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Overall CRA Rating

Institution’s CRA Rating: This institution is rated
“ Satisfactory."

The follow ng table indicates the performance |evel of Community
Trust Bank, N.A. (CTB) with respect to the Lending, |nvestnent,
and Service Tests:

Conmuni ty Trust Bank, N. A
Per f ormance Tests

I nvest ment Service
Per f ormance Level s Lendi ng Test* Test Test
Qut st andi ng X
Hi gh Satisfactory X
Low Sati sfactory X

Needs to | nprove

Subst anti al
Nonconpl i ance

* The lending Test is weighted nmore heavily than the investnent and service tests
when arriving
at an overall rating.

The major factors that support this rating include:

Lendi ng Test

e Lending |levels reflect good responsiveness to assessnent area
credit needs.

e Ceographic distribution of |oans by inconme | evel of geography
was good.

e Distribution of |oans by inconme | evel of the borrower was
excel | ent .

e A high level of Cormunity Devel opnent | oans was nmade. The high
| evel of Community Devel opnent | oans had a positive inpact on
the |l endi ng test perfornance.

e A substantial mpjority of the bank’s | oans were origi nated
withinits AA

| nvest nent  Test

e G ven avail able opportunities, the level of qualified
i nvest ments was adequat e.

Servi ce Test

e Delivery systens were reasonably accessible to geographies and
i ndividuals of different inconme levels in its AA

e The bank’s record of opening and cl osing branches has not
adversely affected the accessibility of its delivery systens,
particularly to | ow and noderate-incone geographi es or
i ndi vi dual s.




e Service and hours did not vary in a way that inconveni enced
portions of the AAs, particularly |ow and noderate-incone
geogr aphi es and i ndi vi dual s.

e An adequate |evel of Conmunity Devel opnment Services was
provi ded.



Definitions and Commobn Abbrevi ati ons

The followi ng terns and abbrevi ations are used throughout this
performance evaluation. The definitions are intended to provide
the reader with a general understanding of the terns, not a
strict legal definition.

Affiliate - Any conpany that controls, is controlled by, or is
under common control w th another conpany. A conpany is under
common control w th another conpany if the sane conpany directly
or indirectly controls both conpanies. A bank subsidiary is
controlled by the bank and is, therefore, an affiliate.

Bl ock Nunmbering Area (BNA) - Statistical subdivisions of counties
in which census tracts have not been established. The U S
Census Bureau has established BNAs in conjunction with state
agenci es.

Census Tract (CT) - Small, locally defined statistical areas
within nmetropolitan statistical areas. These areas are

determ ned by the U S. Census Bureau in an attenpt to group
honogenous popul ations. A CT has defined boundaries per ten-year
census and an average popul ati on of 4, 000.

Communi ty Devel opnent (CD) - Affordable housing for |ow or
noder at e-i nconme i ndi vidual s; conmmunity services targeted to | ow
or noderate-incone individuals; activities that pronpote econom c
devel opnent by financing busi nesses or farns that neet the size
eligibility standards of the Small Business Adm nistration’s
Devel opnent Conpany or Snall Busi ness | nvestnent Conpany prograns
(13 CFR 121.301) or have gross annual revenues of $1 million or

| ess; or, activities that revitalize or stabilize |ow or
noder at e-i ncone geogr aphi es.

Communi ty Reinvestnent Act (CRA) - The statute that requires the
OCC to evaluate a bank’s record of neeting the credit needs of
its local community, consistent with the safe and sound operation
of the bank, and to take this record into account when eval uating
certain corporate applications filed by the bank.

Ful | - Scope Review - Performance under the | ending, investnent,
and service tests is analyzed considering fully understood
performance context, quantitative factors (e.g., geographic

di stribution, borrower distribution, total nunber and dol | ar
amount of investnents, branch distribution) and qualitative
factors (e.g., innovation, conplexity).

CGeography - A census tract or a bl ock nunbering area delineated
by the U S. Census Bureau in the nost recent decennial census.

Hone Mortgage Disclosure Act (HVDA) - The statute that requires
certain nortgage | enders that do business or have banking offices
in a netropolitan statistical area to file annual sumary reports
of their nortgage | ending activity. The reports include such
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data as the race, gender, and the incone of applicants, the
amount of | oan requested, and the disposition of the application
(e.g., approved, denied, wthdrawn).

Hone Mortgage Loans - Such | oans include home purchase and hone

i mprovenent |oans, as defined in the HVDA regulation. This
definition also includes loans for multifamly (five or nore
famlies) dwellings, |oans for the purchase of nmanufactured hones
and refinancing of hone inprovenent and honme purchase | oans.

Li m t ed- Scope Review - Performance under the |ending, investnent,
and service tests is analyzed using only quantitative factors
(e.g., geographic distribution, borrower distribution, total
nunber and dol | ar armount of investnents, branch distribution).

Low I nconme - Incone |levels that are | ess than 50 percent of the
medi an fam |y incone.

Medi an Fam |y Incone (MFI) - The nedian incone determ ned by the
U. S. Census Bureau every ten years and used to determ ne the
income | evel category of geographies. Also, the nedian incone
determ ned by the Departnent of Housing and U ban Devel opnent
annually that is used to determ ne the incone |evel category of

i ndividuals. For any given area, the nmedian is the point at

whi ch half of the famlies have i ncone above it and half bel ow
it.

Metropolitan Statistical Area (MSA) - Area defined by the
director of the U S. Ofice of Managenent and Budget. MSAs
consi st of one or nore counties, including |arge popul ation
centers and nearby communities that have a hi gh degree of

i nteraction.

M ddl e-I ncone - Incone levels that are at | east 80 percent and
| ess than 120 percent of the M-I

Moder at e-I ncone - Incone levels that are at | east 50 percent and
| ess than 80 percent of the IFI

Smal | Loans to Businesses - Loans with original amunts of $1
mllion or less that are: (1) secured by non-farm nonresidential
properties; or (2) commercial and industrial |oans to U S

addr esses.

Smal | Loans to Farns - Loans with original anounts of $500, 000 or
| ess that are: (1) secured by farm and; or (2) to finance
agricultural production and other |oans to farners.

Tier 1 Capital - The total of conmmon sharehol ders' equity,

per petual preferred sharehol ders’ equity wi th non-curul ative

di vi dends, retained earnings and mnority interests in the equity
accounts of consolidated subsidiaries.



Upper-Income - Inconme |evels that are 120 percent or nore of the
VI .



Description of Institution

As of March 31, 2001, Community Trust Bank, N. A (CIB), which is
headquartered in Pikeville, Kentucky, had total assets of $2.4
billion. The bank operates 69 offices and 62 ATMs |ocated in two
MBAs (Lexington, KY and Huntington, W), seventeen non- MSA
counties in Kentucky and three non-MSA counties in Wst Virginia.
CTB is an interstate bank. Eighty-nine percent of CIB s
deposits (this percentage includes the Kentucky counties of the
Hunti ngt on MSA #3400 rating area) and 92 percent of | oans
originated during the evaluation period are |located in the state
of Kentucky. CIB is a subsidiary of Comrunity Trust Bancorp,
Inc. Conmunity Trust Bancorp, Inc. was approxi mately $2.3
billion in asset size as of year-end 2000 and is headquartered in
Pi keville, Kentucky. Conmunity Trust Bancorp, Inc. also owns a
trust conpany, Trust Conpany of Kentucky, N A, which is
headquartered in Lexington, Kentucky.

CTB offers a full range of banking products and services. As of
March 31, 2001, loans totaled $1.8 billion and deposits total ed
$2.1 billion. Loans represented 74% of total assets. The
distribution of CIB's |oan portfolio was as follows: comerci al
(includes comrercial real estate) (38%; 1-4 famly residenti al
properties (25%; consuner |oans (25%, construction and

devel opnent (6% and farm (3%9. CIBis primarily a comrercia

| ender and residential real estate lender. CIB s Tier 1 risk
based capital to risk weighted assets equals 9.8%and Tier 1

| everage capital equals 7.7% There are no legal, financial or
ot her factors inpeding the bank’s ability to help neet the credit
needs in its assessnent areas.

CTB purchased the facilities and deposits of 5 branches from Bank
One in June of 1998. Four of the branches are located in three
non- MSA counties in West Virginia and one branch is |located in
the Huntington nulti-state MSA #3400. CITB al so purchased five
branches from PNC i n Sept enber of 1998. Three branches are

| ocated in the Lexington MSA and one branch is located in Mercer
county, Kentucky.

Communi ty Trust Bancorp, Inc. operated Community Trust Bank, FSB
(CTB FSB) as a subsidiary during 1998 and 1999. Three CIB FSB
branches that operate in Wal-Mart Stores were nmerged into CIB in
Cct ober, 1998. CIB FSB was nerged into CIB in 2000 addi ng ei ght
branches distributed across ei ght non-MSA counties in Kentucky
where CTB had not previously done business. CIB FSB' s nunbers
were included at the bank’s request. There were no bank
operating subsidiaries and therefore no inpact on CRA perfornmance
fromthese subsidiaries. CIB s CRA performance was rated

“ Satisfactory” in the last public evaluation dated February 23,
1998.



Scope of the Eval uation
Eval uati on Peri od/ Products Eval uat ed

Thi s Performance Eval uation assesses the bank’s perfornance under
t he Lendi ng, Investnent and Service Tests. |In evaluating the
bank’ s | endi ng performance, we reviewed their residential

nort gage | oans subject to filing under HVDA and snmall |oans to
busi nesses. W did not evaluate small farmloans since this is
not a significant lending activity of CIB. Wth the exception of
community devel opment (CD) | oans, the evaluation period for the
Lendi ng Test is January 1, 1998 through Decenber 31, 2000. For
CD | oans, the Investnment Test and the Services Test, the

eval uation period is January 1, 1998 through May 7, 2001.

Data Integrity

As part of this CRA evaluation, we tested the accuracy of CIB' s
smal | | oans to businesses and HVDA | oan data. W found
significant errors in the CRA data and requi red bank managenent
to correct the information. During April 2001, we evaluated the
bank’s actions to correct the data and found the data to be
reliable. This evaluation is based on accurate data.

CD | oans, investnents and services submtted by CTB managenent
were verified to ensure that they nmet the regulatory definition
for CD. Sonme itens submtted by CTB for consideration were
excluded fromthis evaluation because they did not neet the
definition or purpose of CD

Sel ection of Areas for Full-Scope Review

In each state where the bank has an office, a sanple of
nmetropol i tan and nonnetropolitan assessnment areas (AAs) within
that state were selected for full-scope reviews. The areas

sel ected are representative of the types of areas in which the
bank operates within Kentucky and West Virginia. Refer to the
“ Scope” section under each State Rating for details regarding
how t he areas were sel ected. The Hunti ngton MSA #3400
netropolitan area, in which the bank has branches in nore than
one state, also received a rating and full-scope revi ew.

