vola-
tile, toxic or .irritating properties of any of the respondents’
products and misrepresenting the boiling and flash pomts of any
of the respondents’ products. :

. Failing to properly label the 1esp0ndonts product STRIPPER
SX, f(nmul) known as sarery srrip, or any other substantially
similar product in conspicuous lettering and type, as follows:

\VARNIN(%‘! HARMFUL IF SWALLOWED, INHALED
OR ABSORBED THROUGH SKIN

¥

Avoid breathing vapor.
Avoid contact with eyes, skin, and clothing.
‘ I&eep container closed.

Use with adequate ventilation.

‘Wash thoroughly after handling.

FIRST AID: If swallowed, induce vomiting and call a physi-
cian. Repeat until vomit is clear. For cyes, flush with plenty of
water for 15 minutes. Never give anything by mouth to an
TNCONSCIONs Person.

-

WARNING! FLAMMABLE

Keep away from heat, sparks, and open flame.

Keep container closed.

Use with adequate ventilation.

4. Using the word or term “Safety” or any other word or
phrase of similar meaning on the label, or in any promotional
materials for any of their products containing or composed of
toxic substances.

I11. 7% is further ordered, That respondents do forthwith cease and
desist from disseminating, or causing the dissemination of, any adver-
tisement or promotional material by means of the United States mails
or by any means in commerce, as “commerce” is defined in the Federal
Trade Commission Act, for their product sTrieper sx, formerly known
as SAFETY $TRIP, or any other substantially similar product, unless
the flammable, Volatlle, toxic or irritating nature of such product,
and the correct boil and flash points of such product are clearly and
conspicuously disclosed in such advertisement or promotional mate-
rial, for a period of two years from the date this order is served upon
them.

It is further ordered, That respondents ddl\ er a copy of this order
to cease and desist to all present and future personnel of respondents
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engaged in the offering for sale, or sale of any of the atoresaid prod-
ucts, or any other substantially similar products and secure from
such present or future personnel a signed statement acknowledging
receipt of said order.

It is further ordered, That respondents notify the Commission at
least thirty (30) days prior to any proposed change in the corporate
respondent, such as dissolution, assignment or sale resulting in the
emergence of a successor corporation, the creation or dissolution of sub-
sidiaries or any other change in the corporation which may affect
compliance obligations arising out of this order.

It is further ordered, That the respondents herein shall within sixty
(60) days after service upon them of this order, file with the Com-
mission a report, in writing, setting forth in detail the manner and
form in which they have complied with this order. ' '

Ix Tue MATTER OF
ALL ORTHOPEDIC APPLIANCES, INC,, ET Al.

CONSENT ORDER, ETC., IN REGARD TO THE ALLEGED VIOLATION OF TIIE
FEDERAL TRADE COMMISSION ACT

Docket €—2108. Complaint, Nov. 26, 1971—Decision, Nov. 26, 1971

Consent order requiring a manufacturer of orthopedic appliances and supports
of Miami, Fla., to cease suggesting different resale prices to different classes
of patients, including Medicare, Insurance, and Industrial Commission’
patients, and using any deception or subterfuge as a means of affecting the
retail prices of its products.

COMPLAINT

The Federal Trade Commission, having reason to believe that corpo-
rate respondent All Orthopedic Appliances, Inc. (hereafter AOA,
Inc.) and individual respondent Stephen A. Michelson (hereafter
Michelson), have violated and are now violating the provisions of
Section 5 of the Federal Trade Commission Act (15 U.S.C., Sec-
tion 45), and it appearing to the Commission that a proceeding by it
in respect thereof would be in the public interest, hereby issues this
complaint stating its charges as follows:

Paracrari 1. Respondent AOA, Ine. is a corporation organized,
existing and doing business under and by virtue of the laws of the State
of Florida, with ifs principal office and place of business located at
75 N.E. T4th Street, (formerly located at 6887 N.E. 3rd Avenue),
Miami, Florida.
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Par. 2. Respondent AOA, Inc. is now, and for several years has
been engaged in the manufacture and sale of orthopedic appliances
and supports, including such items as slings, braces, splints, and
anklets, hereinafter collectively referred to as orthopedic products.
It sells these orthopedic products to its customers, such as physicians,
hospitals, drugstores, and others, which customers resell to the ulti-
mate consuming public. For the fiscal year ending July 31, 1970,
respondent AOA, Inc. had net sales of approximately $747,000, and
total assets of approximately $299,000.

Par. 3. In the course and conduct of its business respondent AOA,
Inc., has been and is now engaged in commerce, as “commerce” is
defined in the Federal Trade Commission Act. Respondent now
causes, and has caused, its said orthopedic products, when sold, to be
shipped from its plant and facilities in the State of Florida to pur-
chasers thereof located in various states other than the state of origin
or manufacture of such products. In addition, AOA, Inc., is purchas-
ing and has purchased raw materials and other products for use in the
manufacture of its orthopedic products from sellers located in states
other than the State of Florida. ‘

Par. 4. Respondent Stephen A. Michelson is president and sales
manager of AOA, Inc. He formulates, directs and controls the acts,
practices and policies of AOA, Inc., and actively participates therein.
He formulated, directed, encouraged, promoted, adopted, and ac-
quiesced in the acts and practices hereinafter set forth.

Par. 5. Respondent AOA, Inc., at all times mentioned herein has
been and now is in substantial competition in commeree with individ-
uals, firms, and corporations engaged in the sale and distribution of
orthopedic products of the same general kind and nature as those
manufactured, distributed and sold by respondent.

Par. 6. In the course and conduct of its business as aforesaid,
respondent AOA, Inc., caused to be printed and circulated to its
customers a “Confidential Resale Price List” which suggested higher
prices on its orthopedic products for patients covered by Medicare,
Insurance, and Industrial Commission programs than for other kinds
of patients or purchasers. In so doing, respondent AOA, Inc., made
several written statements and representations regarding its suggested
prices, indicating that it had received “numerous requests for pricing
schedules,” that it had “consulted many accounts throughout the
country to get a cross-section of prices now being charged and the
justification for these charges,” and that it had found certain of its
customers charging “as much as four times cost.” Respondent AOA,
Inc., further indicated that the price list was the result of a mean
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average of the views solicited from its customers and that the
suggested prices shown on the price list were influenced by the
“(a) Add-on cost of ordering, receiving and storing material. (b)
Time spent in application of material and instruction for use. (¢) Cost
of billing and time-lapse before payment. (d) Allowance for antici- -
pated percentage of uncollectable billings.”

Par. 7. By making the statements and representations as set forth
i Paragraph Six, and such others as may not be expressly set forth
herein, respondent AOA, Inc., has represented, and now represents
directly or by implication, that each of the statements respecting its
suggested prices (including the price list itself) has been substantiated
by AOA, Inc., by adequate and well-designed studies or surveys prior
to the making of such statements, and that such prices are reasonable,
fair and customary.

- Par. 8. The foregoing statements and representations were and are
false, misleading, and deceptive, either in and of themselves, or by
omission. In truth and in fact, AOA, Inc., never received numerous
requests for pricing schedules, but only requests for prices on indi-
vidual items. Furthermore, the mean average prices contained in the
schedule were based not only on the factors (a) through (d) listed
in Paragraph Six, but were also intended to include a profit for the
seller.

In truth and in fact, the aforesaid statements and representations
respecting the “Confidential Resale Price List,” have not been sub-
stantiated by respondent AOA, Inc., by adequate studies or surveys
prior to the making of such statements. On the contrary, said state-
ments were based wholly or for the most part on prices arrived at by
respondent AOA, Inc., and its president, respondent Michelson, in-
dependlent of any specific studies or surveys.

Par. 9. The making of any statement of representation directly or
by implication, that the “Confidential Resale Price List” was based
on the actual consultation of customers and was influenced by the
four factors listed as (a) through (d) in Paragraph Six, or any other
statement or representation regarding the basis or accuracy of such
price list, when such statements or representations are not supported

. by empirical data developed from prior, fully documented, adequate
and well-researched studies or surveys is unfair, misleading, and decep-
tive. In addition, or in the alternative, such statements or representa-
tions, where not supported by proper data, may result in discrimina-
tory treatment or charges to the different classes of patients deseribed
in the “Confidential Resale Price List.”

Par. 10. The use by respondent of the aforesaid false, misleading and
deceptive statements and representations may have had, and may now

470-883—173 53
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have, the capacity and tendency to mislead the customers of AOA,
Ine., into believing that they can successfully sell respondent AOA,
Inec.’s, orthopedic products to certain classes of patients or purchasers
at higher than normal, but nevertheless justified, prices. For that rea-
son or reasons, such customers may have purchased or may now pur-
chase substantial quantities of AOA, Ine.’s, orthopedic products. As a
result thereof, substantial trade in such products may have been or po-
tentially may be unfairly diverted to AOA, Inc., from its-competitors.

Par. 11. By distributing a “Confidential Res‘tle Price List” to its
customers suggesting higher resale prices to Medicare patients, or to
patients enrolled in Medicare programs, which suggested prices were
represented to be based on a mean average and were distributed for
use in more than one state or locality, AOA, Inc., placéd in the hands
of its customers an instrumentality which suggested that and/or en-
abled said customers to violate the statutes and/or regulations ad-
ministered by the United States Department of Health, Education,
and Welfare. Said statutes and/or regulations provide that products
used in the treatment of patients under Medicare programs shall be
purchased or reimbursed only on the basis of reasonable charges or
under the established criteria for determination of réasonable charges.

Par. 12. Respondent AOA, Inc., in distributing its “Confidential’
Resale Price List,” and in supplying to, and placing in the hands of
others, the means of, or an instrumentality for, the violation of fed-
eral laws and/or regulations, has engaged and is engaging in acts or
practices which are contrary to pubhc pohoy and in v101at10n of Sec-
tion 5 of the Federal Trade Commission Act.

Par. 13. The aforesaid acts and practices of respondents AOA, Inc.
and Michelson, as herein alleged, were and are all to the prejudice and
injury of the public and of respondent AQA, Inc.’s competitors, and
have constituted and now constitute, unfair methods of competition
in commerce and unfair or deceptive acts or practices in commerce in
violation of Section 5 of the Federal Trade Commission Act.

Decision anp OrRpER

The Federal Trade Commission having initiated an investigation
of certain acts and practices of the respondents named in the caption
Lereof, and the respondents having been furnished thereafter with a
copy of a draft of complaint which the Bureau of Competition pro-
posed to present to the Commission for its consideration and which,
if issued by the Commission, would charge respondents with viola-
tions of the Federal Trade Commission Act; and
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The respondents and counsel for the Commission having thereafter
executed an agreement containing a consent order, an admission by the
respondents of all the jurisdictional facts set forth in the aforesaid
draft of complaint, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission
by respondents that the law has been violated as alleged in such com-
phint, and waivers and other provisions as required by the Commis-
sion’s rules; and

The Commission having thereafter considered the matter and hav-
ing determined that it had reason to believe that the respondents have
violated the said Act, and that complaint should issue stating its
charges in that respect, and having thereupon accepted the executed
consent agreement and placed such agreement on the public record for
a period of thirty (3()) days, now in further conformity with the
pmcedm e preseribed in Section 2.34(b) of its rules, the Commission
hereby issues its complaint, makes the following ]urlcchctlolml find-
ings, and enters the following order:

1. Respondent All Orthopedic Appliances, Inc. is a corporation
organized, existing and doing business under and by virtue of the laws
of the State of Florlch, with its principal office and place of business
located at 75 N.I5. T4th Street (formerly located at 6887 N.E. 3rd
Avenue), Miami, Florida. Respondent Stephen A. Michelson is presi-
dent of All OI'thope.dlc Appliances, Inc., and actively participates i
the direction and policies thereof.

2. The Federal Trade Commission has jurisdiction of the subject
matter of this proceeding and of the respondents, and the proceeding:
is in the public interest. '

' ORDER

1.

It is ordered, That respondent, All Orthopedic Appliances, Inc., &
corporation, its officers, agents, representatives, employees, successors:
and assigns, and respondent Stephen A. Michelson, individually, and
as an officer of A1l Orthopedic Appliances, Inc., directly or indirectly,
‘through any corporate or other device, in connection with the manu-
facture, diqtribution or sale of orthopedic and related products in
commerce, as “commerce” is defined in the Federal Trade Commission
Act, forthwith cease and desist, either unilaterally or through any
agreement, understanding, or common course of action, hetween re-
Gpondents 1nd another or others not party hereto, fmm engaging in
or performing any of the following:

1. Making any misrepresentation, or using any Lmd of decep-
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tion or subterfuge, oral or written, as a means of affecting the
retail prices of its orthopedic and related ploducts mcludlnrr
or thopndlc appliances and supports.:

. Suggesting different resale prices to different classes of pa-
t‘lents or to dlﬂelcnt members of the consuming public by any
means or methods, including but not limited to the following :

(a) written price lists, and '
(b) oral suggestions by employees, including salesmen,
sales representatives, contact men, or others.

3. For a period of two years, suggesting resale prices to any
dealers or customers by any means or methods, including but not
limited to the following :

(a) written price lists, and -
(b) oral suggestions by employecs, including salesmen,
sales representatives, contact men, or others.

IIL.

It is further ordered, That respondents All Orthopedic Appliances,
Inc., and Stephen A. Michelson, shall, within ninety (90) days after
serviee upon them of this order, destroy any remaining originals or
copies of the “Confidential Resale Price List,” which are in any way
within their possession or under their control. '

I1I.

It is further ordered, That vespondent All Orthopedic Appliances,
Ine., shall, within ninety (90) days after service upon it of this order,
serve by certified or registercd mail, or by personal delivery :

1. On cach of its domestic dealers or customers with whom it is
presently dealing or with whom it has dealt since June 18, 1970,
a copy of Letter A attached to this order, signed by its president or
other responsible official.

2. On all of its salesmen, sales representatives, contact men, or
others who ordinarily de'l.l with its dealers or customers the
following:

(a) a copy of this order,and

(b) a copy of Letter B attached to this order, swned
by the president or other responsible official (with copy
of Letter A also attached).

IV,

1t is further ordered, That respondents notify the Commission at
least thirty (30) days prior to any proposed change in the corporate

G
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respondent such as dissolution, assignment or sale resulting in -the
emergence of a successor corpor‘ltlon, the creation or disselution of
subsidiaries, or any other change in the corporation which may affect
its compliance obligations arising out of the order. Further, re-
spondents shall instruct and notify any prospective purchaser about
the existence of this order, and about the fact that the Federal Trade
001111n1ss10n intends to enforce the obligations created thereunder.

V.

It 4s further ordered, That each respondent herein shall, within
ninety (90) days after ser vice upon it of this order, file with the Com-
mission a'report in writing setting forth in detail the manner and form
in which B t has (‘0mphed and will comply with this order. In this re-
gard, where any copies of Letter A required to have been served, are
serv ed by personal delivery, the compliance report shall be accompa-
nied by affidavits executed by the appropriate salesmen or others, de-
scribing the cities, towns, or states in which personal delivery was
made, and attesting to the fact that said copies of Letter A were indeed
properly add ecsed and served on dealers and customers in those areas,
as required-by Paragraph 11T of the order.

LETTER A

(Company Letterhead)
Dare

DEAR

You may have been one of the accounts which received from our company a
“Confidential Resale Price List”, suggesting different prices to different kKinds of
patients, including those covered by Medicare, Insurance, or Indusirial Com-
mission programs. We have recently heen ordered by the Federal Trade Com-
mission to discontinue the distribuntion of this list. and to notify all of our ac-
counts that the practice of charging different prices to different kinds of pa-
tients, if not based on valid costs of doing business, ean be discriminatory and
unfair, and therefore illegal.

Furthermore, we understand, and wish to call to your attention, the fact
that federal laws or reguliations previde, in the case of Medicarve patients, that
charges to-such patients must he reasonable, and in conformance with the regu-
lations promulgated by the United States Department of Health, Idueation, and
Welfare. Where any doubt ariges concerning the charges to be made fo Medicare
patientis, you may wish to consult a representative of the above Departiment.

Very truly yours,

President. or Responsible
Official.
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LETTER B
(Company Letterhead)
. Dare

Disar : .

Because you are a salesman, sales representative, or other person frequently
in touch with our accounts, we want to inform you of the fact that we have
recently heen ordered by the Federal Trade Commission ‘to cease suggesting re-

sale prices for any of our orthopedic produets to any of our custemers or ac-

counts for a period of two years, and to rvefrain from using any sort of deception
or subierfuge as a means of affecting the rétail prices of our products.
In accordance with the Order of the Commission we recently sent to our ac-

“counts a letter explaining our new policy in relation to the “Confidential Resale
Price List” which we distributed in ithe past. A copy of that letter and a copy

of the Commission’s Order are enclosed herein for your information.
You should read the Commission’s Order carefully, and if you have any ques-

tions regarding it or its effect on your responsibilities, you should immediately
contact for further instructions.

Disobedience of the Order by either fthe company, or any of its employees, can
subject the company to severe monetary penalties for each violatiom. Therefore,

~any disregard of the provisions of the Order by any of our employees will result

in appropriate disciplinary action.

Very truly yours,

President, or Responsible
Official.
Iinclosures.

I~ e MaTrer or
I [AROI‘JD BURDUMY

CONSENT ORDER, ETC., IN REGARD TO THE ALLEGED VIOLATION OF THE TRUTIL
IN LENDING AND THE FEDERAL TRADE COMMISSION ACTS

Docket (-2109. Compluint, Nov. 26, 1971—Dccision, Nov. 26, 1971

Consent order requiring a used-car dealer of Philadelphia, Ia., to cease violating
the Truth in Lending Act hy failing, in consumer credit transactions and
advertisements, to make all disclosures in the manner, form, and amount
in accordance with Regulation Z of the Act.

o

CoMPLAINT

Pursuant to the provisions of the Truth in Lending Act and the
implementing regulation promulgated thereunder, and the Federal
Trade Comumission Act, and by virtue of the authority vested in it
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by said Acts, the Federal Trade Commission, having reason to believe
that Harold Burdumy, an individual trading as Harold. Burdumy,
hereinafter referred to as respondent, has violated the provisions of
said Acts and implementing regulation, and it appearing to the Com-
mission that a proceeding by it in respect thereof would be in the
public interest, hereby issues its complaint stating its charges in that
respect. as follows: .

Paracraru 1. Harold Burdumy is an individual trading as Harold
Burdumy, with his office and principal place of business located at
6601 Frankford Avenue, Philadelphia, Pennsylvania.

Par. 2. Respondent is now and for some time last past has been
engaged in the advertising for sale, offering for sale and sale of used

cars to the public. :

Par. 3. In the ordinary course and conduct of his business as afore-
said, respondent regularly extends and for some time last past has
regularly extended consumer credit, as “consumer credit” is défined in
I»ovulatlon Z, the implementing regulation of the Truth in Lending
Act, duly pxomulcratcd by the Board of Governors of the I*edelal
Reserve System.

Par. 4.: Subsequent to July 1, 1969, Iespondcnt in the ordmary
~course of his business, as afor esa,ld, and in connection with his credit
“sales, as “credit sale” is defined in Regulation Z, has caused and is
causing customers to execute retail installment contracts, hereinafter
referred to as “the contract.” Respondent does not provide these
customers- with any other consumer credit cost disclosures. By and
through theuse of the contract, respondent : :

1. Failed to print the terms “finance charge” and “annual per- .
centage rate” where these terms are required to be used, more con-
splcuously than other required terminology, as required by Sectlon
276 6(a) of Regulation Z.

. Failed to disclose the amount, or method of computlno the
amount, of any default, dehnquency, or similar charges payable in
the event of late payments, on the face of the contract above or adjacent
to the place for the customer’s signature, as required by Section
226.8(a) (1) of Regulation Z.

3. Failed to disclose (a) the method of computing any unearned
portion of the finance charge in the event of prepayment of the obli-
gation and (b) a statement of the amount or method of computation
of any charge that may be deducted from the amount of any rebate
of such unearned finance charge that will be credited to the obliga-
tion or refunded to the customer, on the face of the contract above
or adjacent to the place for the customer’s signature as required by
Sections 226.8(a) (1) and 226.8(b) (7) of Regulation Z.
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4. Failed to disclose the finance charge expressed as an annual
percentage rate, and failed to describe that rate as the “annual per-
centage rate,” as required by Section 226.8(b) (2) of Regulation Z.

5. Failed to use the term “total of payments” to describe the sum
of the payments scheduled to repay the indebtedness, as 1equn ed by
Section 226.8(b) (3) of Regulation Z.

6. Failed to use the term “cash price” to describe the pmce at which
respondent offers, in the regular course of business, to sell for cash
the property or services which are the subject of the credit sale, as
required by Section 226.8(¢) (1) of Regulation Z. :

7. Failed to disclose the amount of the dow npayment, itemized when
applicable, as the downpayment in money nsing the term “cash down-
payment,” the trade-in allowance using the term “trade-in,” and the
sum of “cash downpayment” and “trade-in,” using the term “total
downpayment,” as required by Section 226.8(c) (2) of Regulation Z.

8. Failed to disclose the difference between the cash price and the
total downpayment, using the term “unpaid balance of cash price,’
as required by Section 2‘)6 8(c) (3) of Regulation Z. ,

9. Failed to use the term “amount financed” to describe the amount
of credit extended, as required by Section 226.8 ( c) (7) of Regulation Z.

10. Failed to disclose the sum of the cash price, all charges which
are included in the amount financed but which are not part of the
finance charO'e and the finance charge, using the term “deferred pay-
ment puce, as required by Section 226 8(0) (8) (i1) of Regulation Z.

Par. 5 Respondent subsequent to July 1, 1969, has advertised, as

“adver t]sement” 1s defined in Regulation Z, in the form of exterior
signs located on the premises of his place of business. Such advertise-
ments aid, promote, or assist, directly or indi]ect]y extensions of
consumer credlt, as “consumer credit” is defined in Regulation Z.

By and through the use of said adver tisements, respondent :

1. Failed to d1sclose the following, when "LdVEItISIIlO‘ “No Money
Down” and “If you Qualify Nothing Down”

(a) the cash price;

(b) the number, amount and due dates or peuod of payments
scheduled to repay the indebtedness if the credit is extended;

(c) the amount of the finance charge expressed as an annuﬂ per-
centage rate; and

(d) the deferred payment price;
as required by Section 226.10(d) (2) of Regulation Z.

Par. 6. By and through the 1esp0ndent s aforesaid failure to make
the disclosures in the manner and form set forth in Paragraphs Four
and Five hereof, respondent failed to comply with the requirements
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of Regulation Z, the implementing regulations of the Truth in Lending
Act, du]y promulgated by the Board of Governors of the Federal Re-
serve System. Pursuant to Section 103(q) of that Act, such failure to
comply constitutes a violation of the Truth in Lending Act, and pur-
suant to Section 108 thereof, respondent thereby violated the Federal
Trade Commission Act.

Drcision AXD ORDER

The Federal Trade Commission having initiated an investigation
of certain acts and practices of the respondent named in the caption
Lereof, and the respondent having been furnished thereafter with a
copy of a draft of complaint which the Washington, D.C. I\oglonal
Office proposed to present to the Commission for its consider ation and
which, if issued by the Commission, would charge the respondent with
violation of the Federal Trade Commission Act and the Truth in
Lending Act and the implementing regulation promulgated there-
under; and

The respondent and counsel for the Commlssmn having thereafter
exccuted an agreement containing a consent order, an admission by
the respondent of all jurisdictional facts set forth in the aforesaid
draft of complaint, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission by
the respondent that the law has been violated as alleged in such com-
plamt and waivers and other plO\'lSIODS as required by the Com-
mission’s rules; and

The Commission having thereafter considered the matter and hav-
ing determined that it has reason to believe that the respondent has
violated the said Acts, and that complaint should issue stating its
charges in that vespect, and having thereupon accepted the executed
consent agreement and placed such agreement on the public record for
a period of thirty (30) days, now in further conformity with the pro-
cedure prescribed in Section 2.84(b) of its rules, the Commission
hereby issues its complaint, makes the following jurisdictional find-
ings, and enters the following order:

1. Respendent Harold Burdumy is an individual trading as Harold
Burdumy, with his principal office and place of business located at
6601 Frankford Avenue, Philadelphia, Pennsylvania.

9. The Federal Trade Commission has jurisdiction of the subject
matter of this proceeding and of the respondent, and the proceeding
is in the public interest.
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It is ordered, That respondent Harold Burdumy, an individual,
trading or domov business as Harold Burdumy under any other name
or f01m of business, and respondent’s agents, Ieplesenta,twes, and em-
ployees, directly or through any corporate or other device, in con-
nection with any extension or arrangement for the extension of con-
sumer credit, or any advertisement to aid, pr omote or assist directly or
indirectly any extension of consumer credit, as “consumer credit” and
“gdvertisement” are defined in Regulation Z (12 CFR § 226) of the
Truth in Lending Act (Public Law 90-321, 15 U.S.C. 1601 et seq.),
do forthwith cease and desist from :

‘1. Failing to print the terms “finance charge” and “annual per-
centage rate,” where these terms are lequuod to be used, more
conspicuously than other required terminology, as requncd by
Section 226.6 (a) of Regulation Z.

2. Failing to dlsclose the amount, or method of computing
the amount, of any default, delinquency, or similar charges pay-
able in the event of late payments, on the face of the contract
above or adjacent to the place for the customer’s signature, as
required by Section 226.8(a) (1) of Regnlation Z.

3. Failing to disclose (a) the method of computing any un-
earned portion of the finance charge in the event of prepayment
of the obligation and (b) a statement of the amount or method
of computation of any charge that may be deducted from the
amount of any rebate of such unearned finance charge that will
be credited to the obligation or refunded to the customer, on
the face of the contract above or adjacent to the place for the
customer’s signature, as required by Sections 226.8(a) (1) and
226.8(b) (7) of Regulation Z.

4. Failing to disclose the finance charge expressed as an an-
nual percentage rate, and failing to describe that rate as the

“annual percentage rate,” as required by Secction 226.8(b) (2) of

Regulation Z.

5. Failing to use the term “total of payments” to deseribe the
sum of the payments scheduled to repay the 111(101)t0dnet.s, as re-

: qmred by Section 226.8(b) (3) of Rmuhhon Z.

. Failing to use the term “cash price” to describe the price
at whmh respondent offers, in the regular course of business, to
sell for cash the property or services which are the subject of the
credit sale, as required by Section 226.8(c) (1) of Regulation Z.

7. Failing to disclose the amount of downpayment, itemized,
when applicable, as the downpayment in money using the term

O



HAROLD BURDUMY 833
828 Decision and Order

“cash downpa) ment” the trade-in allowance using the term
“trade-in,” and the sum of the “cash downpayment” and “trade-
in,” using the term “total downpayment,” as required by Section
996.8(c) (2) of Regulation Z.

8. Failing to disclose the difference between the cash price
and the total downpayment, using the term “unpaid balance of
cash price,” as required by Section 226.8(c) (3) of Regulation Z.

9. Failing to use the term “amount financed” to describe the
amount of credit extended, as required by Section 226.8(c)(7) -
of Regulation Z.

10. Failing to disclose the sum of the cash price, all charges
which are included in the amount financed but which are not part
of the finance charge, and the finance charge, using the term
“Jdeferred payment price,” as required by Section 226.8(c) (8) (i)
of Regulation Z. '

11. StatmO, in any advertisement, the amount of the down-
payment required or that no downpayment is required, the amount
of any installment payment, the dollar amount of any finance
charge, the number of installments or the period of repayment,
or that there is no charge for credit, unless there is also stated 1n
that advertisement all of the following items in terminology pre-
scribed under Section 226.8 of Regulation Z, as required by See-
tion 226.10(d) (2) of Regulation Z:

(a) the cash price;

(b) the amount of the downpayment or t]nt no downpay-
ment is required, as applicable;

(¢) the number, amount, and due dates or period of pay-
ments scheduled to repay the indebtedness if the credit is
extended ;

(d) theannual percentage rate; and

(e) the deferred payment price.