Rat i ngs

CTB' s overall rating is a blend of the multistate nmetropolitan
area rating and state ratings. The state of Kentucky rating area
recei ved the nost wei ght since 80% of CIB s deposits (percentage
excludes two counties in the state of Kentucky that are included
in the Multistate Huntington MSA #3400) and the majority of bank
offices are located in this rated area. The state of West
Virginia and the Multistate Huntington MSA #3400 rating areas
received the | east weight since only 10% of CIB s deposits are

| ocated in each respective rated area.



The nultistate netropolitan area rating(s) and state ratings are
based primarily on those areas that received full-scope reviews.

Refer to the “ Scope” section under each state rating for
details regarding how the areas were weighted in arriving at the
overal | state rating.

Fai r Lendi ng Revi ew

An anal ysis of 1998, 1999 and 2000 year’s public comrents and
consuner conplaint information, HVDA, small business and snal
farm |l ending data was perforned according to the OCC s risk based
fair | ending approach. Based on its analysis of the information,
t he OCC decided that a conprehensive fair |ending exam nation
woul d not need to be conducted in connection with the CRA

eval uation this year. The |atest conprehensive fair |ending exam
was performed in February, 1998.



Mul tistate Metropolitan Area Rating

CRA rating for the Huntington MSA #3400 Satisfactory
The lending test is rated:
H gh Sati sfactory
The i nvestnent test is rated: Low
Sati sfactory
The service test is rated:
H gh Sati sfactory

The major factors that support this rating include:

Lendi ng Test

e Overall lending levels reflect adequate responsiveness to
neeting the credit needs.

e The overall geographic distribution of |oans was good. The
geographic distribution of HVDA | oans was good. The geographic
di stribution of small |oans to businesses was excellent. There
were no conspi cuous gaps in the bank’s | ending patterns
t hroughout its AA

e The overall distribution of |oans by incone level in this AA
was good. The distribution of HVDA | oans by borrower incone
| evel was good. The distribution of small | oans to businesses
wi th annual revenues of $1 million or |ess was good. The
percent of | oans to businesses for anobunts |ess than $100
t housand was good.

| nvest nent  Test

e Gven the avail able opportunities, the level of qualified
i nvest ments was adequat e.

Servi ce Test

e CIB s service delivery systens are readily accessible to
geographi es and individuals of different incone levels inits
AA

e The bank’s record of opening and cl osing branches has i nproved
the accessibility delivery systens to the AA, particularly to
| ow- and noder at e-i ncone geogr aphi es and i ndi vi dual s.

e Services and hours did not vary in a way that inconveni enced
its AA, particularly |low and noderate-income geographi es and
i ndi vi dual s.

e An adequate |evel of conmunity devel opnent services was
provi ded.

Y This rating reflects performance within the nultistate nmetropolitan
area. The statew de eval uations do not reflect perfornmance in the
parts of those states contained within the nultistate netropolitan
ar ea.



Description of Institution's Qperations in Huntington
MBA # 3400

Refer to the nmarket profile for the Huntington MSA #3400 AA in
Appendi x C for detail ed denpgraphi cs and ot her perfornmance
context information.

LENDI NG TEST

The bank’s performance under the lending test in the Huntington
MSA #3400 is rated High Satisfactory. Based on a full scope
review, the bank’s | ending performance in the Huntington MSA
#3400 AA is good.

Since there is only one AA, the ratings for Huntington MSA #3400
are based on the results of the single area receiving a full-
scope review. See Appendix A for nore information.

We pl aced nore enphasis on HVDA | oans when eval uating product
performance based on identified credit needs and the fact that
CTB originated nore HVDA | oans than small | oans to businesses.
Wthin HVDA, we placed equal weight on all three HVDA products
based on | oan volunes and credit needs. Refer to the Market
Profiles in Appendix C for market information and conmunity
contacts relating to the Huntington MSA #3400 AA.

Lending Activity

Refer to Table 1 in the Huntington MSA #3400 section of Appendi x
D for the facts and data used to evaluate the bank’s | ending
activity.

Overall lending levels reflect adequate responsiveness to neeting
the credit needs. Relative to its deposit market rank, CITB s HVDA
| ending levels are adequate and its small business |ending |evels
are good. At June 30, 2000 CTB ranked first in deposits in the

Hunti ngton MSA #3400 AA with a 13% nmarket share. The bank ranked

fifth in overall volune of HVDA | ending and fourth in small | oans
t o busi nesses. In terns of market share, CIB had a HVDA mar ket
share of 4% and a market share of 11%of small |oans to

busi nesses. The HVDA market share is sonewhat |ower than its
deposit market share for this AA and the small business nmarket
share is near its deposit market share.

Di stribution of Loans by Incone Level of the CGeography

The overal |l geographic distribution of loans in this AA was good.
The geographic distribution of HVDA | oans was good. The
geographic distribution of small |oans to busi nesses was

excel lent. There were no conspi cuous gaps in the bank’s | ending
patterns throughout its AA

We considered the followi ng factors in assessing the bank's
| endi ng performance in | ow and noderate-incone geographies.
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There were no | owincone geographies. Qur review focused on

| endi ng performance relative to the | evel of owner occupied units
i n noder at e-i ncone geographies. The AA area has 18% of its owner
occupi ed housing | ocated i n noderate-incone geographies.

Home Mortgage Loans

Refer to Tables 2, 3 and 4 in the Huntington MSA #3400 AA section
of Appendix D for the facts and data used to evaluate the
geographic distribution of the bank’s honme nortgage | oan
originations and purchases.

Honme Purchase Loans

The overal | geographic distribution of home purchase | oans was
good. The percent of hone purchase | oans to noderate-incone
tracts was sonmewhat |ower than the percent of owner-occupied
units in noderate-inconme tracts. The bank’s market share in
noder at e-i nconme tracts exceeds its overall market share.

Hone | nprovenent Loans

The overal |l geographic distribution of hone inprovenent | oans was
good. The percent of hone inprovenent | oans to noderate-incone
tracts was somewhat |ower than the percent of owner-occupied
units in noderate-incone tracts. CIB' s market share in noderate-
incone tracts exceeds its overall market share.

Hone Refi nance Loans

The overal |l geographic distribution of refinanced | oans was
adequate. The percent of refinanced | oans in noderate-incone
tracts was somewhat |ower than the percent of owner-occupied
units in noderate-incone tracts. The bank’s nmarket share to
noder at e-i nconme tracts was sonewhat |ower than its overall market
share.

Smal | Loans to Busi nesses

Refer to Table 5 in the Huntington MSA #3400 section of Appendi x
D for the facts and data used to eval uate the geographic

di stribution of the bank’s originations and purchases of snal

| oans to busi nesses.

The overal|l geographic distribution of small | oans to businesses
was excellent. The bank’s percent of snmall |oans to businesses
i n noderate-incone tracts exceeds the percent of businesses

| ocated in noderate-incone tracts. The market share of smal

| oans to businesses in noderate-incone tracts exceeds the bank’s
overall market share.

Lendi ng Gap Anal ysis
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We eval uated the | ending distribution of this AAto determne if
any unexpl ai ned conspi cuous gaps existed. W considered | oan

di stributions, branch | ocations, conpetition, market conditions
and denographic informati on. No unexpl ai ned conspi cuous gaps
were identified.

| nsi de/ Qut side Ratio

A substantial majority of the bank’s |oan originations were in
their AAs. Overall, 83%of CIB s |oan originations were within
their AA. By |oan product, 87% of HVDA | oans and 80% of snal

| oans to businesses was inside the AA. This anal ysis was
performed on the entire bank rather than by AA

Distribution of Loans by I ncone Level of the Borrower

The overall distribution of |oans by incone level in this AA was
good. The distribution of HVDA | oans by borrower incone |evel was
good. The distribution of small |oans to businesses w th annual
revenues of $1 mllion or | ess was good. The percent of loans to
busi nesses for anpbunts | ess than $100 t housand was good.

Home Mbrtgage Loans

Refer to Tables 7, 8 and 9 in the Huntington MSA #3400 secti on of
Appendi x D for the facts and data used to eval uate the borrower
di stribution of the bank’s home nortgage | oan originations and
pur chases.

Hone Purchase Loans

The overall distribution of hone purchase | oans by incone |evel

of the borrower was adequate. The bank’s percent of hone purchase
| oans to | owincome borrowers was significantly | ower than the
percent of lowinconme famlies residing in the AA. This is
mtigated by the fact that 19% of the households in the AA are
bel ow t he poverty level. This nmeans that a |large portion of |ow

i ncome househol ds |ive bel ow the poverty |level and woul d have a
difficult time purchasing and mai ntaining a hone. The percent of
home purchase | oans to noderate-incone borrowers was equal to the
percent of noderate-inconme famlies residing in the AA. CIB s
home purchase | oan market share to | owinconme borrowers was
somewhat | ower than their overall market share. Their market
share to noderate-incone borrowers exceeds their overall market
share.

Hone | nprovenent Loans

The distribution of home inprovenent |oans by borrower incone

I evel in the AA was good. The bank’s percent of hone inprovenent
| oans to | owinconme borrowers was | ower than the percent of |ow
income famlies residing in the AA (see conments in Home Purchase
section regarding the poverty level in this AA). The percent of
home i nprovenent | oans to noderate-inconme borrowers exceeds the
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percent of noderate-income famlies residing in the AA. CIB s
honme i nprovenment market share to | owinconme borrowers was near
their overall market share. Their market share to noderate-

i ncone borrowers exceeds their overall market share.

Honme Refi nance Loans

The overall distribution of hone refinance | oans by borrower

i ncone | evel was good. The bank’s percent of refinanced |oans to
| ow-i ncome borrowers was significantly |ower than the percent of

| ow-incone famlies residing throughout the AA (see coments in

t he Hone Purchase paragraph regarding poverty level). The bank's
percent of refinanced |oans to noderate-incone borrowers exceeds
t he percent of noderate-incone famlies. CIB s refinanced |oan
mar ket share to | owincome borrowers exceeds its overall nmarket
share. Their market share to noderate-incone borrowers exceeds
their overall market share.

Smal | Loans to Busi nesses

Refer to Table 10 in the Huntington MSA #3400 section of Appendi x
D for the facts and data used to eval uate the borrower

di stribution of the bank’s origination/purchase of small |oans to
busi nesses.

The overal |l distribution of small |oans to businesses by incone
| evel was good. CTB's percent of small |oans to businesses _
(busi nesses with annual revenues $1 mllion dollars or less) is

near the percentage of small businesses in the AA. The mgjority
of the bank’s |oans were for anmobunts | ess than $100, 000. The
mar ket share of snmall | oans to busi nesses exceeds their narket
share of | oans to all businesses.

Conmuni ty Devel opnent Lendi ng

Refer to Table 1 in the Huntington MSA #3400 section of Appendi x
D for the facts and data used to evaluate the bank’s | evel of
communi ty devel opnent | endi ng.

The bank did not originate any qualified community devel opnent

loans in this AA during the evaluation period. This had a
neutral inpact on | ending performance in the AA

Product Innovation and Flexibility

CTB does not offer innovative or flexible |oan products targeted
to low or noderate-incone individuals in this rating area. This
had a neutral inpact on | ending performance in the AA

| NVESTMENT TEST
Refer to Table 12 in the Huntington MSA #3400 section of appendi x

D for the facts and data used to evaluate the bank’s | evel of
qgual i fied investnents.
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The bank’s performance in the Huntington MSA #3400 Metropolitan
Area was rated Low Satisfactory under the investnent test. Based
on a full-scope review, the bank’s performance in the Huntington
MBA #3400 AA is adequate.

Gven the limted community devel opment opportunities and needs
in the AA, CTIB' s level of comunity devel opment investnments was
adequate. Refer to the Market Profile section for details on
needs and opportunities. The bank nmade $20 thousand in qualified
i nvestnments, all of which consisted of contributions to qualified
CD organi zations. These organi zations include an organi zation
that raises funds to help | ow and noderate-incone persons pay
for health care, an organi zation that hel ps provi de housing for

| ow-i ncorme persons, and three organizations that primrily
provi de community services to | ow and noderate- incone

i ndi vi dual s.

SERVI CE TEST

The bank’s performance under the Service Test in the Huntington
MBA #3400 Metropolitan Area is rated H gh Satisfactory. Based on
full -scope reviews, the bank’s performance in the Huntington MSA
#3400 AA is good.

Retai | Banking Services

Refer to Table 13 in the Huntington MSA #3400 section of appendi x
D for the facts and data used to evaluate the distribution of the
bank’ s branch delivery system and branch openi ngs and cl osi ngs.

CTB' s delivery systens are readily accessible to geographi es and
i ndividuals of different inconme levels in its AA. The bank has
seven banking offices in the Huntington MSA #3400 AA. In
noder at e-i nconme tracts, the percentage of the bank’ s branches
exceeds the percentage of the population residing in these
tracts.

The banki ng services and hours of operation do not vary in a way
t hat i nconveniences its AA, particularly | ow and noderate-incone
i ndi vi dual s and geographies. The majority of their banking

of fices are opened until noon on Saturdays and one office is open
until 1:00 p.m One noderate-inconme branch is closed on Saturday
while all other offices in this AA are open. However, there is
anot her branch open in the same noderate-incone census tract that
has extended hours. The extended Saturday hours for this
noder at e-i nconme branch are 8:00 amto 1: 00 pm The ot her
noder at e-i nconme branch in this AA has extended Saturday hours
from8:00 amto 12: 00 pm Al other branches in this AA are

| ocated in mddle- and upper-incone tracts and have Saturday
hours from9:00 amto 12: 00 pm

The bank’s record of opening and cl osing branches has i nproved
the accessibility delivery systens to the AA, particularly to
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| ow- and noder at e-i ncone geographi es and i ndi vi dual s.

During1998, CTB purchased branches from Bank One. As a result,
CTB acquired one office in the Huntington MSA # 3400 AA. The new
office was |ocated in a noderate-income census tract. During the
eval uation period, CIB did not close any branches in the
Hunt i ngt on AA.

Communi ty Devel opnent Services

CTB' s performance in community devel opnent services is adequate
based on the type of services provided and nunber of enployees
who participated. The [ evel of community devel opment services has
had a positive inpact on performance in the AA. A total of three
enpl oyees provided financial services to three qualified
communi ty devel opnment organi zati ons during the eval uati on peri od.
A description of these services follows: serving on the finance
comm ttee of an organi zation providing community devel opnment
services to | ow and noderate-incone persons; serving on the | oan
conmmttee of a lowinterest |oan fund for small business | oans;
and, serving on the Board of an organization pronoting comunity
devel opnment in noderate-inconme areas in the AA

Two enpl oyees serve on the boards of Kentucky statew de

organi zations involved in community devel opnent. The officers
offer their financial and banking expertise to the organizations.
One organi zation is the Housing Foundation that operates for the
pur pose of providing affordabl e housing. The other organization
is the Commonweal th Smal | Busi ness Devel opnent Corporation that

fi nances businesses that neet the size eligibility standards of

the Smal | Business Administration or have gross annual revenues
of $1 million or I|ess.
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State Rati ng

CRA Rating for Kentucky’: Sati sfactory

The lending test is rated:
CQut st andi ng
The i nvestment test is rated: Low
Sati sfactory
The service test is rated:
H gh Sati sfactory

The major factors that support this rating include:

Lendi ng Test

Overall lending levels reflect good responsiveness to neeting
credit needs.

The overal | geographic distribution of | oans was good. The
geographic distribution of HVDA | oans was good. The geographic
di stribution of loans to small businesses was good. There were
no conspi cuous gaps in the bank’s |ending patterns throughout
its AAs.

The overall distribution of |oans by incone |evel of the
borrower was excellent. The distribution of HVDA | oans was
excel l ent. The borrower distribution of small |oans to snal
busi nesses was excel |l ent.

A high level of Community Devel opnent | oans was nade. The
hi gh | evel of Community Devel opnent | oans had a positive

i npact on the |l ending test perfornmance.

| nvest nent  Test

G ven avail abl e opportunities, the level of qualified
i nvest ments was adequat e.

Servi ce Test

Del ivery systens were reasonably accessible to geographies and
i ndi viduals of different incone levels in its AA

The bank’s record of opening and cl osing branches has not
adversely affected the accessibility of its delivery systens,
particularly to | ow and noderate-incone geographi es or

i ndi vi dual s

Service and hours did not vary in a way that inconvenienced
portions of the AAs, particularly | ow and noderate-incone
geogr aphi es and i ndi vi dual s.

An adequate | evel of Community Devel opnent Services was
provi ded.

For institutions with branches in two or nore states in a nmultistate
netropolitan area, this statew de eval uati on does not reflect
performance in the parts of this state contained within the
nmultistate netropolitan area. Refer to the nultistate netropolitan
area rating and discussion for the rating and eval uati on of the
institution's performance in that area.
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Description of Institution’s Qperations in Kentucky

Refer to the market profiles for each AA in appendix C for
det ai | ed denographi cs and ot her perfornmance context information
for AAs that received full-scope reviews.

LENDI NG TEST
Concl usi ons for Areas Receiving Full-Scope Revi ews

The bank’s performance under the lending test in Kentucky is
rated Qutstanding. Based on full-scope reviews, the bank’s
performance in the Pikeville Non-MSA is excellent and perfornmance
in the Lexington MSA is good.

From CTB's AAs in Kentucky, the Pikeville Non-MSA AA and the

Lexi ngt on MSA AA were selected for full-scope reviews. These AAs
represent CTB's major markets and account for fifty-one percent

of loans originated in the state of Kentucky. The ratings for KY
are based primarily on the results of the areas receiving full-
scope reviews. See Appendix A for nore information.

The Pi keville Non- MSA AA received the nost weight in arriving at

the overall conclusion. This AA represents CIB s | argest market

and accounts for 34% percent of the | oans and 43% of the deposits
in the state. The Lexington MSA accounts for 17% of the |ending

and 20% of the deposits in KY.

We pl aced nore enphasis on HVDA | oans when eval uati ng product
performance based on identified credit needs and the fact that
CTB originated nore HVDA | oans than snmall | oans to businesses.
Wthin HVDA, we placed equal weight on all three HVDA products
based on | oan vol unes and credit needs.

Refer to the Market Profiles in Appendix C for market information
and community contacts relating to the Pikeville Non- MSA AA and
t he Lexi ngton MSA AA

Lendi ng Activity

Refer to Table 1 in the state of Kentucky section of appendix D
for the facts and data used to evaluate the bank’ s | ending
activity.

Overall lending levels reflect good responsiveness to neeting the
credit needs in the Pikeville Non-MSA AA. Relative to its
deposit market rank, CITB's HVDA |l ending | evels are good and its
smal | business lending | evels are good. At June 30, 2000 CTB
ranked first in deposits with a 40% market share. The bank
ranked first in overall volunme of HVDA lending and first in smal

| oans to businesses. In terns of market share, CTB has a HVDA
mar ket share of 20% and a 28% mar ket share of small |oans to

17



busi nesses. There were 186 | enders reporting HVDA loans in this
area in 1999.

Overall lending levels reflect good responsiveness to neeting the
credit needs in the Lexington MSA AA. Relative to its deposit
mar ket rank, CTB's HVDA |l ending | evels are adequate and its snal
busi ness | ending | evels are good At June 30, 2000 CTB ranked
fifth in deposits with a 5% nmarket share. The bank ranked
twenty-eighth in overall volume of HVDA I ending and third in
smal |l loans to businesses. |In terns of market share, CTB has a
HVDA mar ket share of 1% and a 10% nmar ket share of small |oans to
busi nesses. There were 385 lending institutions reporting HVDA
loans in this area in 1999.

Di stribution of Loans by Incone Level of the CGeography

The overal|l geographic distribution of |oans in AAs receivVing
full -scope reviews was good. The geographic distribution of HVDA
| oans was good. The geographic distribution of |oans to small

busi nesses was good. There were no conspi cuous gaps in the bank’s
| endi ng patterns throughout its AAs.

We considered the followi ng factors in assessing the bank's

| endi ng performance in | ow and noderate-incone geographies.
There are no | owinconme census tracts in the Pikeville Non- MSA AA
and 35% of the AA's owner occupied housing is located in
noder at e-i ncome geogr aphies. The Lexi ngton MSA AA has only 6

| ow-i nconme census tracts with only 3% of the AA's owner occupied
housi ng. The Lexi ngton MSA AA has 16% of its owner occupied
housi ng | ocated in noderate-incone geographies. Qur review
focused on |l ending performance relative to the | evel of owner
occupied units in |ow and noderate-inconme geographies.

Home Mortgage Loans

Refer to Tables 2, 3 and 4 in the state of Kentucky section of
appendi x D for the facts and data used to eval uate the geographic
di stribution of the bank’s honme nortgage | oan

ori gi nati ons/ purchases.

Honme Purchase Loans

The overal | geographic distribution of honme purchase | oans was
good.