12. Failing, in any consumer credit transaction or advertise-
ment, to make all disclosnres, determined in accordance with Sec-
tion 226.4 and Section 226.5 of Regulation Z, in the manner, form
and amount required by Sections 226.6, 226.7, 226.8, 226.9 and
226.10 of Regulation Z.

1t is further ordered, That respondent deliver a copy of this order
to cease and desist to all present and future personnel of respondents
engaged in the consummation of any extension of consumer credit or
in any aspect of preparation, creation, or placing of advertising, and
that respondent secure a signed statement acknowledging receipt of
said order from each such person. o
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It is further ordered, That respondent notify the Commission at
least thirty (30) days prior to any proposed change in respondent’s
business such as assignment or sale, resulting in the emergence of
a successor business, corporate or otherwise, the creation of subsidi-
aries, or any other change which may affect compliance obligations
arising out of the order.

It is further ordered, That respondent shall, within sixty (60) days
after service upon him of this order, file with the Commission a report
in writing, setting forth in detail the manuer and form in which he
has complied with the order to cease and desist contained herein.

IN TaHE MATTER OF

HARRY McDOWELIL, .TR., DOING BUSINESS AS
BANK REPOSSESSION '

CONSEXT ORDER, ETC., IN REGARD T0 THE ALLEGED YIOLATION OF THiE TRUTH
IN' LENDING AND 7THE FEDERAL TRADE COMMISSION 'ACTS"_

Docket (-2110. Complaint, Nov. 29, 1971—Decision, Nov. 29, 1971

Consent order requiring a used car dealer of Birmingham, Ala., to cease vio-
lating the Truth in Lending Act by failing, in consumer credit ttansactions
and advertisements, to make all disclosures in the manner, form.and amount -
required by Regulation Z of the Act. /

COMPLAINT

Pursuant to the provision of the Truth in Lending Act and the
implementing regulation thereunder, and the TFederal Trade Com-
mission Act, and by virtue of the authority vested in it by said Acts,
the Federal Trade Commission, having reason to believe that Harry
McDowell, Jr., an individual, trading and doing business as Bank
Repossession, hereinafter referred to as respondent, has violated the
provisions of said Acts and implementing regulation, and it appearing
to the Commission that a proceeding by it in respect thereof would
be in the public intevest, hereby issues its complaint stating its charges
in that respect as follows.

Paracrarit 1. Respondent Harry McDowell, Jr. is an individnal
trading and doing business as Bank Repossession with his principal
place of business located at 1606 Greensprings Highway, Birmingham,
Alabama.

Par. 2. Respondent is now and for some time last past has been,
engaged in the advertising for sale and retail sale of used cars to the
public.
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Par. 3. In the ordinary course and conduct of his business as afore-
said, respondent regularly extends, and for some time last past has
regularly extended, consumer credit as “consumer credit” is defined
in Regulation Z, the implementing regulation of the Truth in Lending
Act duly promulgated by the Board of Governors of the Federal
Reserve System. [

Par. 4. Subsequent to July 1, 1969, respondent in the ordinary
course and conduct of his business, and in connection with his credit
sales as “credit sale” is defined in Regulation Z, has caused and is
causing customers to execute bills of sale contracts, hereinafter re-
ferred to as the “Bill of Sale.” The bill of sale does not contain any
consumer credit cost disclosures except the cash price, trade-in and
the number and amount of installment payments. No other consumer
credit cost disclosures are furnished to customers.

By and through the use of the bill of sale, respondent failed in any
consumer credit transaction to make any disclosures determined in
accordance with Sections 226.4 and 226.5 of Regulation Z at the time
and in the manner, form and amount required by Sections 226.6 and
226.8 of Regulation Z.

Par. 5. In the ordinary course of his business as aforesaid, respond-
ent caused to be published advertisements of his goods, as “advertise-
ment” 1s defined i Regulation Z. These advertisements aid, promote
or assist directly or indirectly extensions of consumer credit in con-
nection with the sale of these goods and services. By and through the
use of the advertisements, respondent states that no downpayment is
required in connection with a consumer credit transaction without
also stating all of the following items in terminol ogy prescribed under
Section 226.8 of Regulation Z, as required by Section 926.10 (d) (2)
thereof :

(i) The cash price; -

(i) The amount of the downpayment required or that no down-
payment is required, as applicable; ,

(ii1) The number, amount, and due dates or period of payments
scheduled to repay the indebtedness if the credit is extended;

(iv) The amount of the finance charge expressed as an annual per-
centage ; and

(v) The deferred payment price.

Par. 6. Pursuant to Section 108(q) of the Truth in Lending Act,
‘respondent’s aforesaid failure to comply with the provisions of Regu-
lation Z constitute violations of that Act and, pursuant to Section 108
thereof, respondent has thereby violated the Federal Trade Commis-
sion Act. ‘
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The Federal Trade Commission having initiated an investigation
of certain acts and practices of the respondent named in the caption
hereof, and the respondent having been furnished thereafter with a
copy of a draft of complaint which the Atlanta Regional Office pro-
posed to present to the Commission for its consideration and which,
if issued by the Commission, would charge respondent with violation
of the Truth in Lending Act and the implementing regulation promul-
gated thereunder, and the Federal Trade Commission Act; and

The respondent and counsel for the Commission having thereafter
executed an agreement containing a consent order, an admission by
the respondent of all the jurisdictional facts set forth in the afore-
said draft of complaint, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission
by respondent that the law has been violated as alleged in such com-
plaint. and waivers and other provisions as required by the Commis-
sion’s rules; and

The Commission having theleaftor considered the matter and hav-
ing determined that it had reason to believe that the respondent has
violated the said Aets, and that complaint should issue stating its
charges in that respect, and having thereupon accepted the executed
consent agreement and placed such agreement on the public record
for a period of thirty (30) days, now in further conformity with the
procedure prescribed in Section 2.34(b) of its rules, the Commission
hereby issues its complaint, makes the following jurisdictional findings
and enters the following order:

1. Respondent is an mdwldual who was trading and domcr business
under and by virtue of the laws of the State of A]‘Lb‘lma, whose. office
and principal place of business was located at 1606 Gl-een springs High-
way, Birmingham, Alabama.

9. The Federal Trade Commission has ]uuschctlon of the subject
matter of this proceeding and of the respondent, and the proceeding
is in the public interest. '

ORDER

It is ordered, That respondent Harry McDowell, Jr., an individual
trading and doing business as Bank Repossession, or under any other
name, and respondent’s agents, representatives and employees, directly

~or through any corporate or other device, in connection with any con-
sumer credit transaction or advertisement to aid, promote or assist
directly or indirectly any extension of consumer credit, as “consumer
eredit,” “credit sale” and “advertisement” are defined in Regulation Z
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(12 CFR § 226) of the Truth in Lending Act (Public Law 90-321, 15
U.S.C.1601 et seq.) , do forthwith cease and desist from :

Failing in any consumer credit transaction or advertising, to make
all disclosures determined in accordance with Sections 226.4 and 226.5
of Regulation Z at the time and in the manner, form and amount re-
quired by Sections 226.6, 226.8 and 226.10 of Regulation Z.

Lt is further ordered, That a copy of this order to cease and desist
shall be delivered to all present and future personnel of respondent
engaged in the consummation of any credit sale or any aspect of prep-
aration, creation, and placing of advertising, and shall secure from
each such person a signed statement acknowledging receipt of said
order. '

1t is further ordered, That respondent notify the Commission at
least thirty (30) days prior to any proposed change in respondent’s

~ business organization such as dissolution ; assignment or sale resulting
in the emergence of a successor business, corporate or otherwise; the
creation of subsidiaries; any change of business name or trade style;
or any other change which may affect compliance obligations arising
out of the order. ,

It is further ordered, That respondent shall, within sixty ( 60) days
after service wpon him of this order, file with the Commission a report

- in writing, setting forth in detail the manner and form in which he
has complied with this order.

In. tHE MATTER oF

KOPPERS COMPANY, INC.

CONSENT 'ORDER, ETC., IN REGARD TO THE ALLEGED VIOLATION OF THE
FEDERAL TRADE COMMISSION ACT ‘

.D()cl:ct 8755. Complaint, Jan. 12, 1968—Decision, Nov. 30, 1971

Cionsent order requiring a chemical producer of Pittsburgh, Pa., to void its re-
sorcinol supply contracts containing requirements or exclusive dealing pro-
visions; to cease entering into illegal requirements contracts, discriminating
in price between its customers, and acquiring resorcinol firms without prior
Commission approval; and requiring respondent to grant unrestricted pro-
duction licenses under its resorcinal patents to producers.

ConrrLAaINT

Pursuant to the provisions of the Federal Trade Commission Act
(38 Stat. 717, 15 U.S.C.A. Sec. 41, 52 Stat. 111), and by virtue of the
authority vested in it by said Act, the Federal Trade Commission
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having reason to believe that Xoppers Company, Inc., a corporation,
more particularly described and referred to hereinafter as respondent,
has violated the provisions of Section 5 of said Act, and it appearing
to the Commission that a proceeding by it in respect thereof would be
in the public interest, hereby names the previously mentioned corpora-
tion as respondent herein, and issues its complaint against the named
party stating its charges in that respect as follows: :

Parasrarmt 1. Respondent, Koppers Company, Inc., is a corporation
organized, existing and doing business under and by virtue of the laws
of the State of Delaware, with its principal office and place of business
located at 436 Seventh Avenue, Pittsburgh, Pennsylvania.

Par. 2. Respondent is a widely diversified corporation operating
domestically and internationally. Domestically, respondent operates
in the following fields and divisions: tar and chemicals, plastics, for-
est products, metal products, and, engineering and construction. The
annual gross dollar volume of company-wide sales of respondent in
1965 was about $371,000,000.

Par. 3. Respondent, either directly or through its tar and chemicals
division, is engaged in the production, sale and distribution of re-
sorcinol. Respondent generally refers to resorcinol, its derivatives
and by-products as penacol products. ¥ ,

Resorcinol, itself, is an organic chemical compound produced by
the fusion of benzene, sulphuric acid and caustic soda. Resorcinol and
resins and adhesives produced from resorcinol are important in the
manufacture and production of rubber tires and belts, structural lami-
nated timbers used externally, certain organic dyes and ultraviolet
ray light absorbers, pharmaceuticals, and explosive compounds.

Respondent in its literature states that, “There are no known chem-
icals considered to be competitive to resorcinol per se.” For the past
fifteen years, respondent Koppers has enjoyed a monopoly in the pro-
duction of resorcinol on a commercial scale in the United States.
Respondent’s production of resorcinol in 1965 amounted to about
15,000,000 pounds and gross sales of penacol products hy respondent
in 1965 were about $10,362,641. In 1962, on gross sales of about $9,-
391,000 of penacol products, respondent earned a net profit of about
$3,103,000.

Pir. 4. Respondent produces resorcinol at its plant located at Pe-
trolia, Pennsylvania and distributes resorcinol and resorcinol products
to customers Jocated in states other than the State of Pennsylvania.
There has been, and is now, a pattern and course of interstate com-
merce in resorcinol and resorcinol products by respondent within the
intent and meaning of the Federal Trade Commission Act.

<
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Par. 5. Respondent, Koppers would now be in substantial compe-
tition in the commercial production sale and distribution of resorcinol
in the United States with other commercial producers of resorcinol
were it not for certain unfair methods of competition and certain
unfair acts and practices of the respondent as hereinafter set forth.

Par. 6. In the course and conduct of its business in commerce as
above described, respondent has engaged and is now engaged in cer-
tain acts and practices with the intent and purpose of fostering, pro-
moting and maintaining its monopolistic position as the sole domestic
producer of resorcinol on a commercial scale. Among the acts and
practices employed and now being employed by respondent in fur-
therance of its monopoly, but not limited thereto, have been the use of
persuasion, intimidation, threats, coercion, price cuts, and-long-term
requirements contracts. ‘

Examples of such acts and practices of respondent arve the
following : o '

(a) In March 1965, two of respondent’s officials traveled to Bir-
mingham, Alabama, for the purpose of conferring with and discourag-
ing officials of United States Pipe and Foundry Company (herein-
after also referred to as U.S. Pipe) from proceeding with their plans
to construct and operate a plant for the production of resorcinol on a
commercial scale. In the course of the subsequent conference with offi-
cials of U.S. Pipe, respondent’s officials, among other things:

(1) Expressed the hope that U.S. Pipe would not enter the
resorcinol market. ‘
~ (2) Portrayed a gloomy picture of U.S. Pipe’s prospects in
the resorcinol market. '

(3) Threatened that drastic reductions in the price of resor-
cinol would result should U.S. Pipe decide to enter the market.

(4) Stated that respondent would be interested in a joint ven-
ture with T7.S. Pipe to build a Udex benzene purification plant to
channel U.S. Pipe’s benzene into the commercial benzene market
instead of converting it into resorcinol, provided U.S. Pipe aban-
doned its resorcinol plans.

(b) Shortly after the public announcement by United States Pipe
and Foundry Company in April 1965, that it was constructing a plant
for the production of resorcinol, respondent moved to foreclose U.S.
Pipe from entering the market through the following: '

(1) Respondent began to offer reductions in the price of tech-
nical grade resorcinol of up to 31 percent; from 6514 cents per
pound to a minimum of 50 cents per pound. Such price reduc-
tions, however, were to be made only to certain large volume pur-

470-883—73——54
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chasers who would enter into long-term requirements contracts
with respondent. Under such contracts, these customers: would be
obliged to purchase 80 percent to 100 percent of their resorcinol
requirements from respondent for periods of three to five years.
Previous resorcinol contracts with respondent had rarely been for
periods in excess of one year. :

(2) In order to obtain rapid acceptance of these long-term
requirements contracts, respondent made the price reduction of
resorcinol under these contracts retroactively available to those
who would agree to sign them by a certain date.

(3) Respondent continued to press its customers to enter into
such' long-term requirements contracts until it had succeeded in
obtaining contract commitments cover ing 90 percent or more of
the domestic, non-competitive market for 1esorc1nol

(4). Respondent at this time also obtained the agreement of
its two resorcinol sales agents that they would not handle any
competitive resorcinol for a period of three years.

Par. 7. Among the effects of respondent’s acts and practices as above
alleged in attempting to discourage and/or foreclose the entry of
actual or potential rival producers into the resorcinol market but
not limited thereto, has been the failure of United States Pipe and
Foundry Company to establish itself in the commercial resorcinol
market as an alternate producer and/or viable competitor.

Furthermore, the existence of respondent as the sole commercial
producer of resorcinol in the United States would constitute a potential
hazard to the health, safety and well-being of the American people.
Manufacture of resorcinol is extremely d‘mgel ous due to the risk of
explosion. If respondent’s present production facilities were acciden-
tally destroyed as were the facilities of the Hayden Chemical Com-
pany in 1951, the last known producers, and were the respondent to
succeed in foreclosing the resorcinol market to U.S. Pipe, there would
be no plant in the United States capable of producing resorcinol on a
commercial scale.

Par. 8. The acts and practices of respondent, Koppers Company,
Inc., as herein alleged, have had and do have the effect of hindering,
lessening, restricting, restraining and eliminating competition in the
production, sale and distribution of resorcinol; have had and do have
a dangerous tendency to unduly hinder competltlon or to create in
respondent a monopoly; have constituted an attempt to monopolize
and have foreclosed markets and access to markets to actual or po-
tential competitors in the production, sales and distribution of
resorcinol; are all to the prejudice of actual or potential competitors
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of respondent and to the public; and constitute each and all unfair
methods of competition and unfair acts and practices in commerce
within the intent and meaning of the Federal Trade C‘omnussmn Act.

Deoiston AND ORDFR

The Commission, by order issued Decembel 18, 1970, ha,vmo‘ re-
manded this proceeding to the hearing examiner for a trlal de novo,
and thereafter by order issued May 5, 1971, having withdrawn this
matter from adjudication pmsuant to Section 2.34(d) of its rules;
and L

The respondent and complaint counsel having thereafter executed
an agreement containing a consent order, an admission by respondent
of all the jurisdictional facts set forth in the complaint which the
Commission issued, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission
Ly respondent that the law has been violated as set forth in such com-
plaint, and waivers and provisions as mquired by the Commission’s
rules; and

The Commission having thereafter given careful eonsuler‘ttlon to
the executed consent agreement and havmg determined that the relief
provided by the order contained therein is adequate and appropriate
in all respects to dispose of this matter, and having thereupon provi-
sionally accepted the executed consent agreement and placed such
agrecment on the public record for a per iod of thir ty (30). days, and
having received and duly considered comments from interested mem-
bers of the public, now in further conformity with the procedure
preseribed in Section 2.34(b) of its rules, the Commission hereby
males the following jurisdictional findings and enters the following
order: ]

1. Respondent Koppers Company, Inc. is a corporation organized,
existing and doing business under and by virtue of the laws of the
State of Delaware, with its principal office and place of business
located at 436 Seventh Avenue, Pittsburgh, Pennsylvania.

9. The Federal Trade Commission has jurisdiction of. this pro-
ceeding and of the respondent and the proceeding is in the public
interest.

ORDER

1t is ordered. That respondent I\Oppms Company, Inc., a corpora-
tion, its officers, aoents, representatives, employees, successors and
assigns, directly or indirectly, through any corporate or other device,
in or in connection with the mzmufacture, sale and distribution of
resorcinol in commerce within the United States, shall :
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(1) \otlfv each customer who is a party to any contract or agree-
ment with 1-espondent for the supply or furnishing of resorcinol
which requires the customer to obtain its total requirements or any
stated percentage of its total requirements of resorcinol from respond-
ent or which contains an exclusive dealing provision, or which, as of
the effective date of this order, has a term remaining in excess of one
year, that its contract is hereby cancelled, terminated, voided and
rescinded pursuant to this erder. Said notice shall be given within
ninety (90) days of the effective date of this order by letter sent reg-
istered or certified mail to each such customer on respondent’s sta-
tionery, sighed by a duly authorized officer of respondent and in the
form of Exhibit A, attached hereto. ]

(2) For a period of five (5) years from the oﬁectlve date of this
order, cease and desist from :

(a) Entering into any contract or agreement with any purchaser
or prospective pmchflser of resorcinol w hlch requires such purchaser
or prospective purchflser to purchase resorcinol from Iuspondent for
any period of time in excess of one (1) year;

(b) Entering into any contract or agr ooment with any purchaser
or prospective purchaser of resorcinol which contains an automatic
renewal or “evergreen” clause;

(c) Entering into any requirements contract or agreement with
any purchaser or prospective purchaser of resorcinol which requires
such purchaser or prospective purchaser to purchase its total require-
ments of resorcinol from respondent, or any stated percentage of its
requirements from respondent, and for an additional five (5) years
thereafter entering into any requirements contract or agreement with
any purchaser or prospective purchaser which requires such purchaser
or prospective purchaser to purchase more than fifty (50) percent of
its requirements of resorcinol from respondent ;

Provided, however, That respondent may enter into contracts with
any purchasers or any prospective purchasers for the sale of resorcinol
to be delivered within one (1) year, and respondent may grant assur-
ances of availability of resorcinol to any such purchasers or prospective
purchasers.

(3) For a period of ten (10) years from the effective date of this
order, cease and desist from selling or making a contract or agreement
for the sale of resorcinol to any purchaser or prospective purchaser
on the condition, agreement or understanding that the purchaser or
prospective purchaser shall not use or deal in or sell resorcinol manu-
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factured, sold or distributed by a competitor or competltors of
respondent.

(4) For a period of five (5) years from the effective date of this
order, cease and desist from discriminating in price in. contracts
entered into hereafter directly or indirectly between those purchasers
who buy resorcinol from respondent pursuant to term or quantity con-
tracts and those competing purchasers who buy resorcinol from re-
spondent on a spot purchase basis : Provided, however, That nothing
herein contained shall prevent differentials which respondent can
demonstrate make only due allowance for differences in the cost of
manufacture, sale, or delivery resulting from differing methods or
quantities in which such commodities are to such purchasers sold or
delivered, and differentials which respondent can demonstrate were
made in good faith to meet an equally low price of a competitor or
com petitors of respondent.

(5) Fora peuod of ten (10) years from the effective date of this
order, without prior approval of the Federal Trade Commission:

(‘L) Not make any acquisition of any corporation making reeorcmol
in the United States; g

(b) Not make any acquisition of any. domestic corpomtlon pur-
chasing resorcinol in the United States for use therein in excess of
two A])d one-half- (214) percent of respondent’s total annual sales of
resorcinol; .

(¢) Not enter into any joint venture with any cor pomt],on for the
making of resorcinol in the United States; and

(d) Not purchase directly any United States patent for thc mamer
of resorcinol. :

(6) Fora permd of three (3) years from the eﬁoctue date of th]s
order:

(a) Grant to any domestic applicant approved by the Fedeml
Trade Commission a non-exclusive, non-diseriminatory license under
any and all claims of United States Patents Nos. 2,736,754 and
3,462,497, Said licenscs granted hereunder shall be for the full, un-
expired term of said patents and shall contain no restrictions or
limitations, except that such licenses may contain provisions in a
form customary in such patent licenses, allowing respondent to collect
reasonable royalties based on standards generally applicable to the
chemical industry, providing for the inspection of books and records
by independent auditors to determine the correctness of any royalty
payment, and providing for the cancellation of the licenses at the
option of respondent upon failure of the licensee to permit such in-
spection or to pay royalties due and payable. Said licenses shall pro-
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vide that:in-the case of respondent granting or having granted more
favorable terms to any other licensee, the licensee under said license
shall be entitled to equal treatment : Provided, however, That respond-
ent may-require any licensee to pay upon acceptance of said license
an-amount not exceeding $2,500 which shall be applied against future
royalty payments; : S
(b). Furnish upon written application from any licensee under
Paragraph 6(a) . herein, at cost to respondent for providing such
know-how ‘information, the written technical know-how currently
used by respondent as of the effective date of this order for the com-
mercial manufacture of resorcinol, including, but not limited to blue-
prints, drawings, and specifications (other than confidential cost
accounting. data relating to respondent’s own costs), and reasonable
plant visits by any such licensed party, subject to an agreement with
the party receiving such written technical know-how and plant visit
informatien which includes a provision not to disclose it to others; and
(c) Not make any assignment or sale of its patents or know-how
which wonld prevent it from fully complying with the provisions of
this order. o
For purposes of Paragraphs 6(a) and 6(b) herein, “any domestic
applicant approved by the Federal Trade Commission” shall mean :
(1) any company as of the effective date of this order not engaged in
the commercial manufacture of resorcinol which, by written applica-
tion to’ the: Commission, has established its good faith intention and
capability of entering into the production of resorcinol in the United
States :. Provided, however, That in no event shall the Commission
approve more than five (5) such applicants to qualify under the pro-
visions of this order; and (2) any company engaged in the commercial
- manufacture and sale of resorcinol in the United States as of the effec-
tive date-of this order which, by written application made within
three months of the approval by the Commission of the first domestic
applicant. under (1) immediately above, is able to demonstrate to the
Commission that it has a genuine technological and competitive need
for such patent licenses or written technical know-how, and which
shall be eligible to receive from respondent, subject to the terms and
conditions  of Paragraphs 6(a) and (b) above, only those patent
licenses or that written technical know-how, or both, that are made
available by respondent to the first domestic applicant approved by
the Commission under (1) immediately above.
For purposes of Paragraph 6(b) herein, “others” shall mean
separate corporations, firms and individuals, including but not limited
to affiliates and subsidiaries.
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It is further ordered, That respondent shall:

(1) Distribute a copy of this order to the general manager of
each of its operating divisions; :

(2) Notify the Commlssmn at least thirty (30) days p1 ior to any
proposed change in the corporate respondent which may affect com-
pliance obligations arising out of this order, such as dissolution, assign-
ment or sale resulting in the emergence of a successor corporation, the
creation or dissolution of subsidiaries or any other similar ch:moe m
the respondent ; and '

(3) Within ninety (90) days after service upon it of this order, file
with the Commission a report, in writing, setting forth in dbt&ll the
manner and form in which it has complied w ith this order.

EXHIBIT A

(Respondent’s Stationery) .
o : " “DATE.

Dear SIK: You arve hereby advised that your contract dated —, which
requires you to purchase all or any percentage of your requirements of ‘resorcinol
from this company [or: which prevents you from pnchasing or-dealing in
resorcinol manufactured, sold or distributed by others] [or: which has a term
remaining in excess of one year], is hereby cancelled, terminated, voided, and
rescinded bv order of the Federal Trade Commission. '

This notice is sent to you in accordance with an Order of the Fe(leu)l Tm(k
Commission -dated a copy of which is enclosed for your information.
Koppers Company, Inc. has consented to the entry of this Order by the Com-
mission. However, you will note that the Order specifically provides: that this
Company does not admit that it has violated any of the laws administered by the
Commission. I

Koppers Company, Inc. looks forward to serving you in the futuve.

Very truly yours, ’ '

(Signature of an authorized
official of respondent}
(REGISTERED MAITL) : N

Ix Tz MATTER OoF
HAPPY MOTORS, INC.,, ET Al
CONSENT ORDER, ETC., IN REGARD TO THE ALLEGED VIOLATION OF 'PJHE TRUTII
IN LENDING AND TIIE FEDERAL TRADE COMMISSION ACT
Docket ¢=2111. Complaint, Dee. 2, 1971—Decision, Dec. 2, 1971

Consent order requiring a used car dealer of Miami, Fla,, to cease violating the
Truth in Lending Act by failing, in consumer credit transactions, to make
all @isclosures on the “Order Contract” in the form, manner, and amount.
required by Regulation Z of the Act.
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COMPLAINT

Pursuant to the provisions of the Truth in Lending Act and the
implementing regulation promulgated thereunder, and the Federal
Trade Commission Act, and by virtue of the authority vested in it by
said Acts, the Federal Trade Commission, having reason to believe
that Happy Motors, Inc., a corporation, and Ray B. Hoadley, indi-
vidually and as an officer of said corporation, hereinafter referred
to as respondents, have violated the provisions of said Actsand imple-
menting I'ef_rulatlon, and 1t appearing to the Commission that a pro-
coeduw by 1t in respect thereof would be in the public interest, hereby
issues its complaint stating its charges in that respect as follows:

Paragraru 1. Respondent Ihppy Motors, Inec., is a corporation
organized, existing and doing business under and by virtue of the
laws of the State of Florida, with its principal office and place of
business located at 1068 N.W. 86th Street, Miami, Florida.

Respondent Ray B. Hoadley is an officer of the corporate respondent.
He formulates, directs and controls the policies, acts and practices of
the corporation, including the acts and practices hercinafter set forth.
ITis address is the same as that of the corporate respondent.

Par. 2. Respondents are now, and for some time last past have
been, engaged in the offering for sale and retail sale and distribution of
used cars to the public.

Pir. 3. In the ordinary course and conduct of tl\eu business as
aforesaid, respondents regularly extend consumer credit, as “consumer
credit” is'defined in Regulation Z, the implementing regulation of the
Truth in Lending Act, duly promulgated by the Board of Governors
of the Federal Reserve System.

Par. 4. Subsequent to July 1, 1969, respondents, in the ordmaw
course of:business as atomsald, and in connection with their credit
sales, as “credit sale” is defined in Regulation Z, have caused and are
causing customers to execute a binding Used Car Order Contract,
hereinafter referred to as the “Order Contract.” Respondents do not
provide these customers with any other consumer credit cost dis-
closures. .