The geographic distribution of honme purchase |oans in the

Pi kevill e Non- MSA AA was good. There are no |owinconme tracts in
this AA. The percent of hone purchase | oans to noderate-incone
tracts was near the percent of owner-occupied units in noderate-
income tracts. The bank’ s market share for honme purchase |oans in
noder at e-i nconme tracts exceeds its overall market share.

The overal |l geographic distribution of home purchase |oans in the
Lexi ngton MSA was good. The bank’ s percent of honme purchase | oans
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in lowincone tracts was sonewhat |ower than the percent of owner
occupied units in lowinconme tracts. The percent of hone purchase
| oans in noderate-incone tracts was near the percent of owner-
occupied units in noderate-inconme tracts. The bank’s hone
purchase | oan market share in |owinconme tracts exceeds its
overall market share. The bank’s hone purchase | oan market share
in noderate-incone tracts was near its overall market share.

Honme | nprovenent Loans

The overal | geographic distribution of home inprovenent |oans was
good.

The geographic distribution of honme inprovenent |oans in the

Pi kevill e Non- MSA was good. There are no | owincone tracts in
this AA. The percent of hone inprovenent |oans to noderate-incone
tracts was near the percent of owner-occupied units in noderate-
inconme tracts. The bank’ s market share for hone inprovenent | oans
in noderate-incone tracts exceeds its overall market share.

The overal | geographic distribution of home inprovenent |oans in
t he Lexi ngton MSA was adequate. The bank’s percent of hone

i nprovenent loans in lowinconme tracts was | ower than the percent
of owner occupied units in |lowincome tracts. The percent of hone
i nprovenent | oans to noderate-incone tracts was sonmewhat | ower

t han the percent of owner-occupied units in noderate-incone
tracts. The bank’s hone inprovenent | oan market share in | ow
incone tracts was significantly lower than its overall market
share. The bank’s hone inprovenent | oan market share in noderate-
incone tracts was near its overall market share.

Honme Refi nance Loans

The overal | geographic distribution of hone refinance | oans was
good.

The geographic distribution of hone refinance | oans in the

Pi kevill e Non- MSA was good. There are no |l owinconme tracts in
this AA. The percent of hone refinance | oans to noderate-incone
tracts was near the percent of owner-occupied units in noderate-
income tracts. The bank’ s market share for hone refinance | oans
in noderate-incone tracts exceeds its overall market share.

The overal |l geographic distribution of hone refinance |oans in

t he Lexi ngton MSA was adequate. The bank’s percent of hone
refinance loans in lowincone tracts is sonewhat |ower than the
percent of owner occupied units in |owinconme tracts. The
percent of hone refinance | oans to noderate-incone tracts was

| ower than the percent of owner-occupied units in noderate-incone
tracts. The bank’s hone refinance | oan market share in | owincone
tracts exceeds its overall market share. The bank’s hone
refinance | oan market share in noderate-incone tracts was
somewhat |ower than its overall market share.
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Smal | Loans to Busi nesses

Refer to Table 5 in the state of Kentucky section of appendix D
for the facts and data used to eval uate the geographic

di stribution of the bank’s origination/purchase of small |oans to
busi nesses.

The overal |l geographic distribution of small |oans to businesses
was good.

The overal |l geographic distribution of small |oans to businesses
in the Pikeville Non-MSA AA was good. The bank’s percent of
small | oans to businesses in noderate-inconme tracts was near the
percent of businesses |ocated in noderate-incone tracts. The

mar ket share of snmall | oans to businesses in npbderate-incone
tracts exceeds the bank’s overall narket share.

The overal |l geographic distribution of small |oans to businesses
in the Lexington MSA AA was adequate. The bank's percent of

small | oans to businesses in lowincone tracts was | ower than the
percent of businesses located in |owinconme tracts. The bank’s
percent of small | oans to businesses in noderate-incone tracts is
| ower than the percent of businesses |ocated in noderate-inconme
tracts. The narket share of small | oans to businesses in | ow
incone tracts was near the bank's overall narket share The market
share of snmall |oans to businesses in nbderate-incone tracts
somewhat | ower than the bank’s overall market share.

Lendi ng Gap Anal ysi s

We eval uated the lending distribution of this AAto determne if
any unexpl ai ned conspi cuous gaps exi sted. W consi dered | oan

di stributions, branch | ocations, conpetition, market conditions,
and denographic informati on. No unexpl ai ned conspi cuous gaps
were identified.

| nsi de/ Qut side Ratio

A substantial majority of the bank’s |oan originations were in
their AAs. Overall, 83%of CIB' s |oan originations were within
their AA. By |oan product, 87%% of HVDA | oans and 80% of snal

| oans to businesses was inside the AA. This anal ysis was
performed on the entire bank rather than by AA

Distribution of Loans by I ncone Level of the Borrower

The overall distribution of |oans by incone |evel of the borrower
in AAs receiving full-scope reviews was good. The distribution of
HVDA | oans was good. The geographic distribution of loans to
smal | busi nesses was excel |l ent.

We considered the followi ng factors in assessing the bank's

| endi ng performance to | ow and noderate-incone individuals.
Twent y-ni ne percent of the households in the Pikeville Non-NM5A AA
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were bel ow the poverty level while fifteen percent of the
househol ds in the Lexington MSA AA were bel ow the poverty | evel.

Househol ds bel ow t he poverty | evel would have a harder tine
qgqual i fying for conventional hone |oans.

Home Mortgage Loans

Refer to Tables 7, 8 and 9 in the state of Kentucky section of

appendix D for the facts and data used to eval uate the borrower
di stribution of the bank’s honme nortgage | oan originations and
pur chases.

Honme Purchase Loans

The overall distribution of hone purchase | oans by incone |evel
of the borrower was excellent.

The distribution of honme purchase | oans by inconme | evel of
borrower in the Pikeville Non-MSA AA was excellent. The bank’s
percent of home purchase |oans to | owincone borrowers was
significantly |lower than the percent of |lowincone famlies
residing in the AA. This is mtigated by the fact that twenty-
ni ne percent of the households in the Pikeville Non-MSA AA were
bel ow t he poverty | evel. Househol ds bel ow the poverty |evel
woul d have a harder tine qualifying for conventional hone | oans.
The percent of hone purchase | oans to noderate-income borrowers
exceeds the percent of noderate-incone famlies residing in the
AA. CTB s home purchase | oan market share to | owincone
borrowers is near their overall market share. Their market share
to noderate-inconme borrowers is near their overall market share.

The distribution of honme purchase | oans by incone | evel of
borrower in the Lexington MSA AA was excellent. The bank's
percent of honme purchase |oans to | owincone borrowers was
somewhat | ower than the percent of |owincone famlies residing
inthe AAA This is mtigated by the fact that fifteen percent of
t he households in the Lexi ngton MSA AA were bel ow the poverty

| evel . Househol ds bel ow the poverty | evel would have a harder
time qualifying for conventional honme |oans. The percent of hone
purchase | oans to noderate-income borrowers exceeds the percent
of noderate-incone famlies residing in the AA. CIB s hone
purchase | oan market share to | owincone borrowers exceeds their
overal | market share. Their market share to noderate-incone
borrowers exceeds their overall market share.

Home | nprovenent Loans

The overal | distribution of hone inprovenent |oans by borrower
i nconme | evel was excellent.

The distribution of honme inprovenent |oans by borrower incone
level in the Pikeville Non-VMSA AA was excellent. The bank’s
percent of hone inprovenent |oans to | owincome borrowers was
somewhat | ower than the percent of |owincone famlies residing
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inthe AAA. This is mtigated by the fact that twenty-nine
percent of the households in the Pikeville Non-MSA AA were bel ow
t he poverty level. The percent of home inprovenent |oans to
noder at e-i ncome borrowers exceeds the percent of noderate-incone
famlies residing in the AA. CTB s hone inprovenment market share
to | owinconme borrowers exceeds their overall market share.

Their market share to noderate-inconme borrowers exceeds their
overall market share.

The distribution of honme inprovenent |oans by borrower incone

[ evel in the Lexington MS5A AA was excellent. The bank’s percent
of home inprovenent |oans to | owincome borrowers exceeds the
percent of lowinconme famlies residing in the AA. The percent
of home inprovenent |oans to noderate-inconme borrowers exceeds

t he percent of noderate-incone famlies residing in the AA
CTB' s hone i nprovenent market share to | owinconme borrowers
exceeds their overall market share. Their market share to
noder at e-i ncome borrowers exceeds their overall market share.

Honme Refi nance Loans

The overall distribution of hone refinance | oans by borrower
inconme | evel is good.

The distribution of honme refinance | oans by borrower incone |evel
in the Pikeville Non-MSA AA was good. The bank’s percent of
refinanced | oans to | owinconme borrowers was | ower than the
percent of |owinconme famlies residing throughout the AA. The
bank’ s percent of refinanced |oans to noderate-incone borrowers
was near the percent of noderate-incone famlies. CIB s
refinanced | oan market share to |l owincone borrowers was near its
overall market share. Their nmarket share to noderate-incone
borrowers was near their overall market share.

The distribution of honme refinance | oans by borrower incone |evel
in the Lexington MSA AA was excellent. The bank’ s percent of
refinanced | oans to | owincone borrowers was sonewhat |ower than
the percent of lowincone famlies residing throughout the AA
The bank’s percent of refinanced | oans to noderate-incone
borrowers exceeds the percent of noderate-inconme famlies. CIB s
refinanced | oan market share to | owincone borrowers exceeds its
overall market share. Their market share to noderate-incone
borrowers exceeds their overall market share.

Smal | Loans to Businesses

Refer to Table 10 in the state of Kentucky section of appendi x D
for the facts and data used to evaluate the borrower distribution
of the bank’s origination and purchase of small |oans to

busi nesses.

The overall distribution of small | oans to businesses by incone
| evel was excellent.
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The distribution of small |oans to businesses in the Pikeville
Non- MSA AA was excellent. CTB's percent of small loans to

busi nesses (busi nesses with annual revenues $1 mllion dollars or
| ess) exceeds the percentage of small businesses in the AA. The
majority of the bank’s |oans were for anmounts |ess than $100, 000.
The market share of small |oans to busi nesses exceeds their

mar ket share of |loans to all businesses.

The distribution of small |oans to businesses in the Lexington
MBA AA was excellent. CTB s percent of small |oans to businesses
(busi nesses with annual revenues $1 million dollars or |ess)

exceeds the percentage of small businesses in the AA. The
majority of the bank’s |oans were for anmounts |ess than $100, 000.
The market share of small | oans to busi nesses exceeds their

mar ket share of |oans to all busi nesses.

Conmuni ty Devel opnent Lendi ng

Refer to Table 1 in the state of Kentucky section of appendix D
for the facts and data used to evaluate the bank’s |evel of
communi ty devel opnent | endi ng.

CIB's level of community devel opnent | oans is excellent based on
the avail able | ending opportunities within the bank’s AA. The

| evel of community devel opnent | ending represents approxi mately
12% of Tier 1 capital despite the fact that opportunities are
very limted in this rating area. These | oans have had a
positive inpact on | ending performance in CIB s AA

In the Pikeville Non-MSA AA, CTB nade two | oans totaling $7
mllion to a conpany to purchase assets through U S Bankruptcy
Court proceedings. One loan was for $2 mllion and the other for
$5 mllion. The loan hel ped the community retain 206 jobs by
keepi ng the conpany in business. The conpany is located in a

m ddl e i ncone tract in Letcher County. However, it is surrounded
by four noderate-inconme tracts and there are several others in
close proximty. Letcher County is also designated as a

“ distressed county” by the Appal achi an Regi onal Conmmi ssion. The
| oans qualify as comunity devel opnent because they have the
effect of stabilizing noderate-inconme areas through job
retention.

CTB di d not make any comrunity devel opnent | oans in the Lexington
MSA AA during this evaluation period. The inpact on performance
in this AA was neutral.

Product I nnovation and Flexibility

CTB does offer a flexible | oan product targeted to | ow or

noder ate-inconme individuals in the Pikeville and Lexi ngton AAs.
This product had a positive inpact on performance in the

Lexi ngton AA and a neutral inpact on performance in the Pikeville
AA.  The bank has a programcalled the Honmestead Loan Program
The programis targeted to | ow and noderate-incone persons. To

23



qualify for this program incone nust not be nore than 80% of the
medi an fam |y incone and the borrower nust not qualify for any

ot her CTB nortgage. Hone ownership counseling is required and
CTB consi ders ways other than credit bureaus to docunent an
applicant’s credit record. CIB has originated el even | oans
totaling $727 thousand in the Lexington AA during the eval uation
period. CITB has originated one |loan totaling $79 thousand in the
Pi kevill e AA during the eval uation period.

Concl usi ons for Areas Receiving Limted-Scope Reviews

Based on |limted-scope reviews, the bank’s performance under the
l ending test in the Kentucky Non-MSA AA is not inconsistent with
the bank’s overall Qustandi ng performance under the | ending test
in the state of Kentucky. This performance had a positive inpact
on the overall lending test rating. Refer to the Tables 1
through 11 in the state of Kentucky section of appendix D for the
facts and data that support these concl usions.

| NVESTMENT TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the investnent test in Kentucky is
rated Low Satisfactory. Based on full-scope reviews, the bank’s
performance in the Lexington MSA AA and in the Pikeville non- MSA
AA i s adequate.

Refer to Table 12 in the state of Kentucky section of appendix D
for the facts and data used to evaluate the bank’s |evel of
gual i fied investnents.

G ven the available comunity devel opnent opportunities and needs
in the Pikeville Non-MSA AA CTB s perfornmance i s adequate.

The $28 thousand of current period investnents consisted of
contributions to qualified CD organizations. These organizations
i nclude: two organizations involved in pronoting conmunity

devel opnent by financing small businesses; and three

organi zations involved in providing conmunity devel opnent
services to | ow and noderate-incone individuals.

CTB al so had two prior period investnents totaling $407 thousand
in the Pikeville AA. These investnents have a conti nui ng
positive inmpact on the AA. One is an equity investnent in a
partnership for the purpose of devel opi ng a housi ng project for

| ow-i ncome individuals. The conplex is in a noderate-incone
geography in Knott County and qualifies for |owincome housing
tax credits. The other investnent is a $50 thousand equity
investment in a Conmunity Devel opnent Corporation. This

organi zation exists for the purpose of stimulating econonic

devel opnent and micro-lending to snmall businesses in Bell, Harlan
and Letcher counties. Letcher County is in the Pikeville AA and
Bell County is in the other AA in Kentucky evaluated in a limted
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scope. The investnent was applied pro rata to each respective
AA.

G ven the avail able community devel opment opportunities and needs
in the Lexington MSA AA CTB' s performance is adequate. Refer to
the Market Profile section for details on the needs and
opportunities. During this evaluation period, the bank nmade 4
qualified investments totaling $11 thousand. All of these

i nvestnments consi sted of contributions to qualified CD

organi zations. These organi zations include an organi zation that
hel ps provi de housing for |owinconme persons, an organization

i nvol ved in providing community devel opnent services to | ow and
noderate incone individuals, an organi zation which hel ps | ow

i ncone persons repair their hones, and one organi zation that
provi des credit counseling to | ow and noderate-inconme persons.

CTB al so had one prior period investnment totaling $118 thousand
in the Lexington MSA AA. This investnent has a continuing
positive inmpact on the AA. This is an equity investnment in an
organi zation for the purpose of building a single roomoccupancy
project with 100 units for |lowincone individuals. This
investnment qualifies for | owincome housing tax credits. The
building is located in Fayette County in a noderate-incone tract.

Concl usi ons for Area Receiving Limted-Scope Reviews

Based on |limted-scope reviews, the bank’s performance under the
investnment test in the Kentucky Non-MSA AA is not inconsistent
with the bank’s overall Low Satisfactory performance under the
investnment test in Kentucky. Refer to the Tables 1 through 11 in
the state of Kentucky section of appendix D for the facts and
data that support these concl usions.

SERVI CE TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the service test in Kentucky is
rated H gh Satisfactory. Based on full-scope reviews, the bank’s
performance in the Lexington MSA and the Pikeville non-VSA
assessnent areas are good.

Retai | Banki ng Services

Refer to Table 13 in the state of Kentucky section of appendix D
for the facts and data used to evaluate the distribution of the
bank’ s branch delivery system and branch openi ngs and cl osi ngs.

In the Pikeville non-MSA AA, CTB' s delivery systens are
reasonabl y accessi bl e to geographies and individuals of different
income |evels. In noderate-inconme tracts, the percentage of the
bank’ s branches is |ower than the percentage of the population
residing in these tracts.
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The bank’s record of opening and cl osing branches has not
adversely affected the accessibility of its delivery systenms in
the Pikeville AA, particularly to | ow and noderate-incone
geographies or individuals. In 1998, the bank cl osed one branch
in the Pikeville non-MSA AA which was | ocated in a m ddl e-incone
tract in Letcher County. The branch was consolidated with a
branch in close proximty. CIB still has two branches operating
in that particular census tract.

In the Lexington MSA AA, CTB' s delivery systens are accessible to

geographi es and individuals of different incone levels. In |ow

i ncome census-tracts, the percentage of the bank’s branches is

| oner than the percentage of population residing in these tracts.
I n noderate-incone tracts, the percentage of the bank’ s branches

exceeds the percentage of the population residing in these

tracts.

The bank’s record of opening and cl osing branches has i nproved
the accessibility of delivery systens in the Lexington AA
particularly to | ow and noderate-inconme areas. In 2000, the
bank cl osed two branches in the Lexi ngton MSA AA. One was

| ocated in a mddle-income tract and the other was |ocated in an

upper-inconme tract. Both were operated in grocery stores and
| ocated in Fayette County. CITB opened 7 branches during the
eval uation period. In 1998 CTB opened six branches in this AA

Two branches were opened in noderate-incone tracts and one branch
was opened in a mddle-income tract in Madi son County. Three
branches were opened in mddle-incone tracts in Cark County.

CTB opened one branch in 1999 in an upper-inconme tract in Fayette
County.

The banki ng services and hours of operation do not vary in a way
t hat i nconveni ences portions of the Lexington MSA or Pikeville
Non- MSA AAs, particularly |ow and noderate-incone individuals
and geographies. All of the banking offices have extended Friday
hours and sone are opened until 6 p.m on Saturdays. In the

Pi keville AA, one of the three branches in noderate-incone tracts
has Saturday hours. Those hours are 8:00 amto 12: 00 pm  Four
of the fifteen offices located in m ddle- or upper-incone tracts
have Saturday hours. Four offices offer extended hours. The
Weddi ngton Pl aza office is open from8:00 amuntil 4:00 pm and

t he Val Mart Super Center office is open from10:00 amuntil 6:00
pm The Town Muntain and Tug Vall ey branches are open weekdays
8:00 amuntil 6:00 pmand Saturday from9:00 amto 2: 00 pm

These offices are opened for extended periods due to the fact
they are located in high traffic shopping centers.

Communi ty Devel opnent Services
The overall level of comunity devel opnent services is adequate.
CTIB' s performance in providing conmunity devel opnent services in

the Pikeville non-MSA AA is adequate based on the nunber of
organi zati ons benefiting and nunber of enpl oyees participating.
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Communi ty devel opnment services have had a positive inpact on
performance in the AA. Seven enpl oyees provided financi al
services to six community devel opnent organi zations. Services
provi ded included: serving as a board nmenber and treasurer for a
Heal th Council in an under served area with high poverty rates;
two enpl oyees serving as Board nenbers and one as treasurer for
an organi zation involved in affordabl e housing; assisting in fund
raising activities for an organi zation involved in affordable
housi ng; an enpl oyee serves on two organi zati ons working to bring
busi nesses into distressed area, and two enpl oyees serving on the
Board of a conmunity devel opment corporation that nmakes | oans to
smal | busi nesses.

CTIB' s performance in community devel opnent services in the

Lexi ngt on MSA AA is adequate based on the nunber of organi zations
benefiting and nunber of enpl oyees participating. CIB s
communi ty devel opnent services have had a positive inpact on
performance in the AA.  Three enpl oyees provided the follow ng
conmuni ty devel opnent services: serving on the operating

conm ttee of an organi zation involved in credit counseling for

| ow- and noderat e-i ncone persons, providing first time honme buyer
education to | ow and noderate-inconme individuals, and teaching
budgeting classes to | owincone wonen.

Two enpl oyees serve on the Boards of statew de organi zations

i nvol ved in conmunity devel opnent. The officers offer their
financial and banking expertise to the organizations. One
organi zation is the Housi ng Foundati on that operates for the

pur pose of providing affordable housing. The other organization
is the Commonweal th Smal | Busi ness Devel opnent Corporation that
finances businesses that neet the size eligibility standards of
the Smal | Business Administration or have gross annual revenues
of $1 million or I|ess.

CTB services thirty-one nortgages for the Habitat for Humanity
that were originated in this AA. These | oans were originated by
the Habitat for Humanity to | owincone individuals. CIB services
these | oans free of charge as a community service.