By and through the use of the Order Contract, respondents :

1. Fail to use the term “cash price,” as defined in Section 226.2(i) of
tegulation Z, to describe the purchase price of the automobile, as
required by Section 226.8(c) (1) of Regulation Z

2. Fail to use the term “cash downpavment” to describe the down-
payment in money made in connection with the credit sale, as required
by Qectmn 26.8(c) (2) of Regulation Z.

G
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3. Fail to use the term “trade-in” to describe the dow vnpayment in
property made in connection with the credit sale, as require d by Sec-
tion 226.8(¢) (2) of Regulation Z.

4. Fail to use the term “total downpayment” to describe: the sum of
the “cash price” and “trade-in,” as required by Section 226. 6(0) (2) of
Regulation Z.

5. Fail to use the term “unpaid balance of cash price” to- descmbe the
difference between the cash price and the total downpayment as re-
quired by Section 226.8(c) (3) of Regulation Z.

6. Fail to use the term “amount financed” to describe the a,mount ot
credit extended as required by Section 226.8(c) (7) of Regulation Z.

7. Fail to use the term “finance charge” to describe the sum of all
charges required by Section 226.4 of Regulation Z to be included
therein, as required by Section 226.8(c) (8) (i) of Regulation Z.

8. Fail to disclose the sum of the cash price, all charges which are
included in the amount financed but which are not part of the finance
charge, and the finance charge, and to describe that sum as the “de-
ferred payment puces,” as 1equned by Section 226.8(c) (8) (u) of
‘Regulation Z.

9. Fail to disclose the annual percentage rate, compiuted in ac-
cordance with Section 226.5 of Regulation Z, as required 'by Section

226.8(b) (2) of Regulation Z.

10. Fail in some instances to disclose the number of payments
scheduled to repay the indebtedness, as required by Section 226.8 (b) (3)
of Regulation Z. .

11. Fail to use the term “total of payments” to describe the sum of
the payments scheduled to repay the indebtedness, as required by
Section 226.8(h) (3) of Regulation Z.

12. Fail to identify the amount or the method of computmo the
amount of any default, delinquency or similar charge payable in the
event of late payments, as required by Section 226.8(b) (4) of Regula-
tion Z.

13. Fail to describe the type of any security interest lield or to be
retained or acquired by the creditor in connection with the extension
of credit, as required by Section 226.8(b) (5) of Regulation Z.

14. Fail to identify the method of computing any unearned portion
of the finance charge in the event of prepayment of the oblm ation, as
required by Qectlon 226.8(b) (7) of Regulation Z.

Par. 5. Pursuant to Section 103(q) ot the Truth in Lending Act,
respondents’ aforesaid failures to comply with the provisions of Regu-
lation Z constitute violations of that Act and, pursuant to Section 108
thereof, respondents have thereby violated the Federal Trade Com-
mission Act.
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Dxcision ANb ORDER

The Federal Trade Commission having initiated an investigation of
certain acts and practices of the respondents named in the caption
hereof, and the respondents having been furnished thereafter with a
copy of a draft of complaint which the Atlanta Regional Office pro-
posed to present to the Commission for its consideration and which,
it issued by the Commission, would charge respondents with violation
of the Truth in Lending Act and the implementing regulation promul-
gated thereunder, and the Federal Trade Commission Act; and

The respondents and counsel for the Commission having thereafter
executed an agreement containing a consent order, an admission by
the respondents of all the jurisdictional facts set forth in the aforesaid
dvaft of complaint, a statement that the signing of said agreement is
for settlement. purposes only and does not, constitute an admission by
respondents that the law has been violated as alleged in such complaint,
and waivers and other provisions as required by the Commission’s
rules; and : ‘ B »

The Commission having thereafter considered the matterand having
determined that it had reason to believe that the respondents have
violated. the said Acts, and that complaint should issue-stating its
charges in that respect, and having thereupon accepted the executed
consent. agreement and placed such agreement on the public record for
a period.of thirty (30) days, now in further conformity with the pro-
cedure prescribed in Section 2.34(b) of the rules, the Commission
herelyy issues its complaint, makes the following jurisdictional findings,
and enters the following order: '

1. Respondent Happy Motors, Inc., is a corporation organized, ex-
isting, and doing business under and by virtue of the laws of the State
of Florida, with its office and principal place of business located at
1068 N.W. 36th Street, Miami, Florida. '

Respondent Ray B. Hoadley is an individual and is president of
Happy Motors, Ine. He directs, formulates, and controls the acts and
practices of the respondent corporation including the acts and prac-
tices under investigation,

2. The Federal Trade Commission has jurisdiction of the subject
matter of this proceeding and of the respondents, and the proceeding
is in the public interest.

‘ ' ORDER

1t is ordered, That respondents Happy Motors, Inc., a corporation,
and its officers, and Ray B. Hoadley, individually and as an officer of
said corporation, and respondents’ agents, representatives and em-
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ployees, directly or through any corporate or other device, in connec-
tion with any extension of consumer credit or advertiseniéuf to aid,
promote or assist directly or indirectly any extension of ‘consumer
credit, as “consumer credit,” and “advertisement” are defined in Regu-
lation Z (12 CFR § 226) of the Truth in Lending Act (Public Law
90-321, 15 U.S.C. 1601 et. seq.), do forthwith cease and desist from :
1. Failing to use the term “cash price,” as defined in Section
226.2(1), to descmbo the purchase price of the automoblle as re-
qmred by Section 226.8(c) (1) of Regulation Z.

2. Failing to use the term “cash downpay ment” to descrlbe the
downp'lymcnt in money made in connection with the credit sale,
as requlred by Section 226.8(c) (2) of Regulation Z.

3. Failing to use the term “trade-in” to describe the’ downpay-
ment in property made in connection with the cr Ldlt sale as re-
quired by Section 226.8 ( c)(2) of Regulation Z. = >

4. Failing to use the term “total downpay ment” to describe the
sum of the “ca‘-:h price” and the “trade-in,” as requir ed by Section
‘)?6 8(c) (2) of Regulation Z.

. Failing to use the term “unpaid balance of cash “price” to
descrlbe the difference between the cash price and the total down-
payment, as required by Section 226.8(c) ( 3) of Rermhnon Z.

6. Failing to use the term “amount financed” to describe the
amount of credlt extended as required by Section 2(“.8((:) (7) of
Regulation Z. '

7. Failing to use the term “finance charge™ to describé the sum
of all charges required by Section 226.4 of Regulation 'Z to be in-
cluded therein, as required by Section 2926.8(c) (8),(1) "of Regu-
lation Z. '

8. Failing to disclose the sum of the cash price, all’ ‘charges -
which are mcluded in the amount financed but which are ot part
of the finance charge, and the finance charge, and to déscribe that
sum as.“deferred payment price” as required by Section 226.8
(c) (8) (i1) of Regulation Z.

9. Failing to disclose the annual percentage rate, computed in
accordance w1th Section 226.5 of Rerrnlahon Z, as required by
Section 226.8(D) (2) of Regulation Z.

0. Failing to disclose the number of payments scheduled to
repay the 1nd@btedness, as required by Section 226.8(b) (3) of
Regulation Z.

11. Failing to use the term “total of payments” to describe the
sum of the payments scheduled to repay the 1ndebttedness, as Te-
quired by Section 226.8(b) (8) of Regulation Z. pe



850 FEDERAL TRADE COMMISSION DECISIONS
Decision and Order 79 F.T1.C.

12. Failing to identify the amount or the method of computing
the amount of any default, delinquency or similar charge payable
in the event of late payments, as quuned b} Section 226.8(h) (4)
of Regulation Z.

13. Failing to describe the type of any eecunty interest held or
1o be retflmed or acquired by the creditor in connection with the
extension of credit, as required by Section 226.8(b) (5) of Regu-
lation Z.

14. Failing to 1dent1fy the method of computmo" any unearned

. portion of the finance charge in the event of prepayment of the
obligation as required by Section 226.8(b) (7) of Regulation Z.
15. Failing in any consumer credit transaction or adver tising
.to. make all dlsclosures determined in accordance with Sections
© 226.4 and 226.5 of Regulation Z at the time and in the manner,
form and amount requlred by Sections ‘?26 6, 226.8 and 226.10 of
Reorulatlon Z.

1t is, further opdered, That respondents deliver a copv of thl order
to cease and desist to cach operating division and to all present and
future personnel of respondents engaged in the consummation of any
extension, of consumer credit, and that respondents secure a signed
statement acknowledging receipt of said order from each such person.

1t is_further ordered, That respondents notify the Commission at
least thirty (30) days prior to any proposed change in the corporate
respondent, such as dissolution; assignment or sale, resultant in the
emergence of a successor corporation; the creation or dissolution of
subsidiaries; or any other change in the corporation which may affect
comphsmce obligations arising out of the order.

It is further ordered, Tlnt respondents shall, wrthm su(tv (60)
days after service upon them of this order, file with the Commission
a report. in writing, setting forth in detail the manner and form in
which they have complied with this order.

Ix Taue MATTER OF

JAMES SHARP

CONSENT OI?DIEI}. ETC., IN REGARD TO THE ALLEGED VIOLATION OF THE
) ’ 2 FEDERAL 'TRADE COMMISSION ACT
Docket C-2112. Complaint, Dec. 3, 1971—Decision, Dec. 3, 1971

Consent order requiring a former officer of a truck driver training school of
Indianapolis, Ind,, to cease misrepresenting in “Help Wanted"” eolumns of
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newspapers that Consolidated Systems, Inc, is a trucking company and that
employment is offered to qualified applicants, and to cease misrepresenting
job opportunities, training, wages, and terms of payment for courses,

COMPLAINT

Pursaant to the provisions of the Federal Trade Commission Act,
and by virtue of the authority vested in it by said Act, the Federal
Trade Commission, having reason to believe that James Sharp, in-
dividually and as a former ofﬁcer of Consolidated Systems, Inc., here-
inafter referred to as respondent, has violated the provisions of said
Act, and it appearing to the Commission that a proceedmcr by it in
respect, thereof would be in the public interest, hereby issues 1ts com-
plaint stating its charges in that respect as follows:

ParacrarH 1. Consolidated Systems, Inc.,is a corporation organized,
existing and doing business under and by virtue of the laws. of the
State of Indiana, with its principal office and place of business located
at 2102 East 52nd Street, Indlanmpohs, Indiana.

Respondent James Sharp is an individual and was formerly an
officer of said corporation. He formulated, directed and controlled the
policies, acts and practices of the corporate respondent including the
acts and practices hereinafter set forth. His ‘del‘eSS is 10335 Heather
Hills Road, Indl'mapolls, Indiana.

Par. 2. Respondent is now, and has been for some time last past,
engaged in the advertising, offering for sale, sale and distribution of
courses of stndy and instruction purporting to prepare graduates
thereof for employment as truck drivers. Said courses consist of a
series of lessons pursued by correspondence through the United States
mails and a period of in-residence training at a place deswnfltcd by
1’espondent

Par. 3. In the course and conduct of his business, respondent now
causes, and for some time last past has caused, the correspondence
portion of his courses, when sold, to be sent from respondent’s place
of husiness in the State of Indiana to purchasers thereof located in
various other States of the United States. Respondent utilizes the
services of salesmen who induce prospective purchasers of respondent’s
courses located in states other than the State of Indiana to call on
said salesmen at respondent’s offices. Said salesmen transmit to and
reccive from respondent contracts, checks and other instruments of a
commercial nature. Respondent maintains, and at all times mentioned
herein has maintaihed, a substantial course of trade in said courses of
study and instruction in commerce, as “commerce” is defined in the
Federal Trade Commission Act. '
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- Par. 4. In the course and conduct of his business as aforesaid, and
for the purpose of obtaining leads to prospective purchasers of his
courses, réspondent has published or caused to be published in the
“Help-Wanted” and other columns of newspapers advertisements con-
taining statements and representations regarding job opportunities,
training and wages for persons interested in becoming truck drivers.
Typical and illustrative, but not all inclusive, of such advertisements
is the following: .
SEMI DRIVERS NEEDED
- Over age 21, Married or Single. good physical condition, some experience or
willing to learn to earn high wages driving Semi Tractor Trailers, Local or Over
the Road. Midwest, Mideast and Southern areas. For application write to Trucks,
P.0. Box 40456, Indianapolis, Ind., 46205, or call (317) 784-1348. -

Par. 5. By and through the use of the statements and representa-
tions contained in the advertisement set forth in Paragraph Four and
others of similar import and meanings but not expressly set out-herein,,
respondent represents, directly or by implication, that:

1. Consolidated Systems, Inc., is a trucking company.

2. Respondent is offering employment to qualified applicants who
will be trained as truck drivers.

Par. 6. Intruth and in fact: :

1. Consolidated Systems, Inc., was not and is not a trucking
company. .

2. Respondent does not offer employment to persons who will be
trained as truck drivers. The real purpose of such advertisements is
to obtain leads to prospective purchasers of respondent’s courses of’
study and instruction. _

Therefore, the statements and representations as set forth in Para-
graphs Four and Five were, and are, false, misleading and deceptive.

Par. 7. In the further course and conduct of his business as afore-
said, respondent causes persons who respond to advertisements seek-
ing leads to prospective purchasers to visit respondent’s salesmen at
respondent’s offices. For the purpose of inducing the sale of respond-
ent’s courses, such salesmen make to prospective purchasers many
statements and representations, direct and by implication, regarding:
opportunities for employment as truck drivers available to purchasers
of respondent’s courses, the assistance furnished to respondent’s grad-
uates in obtaining employment and other matters. Some of the afore-
said statements and representations appear in brochures, pamphlets:
and other printed material furnished to said salesmen by respondent
and other statements and representations are made orally by said’
salesmen. Among and typical, but not inclusive, of such statements:
and representations are the following :
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1. Respondent has been requested by trucking -companies to train
drivers and, therefore, employment as a truck driver is assured to
pemons completma respondent’s course.

2. Respondent is connected or affiliated w ith the Consohdated
I‘1e10htwa‘ys Corporation.

3. Respondent operates and maintains school fac]htles and that
respondent provides training and instruction for plospect_we truck
drivers at these school facﬂltles

4. Respondent will train enrollees on the best and most up -to-date
trucks and auxiliary equipment available in the trucking industry.

5. Persons completing respondent’s course will thereby be-qualified
for employment aslocal or over- the road truck drivers without further
training or experience.

6. Persons enrolling in respondent’s course are required to post a
bond or pay an insurance fee.

7. Payment of the balance of the cost of 1espondents course re-
maining after the initial or registration fee has been paid can be
deferred until after the student has comp]eted the course and obtained
employment as a truck driver. ,

8. To other prospective purchasers of 1’espondents cpurse, repre-
sentations have been made that respondent will handle or arrange.
financing of the balance of the cost of respondent’s course 1'emaining
after the initial or registration fee has been paid.

9. Respondent has a placement service which will secure a job as
a local or over-the-road truck driver for gradumates of respondent’s
course and such a job is assured for everyone who wants to work.

10. Graduates who desire employment in a particular geographic
aren are assured of a job in the area of their choice.

Par. 8. In truth and in fact:

1. Respondent has not been requested by trucking companies to
train drivers and, therefore, employment as a truck driver is not
assured to persons completing respondent’s course.

2. Consolidated Systems, Inc., has not had nor has it now any con-
nection or affiliation with Consolidated Freightways Corporation.

‘8. Respondent does not operate and maintain school facilities that
provide training and instruction for prospective truck drivers. Re-
spondent has no school or training facilities whatsoever and sends all
enrollees to an independent truck dmver training school.

4. Respondent owns no trucks or auxiliary equlpment whatsoever.
The equipment provided by the independent training school is of poor
quality and is often inoperable. ‘
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5. Persons completing respondent’s course are not thereby qualified
for employment as local or over-the-road truck drivers without further
training or experience. :

6. The sum of money that enrollees in respondent S course are re-
quired to pay is not a bond or an insurance fee but is a non-refundable
registration fee. : ‘

7. Respondent generally requires that the balance of the cost of
respondent’s course remaining after the initial or registration fee has
been paid must be paid before the student can attend the resident
training portion of the course and does not permit students to defer
such payments until after employment as a truck driver has been
obtained. '

8. Respondent seldom, if ever, handles or arrangés financing to
enable purchasers of respondent’s course to pay the balance of the cost.

9. Respondent does not have a placement service which will secure
a job as a local or over-the-road truck driver for graduates of re-
spondent’s course and such a job is not assured for everyone who wants
to work. :

10. Graduates who desire employment in a particular geographic
area are not assured of any job, much less a job in the area of their
choice.

Therefore, the statements and representations as set forth in Para-
graph Seven hereof were, and are, false, misleading and deceptive.

Par. 9. In the course and conduct of his aforesaid business, and at
all times mentioned hereln, respondent has been, and now is, in sub-
stantial competition in commerce with corporations, institutions, and
organizations of various kinds engaged in the sale and distribution
of similar courses of study and instruction.

Par. 10. The use by respondent of the aforesaid false, misleading
and deceptive statements, representations and practices has had, and
now has, the tendency and capacity to mislead and deceive a substantial
portion of the purchasing public into the erroneous and mistaken
belief that said statements and representations were and are true, and
to induce a substantial number thereof to purchase respondent’s said
courses of study or instruction by reason of said erroneous and mis-
taken belief.

Par. 11. The aforesaid acts and practices of respondent, as herein
alleged, were and are all to the prejudice and injury of the public and
of respondent’s competitors and constituted, and now constitute, unfair
methods of competition in eommerce and unfair and deceptive acts
and practices in commerce, in violation of Section 5 of the Federal
Trade Commission Act.
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Drcrstox AND ORDER

The Commission having heretofore determined to issue its com-
plaint charging the respondent named in the caption hereof with
violation of the Federal Trade Commission Act, and the respondent
having been served with notice of said determination and with a copy
of the complaint the Commission intended to issue, together with a
proposed form of order; and

The respondent and counsel for the Commission having thereafter
executed an agreement containing a consent order, an admission by
the 1espondent of all the jurisdictional facts set forth in the com-
phmt to issue herein, a statement that the signing of said agreement
is for settlement purposes only and does not constitute an admission
by respondent that the law has been violated as alleged in such com-
1>1a1nt, and waivers and other provisions as 10411111'9(1 by the Com-
mission’s rules; and <

The Commlssmn having considered the agreement and havuw ac-
cepted same, and the agreement containing consent or: der having there-
upon been placed on the public record for a period of thirty (30) days,
now in further conformity with the plocedme preseribed in Section
2.34(b) of its rules, the Commission hereby issucs its complaint in
the form contemplated by said agreement, makes the following juris-
dictional findings, and enters the followmo order:

1. Consolidated Systems, Inc., is a corporation organized, existing
and doing business under and by virtue of the laws of the State of
Indiana, with its office and principal place of business located at 2102
Tast 52nd Street, Indianapolis, Indiana.

Respondent qunes Sharp was an officer of said corporation. He
formulated, directed and controlled the policies, acts and practices of
said corporation. His address is 10335 Heather Hills Road, Indian-
.1p0]1s, Indiana.

. The Federal Trade Commission has jurisdiction of the sub]ect
ma.ttel of this proceeding and of the respondent, and the proceeding
is in the public interest.

ORDER

It is ordered, That respondent James Sharp, individually and as
former officer of Consolidated Systems, Inc., and respondent’s rep-
resentatives, agents, and employees, directly or through any corporate
or other device, in connection with the advertising, oﬁ'ermo for sale,
sale or distribution of courses of study and instruction in truck driv-
ing or any other subject, trade, or vocation, in commerce, as “com-
merce” is defined in the Federal Trade Commission Act, do forthwith
cease and desist from:
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1. Representing, directly or by implication, that respondent
Consolidated Systems, Inc., is a trucking company ; misrepresent-
ing, in any manner, the nature of respondent’s business.

2. (a) Failing to disclose, clearly and conspicuously, in adver-
tisements seeking leads to prospective purchasers of re-
spondent’s courses, in catalogs, brochures and on letterheads
that respondent’s business is that of a seller of a course of
study and instruction for prospective truck drivers, not af-
filiated with any trucking company.

(b) Failing to disclose, clearly and conspicuously, in
advertisements seeking- leads to prospective purchasers of
_respondent’s courses which are sold through sales representa-
tives, that inquirers will be visited by respondent’s sales
representatives.

3. Representing, directly or by implication, that employment
1s being offered when the real purpose of such offer is to obtain
leads to prospective purchasers of respondent’s courses.

4. Failing to specify, clearly and conspicuously, as a condi-
tion to the publication of classified advertisements secking leads
to prospective purchasers, that such advertisements be published
only in the education, instruction or similar columns of classified
advertising.

5. Representing, directly or by implication, that respondent
has been requested to train drivers by any trucking company,
misrepresenting, in any manner, respondent’s connection or af-
filiation with the trucking industry or any member thereof.

6. Representing, directly or by implication, that respondent
is connected or affiliated with Consolidated Freightways, Inc.

7. (a) Representing, directly or by implication, that respond-
ent operates a training school or facility for prospective
truck drivers.

(b) Representing, directly or by implication, that enrollees
in respondent’s course in truck driver training will be trained
on the best and most up-to-date truck driver training equip-
ment available; misrepresenting, in any manner, the quality
or nature of truck driver training equipment available for
enrollees’ training.

8. (a) Representing, directly or by implication, that persons
completing respondent’s course in truck driver training will
thereby be qualified for employment as local or over-the-
road truck rdivers without further training or experience;
misrepresenting, in any manner, the content, completeness or
effect of any of respondent’s courses.
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(b) Failing to disclose clearly and conspicuously in ad-
vertising and promotional material seeking leads to pros-
pective purchasers of respondent’s courses of training in any
occupation, and in advertising and promotional material fur-
nished to persons expressing interest in ‘such courses, the
nature and duration of any further training, instruction or
experience in addition to the type of training afforded by re-
spondent’s course which is generally required before a person
will be regarded as fully trained in the occupati_onk_fpif. which
respondent’s training has been offered. L

9. Representing, directly or by implication, that enrollees in
respondent’s course in truck driver training are required to post
a bond or pay an insurance fee; misrepresenting, in any manner,
the nature or purpose of any fee which must be paid by enrollees
in respondent’s courses.
10. (a) Representing, directly or by implication, that the bal-
~ ance of the cost of respondent’s course remaining after the
 initial or registration fee has been paid can be deferred until
after the student has completed the course and obtained
employment as a truck driver; o
(b) Representing, directly or by implication, that re-
spondent will handle or arrange the financing of-any: portion
of the cost of respondent’s course; : v
(¢) Misrepresenting, in any manner, the terms or condi-
tions under which payment may be made for respondent’s
courses. o
11. Representing, directly or by implication, that respondent’s
placement service will guarantee or assure the placement of gradu-
ates in jobs for which respondent’s courses are represented. to
train them, or will guarantee or assure the placement of graduates
in such jobs in the geographical area of their choice; misrepre-
senting, in any manner, respondent’s ability or facilities for assist-
ing graduates of their courses in obtaining employment.
It is jurther ordered, That respondent shall deliver a copy of this
order to cease and desist to all present and future salesmen or other
persons engaged in selling respondent’s courses of study and instruc-
tion and secure from each such salesman or other person a signed state-
nent acknowledging receipt of said ovder. ‘ o
1t is further ordered, That respondent herein shall within sixty
(60) days after service upon him of this order, file with the Com-
mission a report, in writing, setting forth in detail the manner and
form in which he has complied with this order.
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ORDER, OPINION, ETC., IN REGARD TO THE ALLEGED VIOLATION OF TIIE
FEDERAL TRADE COMMISSION ACT

Docket 8807. Compluint, Dee. 30, 1969—Decision, Dee. 6, 1971

Order requiring door-to-door seller of encyclopedias of Fast Hartford, Conn., to
cease misrepresenting to prospective purchasers that they were engaged in
a national advertising campaign and offering a set of the New Standard
Encyclopedia “free” or at a special price to specially selected persons who
would endorse their products, and misrepresenting that certain books in a
combination offer were free and the offer was limited to the time of the call.

COMPLAINT

Pursuant to the provisions of the Federal Trade Commission Act,
and by virtue of the authority vested in it by said Act, the Federal
Trade Commission, having reason to believe that Standard Educators,
Inc., a corporation, and James A. Melley, Sr., individually and as an
soificer of said corporation, hereinafter referred to as respondents, have
-viglated the provisions of said Act, and it appearing to the Commission
‘that a proceeding by it in respect thercof would be in the public
interest, hereby issues its complaint stating its charges in that respect
as follows: :

Paracrari 1. Respondent Standard Educators, Inc. is a corporation
organized, existing and doing business under and by virtue of the laws
of the state of Connecticut, with its principal office and place of
business located at 100 Prestige Park Road, in the city of Last Hart-
ford, State of Connecticut.

Respondent James A. Melley, Sr., is an individual and an officer of
the corporate respondent. He formulates, directs and controls the acts
and practices of the corporate respondent, including the acts and
practices hereinafter set forth. His business address is the same as
that of the corporate respondent.

Par. 2. Respondents are now, and for some time last past have been,
engaged in the advertising offering for sale, sale and distribution of
various books, including an encyclopedia named “New Standard En-
cyclopedia” and supplements and a consultation service in connection
therewith to the public.

Par. 3. In the course and conduct of their business as aforesaid,
respondents now cause, and for some time last past have caused, their
said books including the New Standard Encyclopedia, when sold, to
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be shipped from their suppliers, located in the State of Illinois and
in various States of the United States, to purchasers thereof located
in States of the United States other than the state of origination, and
maintain, and at all times mentioned herein have maintained, a sub-
stantial course of trade in said products in commerce, as “commerce™
is defined in the Federal Trade Commission Act. .

Par. 4. In the course and conduct of their aforesaid business, re-
spondents now are, and at all times mentioned herein have been, in
substantial competition with corporations, firms and individuals in
the sale of books and encyclopedias and supplements and a consulta-
tion service in connection therewith of the same general kind and na-
ture as those sold by respondents. ,

Par. 5. In the course and conduct of their aforesaid business re-
spondents sell said books, including the New Standard Encyclopedia,
at retail to the general pubho Qale s are made by the said respondents’
agents, representatives or employees \\]10 contact prospective pur-
chasers in their homes.

Said respondents have formulated, developed and carried out a
plan for the purpose of inducing the sale of said books. In furtherance
of this plan the said respondents supply their agents, representatives
or employees with a “sales pitch” and material in connection there-
with and instruct them to use and follow same. Said agents, repre-
sentatives or employees employ said sales presentation and material
in orally soliciting the purchase of respondents’ books.

Said respondents, in said sales’ presentation and in the advertising,
promotional literature and other printed materials, and respondents’
agents, representatives or employees, in the course of their sales talks,
make many statements and representations concerning the offer and
price of respondents’ books, the manner of payment for said books,
including the New Standard Encyclopedia, and the legal respon-
sibility of prospective putchasers and purchasers who contract for
the purchase of said books. Some of these statements and representa-
tions are made orally by said agents, representatives or employees to
prospective purchasers and some are contained in the correspondence
of respondents with purchasers.

Par. 6. Through the use of such statements and representations, and
others similar thereto, but not specifically set forth herein, separately
or in connection with the oral sales presentation of respondents’ sales
personnel as used variously by said respondents in the advertising
and promotion of their products, said respondents now represent, and
have represented, directly or by implication :

1. That J,espondents are conducting an advertising campaign
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~and are offering a set of the New Standard Encyclopedia “free”
--or at a special or reduced price to specially selected: persons in

return for:
~a. A letter of endorsement regarding the said set of en-
cyclopedias.
b. Display of the product in the prospect s home
c. An agreement that the encyclopedia will be kept up to
date by the prospective customer by the purchase of the an-

_ nual yearbook for 10 years.