Concl usi ons for Areas Receiving Limted-Scope Reviews

Based on |limted-scope reviews, the bank’s performance under the
service test in the Kentucky non-MSA area is not inconsistent
with the bank’s overall High Satisfactory perfornmance under the
service test in Kentucky. Refer to Table 13 in the state of

Kent ucky section of appendix D for the facts and data that
support these concl usions.

27



State Rati ng

CRA Rating for West Virginia®
Sati sfactory

The lending test is rated: Hi gh
Sati sfactory
The i nvestnent test is rated: Low
Sati sfactory
The service test is rated: Low

Sati sfactory

The major factors that support this rating include:

Lendi ng Test

e Overall lending levels reflect good responsiveness to neeting
the credit needs in the West Virginia Non- MSA AA

e The overall geographic distribution of |oans was adequate. The
geographic distribution of HVDA | oans was adequate. The
geographic distribution of loans to small businesses was good.

There were no conspi cuous gaps in the bank’s | ending patterns
t hroughout its AA

e The overall distribution of |oans by borrower incone |level in
this AA good. The distribution of HVDA | oans by borrower
inconme | evel is good. The distribution of small loans to
busi nesses with annual revenues of $1 nmillion or less is
excel l ent. The percent of |oans to businesses for amounts | ess
t han $100 thousand was excel |l ent.

| nvest nent  Test

e G ven avail able opportunities, the level of qualified
i nvest ments was adequat e.

Servi ce Test

e Delivery systens were reasonably accessible to geographies and
i ndi viduals of different incone |evels.

e Service and hours did not vary in a way that inconveni enced
portions of the AA particularly | ow and noderate-incone
i ndi vi dual s and geogr aphi es.

e The bank did not provide any community devel opnent services in
this rating area during the evaluation period. This had a
negati ve inpact on performance in the AA during the eval uation
peri od.

For institutions with branches in two or nore states in a nmultistate
netropolitan area, this statew de eval uati on does not reflect
performance in the parts of this state contained within the
nmultistate netropolitan area. Refer to the nultistate netropolitan
area rating and discussion for the rating and eval uati on of the
institution's performance in that area.
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Description of Institution’s Qperations in Wst
Virginia

Refer to the nmarket profiles for the state of West Virginia in
appendi x C for detail ed denographi cs and ot her perfornmance
context information for AAs that received full-scope reviews.

LENDI NG TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the lending test in West Virginia is
rated H gh Satisfactory. Based on full-scope reviews, the bank’s
performance in the West Virginia Non- MSA AA is good.

Since there is only one AA, the ratings for the West Virginia
Non- MSA AA are based on the results of the single area receiving
a full-scope review. See Appendix A for nore information.

We pl aced nore enphasis on HVDA | oans when eval uati ng product
performance based on identified credit needs and the fact that
CTB originated nore HVDA | oans than small | oans to businesses.
Wthin HVDA, we placed equal weight on all three HVDA products
based on | oan volunes and identified credit needs. Refer to the
Mar ket Profiles in Appendix C for market information and
community contacts relating to the West Virgi nia Non- MSA AA

Lending Activity

Refer to Table 1 in the state of Wst Virginia section of
appendix D for the facts and data used to eval uate the bank’s
| endi ng activity.

Overall lending levels reflect good responsiveness to neeting the
credit needs in the West Virginia Non-MSA AA. Relative to its
deposit market rank, CITB's HVDA |l ending | evels are good and its
smal | business lending | evels are good. At June 30, 2000 CTB
ranked ei ghteenth in deposits with a 1% nmarket share. The bank
ranked fifth in overall volunme of HVDA | ending and sixth in smal

| oans to businesses. In terns of market share, CTB has a HVDA
mar ket share of 5% and a 7% market share of small |oans to

busi nesses.

Di stribution of Loans by Incone Level of the Geography

The overal|l geographic distribution of |loans in this AA was
adequate. The geographic distribution of HVDA | oans was adequat e.
The geographic distribution of loans to snmall busi nesses was
good. There were no conspicuous gaps in the bank’s | ending
patterns throughout its AAs.

We considered the followi ng factors in assessing the bank's
| endi ng performance in | ow and noderate-incone geographi es.
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There are no | owincone census tracts in the West Virginia Non-
MBA AA and 40% of the AA's owner occupied housing is located in
noder at e-i nconme geogr aphies. Qur review focused on | endi ng

di stributions conpared to owner occupi ed housing | evels.

Home Mortgage Loans

Refer to Tables 2, 3 and 4 in the state of West Virginia section
of appendix D for the facts and data used to evaluate the
geographic distribution of the bank’s honme nortgage | oan

ori gi nati ons/ purchases.

Honme Purchase Loans

The overal |l geographic distribution of home purchase | oans in the
West Virginia Non- MSA AA was adequate. The percent of hone
purchase | oans to noderate-inconme tracts was near the percent of
owner - occupi ed units in noderate-incone tracts. The bank’s hone
purchase | oan market share in noderate-incone tracts was | ower
than its overall market share.

Honme | nprovenent Loans

The overal |l geographic distribution of hone inprovenent |oans in
the West Virginia Non- MSA AA was good. The percent of home
purchase | oans to noderate-inconme tracts was near the percent of
owner - occupi ed units in noderate-incone tracts. The bank’s hone
purchase | oan market share in noderate-inconme tracts was near its
overal | market share.

Honme Refi nance Loans

The overal |l geographic distribution of hone refinance |oans in

t he West Virginia Non- MSA AA was adequate. The percent of hone
purchase | oans to noderate-incone tracts was sonewhat |ower than
t he percent of owner-occupied units in noderate-incone tracts.
The bank’s honme purchase | oan market share in noderate-incone
tracts was lower than its overall market share.

Smal | Loans to Busi nesses

Refer to Table 5 in the state of West Virginia section of
appendix D for the facts and data used to eval uate the geographic
di stribution of the bank’s origination/purchase of small |oans to
busi nesses.

The overal |l geographic distribution of small |oans to businesses
in the West Virginia Non- MSA AA was good. The bank’s percent of
small | oans to businesses in noderate-income tracts was near the
percent of businesses |ocated in noderate-incone tracts. The
mar ket share of snmall | oans to businesses in npbderate-incone
tracts was near the bank’s overall narket share.

Lendi ng Gap Anal ysi s
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We eval uated the lending distribution of this AAto determne if
any unexpl ai ned conspi cuous gaps exi sted. W consi dered | oan

di stributions, branch | ocations, conpetition, market conditions,
and denographic informati on. No unexpl ai ned conspi cuous gaps
were identified.

| nsi de/ Qut side Ratio

A substantial majority of the bank’s |oan originations were in
their AAs. Overall, 83%of CIB' s |oan originations were within
their AA. By |oan product, 87%% of HVDA | oans and 80% of snal

| oans to businesses was inside the AA. This anal ysis was
performed on the entire bank rather than by AA

Distribution of Loans by I ncone Level of the Borrower
Home Mortgage Loans

Refer to Tables 7, 8 and 9 in the state of state of West Virginia
section of appendix D for the facts and data used to eval uate the
borrower distribution of the bank’s hone nortgage | oan
originations and purchases.

The overall distribution of |oans by incone level in this AA was
good. The distribution of HVDA | oans by borrower incone |evel was
good. The distribution of small |oans to businesses wi th annual
revenues of $1 mllion or | ess was excellent. The percent of

| oans to businesses for anpbunts | ess than $100 t housand was
excel | ent .

Honme Purchase Loans

The distribution of hone purchase | oans by incone |evel of
borrower in the West Virginia Non- MSA AA was good. The bank’s
percent of home purchase |oans to | owinconme borrowers was
significantly |lower than the percent of |lowincone famlies
residing in the AA. This is mtigated by the fact that 28.55% of
t he households in the AA are bel ow the poverty |l evel. The percent
of home purchase | oans to noderate-incone borrowers exceeds the
percent of noderate-income famlies residing in the AA. CIB s
home purchase | oan market share to | owinconme borrowers was
significantly I ower than their overall market share. Their

mar ket share to noderate-incone borrowers was |ower than their
overal | market share.

Home | nprovenent Loans

The distribution of home inprovenent |oans by borrower incone
level in the West Virginia Non- MSA AA was good. The bank’s
percent of hone inprovenent |oans to | owincome borrowers was

| ower than the percent of lowincone famlies residing in the AA
(see comments in Home Purchase section regarding the percentage
of households living bel ow poverty level in this AA). The percent
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of home inprovenent |oans to noderate-income borrowers exceeds
t he percent of noderate-incone famlies residing in the AA
CTB' s hone inprovenent market share to | owinconme borrowers
exceeds their overall market share. Their market share to
noder at e-i ncome borrowers was near their overall market share.

Honme Refi nance Loans

The distribution of hone refinance | oans by borrower incone |evel
in the West Virginia Non- MSA AA was adequate. The bank’s percent
of refinanced | oans to | owinconme borrowers was significantly

| oner than the percent of |lowinconme famlies residing throughout
the AA (see comments in the Home Purchase paragraph regarding

per cent age of househol ds |iving bel ow poverty level). The bank’s
percent of refinanced |oans to noderate-incone borrowers was
somewhat | ower than the percent of noderate-incone famlies.
CIB' s refinanced | oan nmarket share to | owinconme borrowers was
somewhat |ower than its overall market share. Their market share
to noderate-income borrowers was near their overall market share.

Smal | Loans to Busi nesses

Refer to Table 10 in the state of West Virginia section of
appendix D for the facts and data used to eval uate the borrower
di stribution of the bank’s origination and purchase of small

| oans to busi nesses.

The distribution of small |oans to businesses in the Wst
Virgi nia Non- MSA AA was excellent. CIB's percent of small |oans
t o busi nesses (businesses with annual revenues $1 nillion dollars

or | ess) exceeds the percentage of small businesses in the AA
The majority of the bank’s |oans were for anounts |ess than
$100, 000. The market share of small |oans to busi nesses exceeds
their market share of loans to all businesses.

Conmuni ty Devel opnent Lendi ng

Refer to Table 1 in the state of West Virginia section of
appendix D for the facts and data used to eval uate the bank’s
| evel of community devel opnent | endi ng.

The bank did not originate any qualified community devel opnent
loans in this AA during the evaluation period. This had a
neutral inpact on CIB s performance in the AA during the

eval uati on peri od.

Product I nnovation and Flexibility

an products targeted

CTB does not offer innovative or flexible |lo
inthis rating area. The

to |l ow or noderate-incone individuals
impact of this is neutral on the AA
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| NVESTMENT TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the investnent test in West Virginia
is rated Low Satisfactory. Based on full-scope reviews, the
bank’ s performance in the West Virgi nia non- MSA AA is adequate.

Refer to Table 12 in the state of Wst Virginia section of
appendix D for the facts and data used to eval uate the bank’s
| evel of qualified investnents.

Gven the limted community devel opnment investnment opportunities
in the AA, CTIB' s level of comunity devel opment investnments was
adequate. Refer to the Market Profile section for details on
needs and opportunities. The bank nmade three investnents
totaling $3 thousand. All three qualified investnments consisted
of contributions to qualified CD organi zations. These

organi zations are involved in pronoting community devel opnment by
provi di ng community devel opnent services targeted to | ow and
noder at e-i nconme persons.

SERVI CE TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the service test in West Virginia is
rated Low Satisfactory. Based on full-scope reviews, the bank’s
performance in the non-MSA West Virginia AA is adequate.

Retai | Banking Services

Refer to Table 13 in the state of West Virginia section of
appendix D for the facts and data used to eval uate the

di stribution of the bank’s branch delivery system and branch
openi ngs and cl osi ngs.

CTB s delivery systens are reasonably accessible to geographies
and individuals of different inconme levels inits AA In
noder at e-i nconme tracts, the percentage of the bank’s branches is
| oner than the population residing in this area.

The banki ng services and hours of operation do not vary in a way
t hat i nconveniences its AA, particularly | ow and noderate-incone
i ndi vi dual s and geographies. All of their banking offices are
opened until noon on Saturdays.

The bank’s record of opening and cl osing branches has not
adversely affected the accessibility of delivery systenms in the
AA, particularly to low and noderate-incone areas. In 1998 CIB
acqui red four banking offices from Bank One in the non- MSA West
Virginia AA. The new offices were |ocated in noderate-incone
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census tracts and m ddl e-i ncone census tracts. During the

eval uati on period, CIB closed two branches. ©One was |ocated in a
noder at e-i ncome census tract and the other was | ocated in a

m ddl e-i ncone census tract. Both branches were consolidated into
another CTB offices in close proximty.

Communi ty Devel opnent Services
The bank did not provide any comunity devel opnent services in
this rating area during the evaluation period. This had a

negative inpact on performance in the AA during the eval uation
peri od.
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Appendi x A: Scope of Exam nation

The following table identifies the tinme period covered in this
eval uation, affiliate activities that were reviewed, and | oan

products considered. The table also reflects the nmetropolitan
and non-netropolitan areas that received conprehensive

exam nation review (designated by the term* full-scope” ) and
t hose that received a | ess conprehensive revi ew (desi gnated by

the term*“ |inmted-scope” ).
Time Period Revi ewed Lendi ng Test (excludes CD Loans): 1/1/1998 to
12/ 31/ 2000
I nvest ment and Service Tests and
CD Loans:
1/1/1998 to 5/7/2001
Fi nancial Institution Products Revi ewed
Conmuni ty Trust Bank, N. A (CTB) Resi denti al Mrtgage Loans
Pikeville, Kentucky Smal | Busi ness and Small Farm
Loans
Comunity Devel opnment Loans
Affiliate(s) Affiliate Products Revi ewed

Rel ati onship

Not appl i cabl e.

Li st of Assessnment Areas and Type of Exani nation

Assessnent Area Type of Exam Q her Information
Hunt i ngt on MSA #3400 Ful | - Scope Counti es of Boyd and Greenup,
KY

County of Wayne, W
Lexi ngt on, KY MSA #4280 Ful | - Scope
Counties of Cark, Fayette,

Pi kevill e, KY Non- M5A Ful | - Scope Madi son and Wodford, KY
Counties of Floyd, Knott,
West Vi rginia Non- MSA Ful | - Scope Let cher and Pi ke, KY
Counties of Lincoln, Mngo and
Kent ucky Non- MSA Li m t ed- Scope Ni chol as, W

Counties of Adair, Bell

Fl em ng, Franklin, Geen,
Laurel, Marion, Mercer

Mont gomery, Pul aski, Russell
Tayl or and Witley, KY
County of C aiborne, TN
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Appendi x B: Summary of Multistate Metropolitan

Ar ea
and State Ratings
RATI NGS COVMUNI TY TRUST BANK, N. A
Lendi ng Test I nvest ment Service Test Over al
Overal | Bank: Rat i ng* Test Rating Bank/ St at e/
Rat i ng Mul tistate
Rati ng

COVMUNI TY TRUST . Low Hi gh ;
BANK, N. A Qut st andi ng Satisfactory Satisfactory Sat i sfactory
Multistate Metropolitan Area or State
HUNTI NGTON MSA Hi gh Low Hi gh ;
#3400 Satisfactory Satisfactory Satisfactory Sat i sfactory

. Low Hi gh ;
KENTUCKY Qut st andi ng Satisfactory Sati sfactory Satisfactory

Hi gh Low Low

VEST VIRG NI A

Satisfactory

Satisfactory

Satisfactory

Satisfactory

(*) The lending test
tests in the overal

rating.
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Appendi x C. Market Profiles for Full-Scope
Ar eas

Tabl e of Contents

Mar ket Profiles for Areas Receiving Full-Scope Reviews

Huntington MSA #3400 ... .. ... . ... C 2
Lexi ngton, KY MSA #4280 ... ... .. . . i C4
Pikeville, KY Non-MSA . ... . . . . C6
West Virginia Non-MBA . .. ... .. e C8
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Hunt i ngt on MSA #3400

Denmographic I nformation for Full-Scope Area: Huntington MSA #3400

Denogr aphi ¢ Characteristics Low Moderate | M ddl e | Upper NA*
# % of # % of # % of # % of % of #
#
Geogr aphi es (Census Tract s/ BNAs) 22 0 31.82 40.91 27.27
Popul ati on by Geography 92,012 NA 20. 83 48. 96 30.21
Onner - Cccupi ed Housi ng by 26, 326 NA 17. 69 48. 83 33.48
Geogr aphy
Busi nesses by Geography 3,687 NA 26.53 52.21 21. 26
Farns by CGeography 79 NA 3.80 64. 56 31.64
Fam |y Distribution by Incone 26, 661 22.25 15. 06 18. 00 44. 69
Level
Distribution of Low and Moderat e- 9, 947 NA 31. 36 47.71 20. 93 0
Income Families throughout AA
Geogr aphi es
Medi an Family | ncome = $26, 374 Medi an Housi ng Val ue = $45, 137
PUD 'g‘glogﬂ ed Median Famly Incone = $36, 100 Unenpl oyrment Rate = 3.43%
or

Househol ds Bel ow t he Poverty Level = 19.03%

(*) The NA category consists of geographies that have not been assigned an incone
classification.
Source: 1990 U.S. Census and 2000 HUD updated MFI.

The Huntington MSA #3400 AA is conprised of Boyd and G eenup
counties in Kentucky and Wayne County in West Virginia, three of
five that nake up the Multi State MSA. The area incl udes
counties in the northeast corner of Kentucky, the far southwest
in West Virginia and the sout heast border of OChio. Healthcare,
retail services and manufacturing provide the | argest nunber of
jobs in the area.

Al t hough there are no | owinconme census tracts, 37% of the

popul ation in these three counties is | ow and noderate-incone.
The percentage of househol ds bel ow the poverty | evel of 19% ranks
above the Kentucky state average of 14% and the West Virginia
state average of 17% The area’ s unenploynent rate of 3.4% was
slightly bel ow Kentucky’s unenpl oynent rate of 3.7%in Decenber
2000 but well below West Virginia' s rate of 6.7% This indicates
j obs are avail abl e but wages are below a | evel adequate to
support area famlies.

CTB operates 7 branches and 4 ATMs in the Huntington MSA #3400
AA.  As of June 30, 2000, the bank reported total deposits of
$173 mllion. That represented 13% of the |ocal deposit market
share. CIB ranked first in the market. First & Peoples Bank and
National Cty Bank of Kentucky were both ranked second withl12%
mar ket shares. There were a total of 18 banking and thrift
conpani es doi ng business in the AA as of June 30, 2000.

Approxi mately 9% of CIB s deposits were |ocated inside the AA
Bank wi de, 83% of |oans originated during this evaluation period
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were inside CIB s conbined AAs. Five percent of |oan
originations were located in the Huntington MSA #3400 AA

CIB's primary business focus is residential real estate and
consuner |ending. The bank al so engages in significant snal
busi ness lending in this AA

We reviewed prior community contact forns and the Consoli dated
HUD plan for the MSA. W al so nmade one community contact to
determ ne the conmmunity credit and devel opment needs of the AA
Qur review identified affordable housing loans either directly
t hr ough banks or through nonprofit agencies as a credit need.
Additionally, small business and start up business | oans were
identified as credit needs.

Based on our contacts and review, the |evel of avail able
qualified investnents in this AAis very limted. The Cty of
Huntington is not part of CIB s AA, as the bank does not operate
a branch in the Gty of Huntington or the county where it is
| ocat ed. CTB' s presence is in the suburban and rural counties
that are part of this MSA. These areas do not have many groups
or organi zations that present investnent opportunities. CD needs
were identified in |low and noderate-income nmulti fam |y housing.
Honebuyer assistance for |owincone persons is also an
identified CD need.



State of Kentucky Assessnent Areas

Lexi ngton MSA Assessnent Area

Denogr aphi ¢ I nformation for Full-Scope Area: Lexington MSA

Denogr aphi ¢ Characteristics Low Moderate | M ddl Upper NA*
# %of # | %of # © | wof # | wof #
% of
#

Geogr aphi es (Census Tract s/ BNAs) 80 7.50 21.25 42.50 27.50 1.25
Popul ati on by Geography 332, 32 6.79 20. 47 43. 28 29. 36 0. 09

5
Onner - Cccupi ed Housi ng by 72,512 3.31 16. 45 46. 43 33.82 0
Geogr aphy
Busi nesses by Geography 14, 292 5.89 26. 86 41.53 25. 47 00. 25
Farns by GCeography 786 1.65 10. 82 59. 03 28.50
Fam |y Distribution by |Incone 85, 779 21. 46 15.91 20. 90 41.72
Level
Di stribution of Low and Moder at e- 32,062 9. 99 28.50 46. 72 14. 79 0
Income Families throughout AA
Geogr aphi es
Medi an Fanmily | ncone = $32, 687 Medi an Housi ng Val ue = $73, 847
HUD /dj usted Median Family Income | = 52,700 Unenpl oyment Rat e = 2.76%
Househol ds Bel ow t he Poverty Level = 15.31%

(*) The NA category consists of geographies that have not been assigned an incone
cl assification.
Source: 1990 U. S. Census and 2000 HUD updated MFI.