2. That the offer of the respondents’ encyclopedia and other
books is a special introductory or reduced price, not being made
to the public generally; that it is being offered only to a specially
selected group of people, <.e. members of the Armed Forces.

_3. That certain books included in the respondents’ “combina-
tion offer” are given free of cost with the purchase of a subscrip-
tion of the annual yearbook for a period of ten years and that
purchasers of respondents’ “combination offer” pay only for a
part of such books.

4. That the favorable price, terms and conditions of the “spe-
cial introductory” price are limited to the time of the call on the
prospective customer.

5. That the additional cost of $3.95 for the annual yea.rbook
is for postage and handling charges.

Par. 7. In truth and in fa,ct

1. Respondents’ agents, representatives or employees are not

- conducting an advertising campaign and do not give a set of the

New Standard Encyclopedia free or at a reduced price to specially
selected persons in return for the considerations heretofore listed
in Paragraph Six, 1, or for any other reasons or considerations.
Said encyclopedias are offered and sold only at respondents’ usual
and customary prices.

2. Respondents’ offer of said encyclopedia is not a “special in-
troductory” offer to a specially selected group, i.e., members of
the Armed Forces. It had been offered and is being offered to the
general public as a regular practice of the respondents’ business.

3. Certain of the books included with the encyclopedia in re-
spondents’ “combination offer” are not free of cost with the pur-
chase of a subscription of the annual yearbook for a period of
ten years, or for any other reason, as the cost of all such books is
included in the contract price of the combination offer. Further,
purchasers pay the full price for all the books in the “combina-
tion offer.”.
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4. The price, terms and conditions of the so-called “special in-
troductory” offer are not limited to the time when the call is made
on the prospective customer.

5. The annual cost of $3.95 for the annual yearbook is not for
postage and handling but is a charge, payable directly to Stand-
ard Education Society, the publisher, and not to the respondents.

Therefore, the statements and representations set forth in Para-
graph Six hereof were and are false, misleading and deceptive.

Par. 8. The use by respondents of the aforesaid false, misleading
and deceptive statements and representations has had, and now has,
the capacity and tendency to mislead members of the purchasing
public into the mistaken and erroneous belief that such statments
and representations were and are true, and to enter into contracts for
the purchase of respondents’ products because of such erroneous and
mistaken belief.

Par. 9. The aforesaid acts and practices of the respondents, as herein
alleged, were, and are, all to the prejudice and injury of the publie,
and of respondents’ competitors and constituted, and now constitute,
unfair methods of competition in commerce and unfair and deceptive
acts and practices in commerce in violation of Section 5 of the Federal
Trade Commission Act.

Mr. Anthony J. Kennedy, Jr.and Mr. Michael C. McCarey support-
ing the complaint.

Kirkland, Ellis, Hodson, Chaffetz, Masters & Rowe, by Mr. Ronald
J. Wilson and Mr. Richard C. Lowery for respondents.

INTTIAL DECISION BY JonN B. PoinpeExTER, HEARING EXAMINER
OCTOBER 12, 1970

PRELIMINARY STATEMENT

The complaint in this proceeding, issued on December 30, 1969,
charges that Standard Educators, Inc., a corporation, and James A.
Melley, Sr., individually and as an officer of said corporation, herein-
after called respondents, have violated the provisions of the Federal
Trade Commission Act in the sale of encyclopedias and books. After
service of the complaint, respondents, through their counsel, filed an
answer denying the charging allegations in the complaint, including
the allegation that respondent James A. Melley, Sr., “formulates,
directs, and controls” the acts and practices of the corporate re-
spondent. »

Three prehearing conferences were held, two of which were steno-
graphically reported, on February 26, 1970, and April 23, 1970, re-
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spectively, and one unreported, held on May 28, 1970. At the conference
held on April 23, 1970, an order was entered on the record by the
hearing examiner, setting July 7, 1970, as the date for the hearing to
Legin, and further providing that complaint counsel should, on or
before May 13, 1970, deliver to respondents’ counsel the names and
addresses of each of their proposed witnesses, and a brief statement
of the general nature of the testimony expected from each witness, and
a copy of each exhibit which complaint counsel expected to offer in
evidence at the hearing. The prehearing order further provided that,
on or hefore May 27, 1970, respondents’ counsel would furnish to com-
plaint counsel the names and addresses of their expected defense
witnesses, and a statement of the general nature of the testimony
expected from each, and a copy of each exhibit which respondents ex-
pected to offer in evidence at the hearing (Tr. 59).

The hearing has been held, at which time evidence and testimony
were received in support of and in opposition to the allegations of the
complaint. Proposed findings of fact, conclusions of law, and a pro-
posed order, and replies thereto, have been submitted by counsel for
the parties. These have been considered. All proposed findings of fact
and conclusions of law not found or concluded herein are denied.

Upon the basis of the entire record, the hearing examiner malkes the
following findings of fact and conclusions of law, and issues the fol-
lowing order:

FINDINGS OF FACT

1. Respondent Standard Educators, Inc. is a corporation organized
and doing business under the laws of the State of Connecticut, with
its office and principal place of business located at 100 Prestige Park
Road, Bast Hartford, Connecticut. The individual respondent, James
A. Melley, Sr., is the president of the corporate respondent and his
business address is the same as that of the corporation (Ans., Par. 1).

9. Standard Educators, Inc. was organized and incorporated in
April 1957, by the individual respondent, James A. Melley, Sr., with-
out the aid or assistance of an attorney. Mr. Melley prepared and
drafted the papers and articles of incorporation which he filed and
presented to the State of Connecticut (Melley, Tr. 118). The incorpo-
rators were the individual respondent, James A. Melley, Sr., who be-
came president and treasurer; his wife, Margaret J. Melley, who be-
came vice president and secretary; and his father, James J. Melley,
who resided in Scranton, Pennsylvania, and became assistant secretary
and assistant treasurer (Melley, Tr. 118-19, 122; CX 19). Standard
Educators, Inc. has an authorized capital stock of $15,000, equally
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divided into 300 shares of common stock, with a par value of $50 per
share (CX 19Z, 22-28). After the incorporation, 153 shares of the
300 authorized common shares were allotted to the individual re-
spondent, James A. Melley, Sr., 141 shares to his wife, Margaret J.
Melley, and six shares to his father, James J. Melley. There has never
been any public issue of the capital stock, and the only change in stock-
holders was brought about by the death of James J. Melley in 1958.
- Mr. James A. Melley, Jr., son of the individual respondent, James A.
Melley, Sr., is now the holder of the six shares of capital stock origi-
nally issued to his grandfather, James J. Melley. There has been no
change in the number of shares of stock held by the individual re-
spondent, James A. Melley, Sr., and his wife, Margaret J. Melley. At
the time of the hearing, the individual respondent, James A. Melley,
Sr., owned 51 percent of the capital stock of Standard Educators,
Ine.; his wife, Margaret J. Melley, owned 46 percent, and their son,
James A. Melley, Jr., 3 percent. The directors were James A. Melley,
Sr., Margaret J. Melley, Robert L. Atwood, and James A. Melley, Jr.
The officers were as follows: James A. Melley, Sr., president and
treasurer; Robert I.. Atwood, vice president; Margaret J. Melley,
secretary ; and James A. Melley, Jr., assistant secretary and assistant
treasurer (Melley, Tr. 122-24, 465; (X 19). Throughout the life of
the corporate respondent, the individual respondent, James A. Melley,
Sr., has held the offices of president and treasurer, and his wife, Mar-
garet J. Melley, has held the office of secretary. Murs, Melley also held
the office of vice president until March 1967, when Robert L. Atwood
was elected as a Director of Standard Educators, Inc., and given the
title of vice president, Sales (CX 19).

3. The respondents are now and have been engaged in the sale and
distribution of varions books, including an encyclopedia called “New
Standard Encyclopedia,” and supplements thereto, to the public (Ans.,
Par. 2). As a book distributor, Standard Educators, Inc. buys encyclo-
pedias and other hooks from publishers and resells them on a retail
basis to louseholders by door-to-door canvass (Ans., Par. 5; Melley,
Tr. 117, 125).

4. In the course and conduct of said business, the respondents cause
and have caused their said books, including the New Standard
Encyclopedia, when sold, to be shipped from the suppliers, located in
the State of Illinois and in various States of the United States, to pur-
chasers thereof located in States of the United States other than the
states of origination, and maintain, and at all times mentioned herein
have maintained, a substantial course of trade in commerce, as “‘com-
merce” is defined in the Federal Trade Commission Act (Ans., Par. 3).

4
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5. In the conduct of their business, respondents are now and have
been in substantial competition with corporations, firms, and indi-
viduals in the sale of books, encyclopedias, and supplements thereto,
and a consultation service of the same general kind and nature as those
sold by respondents (Ans., Par. 4). v

6. Prior to the organization and incorporation of Standard Edu-
cators, Inc., the individual respondent, James A. Melley, Sr., had
engaged in selling magazines for Crowell-Collier, Inc., and then for
National Educators, Inc. (Tr. 115-16). When Mr. Melley decided to go
into business for himself, he organized and incorporated the corporate
respondent and made arrangements with Standard Education Society,
Inc. of Chicago, Illinois, to purchase its line of encyclopedias for re-
sale to the public. He also made arrangements with New Century Dic-
tionary of New York and Hammond Atlas Company of Maplewood,
New Jersey, and J. G. Ferguson of Chicago, to purchase dictionaries,
atlases, and other books for resale to the public. These publishers pro-
vide Standard Educators, Inc. with broadsides, which are large paper
foldouts, usually in color, depicting and explaining the books offered
for sale. These broadsides are used by salesmen in their sales presenta-
tions (Melley, Tr. 65,117,126-130,182; CX 9).

7. The respondents, Standard Educators, Inc.,and James A. Melley,
Sr., began business in April 1957, by hiring two salesmen on a com-
mission basis, Robert L. Atwood and Peter C. Hill, who had worked
with and for Mr. Melley at Crowell-Collier, Inc. (Melley, Tr. 125).
Mr. Atwood was trained by Mr. Melley in the selling of magazines at
Crowell-Collier, Inc., prior to the incorporation of Standard Educa-
tors, Inc. (Melley, Tr. 458). As additional sales personnel were needed
through the years, the training of new personnel has consisted of so-
called “on-the-job” training, the recruit going along and observing
the sales technique of the experienced salesman. As the recruit gained
experience, he was allowed to canvass on his own, and, in turn, trained
others (Melley, Tr. 191-92). As the business of the respondents has
grown and increased, Mr. Melley no longer participates in door-to-
door selling and now spends his time in the office supervising the
over-all operations of Standard Educators, Inc. (Melley, Tr. 146—48).
As president of Standard Educators, Inc., Mr. Melley determines the
prices at which encyclopedias and other books are sold, and is largely
responsible for the composition and preparation of contracts used by
Standard Educators, Inc. (Melley, Tr. 126,142,162 ; CX 3).

8. Standard Educators’ salesmen are compensated on a commission
basis (Melley, Tr. 139-140). Each sales representative is provided
with a sales kit, which includes, among other things, the broadsides
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which Standard Educators, Inc. receives from its publishers, and a
sample volume of the encyclopedia (Melley, Tr. 127-28, 130-34, 135-37,
193-95; CX 4-16). Each Standard Educators’ sales representative
" also carries a contract form (CX 18), which he fills out and has the
purchaser sign if a sale is made (Melley, Tr. 161-62). The books that
are offered for sale by Standard Educators, Inec. are sold in various
combinations (Melley, Tr. 124). The New Standard Encyclopedia
offered for sale by Standard Educators, Inc. in 1967 carried a basic
retail price of $149.50 (Melley, Tr. 140-41; CX 3). The total price
of the combination varied, depending upon the other books purchased,
and was computed according to a formula which assigned a designated
number of points for each additional item and then equated a dollar
value for each point (Melley, Tr. 141; CX3).

9. Standard Educators, Inc., in sales presentations and in the adver-
tising, promotional hterafcure, and other printed matenals and the
agents, representatives, salesmen or employees of corporate respond-
ent, in the course of their sales talks, make many statements and rep-
resentations concerning the offer and price of corporate respondent’s
books, the manner of payment, for said books, including the New Stand-
ard Encyclopedia, and the legal responsibility of prospective pur-
- chasers and purchasers who contract for the purchase of said books.
Some of these statements and representations are made orally by said
agents, representatives, salesmen or employees to prospective pur-
chasers and some are contained in the correspondence of the corporate
respondent with purchasers (Ans., Par. 5).

10. The complaint alleges that, through the use of such statements
and representations, Separa-te]y or in connection with the oral sales
- presentation of said salesmen, respondents represent and have rep-
resented, directly or by implication :

1. That respondents are conducting an fzdveltlsma campaign
and are offering a set of the New Encyclopedia “free or at a
special or leduced price to specially selected persons in return for:

a. A letter of endorsement regarding the said set of
encyclopedias.

b. Display of the product in the prospect’s home.

c. An agreement that the encyclopedia will be kept up to
date by the prospective customer by the pulchase of the
fmnu'ml yearbook for 10 years.

. That the offer of corporate respondent’s encyclopedia and
other books is a special introductory or reduced price, not being
made to the public generally; that it is being offered only to a
special selected group of people, 4.e., members of the Armed
Forces.
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3. That certain books included in the “combination offer” are
given free of cost with the purchase of a subscription of the an-
nual yearbook for a period of ten years and that purchasers of
the “combination offer” pay only for a part of such books.

4. That the favorable price, terms and conditions of the
“special introductory” price are limited to the time of the call
on the prospective customer.

5. That the additional cost of $3.95 for the annual yearbook is
for postage and handling charges. :

11. Whereas, in truth and in fact :

1. Corporate respondent’s agents, representatives, sales-
men or employees are not conducting an advertising campaign
and do not give a set of the New Encyclopedia free or at a
reduced price to specially selected persons in return for the
considerations listed in Paragraph 10, 1 above (Paragraph
Six, 1, of the complaint) or for any other reasons or con-
siderations. Said encyclopedias are offered and sold only at
corporate respondent’s usual and customary prices.

2. Corporate respondent’s offer of said encyclopedias is not
a “special introductory” offer to a specially selected group,
i.e., members of the Armed Forces. It had been offered and
is being offered to the general public as a regular practice of
corporate respondent’s business.

3. Certain of the books included with the encyclopedia in
corporate respondent’s “combination offer” are not free of
cost with the purchase of a subscription of the annual year-
book for a period of ten years, or for any other reason, as the
cost of all such books is included in the contract price of the
combination offer. Further, purchasers pay the full price for
all the books in the “combination offer.”

4. The price, terms and conditions of the so-called “special
introductory” offer are not limited to the time when the eall
is made on the prospective customer.

5. The annual cost of $3.95 for the annual yearbook is not
for postage and handling, but is a charge, payable directly
to Standard Education Society, the publisher, and hot to the
corporate respondent.

12. Therefore, the complaint alleges, the statements and representa-
tions set forth in Paragraph Six of the complaint (Paragraph 10
hereof) were and are false, misleading, and deceptive, and have the
capacity and tendency to mislead members of the purchasing public
into the belief that such statements and representations were and are
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true, and to enter into contracts for the purchase of corporate respond-
ent’s products because of such erroneous and mistaken belief.

13. Before discussing the evidence and testimony offered in support
of and in opposition to the allegations of the complaint, mention should
be made of some of the various motions and applications filed by
respondents’ counsel shortly before the hearing was scheduled to begin.
on July 7, 1970.

14. On June 9, 1970, less than 30 days prior to the date scheduled
for the start of the hearing on July 7, 1970, counsel for respondents:
filed an application to take the depositions upon written interroga-
tories of 14 consumer witnesses, although their names, along with
others, had been furnished to respondents’ counsel by complaint coun-
sel on March 27-30, 1970, and May 13, 1970, pursuant to the order on:
the record at the prehearing conference on April 23, 1970. No reason:
was given why the request was filed less than 30 days priox to the
date-scheduled for hearings to begin, although respondents first re-
ceived the names of those witnesses from complaint counsel on
March 27-30, 1970. The application stated that depositions by written
interrogatories were requested from these particular witnesses because
their addresses were too far distant from Washington, D.C., for re-
spondents’ counsel to interview prior to the trial. All of the Commis-
sion’s proposed consumer witnesses were either members of the armed
forces of the United States or wives of members, and their addresses
and duty stations were constantly changing. Actually, only four of the
14 proposed consumer witnesses from whom respondents sought to take
depositions by written interrogatories testified at the hearing. These
were Messrs. Michael G. Martin, Larry E. Riggs, Leonard R. Wilt,
and Fred G. Bryant, Jr. Another proposed consumer witness, whose
deposition respondents sought to take by written interrogatories was
Daniel E. Olson, a member of the U.S. Army stationed at Fort Richard-
son, Alaska (Tr.219-220; CX 21). However, Mr. Olson did not testify
at the hearing. Instead, his wife, Mrs. Linda J. Olson was the first
consumer witness who testified in support of the complaint.

15. The written interrogatories are the same for each proposed wit-
ness, and relate to the contract, if any, signed by the proposed witness
at the time of the purchase of encyclopedias and books from corporate
respondent’s salesmen. It is evident that the original contract, if any,
signed by each proposed witness was in corporate respondent’s files
and available to corporate respondent and its attorneys for their use

Jin preparing for the hearing. The evidence adduced at the hearing
demonstrates that most of the information requested in the written
interrogatories was contained in the contract. This being so, the im-
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portant thing to corporate respondent for discovery purposes prior
to the hearing was the name of the proposed consumer witness, re-
gardless of his correct address. With the name of the witness, respond-
ents or their attorneys could then examine their files and locate the
signed contract, if any, of each proposed witness, and obtain from the
face of the contract all of the information sought in the written inter-
rogatories relating to the contract of that particular witness.® On
June 22, 1970, complaint counsel filed an answer opposing respondents’
application for the depositions by written interrogatories. On June 25,
1970, the hearing examiner denied respondents’ application for the
depositions.

16. On June 16, 1970, counsel for respondents filed a Motion for
Summary Decision with Supporting Memorandum. This motion -was
opposed by complaint counsel and denied by the hearing examiner on
July 2, 1970.

~17. On June 30, 1970, counsel for respondents filed a “Motion to
Postpone Hearings Now Scheduled for July 7, 1970,” which was denied
by an order of the hearing examiner filed on July 6, 1970.

18. On July 7, 1970, the date on which the hearing was scheduled
to begin, counsel for respondents filed a “Motion to Suppress Docu-
mentary and Testimonial Evidence Originating from April and May
1967 Investigation.” This motion alleged, in substance, that the in-
formation and documents obtained by the Commission investigator
from Mr. Melley during his investigation of corporate respondent at
its offices in East Hartford, Connecticut, in April and May 1967, were
taken without the consent of Mr. Melley. Counsel for respondents
contend that this constituted illegal seizure and, therefore, the infor-
mation and documents obtained from Mr. Melley should be suppressed.
After hearing evidence and testimony by the Commission investigator
who conducted the investigation of corporate respondent, which ulti-
mately resulted in the issuance of the complaint herein, and also
testimony from Mr. James A. Melley, Sr., president and stockholder
of the corporate respondent, and an individual respondent herein,
and also the testimony of Mr. Robert L. Atwood, general sales man-
ager and vice president of corporate respondent, on respondents’ claim

iMr. Gary G. Broach, the fourth consumer witness who testified at the hearing, was the
only consumer witness who did not sign a contraect. Since there was no signed contract in
respondents’ files for Mr. Broach, the deposition of Mr. Broach would have been of
assistance to respondents in preparing for the hearing. TFor this reason, the hearing
examiner has not considered the testimony of Mr. Broach in this decision. There is ample
testimony by the other consumer witnesses to establish the allegations of the complaint
with respect to alleged false, misleading, and deceptive statements and representations by
corporate respondent’s salesmen or representatives. However, a recital of the testimony of

Mr. Broach has been incorporated in the decision for the benefit of the Commission in the
event it should decide to consider the testimony of Mr. Broach.
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of illegal seizure, the hearing examiner was of the opinion that the
information and documents were not “seized” by the investigator, but
were voluntarily delivered by Mr. Melley to the investigator in a
spirit of cooperation with the Commission in its investigation of cor-
porate respondent. Accordingly, the hearing examiner denied respond-
ents’ motion to suppress (Tr. 100). Following a recess for counsel to
discuss a possible consent agreement, which was not successful, com-
plaint counsel then began the presentation of their direct case-in-chief.
19. The first consumer witness offered by complaint counsel to sup-

port the allegations of the complaint with respect to alleged misrepre-
sentations by respondents’ salesmen in their sales presentations to
customers was Mrs. Linda J. Olson, 705 Muldoon Road, Anchorage,
Alaska. At this point, counsel for respondents objected to the testi-
mony of Mrs. Olson on two grounds: (1) that the address for Mrs.
Olson furnished to respondents’ counsel on May 13, 1970, in compliance
with the prehearing order of the hearing examiner issued at a pre-
hearing conference on April 23, 1970, hsted Mrs. Olson’s address as
South Colleore Avenue, Fort Collins, Colorado, which was not her
correct address; and (2) that, because of the hearing examiner’s refusal
to permit respondents’ counsel to take the deposition of Mrs. Olson
upon written interrogatories, respondents’ counsel did not have any
“notion of what facts she had in this case” (Tr. 218). To the contrary,
respondents had the signed contract of Mr. and Mrs. Olson in their
office files and, by examining the contract (CX 21), could have ob-
tained a “notion of what facts she had in this case.” Actually, re-
spondents’ application did not request-to take the deposition of Mrs.
Olson, but sought to take the deposition of Daniel E. Olson, husband
of Mrs. Olson. It was further developed by complaint counsel that,
on March 27, 1970, complaint counsel had given respondents’ counsel
a tentative witness list, and again on May 13, 1970, pursuant to the
prehearing order of the hearing examiner, complaint counsel filed
with the Secretary a final list of witnesses, on cach of which lists the
address for Mr. and Mrs. Olson was also listed as Fort Collins, Colo-
rado, which was the address that complaint counsel had “received
from the Department of Defense as being the home of record or a
home of record of one of the parents of Mr. Olson” (Tr. 219). Thus,
respondents and their counsel were aware of the name of each con-
sumer witness Tor at least three months prior to the hearing and, with
this information, could examine the signed contracts of these wit-
nesses in their files, with the exception of Mr. Gary . Broach, who
did not sign a contract (see the footnote in Paragraph 15 above).
Complaint counsel later obtained Mr. Olson’s present duty status and,

G
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on June 27, 1970, complaint counsel supplied to Mr. Wilson, counsel
for respondents, the address in Alaska where Mr. and Mrs. Olson can
now be reached. Upon listening to this explanation concerning the
address of Mr. and Mrs. Olson the hearing examiner denied the
motion of Mr. Wilson, respondents’ counsel, and permitted Mrs. Olson
to testify (Tr. 219). :

20. Mrs. Olson testified that her husband is an enlisted man in the
U.S. Army, stationed at Fort Richardson, Alaska, and that on April 19,
1967, she resided in Ayer, Massachusetts, with her husband who was
also at that time in the U.S. Army (Tr. 219-220). On the evening of
April 19, 1967, a representative of corporate respondent, Standard
Educators, Iuc., called at their residence and requested that he be
permitted to place encyclopedias in their home “at no cost to us and
this was a special deal and then went on to explain. * * * He ex-
plained that the company would place the encyclopedias in our home
and they were doing this because they needed people to write letters
saying that they liked the encyclopedias or to give their opinion of
the encyclopedias and these would be used for advertising purposes”
(Tr. 221). Mrs. Olson further testified that the set of encyclopedias,
literature books, children’s books, dictionaries, and a medical encyclo-
pedia were to be free (Tr. 222), but that Mr. and Mrs. Olson were to
pay for the yearbooks for a period of ten years in payments within
a two to three year period (Tr. 223 ) The payment for the yearbooks
“would come to a total of $349. * * * He explained it could be paid
in cash then; like if we had the money to pay $349 to him right then,
we could ; or if we couldn’t afford that, we could pay $12 a month until
it was paid off” (Tr. 224-25). Mrs. Olson further testified that she
and her husband decided to buy the yearbooks and signed a contract,
which was reccived in evidence as CX 21. Mr. and Mrs. Olson made a
down payment of $12, and the books were sent to Mr. Olson’s parents’
address in Colorado (Tr. 227). Mrs. Olson further testified that:

- When the next yearbook came out, we received a paper in the mail saying that
if we wanted to receive the yearbook, to send in $3.95 but that we could not
receive that yearbook unless we paid the $3.95 (Tr. 227-28).

In spite of the offer of the hearing examiner to permit counsel for
respondents to interview and question the witness in private, counsel
declined to cross-examine the witness (Tr. 228).

21. The second consumer witness called by complaint counsel was
Mrs. Jacqueline Wilt of Salem, Ohio. Respondents’ counsel objected
to the testimony of Mrs. Wilt on the stated grounds that the hearing
examiner had refused to permit counsel for respondents to take the
deposition of Mrs. Wilt’s husband by written interrogatories. The
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objection was overruled and the witness was permitted to testify
(Tr. 230). Mrs. Wilt testified as follows: On May 27, 1968, Mr. and
Mrs. Wilt resided at 66 Mumford, Groton, Connecticut, during the
time that her husband was a Radioman Second Class, U.S. Navy. On
that evening, two men called at their home and stated that they would
place a new edition of encyclopedias, two dictionaries, a Bible or
a medical book, a bookcase, and a set of Child Horizon books in
tlieir home free of charge and, after the Wilts had kept the books for
ninety days, the Wilts were to write a letter to the company to be
used ifor sales promotions. The only payment to be made by the Wilts
was $299.95 for the yearbooks to be received over a ten-year period
(Tr. 281-33). Mr. and Mrs. Wilt signed a contract, which was received
in evidence as CX 20 (Tr. 234-35). Mrs. Wilt read the contract,
her husband was given an opportunity to read the contract, and Mr.
and Mrs. Wilt made a $12 down payment toward the purchase (Tr.
- 236). Counsel for respondents refused to cross-examine the witifess on
the grounds that he was not permitted to take “a written deposition as
requested” (Tr. 237). Complaint counsel stated that complaint counsel
supplied Mr. Wilson, respondents’ counsel, with the correct address of
Mrs. Wilt, and Mr. Wilson has had that address since March 27, 1970
(Tr.238).

22. Mr. Leonard Richard Wilt, husband of Mrs. Jacqueline Wilt,
was the third consumer witness called by complaint counsel. Mr. Wilt
testified substantially as follows : While in the service of the U.S. Navy
and residing at 66 Mumford Avenue, Groton, Connecticut, on May
27,1968, he and his wife entered into a contract with Standard Edu-
cators, Ine., and, several days later, received a telephone call from
a lady who stated that she was calling to confirm his order for a
set of encyclopedias, a medical book, Child Horizons, and a dark
mahogany type bookease (Tr. 240-41). At the conclusion of Mr, Wilt’s
testimony, respondents’ counsel refused to cross-examine the wit-
ness “on the grounds as stated for the prior witnesses” (Tr. 243).

23. The fourth consumer witness called by complaint counsel was
Gary G. Broach, an Interior Communications Technician, United
States Navy, who gave his official address as USS JAMES K. POLK,
SSBN 645. Respondents’ counsel objected to any testimony from Mr.
Broach as:follows: On the witness list submitted by complaint counsel
to respondents’ counsel on May 13, 1970, the address for Mr. Broach
was listed as RFD Number 6, Box 3B, Ledyard, Connecticut. Counsel
for respondents attempted to communicate with Mr. Broach by tele-
phone and by letter in an effort to interview him, but was not suc-
cessful (Tr. 244). The hearing examiner offered to permit Mr. Wilson,
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respondents’ counsel, to interview Mr. Broach in private or in the
hearing room, but counsel refused (Tr. 245). Complaint counsel then
proceeded to question Mr. Broach concerning his address. Although
the official address and duty station of Mr. Broach was the USS
JAMES K. POLXK, the off-crew home station being New London,
Connecticut, his address ashore at the time of the hearing was 60
Washington Street, Mystic, Connecticut. In April 1967, Mr. Broach
had a shore address where he resided on Linton Avenue in (iroton,
Connecticut. While residing on Linton Avenue in Groton (he did not
remember the street number) in April 1967, a man came to the door
of his home and stated that Standard Educators, Inc. would be placing
encyclopedias in the homes of military personnel at no cost, and that
the only obligation of Mr. Broach would be a charge of $29.95 per
year for a period of 10 years for the yearbook and Mr. Broach was to
write a letter to the company within 30 to 60 days expressing his
opinion of the encyclopedia. Mr. Broach did not purchase the year-
book but, at the request of the salesman, Mrs. Broach gave the sales-
man the name and address of Mr. and Mrs. Wilt as prospects who
might be interested in purchasing the yearbook. The two couples lived
in the same neighborhood and Mr. Wilt was stationed on the same ship
with Mr. Broach (Tr. 249-250). At the conclusion of Mr. Broach’s
testimony, respondents’ counsel declined to cross-examine the witness.
Counsel made an additional objection to his testimony on the ground
that, since Mr. Broach did not sign a contract, Standard Educators, -
Tne. had no record in its files concerning Mr. Broach and the nature
of his testimony and counsel was not prepared to cross-examine (Tr.
951). In view of respondents’ objections, the hearing examiner will
not consider the testimony of Mr. Broach in this decision. There is
ample testimony from other witnesses to establish the allegations of
the complaint without the testimony of Mr. Broach. The substance
of his testimony has been set out for the convenience of the Commis-
sion should it decide to consider his testimony.

»4. The fifth consumer witness called by complaint counsel was Mrs.
Catherine Taylor, 65 Woodlawn Avenue, Kittery, Maine. Mrs. Taylor
testified as follows: On March 28, 1967, Mrs. Taylor and her husband,
who was then in the United States Navy, resided at 186 Marcie Street,
Portsmouth, New Hampshire. On that evening, a man visited their
residence, stating that he was a salesman for Standard Educators, Inc.,
and asked that he be permitted to show his books (Tr. 253-54). The
salesman told Mr. and Mrs. Taylor that the encyclopedias, a Bible, a
medical book, children’s books and an atlas would be placed in their
home free in exchange for the use of their name for advertising. Mr.
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and Mrs. Taylor were to write a letter to Standard Educators, Inc.,
telling them what the Taylors thought about the books (Tr. 254-55).
The salesman “told us that we could get the yearbook to. keep the
encyclopedias up to date and that was for around $29 a year, that we
could pay it up within two years” (Tr. 256) ; that the Taylors would
receive the yearbooks for 10 years, but, instead of paying for the
full 10 years, the Taylors would pay $12 per month for two years (Tr.
256). Mrs. Taylor’s husband signed the contract which was received
in evidence as CX 23 (Tr. 257). After the contract was signed, Mr.
and Mrs. Taylor made a downpayment, but Mrs. Taylor did not
remember the exact amount. Subsequently, the books were received
and, at the time of the hearing, the amount of the contract had been
paidinifull (Tr. 258). -

25. Mr. Allen G. Taylor, the husband of Mrs. Catherine Taylor, was
the sixth consumer witness called by complaint counsel. A fter stating
that he was in the United States Navy on March 28, 1967, the date
on which ke executed the contract with corporate respondent, Mr.
Taylor testified that he did not receive any telephone call from cor-
porate respondent to either confirm or verify the contract (Tr. 277).
On cross-examination by Mr. Wilson, respondents’ counsel, Mr. Taylor
testified, among other things, that he did not read the contract com-
pletely before he signed it (Tr. 280).

26. The seventh consumer witness called by complaint counsel was
Mr. Bruce David Campbell, who gave his present address as 14935
Shirley, Warren, Michigan. At this point, respondents’ counsel ob-
jected to tegtimony by Mr. Campbell on the ground that the address
for Mr. Campbell shown on the witness list furnished to respondents’
counsel on May 13, 1970, was U.S. Naval Weapons Station, York-
town, Virginia, which was not his correct address. Respondents’ coun-
sel stated that he attempted to communicate with Mr. Campbell, both
by telephene and by letter, and was unable to do so (Tr. 283-84).
Before ruling on the objection, the hearing examiner requested that
complaint counsel question the witness concerning his address (Tr.
284). In answer to questions by complaint counsel, Mr. Campbell ex-
plained that, until April 6, 1970, he resided at the U.S. Naval Weapons
Station, Yorktown, Virginia, where he was stationed with the United
States Navy. Due to a reduction in the United States defense pro-
gram, Mr. Campbell received an early release from the Navy, and,
on April 6, 1970, moved to Warren, Michigan, where he now resides
(Tr. 285). Mr. Campbell had originally believed that he would be dis-
charged from the Navy on some date in July 1970, and had so advised
complaint counsel in January or February 1970. On the date that he
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testified, July 9, 1970, Mr. Campbell expected to be discharged from
the Navy within about one week (Tr. 285-86). Following several
questions by respondents’ counsel on voir dire examination, the hear-
ing examiner overruled the objections by respondents’ counsel to tes-
- timony from Mr. Campbell (Tr. 287). Mr. Campbell then testified
as follows: On the evening of April 5, 1967, while serving the United
States Navy and residing at 1 Hunt Court, Newport, Rhode Island,
with his wife, a man visited his residence and stated that he was work-
ing in cooperation with the local Navy base installation and had a
special offer only for military personnel. and that the offer would only
be given one time. The salesman exhibited literatnre, color pamphlets
and foldouts, and told Mr. and Mrs. Campbell that the encyclopedias,
medical encyclopedia, dictionary and literature were free, and that
the Campbells would only have to pay for the annual yearbook, which
they would receive cach year, over a 10-year period. In return, Mr.
and Mrs. Campbeli were to write a letter to Standard Educators, Inc.,
expressing their opinion of the books. The salesman told them that the
yearbooks would cost about $30 each, or a total of $300 for the 10-year
period, and that Mr. and Mrs. Campbell could make payments of $10
per month until the $200 was paid (Tr. 288-89). Mr. Campbell signed
a contract, which was received in evidence as CX 22. Mr. Campbell
gave the salesman his personal check for $10 as the downpayment,
and about two weeks later received the books through the mail (Tr.
290). Mr. Campbell made one payment of $30.95 and, after receiving
the books and being of the opinion that the books were not of the
quality represented, he packed the books and shipped them back to
the corporate respondent. Mr. Campbell then wrote corporate re-
spondent a letter and requested that his money be refunded, but did
not receive any refund. Mr. Campbell did not receive a telephone call
or letter from corporate respondent, requesting verification of the con-
tract (Tr. 291). Respondents’ counsel refused to cross-examine Mr.
Campbell on the grounds previously stated, although offered an oppor-
tunity to question the witness outside the hearing room (Tr. 291-92).

27. The eighth consumer witness offered by complaint counsel was
Mrs. April Maillet, who gave her present address as Sand Hurst
Trailer Park, Swanshoro, North Carolina. At that point, respondents’
counsel objected to the testimony of Mrs. Maillet on the ground that
the address of this witness furnished by complaint counsel to respond-
ents’ counsel on May 13, 1970, was 102 Dennett Street, Portsmouth,
New Hampshire, which was not correct. The hearing examiner de-
ferred a ruling on the objection until he heard an explanation from
complaint counsel and the witness concerning the address furnished
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to respondents’ counsel (Tr. 293). Mrs. Maillet explained that her
husband is in the .S, Marine Corps and, prior to the end of April,
1970, Mrs, Maillet resided at their residence located at 102 Dennett
Street, Portsmouth, New Hampshire, while her husband was sta-
tioned in Vietnam. At the end of April, 1970, Mr. Maillet was trans-
ferred to Camp LeJeune. North Carolina, thirty days earlier than he
had expected. After Mrs, Maillet left her residence in Portsmouth,
New Hampshire, some time elapsed before complaint counsel could
locate Mrs. Maillet at her new address in North Carolina. After listen-
ing to this explanation, the hearing examiner overruled the objections
of respondents’ counsel to the testimony of Mrs. Maillet (Tr. 204-95).
TFollowing a short voir dire examination by respondents’ counsel, com-
plaint counsel pointed out that Mr. Wilson was furnished the correct
address for Mrs. Maillet on June 29, 1970, as soon as complaint counsel
Liad discovered her present address (Tr. 296-97). Mrs. Maillet then
testified as follows: In the early evening of February 9, 1967, while
residing at 9 Prospect Street, Portsmouth, New Hampshire, where
her husband was then stationed at the Portsmouth Naval Shipyard, a
representative of corporate respondent visited their home and told
them that “we had been chosen to receive encyclopedias at a military
discount™ (Tr. 298). The price for the books, the encyclopedias, the
vearbooks, the dictionaries, medical book, childeraft and Atlas was
%209 (Tr. 297-98). The salesman stated to Mr. and Mrs. Maillet that
the price of $299 included everything, and that “we were to display
these in our home and to write a letter within 30 or 60 days, I believe.
telling them that we enjoyed the beoks and how beneficial they were”
(Tr. 299). Mr. and Mrs, Maillet decided to buy the books, and Mr.
Maillet signed a contract. received in evidence as ("X 27 (Tr. 299).
The salesman stated that Mr. and Mrs. Maillet could pay at the rate
of $12 per month on the budget plan. with a downpayment of $12.
Alr, and Mrs. Maillet did not have the monev for the downpayment
at that time, and the salesman returned the following week and col-
lected the downpayment (Tr. 300). Subsequently. Mr. and Mrs. Mail-
let received the Looks and, at the time of the hearing, had made pay-
ments totaling approximately $250. Mrs. Maillet testified that she had
not received a telephone call or letter asking verification of the terms
of the contract. Respondents’ counsel refused to cross-examine the wit-
ness and declined to interview Mrs. Maillet outside the hearing room
on the grounds stated previously (Tr.301).

28. The ninth consumer witness offered by complaint counsel was
Mr. Larry Edward Riggs, who gave his present address as §14 Brown-
ing Street, Shreveport, Louisiana. At this point, Mr. Wilson, re-
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spondents’ counsel, objected to his testimony on the grounds that the
address furnished for Mr. Riggs by complaint counsel to respondents’
counsel was 448 Rutherford Street, Apartment 2, Shreveport, Louisi-
ana, which address was not correct, and also on the grounds that
respondents’ counsel was denied the opportunity to take the deposition
of Mr. Riggs by written interrogatories. The hearing examiner de-
ferred ruling on the objections until he heard an explanation with re-
spect to Mr. Riggs’ address. Mr. Riggs explained that, prior to moving
to his present address at 814 Browning Street, Shreveport, Louisiana,
approximately two months ago, he resided at 448 Rutherford Street,
Apartment 2, Shreveport, Louisiana, the address furnished to Mr.
Wilson by complaint counsel on May 13, 1970, pursuant to the hearing
examiner’s prehearing order. Complaint counsel stated that this was
the only address for Mr. Riggs known to complaint counsel at the
time the witness list was furnished. The objections to the testimony of
Mr. Riggs were overruled (Tr. 302-304). Mr. Riggs then testified as
follows: On April 6, 1967, Mr. Riggs was married, a Petty Officer
Third Class in the United States Navy, and resided with his wife at
122 Prospect, Apartment 2, Newport, Rhode Island (Tr. 304-305).
During the evening of that day, a representative of corporate respond-
ent visited his residence and stated that “for a written letter which
could be used as an advertisement we would receive the encyclopedias
as more or less payment for the letter plus then the children’s books,
dictionaries, and the medical set—there would be a reduction in price
on them” (Tr. 306). The letter was to contain a statement from Mr.
and Mrs. Riggs as to their opinion of the books, which letter was to
be used for advertising purposes (Tr. 304-306). The price to Mr. and
Mrs. Riggs was to be $299.50 for the children’s encyclopedias, the
medical books, and the dictionaries, but there would be no charge for
the regular set of encyclopedias, and in addition Mr. and Mrs. Riggs
would receive yearbooks four times per year with only a charge for
the postage thereon. Mr. Riggs signed a contract, which was received
in evidence as CX 28. Mr. Riggs read the contract before signing it
(Tr. 307). The salesman stated that the offer was being made to young
married military personnel (Tr. 308). Mr. Riggs made a $5 down pay-
ment for the books. Several days later, two representatives of Stand--
ard Educators, Inc. visited Mr. Riggs and inquired if he and Mrs.
Riggs were happy with the books and if they had received all of them.
Upon being told that all the books had not been received, the men left.
A few days later, after the remainder of the books had been received,
the men returned and inquired if all the books had been received.
Upon being told that they had been received, the men left and Mr. and
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Mrs. Riggs heard nothing further until they received a form requesting
the payment of $3.95 before the yearbooks would be mailed. Mr. Riggs
has paid the $299.50 in full, and testified he did not receive a telephone
call or letter requesting verification of the contract which he signed
(Tr. 309-310). Mr. Wilson, respondents’ counsel, refused to cross-
examine or interview Mr. Riggs outside the hearing room (Tr.
810-311). :

29. The tenth consumer witness called by complaint counsel was
Mr. Fred J. Bryant, Jr., who gave his address as 1329 Hibiscus Street,
Columbia, South Carolina, Staff Sergeant, United States Army. At
this point, Mr. Wilson, respondents’ counsel, objected to the testi-
mony of Mr. Bryant on the grounds that he was denied an opportunity
to get information concerning Mr. Bryant’s knowledge of the facts
in this case and an application to take his deposition on written inter-
rogatories was denied. The objection was overruled (Tr. 312). Mr.
Bryant testified as follows: One evening during the month of Feb-
ruary 1965, a man who stated he was a representative of Standard
Educators, Inc. visited Mr. Bryant and his wife at their residence
then located at 1901 Kiekie Place, Wahiawa, Oahu, Hawaii. The man
told Mr. and Mrs. Bryant that their names had been given to him
and that “we might be possible representatives for Standard Educa-
tors. If they placed the encyclopedias in our home they would be given
to us free, if we would agree to show them to other people who might
want to see them. That was on the basis if we liked them or not. He pro-
ceeded to show us the books” (Tr. 313). The salesman stated that
Mr. and Mrs. Bryant could purchase other items, yearbooks, world
books, “but it was not necessarily in conjunction with the encyclo-
pedias, to my understanding at that time” (Tr. 313-14). Mr. Bryant
signed a contract, which was received in evidence as CX 18, and the
salesman told Mr. Bryant that he had to have the contract form in
order—.

to run a background on myself and my wife, but it was not a binding agreement
that we would accept the books because we told him that we wanted to talk it
over and we would let him know if we wanted them. He said, “Fill this out
anyway,” for my references, I guess (Tr. 314).

While the contract recites that a downpayment of $10 was made with
the order, Mr. Bryant testified that he did not pay the representative
any money (Tr. 312-314). Although acknowledging that he signed
~ the contract (CX 18), Mr. Bryant testified that he did not think he
was entering into a contract to purchase the books, the salesman having
“k * * told me I was not bound to any final agreements with Stand-
ard Educators at that time” (Tr. 315). Mr. Bryant did not telephone
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corporate respondent and tell respondent that he wanted the encyclo-
pedias, but corporate respondent shipped the encyclopedias to his
residence. Mr. Bryant’s wife refused to accept them and sent the
encyclopedias back (Tr. 815). Corporate respondent returned the
books to Mr. Bryant. Mr. Bryant stated that “We kept the books
because we were afraid if we sent the books back we still might have
to pay for the books without even having them, is the reason why we
kept them” (Tr. 316). Mr. Bryant started making payments, but did
not pay the amount of the contract in full (Tr. 316). Mr. Bryant has
had the same address in South Carolina from 1966 to the date of
the hearing (Tr. 318). Respondents’ counsel refused to cross-examine
the witness on the grounds that he was denied permission to take the
deposition of Mr. Bryant by written interrogatories (Tr. 322).

30. The eleventh consumer witness offered by complaint counsel
was Mrs. Streata Yarborough, a teacher in the second grade of the
D.C. Public Schools. She testified as follows: In August 1965, she was
residing at Colorado Springs, Colorado, with her husband, who was
stationed at a nearby installation with the United States Army. One
afternoon a man came to the door of their residence and introduced
himself as a salesman for Standard Educators, Inc. The salesman
came into the house and explained that he was selling yearbooks and,.
if the Yarboroughs purchased the yearbooks, they would receive a
set of encyclopedias, a Bible, two dictionaries or two volumes of a
dictionary free. The salesman also stated that, if the Yarboroughs
decided to purchase the yearbooks, they would be able to receive them
for the next ten years (Tr. 322-23). The salesman stated that the
cost of the yearbooks was $349.50. The witness told the salesman that
she and her husband were not prepared to make a downpayment,
and the salesman told them they could make a downpayment as small
as $5 (Tr. 325), and “* * * The salesman told us that the sale of the
yearbook was for a limited period only and we should go ahead and
accept it then because we would not be able to get it later” (Tr. 326).
Mr. and Mrs. Yarborough signed a contract, which was received in
evidence as CX 26. Mrs. Yarborough read the contract before she
signed it. She did not pay the full amount of the contract “Because
we did not receive any yearbooks or I did not receive any yearbooks”
(Tr. 327-28). On cross-examination, Mrs. Yarborough -testified that
she did not, receive a telephone call from Standard Educators, Ine.
following the signing of the contract and, to her knowledge, neither
did her husband (Tr. 328-29).

31. The twelfth consumer witness offered by complaint counsel was
Mrs. James Render, who gave her present address as 8903 Hewitt,
Garden Grove, California. Respondents’ counsel then objected to any
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testimony by this witness on the grounds that the witness list furnished
by complaint counsel to respondents listed the address of Mrs. Render
as 2002 Quincy Street, Apartment 16, Orange, California, and for the
further reason that respondents were denied the opportunity to take
the deposition of Mrs. Render by written interrogatories, which de-
prived respondents of what they believe to be their right to ascertain
the facts before the witness took the stand.? Respondents’ counsel re-
fused the offer of the hearing examiner to permit counsel to interview
the witness privately before she testified. Before ruling on the objec-
tion of respondents’ counsel with respect to the address of the witness,
the hearing examiner requested complaint counsel to question the
witness concerning her address. When complaint counsel brought out
from the witness that she moved to her present address at 8903 Hewitt,
Garden Grove, California, two weeks ago, and, prior to thit time,
resided at 2002 Quiney, in Orange, California, which was the address
furnished to respondents’ counsel on May 13, 1970, for Mrs. Render,
respondents’ counsel withdrew his objection to the testimony of Mrs.
Render based on “incorrect” address, and let stand his objection based
on lack of deposition. Mrs. Render testified as follows: On January 16,
1967, Mr. and Mrs. Render resided at 832 South Street, Portsmouth,
New Hampshire, where her husband was stationed at Pease Air Force
Base, near Portsmouth, New Hampshire. Mr. Render’s rank at that
time was Airman First Class in the United States Air Force. On that
evening, between 6:00 and 7:00 p.n., a man appeared at the door of
their apartment and the following events transpired:

He introduced himself as being from Standard Educators and askead if Le could
speak to us about buying a set of encyclopedias.,

5 * ] : * * * »

I¥e came into the living room and was telling us about the encyclopedias, about
a special deal for Air Foree personnel, and that we were selected from a group
in this area, in the area of New Hampshire.

*® * FY * B % *

Thirty days after we received the books, we were supposed to write a page
letter stating that we liked the encyclopedias and recommended them for other
people to buy them. | This letter was to be sent to corporate respondent, Standard
Educators, Inc.]

* * * * * * *

He =aid we would be paying 3.98 for 10 years, a month, for the yearbook and
that we would receive the encyclopedias and we would receive a set of two
dictionaries, world atlas, Bible. and a Child Craft for free if we purchased the
yearbooks for 10 years. (Tr. 340-41.)

* Respondents’ Applications For Depositions upon Written Interrogatories, filed June 9,
1970, did not request to take the deposition of Mrs. Render, hut sought to take the deposition
of James J. Render, her hushand.
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Mrs. Render’s husband signed a contract, which was received in evi-
dence as CX 25. Before signing the contract, the salesman told the
Renders that they would have to make a downpayment of $12 that
evening or they could not get the books. Mrs. Render further testified
that

We asked if we could let him know within a week, and the salesman informed

us we had to take it that evening or the discount price would not be available to
us later than that. (Tr. 343.)
Ten days after signing the contract, the encyclopedias were received
through the mail, but Mrs. Render did not receive a telephone call or
letter requesting verification of the contract. Mr. and Mrs. Render
have paid the full amount stipulated in the contract (Tr. 342-43).
Respondents’ counsel declined to cross-examine the witness on the
grounds that he was denied permission to take the deposition of this
witness by written interrogatories.

32. The thirteenth consumer witness called by complaint counsel
was Mr. Robert E. H. Ferguson, who gave his present address as Box
34, Route 1, Lake Placid, Florida. The address for Mr. Ferguson,
which complaint counsel furnished to respondents’ counsel on May 13,
1970, pursuant to the hearing examiner’s prehearing order, was 136
West Main Street, Apartment 4, Ayer, Massachusetts, which was Mr.
Ferguson’s address while stationed at a school operated for the United
States Army (Tr. 348). Subsequently, in January 1970, while sta-
tioned with the Army in southern Japan, Mr. Ferguson received a
letter from complaint counsel requesting certain information, but, in
his reply, Mr. Ferguson did not give complaint counsel any forward-
ing or return address (Tr. 345-47). Complaint counsel then communi-
cated with the Department of Defense seeking Mr. Ferguson’s current
service address and was told that Mr. Ferguson was in Japan and
would be discharged from the service at the end of June 1970. Com-
plaint counsel then wrote a letter in early June to Mr. Ferguson in care
of an address in Louisiana, requesting that Mr. Ferguson communicate
with complaint counsel. Mr. Ferguson received this letter in late June
and telephoned complaint counsel and informed counsel where he was
residing in Florida (Tr. 350). As soon as complaint counsel received
this information, complaint counsel included it on a witness list for
Mr. Wilson, which complaint counsel hand-carried to Mr. Wilson’s
office on June 27, 1970 (Tr. 850-51). The objection of respondents’
counsel concerning the address of the witness was overruled, and the
witness was permitted to testify. Mr. F erguson testified as follows:
On May 16, 1967, while in the United States Army and stationed at
Fort Devens, Massachusetts, Mr. Ferguson resided on Main Street in
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Ayer, Massachusetts. On that day, a representative of Standard Edu-
cators, Inc. visited Mr. Ferguson’s residence and stated that he had a
new encyclopedia not yet on the market for public sale, which was
being offered to servicemen prior to its being offered to the public.
The price for the encyclopedias, including a bookease and a choice
of three or four sets of books, was around $300. If Mr. and Mrs. Fergu-
son purchased the encyclopedias, the money wasto be explicity for the
encyclopedias with a free gift set of 'books and the bookcase (I'r. 360~
61). Mr. Ferguson further testified :

~ * x % we were supposed to write a letter of testimony after we received and
inspected the encyc}-opedias and the books as to our appraisal of them to the
company. This letter was to be a testimony letter to the company which we
agreed they may use in their advertising campaign if they so desired. (‘Tr. 362.)
Mr. Ferguson signed a contract, which was received in evidence as
CX 24. Mr. and Mrs. Ferguson made a downpayment of $5 and
another $5 payment in July. Mr. Ferguson was to be sent overseas
and his wife was moving to Louisiana to live with her mother.during
his absence. The books were to be shipped to that address (Tr. 069).
Subsequently, the books arrived, and Mr. Ferguson thereafter paid the
agreed price (Tr. 363). Mr. Ferguson further testified that, to his
knowledge, neither he nor his wife received a telephone call or a letter
from the corporate respondent requesting verification of the contract
(Tr. 264). Respondents’ counsel declined to cross-examine “for the
grounds previously stated.” After a brief recess, Mr. Ferguson was
recalled and further testified as follows: The price was a special price
for servicemen, and was being offered to Mr Ferguson becanse he was
a member.of the armed forces.

* * * When he told us the price and the books which were free and the things
that were included, which was a set of encyclopedias, which was very nice, 1
could not believe the price. We asked him about it, and he said it was because
it was part of their promotional thing. (Ttr. 367—68.)

33. The fourteenth consumer witness called by complaint counsel
was Mr. Michael G. Martin, who gave his present address as 1084
Jefferson ‘Street, Vermilion, Ohio. Counsel for respondents objected
to any testimony from Mr. Martin on the grounds that respondents
were not permitted to take the deposition of Mr. Martin by written
interrogatories. The objection was overruled and the witness permitted
to testify. Mr. Martin testified as follows: In November 1966, Mr.
Martin was married, a member of the United States Navy, and living
at Havre de Grace, Maryland (Tr. 870). One evening during No-
vember of that year, a man came to the door of their apartment and
stated that he had a free gift, and Mr. Martin permitted the man to



882 i»n  FEDERAE TRADE:COMMISSION: :DECISIONS
Initial Decision 79 F.1T.C.

enter. The salesman displayed literature concerning the encyclopedias.
children’s set of books, a two-volume dictionary, and a medical encyclo-
pedia. A free bookcase came with it. “* * * Qur only obligation was
to buy yearhooks for 10 years, over a 10-year period” (Tr. 371). The
free gift that the salesman mentioned when he first entered their apart-
ment was the full set of encyclopedias, to be placed in the Martin
apartment as an advertisement for friends and relatives (Tr. 371).
The price of the yearbook for 10 years was about $349.50. Mr. Martin
signed a contract, which was received in evidence as CX 29. Mr. Martin
made a down payment of $5.50 that evening, and the salesman came
to their apartment about two weeks later and collected the other
$6.50 (Tr. 372). Subsequently, Mr. Martin received a telephone call
while at work on the Navy base from a lady who requested verification
of the contract which he had signed. He stated :

* * * A oirl or a woman asked me if I had ordered these books. I told her

I did. She asked me if evervthing on the contract was true and correct to the
best of my abiiity, and I told her ves. (Tr. 373.)
At the time Mr. Martin execnted the contract, he was 20 years of age
and his wife eightcen. The books were delivered, and Mr. and Mrs.
Martin kept them until May of 1967 (Tr. 373). In May of 1967, Mr.
Martin’s mother-in-law sent the books back to Standard Educators,
Inc., becange Mr. and Mrs. Martin could not afford them (Tr. 374).
Respondents’ counsel refused to cross-examine Mr. Martin “on the
grounds previously stated.” At this point, complaint counsel rested
their direct case-in-chief (Tr. 375).

34. The first witness who testificd in defense against the allegations
of the complaint was Mr. James A. Melley, Sr., president of Standard
Educators, Inc., and an individual respondent herein. Mr. Melley
testified that he has been in the book business for 20 years, starting as
a salesman, and the steps he has taken as president of Standard Edu-
cators, Inc. to improve the business practices of corporate respondent,
such as: eliminating the possibility of misrepresentation by its sales-
men (Tr. 380-84) ; the execution and submission to the Commission in
January 1969, of a signed Affidavit and Assurance of Voluntary Com-
pliance (RX 1A-X;Tr.385; RX 2A-D; RX 3A-E; RX 4A-K); and
revisions of its contract forms (RX 5A-D), including a provision for
a three-day “cooling off” period, whereby a purchaser may now cancel
the contract which he or she has signed by notifying Standard Edu-
cators, Inc. by certified mail within 72 hours after signing the con-
tract. Mr. Melley further testified as follows: The corporate respondent
was organized about April 1, 1957, and began with three salesmen
and one office clerk, and has grown from $130,000 worth of business
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the first year to more than $2,000,000 in sales during 1969 (Tr. 408),
with about 20 people in the office, including 2 part-time employees,
and about 50 salesmen (Tr. 419). Since the provision for the “cooling
oft” period of 72 hours became effective in corporate respondent’s
contracts in February 1969, 480 customers have taken advantage of
this provision and have cancelled their contracts within the 72-hour
period (Tr. 407). Within Mr. Melley’s knowledge, corporate respond-
ent has never considered abandoning its corporate form for doing
business (Tr. 409). Corporate respondent now makes a thorough check
before hiring salesmen, and requires that all salesmen file a written
statement that they have read and will abide by the Trade Practice
Rules of the Federal Trade Commission (Tr. 423-24).

35. Mr. Robert L. Atwood, vice president and general sales man-
ager of Standard Educators, Inec., was the second witness to testify
on behalf of corporate respondent. Mr. Atwood described the current
procedures of corporate respondent in the hiring of salesmen and in
checking out references given by prospective sales personnel, and iden-
tified a memorandum (RX 6) which he sent to all of corporate re-
spondent’s regional sales managers on November 5, 1969. Currently,
corporate respondent requires all applicants for sales positions to sign
an ‘application form, giving his name, residence, previous employer,
social security number, and a signed statement acknowledging that
he has received a copy of the Trade Practice Rules of the Federal
Trade Commission pertaining to the book subscription industry and
a document setting out the responsibility of corporate respondent’s

salesmen (Tr. 427-28; RX A, B-29A, B). Mr. Atwood also described
the procedures followed by corporate respondent at the present time
after signed contracts have been received at the home office from sales-
men in the field, as follows: An attempt is made to make a phone veri-
fication with the husband who signed the contract, going over the
items contained in the contract with him, and ascertaining if the in-
formation in the contract is correct, ete. (Tr. 430). Mr. Atwood fur-
ther testified as follows: Prior to 1967, Standard Educators, Inc. did
not verify all contracts, but at the present time corporate respondent
attempts to do so either by to.op]wone or by mail. If a contract has
been verified, the fact of verification is shown on the face of the con-

tract by the letters “O.XK.,” followed by the initials of the person who
made the verification (T1 431-32). The letters “O.K.” on CX 20
followed by the initials “B.M.” indicate that the contract was verified
by Barbara Melley. The contract, CX 18. (signed by Mr. Bryant)
and received by corporate 1espondent from Mr. Letson in Hawail was
not verified (Tr. 432). CX 21 was verified and bears the letters “O.K.”

G
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and the 1nitials “B.M.” CX 22 was not verified. CX 23 was verified,
and CX 24 and 25 were not verified (Tr.435). CX 26 was verified. CX
27 and 28 were not verified (Tr. 436). CX 29 was verified (Tr. 437).

36. Mr. Atwood estimated that he had made approximately 80 or
90 sales for corporate respondent since 1966, but could not remember -
the dates of each transaction. However, he was able to ascertain the
name of the salesman who made each sale by examining the contract.
Each contract of corporate respondent contains the name of the sales-
man who sold the contract (Tr. 438-39). Mr. Atwood made the sale
to Mr. Robert K. H. Ferguson, represented by the contract dated
May 16, 1967 (CX 24; Tr. 441). (This is the same Robert 1. H.
Ferguson who testified as a. Commission witness and whose testimony
is set. out in Paragraph 32 hereof). Mr. Atwood remembered his in-
terview at Mr. Ferguson’s apartment in Ayer, Massachusetts, and
denied making a statement to Mr. and Mrs. Ferguson that he repre-
sented Standard Educators, Inc., from Chicago (Tr.442). Mr. Atwood
testified that he told Mr. and Mrs. Ferguson that Standard Educa-
tors, Inc.; of Kast Hartford, Connecticut sold an educational program
consisting of an encyclopedia with other material at a cost of ap-
proximately $299.50, and allowed Mr. Ferguson to make the first two
mail payments of $5 per month, and the balance of the account at $25
. per month (Tr. 442-45). Mr. Atwood made some cireles around cer-
tain numbers on the contract so as to indicate that he had gone over
the contract with Mr. Ferguson (Tr. 445-46). Mr. Atwood testified
that he did not tell Mr. Ferguson that the new Standard Encyclopedia
was a new one not yet on the market, and did not tell Mr. Ferguson
that any of the books in the offer were free (Tr. 451). Mr. Atwood
denied that he told Mr. Ferguson that the offer was a special price
available only to servicemen (Tr.452).

37. Mr. Atwood testified further as follows: Approximately one
month following the sale of the encyclopedias to Mr. Ferguson, Mr.
Atwood made a courtesy call at Mr. and Mrs. Ferguson’s apartment
and received a hospitable welcome. Mr. Ferguson advised Mr. Atwood
that he had been interrogated by a representative of the Federal Trade
Commission (Tr. 453). In February 1969, Standard Educators, Inc.,
made substantial revisions in its contract form, deleting the words
“legal age” and “combination offer,” adding a 72-hour “cooling off”
period, and adding a provision to the effect that no oral promise or
statement by the salesman would be binding on Standard Educators,
Inc., unless expressly included and written in the contract. The words
“NOTHING IS FREE” were added to the contract form in large
letters. The wording of the provision relating to the $3.95 charge for
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yearly supplements to the encyclopedias was reworded so as to pro-
vide that the customer should remit $3.95 directly to the publisher of
the encyclopedias in Chicago, which is the annual accommodation
price (Tr. 454).

38. On cross-examination, Mr. Atwood testified as follows: He has
been in the business of selling books and encyclopedias for approxi-
mately 17 years, and graduated from Trinity College, Hartford,
Connecticut, in 1954 (Tr. 456). While attending college, Mr. Atwood
sold magazines for Mr. Melley, who was at that time the sales manager
for P. F¥. Collier & Son for the sale of magazines in the IHartford area.
Mr. Atwood began work for Standard Educators, Inc., at the time of
its organization by Mr. Melley in April 1957. Mr. Atwood is the general
sales manager for Standard Educators, Inc., and became its vice presi-
dent in March of 1967 (Tr. 458-59). Following the testimony of Mr.
. Atwood, respondents’ counsel moved for the production of all-corre-
spondence and telephone memoranda between complaint counsel and
all prospective witnesses named on the witness list filed by complaint
counsel on May 13, 1970, and which related to the address of the
witnesses, except with respect to the witness Mrs. Taylor, which was
requested and produced at the time she testified (Tr. 467-470). Re-
spondents’ motion was denied (Tr. 472), and each counsel rested their
respective cases.

39. It is thus seen that respondents offered rebuttal testimony as to
only one consumer witness, Mr. Robert E. H. Ferguson, who was the
thirteenth consumer witness and whose 'testlmony is set out in Para-
graph 32 herein. Mr. Robert L. Atwood, a vice president and general
sales manager of Standard Educators, Inc., denied some of the testi-
mony given by Mr. Ferguson. The testlmony of the other consumer
witnesses, especially that of Mrs. Linda J. Olson, Mrs. Jacqueline Wilt,
Mrs. Catherlne Taylor, Mr. Bruce David Campbell, Mrs. A pril Maillet,
Mr. Larry Edward Riggs, Mr. Fred J. Bryant, Jr., Mrs. Stleata
Yarborough, Mrs. James Render, and Mr. Mlclnel G. Mal tin remains
unrebutted in the record.

40. Upon the basis of the entire record, and expr essly excluding the
testimony of Mr. Gary G. Broach, the hem ing examiner finds that the
allegations of the comphunt mc]udmw subparagraphs 1,2, 3,4, and 5
of Paragraphs Six and Seven thmeot have been esmbhshed by a
preponderance of the reliable, probative, and substantial evidence, and
that the statements and Jopmgenmtlons as alleged in P“zaomph Six
of the complaint, and established by the ev idence and testimony, are
false, misleading, and deceptive.
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41. The use by respondents of the aforesaid false, misleading, and
deceptive statements and representations has had, and now has, the
capacity and tendency to mislead members of the purchasing public
into the mistaken and erroneous belief that such statements and repre-
sentations were and are true, and to enter into contracts for the pur-
chase of respondents’ products because of such erroneous and mistaken
belief.

CONCLUSIONS

It 1s concluded that the aforesaid acts and practices of the respond-
ents, as found herein, were, and are, to the prejudice and injury of the
public, and of respondents’ competitors, and constituted, and now
constitute, unfair methods of competition in commerce and unfair
and deceptive acts and practices in commerce, in violation of Section
5 of the Federal Trade Commission Act. This proceeding is in the
public interest.

Respondents object to the request by complaint counsel that an
order to cease and desist be issued against the respondent James A.
Melley, Sr., individually, as well as against the officers of corporate
respondent. Complaint counsel do not point to any evidence—and
there is none in the record—that Mr. Melley committed any illegal act
in his individual capacity, or that Mr. Melley is likely to violate the
Act in the future in his individual capacity, or that he will attem)t
to evade any order which may be issued against the corporate respond-
ent. Complaint counsel’s sole basis for requesting an crder against
Mcr. Melley, individually, is the allegation in the complaint and coun-
sel’s claim that Mr. Melley “f

formulates, directs and controls the acts
and practices” of corporate respondent. Even so, there is no evidence
in the record that Mr. Melley formulates, directs and controls the
acts and practices of corporate respondent in any capacity other than
as an officer of corporate respondent. As a matter of fact, in his answer
to the complaint, Mr. Melley specifically denied the allegation that
he (Mr. Melley) formulates, directs and controls the acts and prac-
tices of corporate respondent. In the case of Z'he Lovable Co., FTC
Docket No. 8620 [67 F.T.C. 1326 at 1336, (1965) ], which is controlling
here, the Commission held: _

In the case of the applicability of the order to the individual respondents,
we feel that respondents’ argument has merit. There is nothing in the record
justifying an assumption by the Commission that these individual respondents
might in the future \'io!_:lte Section 2(d) in their individual capacitics. Respond-
ents admit only that the individual respondents formulate, direct and coentrol
the policies, acts and practices of respondent corporation. There is o warraut
in the record for finding that they do any of these things except in their capacities
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as officers. To justify naming an officer as an individual there must be something
in the record suggesting that he would be likely to engage in these practices
in the future as an individual. To argue otherwise would be to hold that in every
order running against a corporation the officers who control its policies, acts and
practices should be named. If acts are done as an officer they are done for the
corporate respondent, and the order against the corporation will run against
the officer as officer. That is all that is required in this case on this record.
(Emphasis. in original.)

In Flotill Products, Inc.v. F.T.C., 358 F. 2d 224, 233 (9th Cir. 1966),
[8S. & D. 69 at 80-81], where the hearing examiner had dismissed the
complaint against the Flotill officers in their individual capacities since
there was nothing to indicate that the individual respondents would
cause an evasion of any order which might be entered against the
corporation, but the Commission had entered an order including
the officers in their individual capacities on no other fact than that
the three individuals owned and controlled the corporate respondent,
the Court held that the Commission had abused its discretion in fram-
ing the order to include the officers in their individual capacities. The
Court said that the so-called “alter ego” doctrine (that the corporation
is merely the alter ego of the individuals) had no support in the
record, and

* # % the order points to no evidence to challenge the findings of the hearing
examiner that the corporate entity has ever been used in such a way as to
justify treating it as the “alter ego™ of its owners. We agree with petitioners
that naming them individually in the order is tantamount to a finding on
the evidence that they have personally violated, or can be expected to violate,
the Clayton Act. We have not been shown the evidence in the record, if any
there be, which supports such a conciusion. Accordingly, the Comnmission order
to be enforced should not refer to the petitioners in their individual capacities.
Authority for such deletion is to be found in Coro, Inc. v. F'T.C,, 338 F. 2d

149 (1st Cir. 1964) and Rayex Corp. v. F.T.C,, 317 F. 2d 290 (2d Cir. 1963).
Here, the evidence shows that the corporate respondent is and has been
a stable one since its organization by Mr. Melley in 1957. There is no
evidence of record to indicate that the corporate entity is a sham or that
Mr. Melley organized the corporation in an attempt to eévade any order
which may be issued by the Federal Trade Commission against the
corporate respondent. For all of these reasons, and upon the basis of
the entire record, it is concluded that an order should not be issued
naming Mr. Melley as an individual.

ORDER

1t is ordered, That respondent Standard Educators, Inc., a corpora-
tion, and its officers, representatives, agents and empioyees, directly
or through any corporate or other device, in connection with the
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advertising, offering for sale, sale or distribution of encyclopedias,
books or publications or supplements in connection therewith or any
other article of merchandise, in commerce, as “commerce” is defined in
the Federal Trade Commission Act, do forthwith cease and desist
from:

A. Representing, directly or by implication :

1. That respondent’s representatives or salesmen are con-
ducting an advertising campaign; or that the purpose of the
call or interview by respondent’s representatives or salesmen
is other than to sell encyclopedias, books, publications or sup-
plements or services with respect thereto.

2. That purchasers may obtain a set of the New Standard
Encyclopedia free, or at a reduction in price, merely by writ-
ing a letter of recommendation therefor, or an opinion there-
on, displaying the product or keeping it up to date, or that
any of the books sold by the respondent may be obtained by
any means, other than the payment of respondent’s then
current price.

3. That any price at which respondent’s books or publica-
tions are offered for sale is a special or reduced price, unless
such price constitutes a substantial reduction from the price
at which such publications were sold in substantial quantities
for a reasonably substantial period of time by the respondent
in the recent regular course of its business; or representing
that any price is an introductory price.

4. That the opportunity to purchase respondent’s books at
a special introductory, special or reduced price is not avail-
able to the public generally; or that the purchasers of re-
spondent’s books are a specially selected group.

5. That certain books are given “free” with purchase of
respondent’s combination offer; or that purchasers from
respondent of any combination offer only pay for part of such
“books. :

6. That the payment of $3.95 or any other amount for
respondent’s annual yearbook or any other similar publica-
tion 1s an amount for handling and postage unless such stated
amount is no more than the actual cost of the handling and
postage.

7. That respondent’s offer of books or other publications is
limited as to time.

B. Falsely representing, in any manner, that savings are avail-
able to purchasers or prospective purchasers of respondent’s
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products; or misrepresenting, in any manner, the amount of sav-
ings available to purchasers or prospective purchasers of respond-
ent’s products.

It is further ordered, That the respondent herein shall, in connec-
tion with the offering for sale, the sale, or distribution of encyclopedias,
books, or publications or supplements in connection therewith or any
other article of merchandise, when the offer for sale or sale is made in
the buyer’s home, forthwith cease and desist from :

(1) Contracting for any sale whether in the form of trade ac-
ceptance, conditional sales contract, promissory note, or otherwise
which shall become binding on the buyer prior to midnight of the
third day, excluding Sundays and legal holidays, after date of
execution.

(2) Failing to disclose, orally prior to the time of sale and in
writing on any trade acceptance, conditional sales contract,
promissory note or other instrument executed by the buyer with
such conspicuousness and clarity as likely to be observed and read
by such buyer, that the buyer may rescind or cancel the sale by
directing or mailing a notice of cancellation to respondent’s ad-
dress prior to midnight of the third day, excluding Sundays and
legal holidays, after the date of the sale. Upon such cancellation
the burden shall be on respondent to collect any goods left in
buyer’s home and to return any payments received from the buyer.
Nothing contained in this right-to-cancel provision shall relieve
buyers of the responsibility for taking reasonable care of the
goods prior to cancellation and during a reasonable period fol-
lowing cancellation.

(8) Failing to provide a separate and clearly understandable
form which the buyer may use as a notice of cancellation.

(4) Provided, however, That nothing contained in this part of
the order shall relieve respondent of any additional obligations
respecting contracts made in the home required by federal law or
the law of the state in which the contract is made. When such
obligations are inconsistent respondent can apply to the Com-
mission for relief from this provision with respect to contracts
executed in the state in which such different obligations are re-
quired. The Commission, upon proper showing, shall make such
modifications as may be warranted in the premises.

1t is further ordered, That the respondent herein shall forthwith
deliver a copy of this order to cease and desist to all present and future
salesmen or other persons engaged in the sale of respondent’s products
or services, and shall secure from each such salesman or other person a
signed statement acknowledging receipt of said order.
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It is further ordered, That respondent notify the Commission at
least thirty (80) days prior to any proposed change in the corporate
respondent, such as dissolution, assignment or sale resulting in the
emergence of a successor corporfmtion the -creation or dissolution of
subsidiaries or any other change in the corporation which may affect
compliance obligations arising out of this order.

Finan Orper

This matter having been heard by the Commission upon respondent
Standard Educators’ appeal from the initial decision, and upon com-
plaint counsel’s appeal from that part of the initial decision dismissing
asa mspondent James A. Melley, Sr., and upon briefs and oml argu-
ment in support thereof and in opposition thereto; and

The Commission having concluded that on this record and the facts
and circumstances set forth therein, it is necessary to hold respondent
James A. Melley, Sr., a party to this proceeding and that the order
should be directed against him both as an officer of the corporation and
asan individual;

It is ordered:

(1) That the initial decision be, and it hereby is, adopted as the de-
cision of the Commission to the extent consistent with, and.rejected
to the extent inconsistent with, the accompanying opinion;

(2) That the following paragraph be, and it hereby is, substituted
for the initial paragraph of the order contained in the initial decision :

It is ordered, That respondents, Standard Educators, Inc., a
corporation, and its officers, successors or assigns, and James A.
Melley, Sr., individually and as an officer of said corporation, and
respondents’ representatives, agents and employees, directly or
through any corporate or other device, in connection with the ad-
vertising, offering for sale, sale or distribution of encyclopedias,
books or publications or supplements in connection therewith or
any other article of merchandise, in commerce, as “commerce” 1s
defined in the Federal Trade Commission Act, do forthwith cease
and desist from:;

(3) That the word “respondents” be, and it hereby is, substituted for
the word “respondent” wherever it appears in the order contained in
the initial decision, and that the word “respondents’ ” be similarly sub-
stituted for the word “respondent’s;”

(4) That the order contained in the initial decision, modified as
herein provided, be, and it hereby is, adopted as the order of the
Commission.
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1t 14s further ordered, That respondents shall, within sixty (60) days
after service upon them of this order, file with the Commission a report,
in writing, setting forth in detail the manner and form in which they
have complied with the order to cease and desist.

OrinioN oF THE CoOMMISSION
DECEMBER 6, 1971

By Jongs, Commissioner: ‘

In January 1970, the Commission filed a complaint against Stand-
ard Educators, a corporaticn, and James A. Melley, Sr., as individual
and officer of said corporation, charging violations of Section 5 of the
Federal Trade Commission Act, 15 U.S.C. Section 45 (1964), in the
door-to-door sale of encyclopedias through the use of various false
and deceptive statements relating to the terms and conditions in the
sale of books.! S

The complaint charged that respondents made many false and
deceptive statements and representations concerning the offer and price
of their books, the manner of payment and the legal responsibility of
prospective purchasers who contract for these purchases. Issentially,
the complaint charged that:

1. Respondents misrepresented to prospective purchasers that re-
spondents were engaged in a national advertising campaign and were
offering a set of the New Standard Encyclopedia “free” or at a special
or reduced price to specially selected persons who would endorse the
products by displaying the books in their homes and agree to keep
the encyclopedia up-to-date for 10 years through the purchase of the
annual yearbook (Compl. paras. 6(1)—(2),7(1)-(2));

2. Respondents misrepresented to prospective purchasers that cer-
tain books in the combination offer were included free of cost and that
this special introductory offer was limited to the time of the call
(Compl. paras. 6(3)—(4). 7(3)—(4)).

Respondents denied the allegations and the matter proceeded to
hearing on July 7, 1970. The hearing examiner concluded that the
allegations had been proven with respect to the corporate respondent
but determined that it was not necessary to enter an order against
Mr. Melley in his individual capacity and that the complaint against
him should be dismissed.

1The following abbreviations will be used for citations: Transeript of proceedings,
“Tr.””; complaint counsel’s exhibits, “CX;” and Examiner’s Initial Decision, “ID.” Briefs

of either the respondent (Res.) or complaint counsel (C.C.) will be cited as follows:
Brief on appeal, “App. Br. ;" answering brief, “Ans. Br.;” and reply brief, “Rep. Br.”
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In its appeal, respondent ? does not challenge the findings and con-
clusions of the examiner with respect to the factual basis underlying
the allegations of violation. Rather, respondent rests its appeal on
these principal contentions:

1. Respondent contends that evidence secured by the Commission
investigator in 1967 was in violation of the Fourth Amendment and
that the hearing examiner committed error in failing to order the
production of memoranda in the Commission’s files dealing with the
allegedly illegal investigation ;

2. Respondent contends that its right to cross-examine was curtailed
and, therefore, it was denied due process in the course of the hear-
ing because: (a) counsel supporting the complaint :failed to make
timely delivery to it of the final witness list with correct addresses as
required by pre-trial order, and (b) the hearing examiner refused to
grant respondent’s request for depositions on written interrogatories;

3. Respondent challenges the propriety of the entry of an order
against it because of alleged errors on the part of the examiner in
rejecting evidence with respect to the claimed ruinous effect of one
of the order provisions and for lack of public interest because of the
alleged abandonment by respondent of the practices complained of.

We will deal with each of these contentions seriatim.

L.
THE PARTICIPATION OF RESPONDENT JAMES A. MELLEY, SR.

The examiner found that the respondent Standard Educators, Inc.,
had been organized by respondent James A. Melley, Sr., in April 1957
(ID 3). Melley had been a salesman in the book and magazine indus-
try since 1945 and organized Standard Educators when he decided
to go into business for himself (Tr. 116-17).

Melley did all the work, including the filing of legal documents
necessary to begin operations. He personally made the arrangements
with the publishers, drafted the incorporation papers and mortgaged
his home to raise the needed money (Tr. 117-18). Melley, his wife
(Margaret) and his father were the incorporators (Tr. 119). The
officers of Standard Educators in 1957 were: James A. Melley, presi-
dent and treasurer; Margaret Melley, vice president and secretary;
and James -A. Melley, Sr. (respondent’s father), assistant secretary
and assistant treasurver (Tr. 119; ID 3). The respondent owned 51

2 Throughout this obinion, whenever the term ‘respondent” is used in the singular, it

refers to the corporate respondent and not respondent Melley in his individual capacity, since
only the corporate respondent has appealed the examiner’s decision. ’
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percent of the stock, his wife 46 percent and his father 3 percent
(Tr.122;1D 3).

Melley’s title in the corporation and his share of stock ownership
have remained unchanged to the present.®> Melley continues as presi-
dent of the corporation, although the officers and the board have been
reconstituted.* \

In the early years of Standard Educators’ formation, Mr. Melley
with the aid of two other salesmen did the selling himself. His wife
did the clerical work in the office (Tr. 125). All of the expertise in
putting the business together and in determining the pattern of its
operations was Melley’s (Tr. 117, 19-92, 458, 126; ID 4). He set the
retail price structure and sales techniques for the business and de-
termined what options would be included in the combination offer
(Tr. 126, 145). He devised the contract form which was used by
Standard Educators as part of the alleged misrepresentations and
deceptive sales practices which the examiner found to have taken
place here (Tr. 149; CX 18).

Standard Educators’ business has grown considerably since 1957.
In 1957, with three salesmen, including Melley, and one clerical assist-
ant in the office, Standard Educators grossed about $130,000 (T'r. 408).
In 1969, with about 20 people in the office and some 50 salesmen,
Standard Educators grossed over $2 million (Tr. 408, 420). In the
past three years alone, Standard Educators has employed over 500
salesmen (Tr. 135).

Melley’s role as founder and chief executive officer of the corporation
over the years is best summarized in the following exchange during
Melley’s testimony at the hearing:

Q. What are your duties as president of this corporation?

A. My duties—I don’t seem to have too many duties any more to be frank with -
you. .

Q. What were your duties? When you established this corporation, what were
your duties?

A. To sell and help train people, other people, mostly to stay in the business,
initially.

Q. What did you do to stay in business?

A. I went out and wrote business myself.
HeArING ExAMINER PoINDEXTER. What do you do now?

3 8Stock ownership did change in 1958 with respect to the 3 percent owned by Melley's
father. This 3 percent is now owned by his son, James A. Melley, Jr. In 1958, James A.
Melley, Sr., respondent’s father, died and his stock was passed to Melley’s mother. Mrs.
Melley. Sr. died in 1962, at which time the respondent’s son inherited her 3 percent
(Tr. 122), B

* Mrs. Melley remains a.director, but now serves only as secretary. James A. Melley, Jr.,
now serves as assistant secretary and assistant treasurer, and Robert Atwood a former
salesman for the company has been promoted to vice president and member of the board
(Tr. 124 ; 1D 3).
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A. Now I go to the office and I check with the sales manager to see how things
are going; and I check with the office manager to see how things are going. I
check with the collection manager to see how things are going in that department,
and I check my collections each day to see how much money comes in, and I
check to see how much money is being spent, and I check the quality of the
business from time to time. I ask if there is [sic] any problems.

HEARING EXAMINER POINDEXTER. If there are what do you do?

A. Then I discuss it with the people involved. I never interfere in the office.

HEARING EXAMINER POINDEXTER. Do you have a boss? Does the company Stand-
ard Educators?

A. Have a boss? Well, I mean, I am the president of the company; I am sup-
posed to be the boss.

Q. Do you act as the boss?

A. Oh, I act as the boss when the opportunity affords itself. (Tr. 146—48.)

The record-is clear that Mr. Melley himseclf no longer engages in
any selling duties (Tr. 137).° It is also clear that Mr. Melley is still
the principal moving force behind the operations of the corporation—
the only other officers actively employed being Atwood, Melley’s sales-
manager, and Melley’s son, one of Standard Educators’ salesmen.

The examiner based his dismissal of Mr. Melley as an individual
respondent on his conclusion that there was no evidence that M.
Melley personally committed any illegal act in his individual capacity,
that the record contained no evidence that Melley “formulates, directs
and controls the acts and practices of corporate respondent in any
capacity other than as an officer,” and that no evidence was introduced
to show that the corporate respondent was a sham or organized in
order to evade a Federal Trade Commission order (ID 29-31). There-
fore, the examiner concluded that the complaint must be dismissed
as respects Mr. Melley.

We do not agree. There is no support either in fact or in law for
the examiner’s conelusion. The record amply supports the complaint’s
allegations that respondent Melley formulates, directs and controls
the acts and practices of the corporate respondent, including the acts
and practices alleged in the complaint, and that an order against Mr.
Melley is necessary in order to achieve effective relief in this case.

The evidence shows that Melley meets all of the standards for deter-
mining individual liability in Federal Trade Commission proceedings.
Fred Meyer, Inc. v. 70,359 F. 2d 351 (9th Cir. 1966). In Fred Meyer,
the court of appeals sustained the Commission’s decision to hold two

5 The hearing examiner summarized the role of Melley as follows :

As the business of the respondents has grown and increased, Mr. Melley no longer
participates in door-to-door selling and now spends his time in the office supervising the
overall operation of Standard Educators, Ine. (Melley, Tr. 146—48). (ID 5.)
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officers of the corporate respondent liable in their individual capacities,
based on the following considerations: (1) respondents owned and
controlled the closely held, family corporation; (2) they set the
policies and reviewed the practices of the corporation; and (3) they
knew of and authorized the alleged illegal practices.

Fred Meyer involved violations of Sections 2(a) and 2(f) of the
Clayton Act in connection with the use of a “coupon book promotion.”
The individual respondents were Fred G. Meyer, chairman of the
board of directors of the corporation, and Farle A. Chiles, president.
Neither party owned a majority of the corporate stock, but in cem-
bination with their immediate families, they owned almost all of the
common voting stock.

The Commission concluded that under such circumstances.the cor-
poration was the “alter ego” of the individual respondents and that this
justified subjecting them to the order, otherwise it could be easily cir-
cumvented. Fred Meyer, Inc., 63 F.T.C. 1, 70-1 (1963). The court of
appeals affirmed the Commission’s conclusion and noted further, as did
the Commission in its opinion, that “Meyer was originally responsible
for instituting the coupon book promotion,” and that “Chiles himself
testified that ‘we set the policies and review the practices’” of the com-
pany. 359 F. 2d at 368.

A key issue in the case before the Commission was whether Meyer, in
fact, knew of and authorized the unlawful promotion. In his testimony
Meyer stated that:

[H]e had been in the industry 50 vears; that he had been president until 4 or 5
years ago; that his “duties are vague”, that he has “no specific duties;” that he
now has nothing to do with advertising or sale policies (he was active in them
until about 10 years ago) ; that he doesn’t know how many buyers the company
has * * * 63 F.T.C. at T1.

The Commission found that the respondent would not have per-
mitted the challenged promotion to continue if he had not personally
approved it. The court agreed, finding that “despite Meyer’s denials
of knowledge of the operations of the business, the Commission was
justified in concluding that ‘if a majority of Portland’s 120,000 families
were apprised of the details of these programs, we think it is fair in-
ference that the Chairman of the Board also knows about them’ * * *.”
359 F. 2d at 368 (footnote omitted).

The facts critical to a finding of individual liability in Fred Meyer
are also present in the instant case. Standard Educators is a closely
held, family corporation. Respondent Melley owns a majority of the
corporate stock, and is both the chairman of the board of directors and
president of the corporation (in these respects, Melley would appear
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to have even greater control over the corporate entity than Meyer who
owned less than a majority of the stock and was not president of the
corporation). The only other major owner of Standard Educators is
Mrs. Melley, who apparently has no role in the management of the
business. The other active officers are Atwood, who owns no stock, and
Melley’s son, who owns only 8 percent of the stock. Melley thus emerges
as the principal figure in terms of management and control of the
corporation.

Further, 1t is evident f10m the record that Melley formulates and
directs the policies and practices of the corporation, although he
specifically denied this allegation in his answer to the complaint.

The examiner found that Mellcy continues to supervise the over-all
operation of Standard Educators (ID 5). Melley’s.own testimony
reveals that he acts as “the boss,” and regularly supervises the corpo-
rate business and that problems which arise are brought to him for
resolution (Tr. 146-48). He personally oversees the corporation’s
price list and pricing structure to keep it updated (Tr. 145). Further,
he is largely responsible for the preparation of the contracts used by
Standard Educators (Tr. 149,162).

Although Melley no longer trains salesmen himself, he does the
hiring of sales managers who in turn hire the salesmen (Tr. 148, 195-
96). In fact, Melley himself hired the sales manager responsible for
the contract with complaint counsel’s witness, Fred Bryant, and Melley
personally accepted that contract (Tr. 149; CX 18). On the basis
of this evidence it is fair to conclude that Mr. Melley formulates and
directs the corporate policies and practices to a sufficient extent to
warrant including him in the Commission’s order.

Further, it is clear from the record, that Mr. Melley Lnew of and
approved many of the challenged practices. He admitted that he
personally developed the form contract used by Standard ducators’
salesmen in the period covered by the litigation (Tr. 149). We find
that this contract was an integral part of the deceptive sales practices
challenged in the complaint, and that Melley’s development of the
contract, which was so closely tied to these illegal practices, makes it
obvious that he was not unaware of the sales tactics of his salesmen and
that he approved their use.

The contract called for the purchaser to agree to “cooperate with
{Standard Educators] in [its] National Program in expressing my
opinion of the New Standard Encyclopedia.” (CX 18.) This contract
provision gave support to the alleged misrepresentations by respond-
ent’s salesmen that Standard Educators was conducting a national
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advertising campaign in which specially selected persons would ob-
tain encyclopedias at a reduced price in return for their endorsement
of the books. Further, the contract was specifically designed for sales
to military personnel, with spaces provided to collect information
on name, rank, serial number, and duty station. These provisions
correspond to the deceptive sales pitch that the offer was a special
introductory offer for a specially selected group, %.e., members of the
Armed Forces. In addition, the contract referred to the sale as part
of the “National Combination offer,” which corresponds to the al-
leged deceptions by salesmen that purchasers would pay less than
the full price for each book when the “combination” of books was
purchased. And finally, the contract provided that a charge of $3.95
would be made each year “for delivery” of an extension service and
binder, which corresponds to the sales pitch that the additional cost
was merely for postage and handling charges (CX 18, 20-29).

In our opinion, the contract designed by Melley strongly suggests
that the salesmen were authorized to sell encyclopedias in the de-
ceptive manner charged, since it is unlikely that such contracts could
be supplied for any other purpose. In our view, therefore, the evidence
amply supports the conclusion that Melley personally was aware of
and approved the sales practices of his salesmen and that the examiner
erred in his conclusion that there was no evidence of personal in-
volvement by Melley. It was unnecessary to find that Melley himself
engaged in the door-to-door selling misrepresentations, or that he
personally trained the salesmen in these techniques. Steelco Stainless
Steel v. FT'C, 187 F. 2d 693 (Tth Cir. 1951); Sebrone Co. v. FTCO,
135 F. 2d 676 (Tth Cir. 1943).

In dismissing the complaint against Mr. Melley, the examiner indi-
cated that there was no evidence that the corporate respondent was
a sham or organized to evade a Commission order. We do not believe
such evidence is necessary to hold an individual as a party respondent.
In Fred Meyer there was no finding that the corporation was a sham,
nor has a similar finding been considered a requisite to individual
liability in other cases. See Standard Distributors, Inc. v. FTC, 211
F.2d 7 (2nd Cir. 1954) ; Benrus Watch Co., Inc. v. FTC, 352 F. 2d
313 (8th Cir. 1965), cert. denied, 384 U.S. 939 (1966) ; Coran Bros.
Corp., FTC Docket No. 8697 [72 F.T.C. 1] (July 11, 1967).

The rationale for subjecting respondents in their individual capac-
ities to Commission orders is to assure that such orders will be fully
effective in preventing the unlawful activities. However, it is not
necessary to find specifically that a respondent intends to violate the
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Commission’s order in his individual capacity. In Coran Bros. Corp.,
FTC Docket No. 8697 (July 11, 1967) [72 F.T.C. 1 at 24-25], the
Commission stated :

Where proof of possible or intended evasion [of an order] is demonstrated, an
even stronger case is made for holding an individual personally liable. Such
a factor is not, however, controlling.

i i # B # #

The public interest requires that the Commission take such precautionary meas-
ures as may be necessary to close off any wide “loophole” through which the effec-
tiveness of its orders may be circumvented. Such a “loophole” is obvious in a case
such as this, where the owning and controlling party of an organization may, if he
later desires, defeat the purposes of the Commission’s action by simply surrender-
ing his corporate charter and forming a new corporation, or continuing the busi-
ness under a partnership agreement or as an individual proprietorship with com-
plete disregard for the Commission’s action against the predecér

ssor organization.

The individual respondent in Coren Bros., as in the instant case,
was the major stockholder in a closely held, family corporation, who
could ecasily reorganize the corporation and continue the illegal
practices. ‘

In dismissing the complaint against Mr. Melley, the examiner relied
upon two cases which we do not find controlling in the instant case.
The first is Lovable Co., 67 F.T.C. 1826 (1965). The standard for
determining the liability of individual respondents which was set
forth in that case was designed to cover corporate officers. There was
no indication that the officers were also the major stockholders in
control of a closely held corporation, as in the instant case. We believe
the difference in the positions of the respondents in Lowvable and in
the case at hand is crucial. Unlike mere oflicers, controlling owners
of a corporation have it within their power to evade a Commission
order by reorganizing the corporation or by forming a partnership to
continue the business.

The second case relied upon by the examiner was Flotill Products,
Inc.v. FTC, 353 F. 2d 224 (9th Cir. 1966) [8 S. & D. 69]. In this
case, the individually named respondents were the officers and owners
of a closely held, family corporation. The Commission found them
individually liable and the court of appeals reversed. The court
determined that proof merely of respondents’ ownership and control
of the corporation did not warrant including them as individuals in
the order. Additional record evidence must show, the court said, that
such respondents were personally involved in the violations charged
or would be likely to evade a future order. As indicated above, we
have found that the record in this case does disclose more than mere
ownership and control of the corporation by Mr. Melley. We have
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found substantial personal involvement by the respondent in author-
- izing and approving the illegal practices of the corporation, thereby
requiring the imposition of individual liability in order to assure
an effective order.

II.

RESPONDENT'S CONTENTIONS WITII RESPECT TO 1LLEGAL SEARCII AND
SEIZURE

Respondent contends that the evidence on which counsel support-
ing the complaint relied, first came to the Commission’s attention as
a result of an illegal search and seizure by a Commission investigator,
and that the hearing examiner erred in refusing to grant respondent’s
motion to suppress both the documentary and testimonial evidence
originating from the alleged illegal investigation.

Respondent’s contention rests solely on the testimony of its:presi-
dent, respondent Melley, and its vice president and sales manager,
Robert Atwood. Complaint counsel countered this testimony by plac-
ing on the witness stand the original Commission investigator, David
DiNardi, whom respondent alleged engaged in the challenged im-
proper investigatory tactics. Respondent sought to require production
of various memoranda, field reports and notes which DiNardi testified
he had prepared and signed reflecting his activities and summaries
of his investigation (Tr. 27, 29, 30, 34). The examiner—erroneously
in our opinion—refused to require production of those memoranda,
and respondent cites this refusal as additional grounds for error. We
have no doubt that this error on the part of the examiner would
require either that we strike the testimony of DiNardi or direct a
remand of this case to afford respondent an opportunity to examine
the documents and re-examine DiNardi on the search and seizure
issue. We conclude, however, that a review of Melley’s testimony
on this point makes it clear that relying solely on respondent’s ver-
sion of the facts and disregarding entirely any of the testimony offered
by DiNardi that no unreasonable search and seizure took place.
Accordingly, we will strike the testimony of DiNardi in its entirety
thereby rendering unnecessary and immaterial the production of his
notes and memoranda for the purpose of enabling respondent to con-
duct an effective cross-examination of this witness.®

8 Respondent contends that the documents were required not only to eross-examine
DiNardi but also to permit Melley to rlefresh his own memory. We find no basis whatsoever
for respondent’s contention that an investigator’s work product must be turned over to

the respondent to jog the memory of its own witness. See Hickman v. Taylor, 329 U.S. 495
(1947). ) )
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Mr. Melley testified that on the morning of April 10, 1967, Mr. Di-
Nardi appeared at his office and identified himself as an FTC attorney-
investigator (Tr. 64, 65, 77, 86, 89, 91). He informed Mr. Melley that
he was investigating Standard Educators and would like to obtain
some information. Mr. Melley replied he would be happy to give him
any information he wanted and then answered a number of questions
about the company’s business. He showed DiNardi some sales mate-
rials and two tax statements which were kept in his office (Tr. 65-66).
Mr. Melley then testified :

Up to this time I was very, very happy to cooperate with [DiNardi],I felt that
was the thing to do, but then I sensed a little bit of a feeling of dispair or I
felt that things were going to get a little bit rough from here on in.* * * Then
[DiNardi] said, “Weli, I would like to go downstairs and leok through your
records.” I said, “Well, I don’t think you should be allowed to go through my
records.” I said, “In fact, I think I need some advice; maybe I should get advice
from an attorney or something.” Ile says, “I am an attorney * * * and frankly
if T wanted to, I could get a court order and back up a truck and take all the
records that I needed.” (I'r. 66-67, 70-78.)

When asked if this was said in a threatening manner, Melley
answered : ’

I don't think he raised his voice; I think it might have Leen as a matter of

information * * * I can’t recollect his complete demeanor at the time. I re-
member mine, I was pretty warm at that particular instant. (Tr. 78-79.)

Mr. Melley testified that DiNardi then went on to explain that the
Federal Trade Commission also helps business and that if irregular-
ities are uncovered, a business is given an opportunity to correct them
voluntarily, but if they are not corrected a ceasc and desist order
may be issued (Tr. 67). ,

After DiNardi mentioned voluntary compliance, Melley suggested
to DiNavdi that it would probably pay to be cooperative and DiNardi
agrecd. Melley then told DiNardi that he could proceed with the in-
vestigation (Tr. 68).

Melley further testified that he was “shook™ by DiNardi's comment
that he could get a court order, but that he ultimately decided to let
DiNardi go through the records because DiNardi’s statement that the
Cominission was “lenient” made him feel that DiNardi represented
both the businessman and the Federal Trade Commission. He stated :

I looked onlit [sic] more as a mediator than an investigator, to be frank with
you. The only reason I consented after I rebelled, sort of, was when he men-
tioned the fact that a voluntary compliance was a possibility. He did not prom-
ise me a voluntary compliance, but he said this was a definite possibility in cases
where this is your first investigation, and the Federal Trade Commission often
gives youa chance to get your house in order. (Tr. 69-70.)
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DiNardi’s visit on the morning of April 10, lasted about an hour,
during which time Melley showed him the tax forms mentioned
above and examples of contracts (Tr.71,77).

On the evening of April 10, Melley attempted to contact his at-
torney, and failing to reach him called a business friend who advised -
him to cooperate with the investigator (Tr.72).

Melley then testified :

So I weighed the fhing myself and I figured, well, one way or the other
they are going to get all the information they need, so it would be just as well
if I went right ahead and planned my little trip out of town and so forth.
(Tr. 72.)

The following day, April 11, DiNardi returned to the office and
continued his investigation. Melley invited him to lunch and cooper-
ated with the investigation (Tr.72,73).

Melley testified :

At this time, I had resolved that things were going to be all right, I took a
liking to him [DiNardi]. * * * I felt he had a job to do. * * * I felt that I had
made a wise decision, in a sense. (Tr. 78.)

On April 12, Melley went out of town on a golfing trip, and DiNardi
continued his investigation on April 12 and 13, with the cooperation
of the office manager whom Melley had directed to be of assistance
(Tr.74). ' ‘

DiNardi returned in the last week of May secking additional rec-
ords, and Melley instructed the office manager to cooperate in provid-
ing him with what he wanted. Again, Melley and DiNardi had lunch
together (Tr. 75-76). ‘

Mr. Atwood then testified as to the events surrounding DiNardi’s
visit to Standard Educators. He stated that he had been introduced
to DiNardi on April 10, and that following DiNardi’s departure that
morning, Mr. Melley told him DiNardi was from the Federal Trade
Commission, had been asking him questions and was going to investi-
gate the company. He testified that Melley was “emotionally shaken”
on that morning (Tr. 89). On the following day, Atwood saw DiNardi
in the offices of Standard Educators but had no conversation with
him. The next time Atwood saw DiNardi was the last week in May
when he joined Melley and DiNardi for lunch (Tr. 90).

The question posed in this case is whether, in view of this evidence,
Melley voluntarily consented to DiNardi’s search of the files. Re-
spondent argues that DiNardi “coerced” Melley into giving him ac-
cess to the corporate files by a “combination of threats and promises.”
The threat consisted of DiNardi’s statement that he could get a court
order and take all the records; the promise was that if Melley co-
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operated, this would “perhaps result in a voluntary compliance.”
(Res. App. Br. at 26, 27.)

It is clear that a search and seizure may be made without a search
warrant where the individual “freely and intelligently gives his un-
equivocal and specific consent to the search, uncontaminated by any
duress or coercion, actual or implied.” Channel v. United States, 285
F. od 217, 219 (9th Cir. 1960) ; United States v. Vickers, 387 F. 2d
703 (4th Cir. 1967), cert. denied, 392 U.S. 912 (1968) ; Judd v. United
States, 190 F. 2d 649 (D.C. Cir. 1951). The burden of proving that
the consent was given freely and voluntarily rests with the party claim-
ing consent. Bumper v. North Carolina, 391 U.S. 543 (1968).

We do not think that Melley’s testimony as a whole warrants our
finding that DiNardi’s statements had a coercive effeet upon him or
that his consent to the search was other than voluntary. The volun-
tariness of a consent is a question of fact, I amwell v. Stephens, 348 F.
2d 325, 336 (8th Cir. 1965), cert. denied, 382 U.S. 944 (1965), to be
decided in light of all the attendant circumstances. The ecriterial fac-
tors to be weighed include, “the setting in which the consent was ob-
tained, what was said and done by the parties present, with particular
emphasis on what was said and done by the individual consenting to
the search, and his age, intelligence and educational background.”
United States ex rel. Harris v. Hendricks, 423 F. 2d 1096, 1099 (3rd
Cir. 1970).

We note at the outset that Melley “need not have had a positive
desire that the search be conducted in order for his consent to have
been voluntary and effective.” United States v. Thompson, 856 F. 2d
216, 220 (2nd Cir. 1965), cert. denied, 384 U.S. 964 (1966). The fact
that he had some qualms at first about permitting DiNardi to search
the files is thus not grounds for finding his consent was involuntary.
Some expression of reluctance to a search is to be expected and does
not necessarily signify coercion.’

The critical determination is whether Melley knew he was being
asked rather than ordered to permit the search. United States v.
Vickers, 387 F. 2d 703, 707 (4th Cir. 1967), cert. denied, 392 U.S. 912
(1968).

7 Consider the following exchange which was not considered coercive by the court in
United States v, Morton Provision Company, 294 F. Supp. 385, 389 (D. Del. 1968) :

“A. Mr. Cowgill [a Department of Agriculture investizator] came in, and after pre-
liminary greetings he told me that he was there to get the records of the past six months
of my books.

“Q. And what did you say to that?

“A. ‘Well, do I have to give them to you?

“Q. And what was his reply ?

“A. ‘Look, we can get the records so you might as well not fight it because we can get
them.” ”’ ‘
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Tt is clear from his testimony that Melley knew he had a choice in
this matter. He sought advice from others, and in his own words
“weighed” the entire matter in his mind following DiNardi’s departure
on April 10th. By the next day, he concluded that he had made “a wise
decision.” He did not merely acquiesce to DiNardi’s request because
he thought he had no alternative. He testified that ultimately the
reason he consented to the file search was the possibility of voluntary
compliance, although he unequivocally stated that a settlement
through voluntary compliance had never been promised (Tr. 69-70).
In short, Melley considered the alternatives and decided that his
cooperation would be beneficial to his case. That Melley was capable
of a voluntary and intelligent consent to the search is supported by
the fact that he was a high school graduate and had been in business
for himself for ten years (Tr. 115, 117).

It should be noted that at no time did DiNardi deceive or misinform
Melley as to his purpose or authority. Melley was told that a cease
and desist order might ultimately result from the investigation (Tr.
67). Nor did DiNardi mislead Melley into believing that the premises
could be searched without a search warrant. In fact, he made clear
that a “court order” would be required if any documents were to be
taken without Melley’s consent (Tr. 66, 67, 70, 78). DiNardi’s asser-
tion that he could get the court order did not render the search illegal
since Melley thereafter decided to permit the search without requiring
the court order. Hamilton v. North Carolina, 260 F. Supp. 632 (E.D.
N.C. 1966), aff’d, 382 F. 2d 296 (4th Cir. 1967) ; Kershner v. Boles,
212 F. Supp. 9 (N.D. W.V. 1963). It was not necessary for DiNardi
to specifically advise Melley of his right to refuse the inspection
without a warrant. United States ex rel. Harris v. Hendricks, 423 F.
2d 1096 (3rd Cir. 1970) ; Gorman v. United States, 380 F. 2d 158
(1st Cir. 1967).

There was never any evidence that DiNardi raised his voice or acted
in a threatening manner (Tr. 78). When he spoke of using a truck
to take away the records, Melley testified, in fact, that DiNardi “im-
plied that maybe he would not do that but ‘this is how far we could
20’ (Tr.70.) ‘

Considering all of the circumstances surrounding Melley’s con-
sent to the search, we find that it was voluntarily given. Melley was
never coerced or threatened, nor was he misinformed as to the nature
of the search. He had an adequate opportunity and was sufficiently ex-
perienced in business matters to freely and intelligently give his con-
sent. From his own testimony, we conclude that he did so.

The respondent cites four cases to support its contention that Mel-
ley’s consent was involuntarily given (Res. App. Br. at 26). However,
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the decisions in these cases turn on critical factors not present in this
case. In United States v. Slusser. 270 F. 818 (S.D. Ohio 1921), the de-
fendant agreed to a search after a law enforcement officer displayed his
badge and declared he was there to search the premises. The court
found this was not a consent to waive constitutional rights but a
“peaceful submission to officers of the law.” 270 F. at 819.

The second case cited by respondent was United States v.J. B. Kra-
mer Grocery Co., 294 F. Supp. 65 (E.D. Ark.), aff’'d, 418 F. 2d 987
(8th Cir. 1969), in which the court found no voluntary consent had
been given to an inspector who asserted he had the authority to inspect
without a warrant and the person consenting to the search believed
that a refusal might result in criminal prosecution. In Bumper v. North
Carolina, 391 U.S. 548 (1968), the court found that a voluntary consent
was not given when the officer conducting the search asserted that he
possessed a warrant. Consent under such circumstances, the court
found, amounted to mere acquiescence to a claim of lawful authority.
Finally, respondent relies upon Pennsylvania v. Wright, 411 Pa. 81,190
A. 2d 709 (1963), in which the court held a consent was involuntary
when it was elicited through deceit and misrepresentations by the
searching police officers. They had falsely told the woman who per-
mitted the search that her husband had admitted committing a crime
and had sent them for the evidence.

None of these cases supports respondent’s contention that the cir-
cnmstances in the instant case reflect a lack of voluntary consent.
As noted above, there is nothing in Melley’s testimony to indicate that
DiNardi ever asserted he had the authority to search the premises
without a warrant. In fact, the opposite is true. He indicated that a
court order would be necessary to obtain the files. There was no threat
of arrest or criminal prosecution. Nor did DiNardi deceive Melley
about his authority or the purpose of his investigation. On the basis of
Melley’s own testimony we can only conclude that his consent was
voluntarily given without coercion or duress, actual or implied. We
find, therefore, that no unreasonable search and seizure took place in
violation of respondent’s Fourth Amendment rights.

IIT.
RESPONDENT’S ALLEGATIONS OF DUE PROCESS DENIAL

Respondent also seeks reversal of the examiner’s findings of liability
on the claim that its due process rights to a fair trial were violated
during the pre-trial stage of this proceeding.
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Lissentially, respondent’s claims of unfairness rest on its contention
that it had been deprived of an adequate opportunity to prepare its
defense with respect to the testimony cf 10 of the 13 consumer witnesses
who testified as to the representations made to them by respondent’s
salesmen which were charged in the complaint as deceptive.® As a re-
sult, respondent argues that the hearing examiner erred in not striking
the testimony of these witnesses.

With respect to five of these witnesses, respondent claims that their
addresses had been incorrectly listed on the witness list which com-
plaint counsel had been required by pre-trial order to furnish re-
spondent. With respect to seven of the consumer witnesses called by
complaint counsel, respondent contends it had been incorrectly denied
an opportunity by the examiner to take their depositions upon written
interrogatories.?

A. Witnesses’ Addresses .

The facts underlying respondent’s contention concerning the wit-
nesses’ addresses are not substantially in dispute. By letter of March 3,
1970, respondent’s counsel requested complaint counsel to supply them
with a list of the witnesses they intended to call (Res. App. Br., app.
A). In response, complaint counsel provided respondent on March 27,
1970, with a tentative-witness list containing 49 names of possible
Commission witnesses, consisting of 21 couples and seven individuals
(C.C. Ans. Br., app. 1). The list indicated the names and addresses of
the witnesses and the paragraphs and subparagraphs of the complaint
with which the testimony of each of the named witnesses would deal.

On May 13, 1970, complaint counsel submitted to respondent their
final list of witnesses as required by the examiner’s pre-trial order of
April 13, 1970. This list confirmed the earlier list, but omitted two
names and added the names of six new consumer witnesses, three of
respondent’s employees, and one Commission investigator. The list
was thus expanded to 57 names, which included 24 couples and seven
individuals who had purchased respondent’s books. Complaint counsel
again identified each witness by address and complaint paragraph to
which he would testify (C.C. Ans. Br., app. II).

8 Although complaint counsel called 14 consumer witnesses, we are concerned here with
only 13 witnesses, since the examiner did not consider in his decision the testimony of
one consumer witness, Mr. Broach. He had not slgned a contract and there was no signed
contract in respondent’s files from which respondent could ascertain the facts surrounding
the partieular sale in order to prepare its defense in advance of trial. (ID 9.)

°Two of these seven consumer witnesses were also among the five witnesses whose

addresses respondent claims had been inaccurately listed. Thus, there was a total of 10
witnesses for whom respondent claims it was unable to prepare its defense.
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Respondent, sought unsuccessfully to require complaint counsel to
limit the number of witnesses on the list.*®

On June 17, respondent sent a letter to complaint counsel indicating
that it was encountering difficulty in locating some of the Commission’s
witnesses. One June 27th, complaint counsel sent respondent’s counsel
a revised witness list which contained all of the 57 names but with
revised addresses for five of the couples and two of the individuals.
Upon receiving this list, respondent moved on June 30th for the
postponement, of the hearing which was denied by the examiner on
July 6th. The hearing commenced on July Tth.

Respondent claims that the testimony of five of the 13 Commission
witnesses should be stricken from the record on the ground that the
addresses originally provided for these witnesses by complaint counsel
on March 27, 1970, and repeated on May 13, 1970, were inaccurate.
Accurate addresses for these witnesses were not provided respondent’s
counsel until June 27. -

Respondent relies for its contentions of due process violations pri-
~marily on the recent decision of the Fifth Circuit in Pacific Molasses
Co.v. FTC, 356 F. 2d 386 (5th Cir. 1966). We agree that this decision
establishes the applicable law on the issue, but we disagree that the
facts in this case in any way raise the same issues of due process which
the Fifth Circuit found to exist in the Pacific Molasses case.

In Pacific Molasses, the Commission brought suit in 1962 for alleged
violations of Section 2(a) of the Clayton Act in the sale of “black-
strap” molasses for the first nine months of 1955. The Commission
issued its complaint in April 1959, and, in the fall of 1959, counsel
representing both sides requested a pre-hearing conference.

On July 14, 1960, the conference was held, at which time the exam-
iner entered an order requiring complaint counsel to present to re-
spondent’s counsel a list of the witnesses and documentary evidence
to be relied upon at the hearing. The examiner did not set a day cer-
tain for this material to be provided but rather ordered that it be
provided fifteen days before the date fixed for the hearing. On May
2, 1962, the examiner notified the parties that the settlement negotia-

10 Respondent wrote complaint counsel a letter on May 20, 1970. urging him to reduce
the witness list and after counsel refused, filed a motion on May 27th with the examiner
seeking the same relief. Respondent urged that the number of witnesses should be limited
in order to reduce its burden of preparing for cross-examinations and also to eliminate
unnecessary duplication of testimony since it was clear that many of the witnesses would
be called to testify about the same paragraphs and subparagraphs of the complaint.
Complaint counsel pointed out that under the Commission’s Rules of Practice, Section
3.21(d), he would be precluded by the examiner’s pre-hearing order from calling any
witness who had not previously been identified as such and, thus, it would be prejudicial
to his case to make such a reduction.

The examiner denied the motion on May 28, 1970.



858 Opinion

tions which had consumed two years must be terminated and directed
that the hearing start on May 28th.

Complaint counsel’s witness and document list was due under the
terms of the examiner’s order on May 15th. Counsel failed to provide
any witnesses’ names on this date. A subpoena for one witness was
issued on May 18th. The names of four more witnesses were commu-
nicated to respondents on May 24th, and the identity of the remaining
three witnesses was not furnished respondents until Monday, May
28th, the first day of the hearing.

Respondents’ motion for a continuance was denied by the examiner
on the ground that all of the witnesses were customers and employees
of the respondents and the issues in the case were simple and straight-
forward. Respondents did proceed to cross-examine complaint coun-
sel’s witnesses and after the case-in-chief was concluded they were
oranted a 40-day continuance with the right to recall witnesses. The
Commission found no prejudice in these actions although it-viewed
counsel’s failure to comply with the original pretrial order as “regret-
table.” The circuit court reversed. ' : :

The court based its reversal squarely on the fact that Commission
counsel had violated the examiner’s pre-trial order which according
to the Commission’s Rules of Practice must control the proceedings
(16 C.F.R. Section 3.10 (1960)). The Court rejected the Commis-
sion’s reasoning that any surprise was overcome by the 40-day con-
tinuance since respondent’s right to effective cross-examination was
not satisfied by the subsequent continuance and right to recall. As
the court putit:

TEffective cross-examination requires thorough preparation by counsel before
trial. * * * To phrase the proper question on cross-examination requires a
sound knowledge of the witness, his business, records, books and aetivities. And
although petitioners might have gone ahead and guessed at who the witnesses
might be when no word was received, this would hardly seem adequate. 356 F. 2d
at 390.

In the instant case, respondent’s counsel did not even attempt cross-
examination of the five witnesses for which he claimed he had not re-
ceived timely notice of accurate addresses. :

For each of the witnesses called to which the respondent raised this
objection, the examiner did two things: (1) he directed a voir dire
examination to determine the reason for complaint counsel’s failure
to list accurate addresses for these witnesses, whether by inadvertence,
carclessness or impossibility, and (2) after ruling on the admissibility
of the witness’ testimony, he permitted respondent’s counsel the oppor-
tunity to interview the witness privately in a separate room before
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commencing cross-examination. Respondent not only declined to so
interview the witnesses but also declined to cross-examine.

The testimony elicited at the hearing revealed that so far as the
Commission’s witnesses were concerned, the failure to supply the cor-
rect addresses on May 13, was for the most part unavoidable and the
May 13 addresses were, in fact, the best available.

To wit:

1. Witness Linda J. Olson: A Colorado address was given for
Mrs. Olson on May 13. At the time of the hearing, Mrs. Olson
resided in Alaska. The Colorado address was the address of rec-
ord received from the Department of Defense in preparation of
the March 27 tentative witness list (Tr. 217-19; ID 10-11)."

2. Witness April Maillet: The May 13 witness list contained a
Portsmouth, New Hampshire, address: however, at the time of
trial, Mrs. Maillet was living in North Carolina. The witness tes-
tified that she had moved at the end of April when her husband
was unexpectedly returned from Viet Nam 30 days ahead of sched-
ule and transferred to Camp Lejeune ('Tr. 292-94; ID 16-17).

3. Witness Bruce David Campbell : Mr. Campbell testified that
he moved unexpectedly on April 6, 1970, from the Yorktown, Vir-
ginia, address on the witness list to his present address in Warren,
Michigan. He received an early release from the Navy although
his discharge and release had been scheduled for July. He had in-
formed complaint counsel he would be in Virginia until July
(Tr.283-86; 1D 15).

4. Witness Larry Edward Riggs: While both addresses on the
list and at the time of trial are in Shreveport, Louisiana, the
street addresses differ. The witness testified he moved in May (Tv.
302; 1D 18).

5. Witness Robert F. H. Ferguson: Mr. Ferguson was dis-
charged from the service on April 28, prior to which time he was
stationed in Japan. Although he had corresponded with com-
plaint counsel, he never sent a forwarding address (Tr. 344-47;
ID 23). He returned stateside in June.

Thus, the issue is squarely presented as to whether complaint coun-
sel’'s failure to supply accurate addresses for each of the witnesses
constitutes a “violation” of the examiner’s order within the meaning
of the court’s decision in Pacific Molasses. This precise question is one
of first impression. Nevertheless, the issue is essentially one of fairness
and reasonableness. Under the facts as they are presented in this case,

1 1In all cases, the addresses on the March 27, and May 13, lists are identical unless
otherwise indicated.
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we are of the view that no such flat refusal to comply with the pre-
trial order governing this proceeding took place here as it did in
Pacific Molasses. In the instant case, complaint counsel complied with
the hearing examiner’s order by providing both the names of the wit-
nesses he intended to call as well as the addresses of those witnesses as
he knew them. The record indicates that as soon as he learned that the
addresses were inaccurate, he so notified respondent.

All of these five witnesses were customers of respondent who had
executed contracts with respondent for the purchase of respondent’s
books. Communication of their names to respondent as required by
the order provided respondent with full opportunity to prepare itself
with respect to the possible testimony of these witnesses. By lear ning
their names, respondent was able to turn to its own files to determine
the nature and circumstances of their purchases, the salesmen involved
and any other information pertinent to the particular complaint al-
legations as to which these witnesses would be testifying.

Certainly respondent’s trial preparation would have been consid-
erably eased if complaint counsel had been able or willing to pare his
witness list down to more manageable proportions earlier than June 27,
only ten days before hearing with an intervening holiday weekend.
Nevertheless, complaint counsel was obviously laboring under con-
siderable difficulty himself in view of the nature of the witnesses who
must inevitably be called. In one sense, the problem was created by
respondent because of its business policy of directing sales to military
personnel. Indeed, recognizing the difficulty to itself caused by this
policy, respondent’s contracts provided space to secure data not only
on the name, rank, serial number, present duty post and present ad-
dress, but they also provided space for the home address of the pur-
chaser and the name and address of a relative not living with the pur-
chaser (CX 18 A—B). It seems clear that respondent had at least an
equal opportunity, and perhaps a better one than complaint counsel,
to locate the present whereabouts of these witnesses.

Moreover, during the proceeding, the examiner did everything in
his power to assure that respondent had full opportunity to prepare
for cross-examination. After having ascertained that the inaccurate
address had in no way been the result of complaint counsel’s careless-
ness or deliberate efforts to make access to their witnesses difficult for
respondent, the examiner gave respondent the opportunity to inter-
view these witnesses prior to cross-examination. Respondent’s counsel
refused to avail themselves of this opportunity and persisted in their
refusal to avail themselves of their right to cross-examine as well.

G
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We hold that the examiner did not err in refusing to strike the testi-
mony of these witnesses. We do not believe that the inaccuracy of the
addresses in this case constitutes a violation of the examiner’s pre-
trial order such as to compel reversal of this case under Pacific Molas-
ses. Nor do we believe that any prejudice, in fact, resulted to respondent
under the procedures offered and made available to respondent once
the final identity of the witnesses, together with their correct addresses,
was made known to respondent.

B. Witness Depositions

After respondent’s motion to reduce the number of witnesses on the
May 13th witness list was denied by the examiner on May 28th,™
respondent on June 9, 1970, filed a motion to take depositions upon
written interrogatories of 14 of the witnesses listed on complaint
counsel’s May 13th list.

In support of its motion, respondent argued that it Would be im-
possible to interview all of complaint counsel’s witnesses in advance of
trial, that it did not have the resources to pay for plane fares or
lawyer's fees necessary to locate distant witnesses, and that it was
necessary, therefore, to take depositions upon written interrogatories
of 14 witnesses so distant that it would be impossible to interview them.
The 14 witnesses were located in 12 different states outside the state
of respondent’s place of business.”

Complaint counsel opposed respondent’s apphcatlon on the grounds,
inter alio (1) that respondent’s assertion that interviewing the wit-
nesses would be too costly was not a justifiable ground for permitting
the depositions; (2) that respondent had not made any showing that
it had made any efforts to obtain the desired information voluntarily as
required by Commission rules; (3) that respondent had made no show-
ing of having attempted to contact the witnesses by phone or letter;
and finally (4) that much of the information to be sought from the
witnesses was already in the possession of respondent (C C. Aus. to
Resp. Application for Depositions upon Written Interrogatories,
June 25, 1970).

On June 27, 1970, the hearing examiner denied respondent’s appli-
cation for depositions upon written interrogatories on the grounds
that the information sought could be obtained at the hearing, that the
information sought was not “vital” to respondent, and that much

12 S¢e note 10 supra. ;
3 Respondent was located in Connecticut; the witnesses lived in Illinois, Oklahoma,

California, Michigan, Minnesota, Kentucky, Ohio, Alaska, Louisiana, New York, South
Carolina, and Arkansas.
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of the information sought through the interrogatories was already
in respondent’s possession.!*

As noted earlier, the case proceeded as scheduled on July 9, 1970.
Seven of the 14 witnesses whom respondent songht to depose were
called to testify, and again respondent’s counsel declined to cross-
examine them. Respondent now contends that the examiner erred in
failing to strike the testimony of these seven witnesses on the grounds
that respondent had not been permitted to take the depositions of these
witnesses in advance of the hearing.

The Commission’s Rules of Practice are very clear on the rights
of respondents to take depositions in advance of trial. Section 3.33(a)
of these rules provides that the examiner may order the taking of
depositions “upon a showing that the deposition is necessary for
purposes of discovery and that such discovery could not be accom-
plished by voluntary methods.”

Respondent made no showing of any kind as to why the discovery
which it sought could not have been accomplished by voluntary
methods, beyond its assertion that voluntary methods were unavail-
able because the witnesses were “scattered throughout the country,”
and that it did not wish to travel to the witnesses and interview them
in person. Yet the need to interview these witnesses in person was
not apparently the crux of respondent’s trial preparation needs. In
its motion respondent was seeking only written interrogatories. Thus,
the ruling which respondent is now claiming violated its due process
rights did not involve a denial of personal confrontation. Obviously,
respondent did not believe it necessary to observe the demeanor of
these witnesses or probe in personal question and answer form, the
extent of their memories. Therefore, its claim of due process viola-
tion here rests solely on the alleged denial to it of an opportunity
to obtain the desired information by compulsory process.

Respondent clearly could have telephoned or written these witnesses
to at least explore their willingness to talk to respondent and to provide
- the information desired. With one exception, correct addresses for
the seven witnesses called to testify were given to respondent well in

 Respondent’s written interrogatories contained 28 questions which were aimed at
obtaining inter alia the following information : the name of the Standard Bducators’ sales-
man who met with and sold books to the witness, the length of his visit and the substance
of his conversation w:lth the witness; whether the witness paid in full for his books and
whether a Standard Educators’ representative had called the witness to confirm that he
had signed the contraet; and whether the witness thereafter had been interviewed by a

representative of the Federal Trade Commission, was shown any documents by that
representative or signed any statement on his request.
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advance of trial.’> There is nothing in the record to indicate that
respondent could not have ascertained what it needed or wanted to
know from these witnesses by informal, voluntary means. The infor-
mation songht through the interrogatories ** involved such questions
as the name of the salesman who contacted the witness, whether the
witness had paid for the books in full, and whether a Standard Edu-
cators’ representative had called the witness to confirm the sale. Much
of it was in respondent’s files.’” Even if some of the information in
respondent’s files was inaccurate, respondent could have verified this
information by a simple telephone call. Similarly, it would not have
seemed impossible to have at least tried to ascertain by letter or tele-
phone the other information in which respondent was interested con-
cerning the substance of the salesman’s conversation with the witness
and whether the Commission had contacted the witness.

There was no evidence that such informal contacts to ascertain this
limited and specific information would have proven fruitless.

As we pointed out in Associated Merchandising Corp., FTC Docket
No. 8651 (November 13, 1967) [72 F.T.C. 1020], the mere fact that
witnesses are to be called by complaint counsel is not a sufficient basis
for assuming that they will not cooperate voluntarily in providing
information to respondent. Clearly respondent could have at least
made a minimal and preliminary effort to secure the desired informa- -
tion by letter or telephone.

Yet respondent did none of these things. Rather it simply asserted
to the examiner that it desired the deposition because it did not wish
to expend the monies which would be required to travel to the wit-
nesses’ place of residence and interview them in person.

There is no doubt that cross examination is an important, perhaps
vital, facet of the adversary process. Certainly interviewing witnesses
to learn what it is they know about the issues to which they will be
testifying is important in preparing one’s defense. But none of these
factors is In issue in this case. Instead, respondent, because it failed
to make even a minimal showing of compliance with the Commission’s

15 Mrs. Qlson’s address was incorrectly listed until June 27th so that respondent wonld

have had some difficulty in reaching her by letter or telephone. Correct addresses were
provided ag early as March 27, 1970, for four of the witnesses respondent sought to
depose. and the May 13th list provided corvect addresses for the other two witnesses.
Although respondent also objected to Mr. Riggs’ testimony on the grounds that an incor-
rect address had been given for him, it was apparent from Mr. Riggs’ testimony, noted
earlier, that he did not move until May. Respondent had been given his correct address
on the March 27th list and, thus, had sufficient time to reach him at the address supplied
by complaint counsel, :

16 See note 14, supra.

17 Samples of respondent’s contracts entered into evidence during the trial did, in fact,
contain the signature of the sales representative (CX 18, 20-29).
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rules is in effect, presenting this Commission with a bare claim that
it has an absolute right to compulsory process in order to interrogate
prospective witnesses by means of written interrogatories.

The Commission’s Rules of Practice are premised on the position
that compulsory process is available and may indeed be necessary.
However, Rule 3.33(a) requires that some showing be made that com-
pulsory process is necessary. It is arguable that requiring such a show-
ing is either unnecessary or unwise or both. But the issue before the
Commission is not the wisdom of this rule. Respondent made no effort
to comply with the Commission’s rules, despite the fact that the cir-
cumstances surrounding respondent’s discovery request indicate that
respondent might have easily obtained the limited and specific in-
formation it was seeking through interrogatories by the very simple
means of writing or telephoning the witnesses. Or at least, it could
have been in a position to advise the examiner that it was unable to
seek the information voluntarily as required by the rule. Had the wit-
nesses been cooperative, these voluntary methods of discovery would
have yielded the same information which respondent could have ex-
pected from the use of written interrogatories. Had they not been co-
operative or were in some other way rendering this method of trial
Preparation inadequate, respondent had only to present the problem
to the hearing examiner. But this is not what respondent did. Instead,
1t simply ignored the Commission’s rule and sought instead to insist on
discovery through written interrogatories without making any show-
ing of any kind that the rule’s standard was or should be regarded as
inapplicable to it.

We find neither theoretical nor actual prejudice to respondent’s
rights as a result of the examiner’s ruling. In view of respondent’s
failure to show that its requested discovery was unavailable through
voluntary methods, as required by Section 3.33(a), and upon our own
independent determination that we find no actual prejudice to respon-
dent’s rights, we conclude that the hearing examiner acted reasonably
in denying respondent’s request for Commission process to obtain
discovery.

In reaching this conclusion, we do not depart from our holding in
Koppers Co., Inc., FTC Docket No. 8755 (July 2, 1963) [74 F.T.C.
1571]. Loppers in no way medified the requirement of Section 3.33 (a)
that discovery be attempted voluntarily before Commission process is
granted. In that case, respondent explicitly set forth the steps it took to
secure discovery by informal means. Respondent had by letter sought
interviews with the witnesses, and only after counsel for these wit-
nesses rejected the request and advised respondent to seek discovery
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under the Commission’s rules did respondent apply to the hearing
examiner for Commission process (Resp. Interlocutory App. Br. at 5).
Thus, 1t was evident that the respondent had fully satisfied that portion
of Section 3.33 (a) requiring that voluntary methods for obtaining dis-
covery be attempted.

Respondent relies on Loppers to argue that its requested depositions
were necessary to prepare for effective cross examination at trial. How-
ever, in the instant case we need not reach the issue of whether the in-
formation sought by respondent through the use of interrogatories was
“necessary” for purposes of discovery within the meaning of Section
3.33(a).** Whether or not this information was necessary, in the
absence of respondent’s showing that the information could not have
been obtained voluntarily, its application for depositions should have
been denied. We, therefore, find no grounds for reversing the hearing
examiner’s ruling on respondent’s application for depositions upon
written interrogatories. /

Taking all of the circumstances of this case into consideration, we
believe it essential that we come to grips with the question of whether
the handicaps under which respondent claims it labored in trying to
prepare its case, in fact, constituted such irreparable harm and preju-
dice that the public interest—quite apart from the requirements of due
process——compel either a remand, or as respondent urges, a dismissal
of this case.

The examiner’s findings that the challenged representations were in’
fact made as alleged in the complaint rested on the essentially identiecal
testimony of 13 consumer witnesses. The testimony of three of these
witnesses is not now challenged in any way by respondent. Respond-
ent’s contentions with respect to the prejudicial effect of the incor-
rect addresses affect only five of these witnesses. Its contentions with
respect to the denial of its request to depose witnesses affect only seven
of these witnesses, two of whom also fall in the group of five witnesses
with allegedly incorrect addresses. Thus, it is important to note that
even if the Commission determined to strike the testimony of all of the
consumer witnesses to whom respondent is objecting, or only those
involved in the examiner’s refusal to permit depositions, there would
still be both consumer testimony and documentary evidence in this
record supporting the complaint allegations as to the types of repre-
sentations which respondent’s salesmen made in the course of their
sales pitch. It is also important to note that the testimony of these

318 The hearing examiner based his denial of respondent’s application for depositions on
the grounds that the discovery was not necessary. Having so concluded, he denled the
“application without considering whether the discovery could have been obtained by
voluntary means.
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witnesses constituted only one portion of the total evidence offered to
prove the allegations in this complaint that respondent engaged in
unfair and deceptive practices in violation of Section 5 of the Federal
Trade Commission Act. The testimony of the consumer witnesses was
offered to prove that the allegedly false representations had, in fact,
been made by respondent’s salesmen. Their testimony and the making
of these representations was corroborated by documentary evidence
offered by complaint counsel, consisting of the sales contracts them-
selves which respondent’s customers executed (CX 18, 20-29). Fi-
nally, evidence of the falsity of these representations did not depend in
any sense on the testimony of these consumer witnesses. It rested en-
tirely on testimony of respondent’s own employees and on documents
contained in respondent’s files (Tr. 145, 156-8, 175-A, CX 3, 35).

But we do not rest our conclusion about the outcome of this case
on this basis. We must also examine carefully the issues in this case
on which these customer witnesses were called to testify.

The issues in the case were relatively simple. They involved essen-
tially the sales methods by which respondent was alleged to have con-
ducted its business. Obviously, respondent was fully cognizant of the
facts surrounding the conduct of its own business. Moreover, respond-
ent had in its own files the basic informatien surrounding the sales
transactions to which these consumer witnesses would testify—the
.dates of the contracts, the names of the salesmen who made the sales,
the types of materials purchased and the terms of the transactions.*
Thus, we are not dealing here with facts in issue which are wholly
unknown to respondent and do not relate to its business. _

Tt is also clear that respondent was confronted by complaint counsel
with a relatively long list of consumer witnesses, 24 couples and seven
individuals. Understandably, it wanted to contact the witnesses before
trial in order to prepare its case. Respondent was reluctant, for its
own reasons, to expend the money involved in personally interviewing
these 24 couples and seven individuals. Again it can hardly be disputed
that it could have been quite costly for respondent or its counsel to
travel from Connecticut, respondent’s place of business, to Alaska,
Louisiana or California, to mention only the most distant states in
which some of the witnesses lived.

Balanced against these problems of trial preparation is the fact
that respondent was engaged in a national sales operation. Thus, the
selection of witnesses and the distances at which they lived was solely
the result of the nature of respondent’s business. While trial prepara-
tion is inevitably a costly process, the ultimate decision as to how to-

1 Se¢ notes 8 and 17, supra.
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trade off the needs of trial preparation and the costs involved is
essentially a personal decision of the respondent. Again it is respond-
ent’s own business conduct which set, these proceedings in motion,
and the personal costs involved must be considered against the poten-
tial injury to the public which flowed from respondent’s activities, if
in fact the complaint allegations are finally supported. Moreover,
respondent’s counsel was not rendered completely helpless in their
preparation for trial by the financial constraints which they imposed
on themselves and by the obstacles which they encountered in trying to
interrogate these witnesses by written interrogatories. The hearing
examiner made every effort to provide counsel with the opportunity
to interview these witnesses while the trial was proceeding. It was
respondent’s counsel who elected to stand on what they regarded as
their legal rights. They, therefore, consciously assumed the risk which
could flow to their client of entering no defense to these witnesses’
testimony. This was a risk which they were entitled to take but it
is also relevant to our consideration of whether they had any options
to avoid the irreparable harm which they claim arose from the obsta-
cles purportedly placed in their way by the examiner’s ruling. It is
clear that the obstacles, such as they were, could have been ameliorated
by respondent’s counsel. They elected not to do so. This was surely
their right. But our responsibility is a broader one. The Commission
is charged with the responsibility of ensuring that the public is pro-
tected against unfair acts and practices.

In this case the unfair and deceptive practices charged in the com-
plaint involved respondent’s methods of selling encyclopedias to mem-
bers of the armed forces. At the trial, the hearing examiner weighed
the evidence, observed the demeanor of the witnesses and concluded
that the complaint allegations bad been proven. Respondent partie-
ipated fully in the trial, cross-examining those witnesses whom ié
chose to cross-examine and offering its own defense and witnesses.
Three of the 13 consumer witnesses called by complaint counsel to
testify as to the representations of respondent’s salesmen were fully
cross-examined by vespondent. The other 10 consumer witnesses re-
spondent by its own volition elected not to cross-examine. It is sig-
nificant here that the examiner’s refusal to allow the depositions on
written interrogatories affected only seven of the consumer witnesses
called.

As to the remaining three witnesses, respondent’s basis for not cross-
examining them rested not on its inability to interrogate or interview
them but simply on the fact that their addresses had been incorrectly
listed.
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This case was first investigated in April 1967. Complaint was filed
in January 1970. Weighing the right and interest of the public in
the protection of the law against the handicaps which respondent
claims it encountered as a result of the conduct of this proceeding,
we do not believe that respondent’s rights to prepare its defense
and present its evidence were so irreparably crippled by the recited
events as to require us to remand this case with all of the attendant
delay and fading of memories inevitably involved.

Accordingly, we deny respondent’s claims of unfairness and due
process violations in the proceedings of this case.

Iv.
THE SCOPE AND NECESSITY FOR AN ORDER

Respondent contends that no order should be entered here because
the practices found to have violated the law have now been abandoned
by respondent (Res. App. Br. 83). The examiner made no specific
findings of fact on the issue of abandonment. Rather, he concluded
that the proceedings were in the public interest and that an order
wasnecessary (ID 29).20

Whether or not abandonment is a defense sufficient to mandate
dismissal of a complaint depends entirely on the timing and the cir-
cumstances surrounding the abandonment. Lugene Dietzgen v. FTC,
142 F. 2d 821, 330 (‘rth Cir. 1944). It has long been the rule that mere
discontinuance of the practice by itself is not enough to warrant
automatic dismissal. #7'C' v. Goodyear Tire & Rubber Co., 304 U.S.
257, 260 (1938). The standards the courts have established look to a
spontaneous and voluntary cessation of some duration prior to the
complaint.

An examination of the facts in this case show cessation of ques-
tionable business practices only under the pressure of law enforcement
proceedings.

The Commission began its investigation into the practices of Stand-
ard Educators in the spring of 1967 (Tr. 10). The evidence presented
at the trial dealt with alleged sales techniques and contract forms in
use up until at least May 1968 (Res. App. Br. 87). It is respondent’s
own admission that no attempt was made to revise the offending
contract forms until after the Commission had begun its investiga-

tion in 1967, and that, in fact, changes were not implemented until
late 1968 and early 1969 (Res. App. Br. 37).

20 Respondent offered ex;idence at the hearing on the various steps taken by it to revise
its practices and contracts in order to eliminate the deceptions involved in the case (Tr.
380-84, 427-28, 430).
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Respondent’s business is one of a long-standing and continuing
nature. There is no evidence in the record that respondent intends
to change its manner of doing business in the future, i.c., via door-to-
door sales of encyclopedias. Therefore, unlike many of the cases cited
by respondent in its brief, its behavior in the complained of instances
is not an unusual circumstance unlikely to reoccur. Nor is there any
evidence of a new management as in some of the cases relied upon by
respondent which would disassociate the corporation from past prac-
tices. The record is, however, replete with evidence that respondent’s
method of business was only discontinued upon pressure from law
enforcement officers. This is clearly not “abandonment” sufficient to
obviate the necessity for a Commission order.

We agree with the examiner’s conclusion that an order must be
entered here in order to insure that the public interest will be ade-
quately protected against a resumption of these practices.

Finally, respondent objects to one provision in the order entered
by the hearing examiner requiring a three-day “cooling-off” period
for all of respondent’s contracts. Under the examiner’s proposed order,
the prospective customer is to be advised of his unqualified right to
:ancel and, in addition; is to be provided with a separate cancellation
form (ID 34).*

Respondent contends that the record in this case “and subsequent
developments at the Commission” demonstrate that there is no need
for such a separate cancellation form (Res. App. Br. 38). The “sub-
sequent developments” referred to are the announcement by the Com-
mission of public hearings to be held to determine the necessity for
a trade regulation rule which would require a three-day cooling-off
period for all contracts entered into as a result of door-to-door sales.
Respondent argues that the order provision to which it is objecting
should not be imposed upon the respondent alone, while the rest of
the industry waits for the results, if any, of the hearings on the trade
regulation rule (Res. App. Br. 41).

In our view, respondent’s argument is without merit. Respondent
would have the Commission, in effect, place a moratorium on its use
of the three-day cooling-off period as a remedy in adjudicative pro-
ceedings. However, the proposed rule-making cannot be construed
as a limitation on the Commission’s ability to order effective relief

2t The order provision requires respondent :

[T7]o provide a separate and clearly understandable form which the buyer may use as
a notice of cancellation.

3
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in individual cases. As the Commission pointed out in Permanente
Cement Co., 65 F.T.C. 410, 494 (1964) :

In the interim between the institution of a Trade Regulation Rule proceed-
ing and the actual promulgation of any Trade Regulation Rules, the Commis-
sion, if it is to enforce the statutes within itg jurisdiction, may be obliged to rely
on the case-by-case adjudicative method. Commencement of a rule-making
proceeding is not tantamount to declaring a moratorium on all enforcement
activities with respect to transactions consummated before the effective date

of the rules.

The deceptive practices found to exist in the instant case clearly
call for the imposition of a three-day cooling-off period, and we believe
the proposed rule-making in this area in no way impairs the Commis-
sion’s authority to order such a remedy to assure the cessation of these
practices.

IN Tue MATTER OF

THE CREDIT BUREAU, INC. OF WASHINGTON, D.C,
ET AL.

CONSENT ORDER, ETC., IN REGARD TO THE ALLEGED VIOLATION OF THE
FEDERAL TRADE COMMISSION ACT

Docket €-2113. Complaint, Dce. 7, 1971—Decision, Dece. 7, 1971

Consent order requiring a credit reporting service of Washington, D.C., which
includes the operation of a new resident information-reporting service under
the franchised name of Welcome Newcomer, to cease securing personal and
financial information from new area residents through subterfuge and

selling it without their knowledge.
CoMPLAINT

Pursuant to the provisions of the Federal Trade Commission Act,
and by virtue of the authority vested in it by said Act, the Federal
Trade Commission, having reason to believe that The Credit Bureau,
Ine. of Washington, D.C., a corporation, and Edward F. Garretson,
individually, and as manager of The Credit Bureau, Inc. of Washing-
ton, D.C., hereinafter referred to as respondents, have violated the
provisions of said Act, and it appearing to the Commission that a
proceeding by it in respect thereof would be in the public interest,
hereby issues its complaint stating its charges in that respect as
follows:

Paracrarw 1. Respondent The Credit Bureau, Inc. of Washington,
D.C. is a corporation organized, existing and doing business under
and by virtue of the laws of the State of Georgia, with its principal
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