The Lexi ngton MSA AA is conprised of O ark, Fayette, Mdison and

Wbodf ord Counties, four of seven that make up the Lexi ngton MSA.
The four county area is located in the Bluegrass region of

Kent ucky, home to approximately one-half of Kentucky’'s popul ation
and its largest cities. The healthcare industry is the primry
enpl oyer in Fayette County followed by retail businesses and
manuf acturi ng conpani es. Mnufacturing ranks first, retai

busi nesses second and healthcare third in Cark, Mudison and

Wbodf ord Counti es.

Low and noderate-incone famlies make up 37% of the popul ation.
The percentage of househol ds bel ow the poverty | evel of 15.3%
ranks above the state average of 13.8% The unenploynent rate of
2.8% was bel ow the state unenploynent rate of 3.7%in Decenber,

2000. This indicates jobs are available but at |ow wages.

CTB operates 14 branches and 17 ATMs in the Lexington AA. As of
June 30, 2000, the bank reported total deposits of $304 mllion.
That represented 6.37% of the |ocal deposit market share. CIB
ranked fifth in the market. Bank One ranked first with 20.66%
mar ket share and Central Bank and Trust ranked second with 11.62%
of market share. There were a total of 37 banking and thrift
conpani es doi ng business in the AA as of June 30, 2000.
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Approxi mately 20% of CTB s deposits were | ocated inside the AA
Bank wi de, 83% of |oans originated during this evaluation period
were inside CIB s conmbi ned AAs. Sixteen percent of originations
were | ocated in the Lexington AA

CIB's primary business focus in this AAis residential and
consuner | ending. The also engages in significant small business
lending in this AA

We reviewed prior community contact forns and the Consoli dated
HUD plan for the MSA. W al so nade one community contact to
determ ne community credit and devel opnent needs. W contacted
one community organi zation that provides affordabl e housing for
| ow and noderate-inconme individuals. Qur contact identified
af fordabl e housing | oans for |owincome individuals as a credit
need. Qur review also identified loans to finance start up and
smal | busi nesses as a credit need.

Based on our contacts and review, qualified investnents in this
AA are limted. Investnent opportunities are |imted and may
have been obtained by institutions that have a greater presence
in the AA However community devel opnent opportunities exist in
| ow- and noderate-incone nmulti-fam |y housing. These
opportunities include increasing the supply of affordable housing
and rehabilitating substandard | owi ncone housi ng.



Pi kevill e Non- MSA Assessnent Area

Denographic Information for Full-Scope Area: Pikeville Non-MBA

Denogr aphi ¢ Characteristics Low Moderate | M ddl Upper NA*
# %of # | %of # © | %of # | wof #
% of
#

Geogr aphi es (Census Tract s/ BNAs) 41 NA 36. 59 58. 54 2.44 2.44
Popul ati on by Geography 161, 07 NA 34. 80 62. 05 3.15 0

5
Onner - Cccupi ed Housi ng by 44, 207 NA 34. 60 62. 11 3.29 0
Geogr aphy
Busi nesses by Geography 4,476 NA 18. 16 71.99 9. 85
Farns by CGeography 39 NA 17. 95 71.79 10. 26
Fam |y Distribution by Incone 46, 206 30. 06 17. 47 17.76 34.72
Level
Distribution of Low and Moderat e- 21, 959 NA 39.95 58. 18 1.87 0
Income Families throughout AA
Geogr aphi es
Medi an Family | ncome = $22,542 Medi an Housi ng Val ue = $37, 149
PUD 'g‘glogﬂ ed Median Famly Income = $34, 600 Unenpl oyment Rate = 4.42%

or

Househol ds Bel ow t he Poverty Level = 29.27%

(*) The NA category consists of geographies that have not been assigned an incone
classification.
Source: 1990 U.S. Census and 2000 HUD updated MFI.

The Pikeville AAis made up of the counties of Pike, Floyd,
Letcher and Knott. The four county area is located in far
eastern Kentucky. Coal mning operators are the |argest

enpl oyers in three of the four counties. The healthcare industry
is the largest enployer in Floyd County and the second |argest in
Pi ke, Letcher and Knott Counties. O her major enployers include
retail, |local government, food service and transportation and

war ehousi ng busi nesses.

Al t hough there are no | owincone census tracts, |ow and
noder at e-i nconme persons make up just under 48% of the popul ation
The percentage of househol ds living bel ow poverty | evel of 29%
is well above the state average of 14% The unenpl oynent rate of
4.4%is al so above the state average of 3.7% High poverty |levels
and unenpl oynent rates negatively inpact the bank’s ability to
lend to | owincone borrowers.

CIB i s headquartered in Pikeville, the county seat of Pike
County. CITB operates 18 branches and 18 ATMs in the AA. El even
branches are located in Pike County, five in Letcher County, and
one each in Floyd and Knott Counties. As of June 30, 2000, CTB
ranked first anong financial institutions serving the AAwth
$663 million in deposits representing a 40% market share. Mjor
conpetitors include two | arge regi onal banks, and several
communi ty banking and thrift conpanies.
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Approxi mately 35% of CTB s deposits were | ocated inside the AA
Bank wi de, 83% of |oans originated during this evaluation period
were inside CIB s conbined AAs. Thirty-one percent of
originations were located in the Pikeville AA

W reviewed community contact forns, nade three new contacts, and
revi ewed the Consolidated HUD plan for the state of Kentucky.
Two of our contacts were involved in econom c devel opnment
organi zations and one was a realtor. Qur contacts identified
af f ordabl e housing and job creation as two key |ocal comunity
devel opnment needs. One contact stated the banks are active in
hel ping with federal assistance prograns and working with smal
busi nesses. Another stated affordable |oans are a credit need
but bank invol venent in providing | owcost nortgage |loans is
limted because the greatest need is anong the very | owincone
who cannot afford nmarket rate |loans. Additionally, snal

busi ness and start up business |oans were identified as credit
needs.

Based on our contacts and review, the |evel of available
qualified investnments in this AAis very limted. CIB s presence
inthis AAis in rural counties that are depressed. These areas
do not have many groups or organi zations that present investnent
opportunities for the bank. Comunity Devel opnent opportunities
exist in the rehabilitation of |owincone owner occupied housing.
Addi tionally, comunity devel opnment opportunities were noted in
attracting new businesses to the area and small business | ending
to help diversify the econonmy and enpl oynent base. These
opportunities would create new jobs for the area. Al four
counties in the non- MSA Pikeville AA have been designated as

“ distressed counties” by the Appal achi an Regi onal Conm ssi on.
They receive this designation due to high poverty |levels, |ow per
capita inconme, and hi gh unenpl oynent rates.



State of West Virginia Assessnment Area

West Virginia Non- MSA Assessnent Area

Denogr aphi ¢ I nformation for Full-Scope Area:

West Virginia Non- MBA

Denogr aphi ¢ Characteristics Low Moderate | M ddl e Upper NA*
# % of % of # %of # | %of # | %of #
#
Geogr aphi es (Census Tract s/ BNAs) 19 0 47. 37 52.63
Popul ati on by Geography 81, 896 NA 42.00 58. 00
Ownner - Cccupi ed Housi ng by 22,599 NA 39.75 60. 25
Geogr aphy
Busi nesses by Geography 1, 751 NA 28.90 71.10
Farns by Geography 31 NA 12.90 87.10
Fam |y Distribution by Incone 23,243 | 29.68 17.12 17. 36 35.83
Level
Di stribution of Low and Moder at e- 10, 879 NA 47. 88 52.12 0 0
Income Families throughout AA
Geogr aphi es
Medi an Family | ncone = $22, 654 Medi an Housi ng Val ue = $40, 567
HUD Adj usted Median Family I ncome = $30, 600 Unenpl oynent Rate - 4. 96%
for 2000
= 28.55%

Househol ds Bel ow t he Poverty Level

(*) The NA category consists of geographies that have not been assigned an incone

classification.

Source: 1990 U.S. Census and 2000 HUD updated MFI.

The West Virginia non- MSA AA includes the counties of Lincoln,
M ngo and Nicholas. Lincoln and M ngo are contiguous counti es

| ocated in far southwestern West Virginia.

| ocated in central West Virginia.
servi ces,

in Mngo County, with retai
transportati on and warehousing foll ow ng at

Ni chol as County is

Mning is the primary industry

heal t hcare and
relatively equa

positions. Retail and healthcare are the primary enployers in

Ni chol as and Li ncoln counti es.

Manuf acturing ranks third in

Ni chol as county. Construction ranks third in Lincoln county.

Al though there are no | owincone census tracts,

rate 5% was bel ow the state unenpl oynent
Decenber, 2000. Hi gh poverty |evels and unenpl oynent

47% of the
popul ation in these three counties is | ow and noderate-incone.
The percentage of households living bel ow the poverty | evel
29% ranks wel |l above the state average of 17%

negatively inpact the bank’s ability to lend to | owincone
borrowers. All three counties in this AA have been designated as

“ distressed counties” by the Appal achi an Regi onal

They receive that designation based on high poverty |evels,

per capita income, and high unenpl oynent

rates.

of

The unenpl oynent
rate of 6.7%in
rates

Conmi ssi on.

| ow

CTB operates four branches and four ATMs in the West Virginia

non- MSA AA.  Two branches are located in Lincoln County,
As of June 30, 2000,

M ngo and one in Nichol as.

reported total deposits of $170 million. That
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the deposit market share in the three counties. CIB ranked
second in the market. Branch Banking and Trust Conpany ranked
first wwth a 30 % market share. One Valley Bank ranked third
with 14% of market share. There were nine banking and thrift
conpani es operating a total of 36 offices in the AA as of June
30, 2000.

Approxi mately 10% of CTB s deposits were | ocated inside the AA
Bank wi de, 83% of |oans originated during this evaluation period
were inside CIB s conmbined AAs. Three percent of originations
were |located in the West Virginia Non- MSA AA

CIB's primary business focus in this AAis residential real
estate and consuner |ending. The bank al so engages in
significant small business lending in the AA

We reviewed prior community contact fornms, nade one contact, and
revi ewed the Consolidated HUD plan for the state of West
Virginia. Based on our contacts and review, available qualified
i nvestment opportunities are very limted. CIB s presence in this
AA is in rural counties that are depressed. These areas do not
have many groups or organi zations that present investnent
opportunities for the bank. Credit needs affordable single
famly housing for | ow and noderate-incone individuals and
progranms serving first-tinme honebuyers. Additionally, comunity
devel opment opportunities exist in the rehabilitation of

subst andard housing and mcro |oans for small businesses.
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Cont ent of Standardi zed Tabl es

A separate set of tables is provided for each state. Al
mul tistate netropolitan areas are presented in one set of tables.
Ref erences to the “ bank” include activities of any affiliates
that the bank provided for consideration (refer to appendi x A
Scope of the Exami nation). For purposes of review ng the | ending
test tables, the follow ng are applicable: purchased | oans are
treated as originations/purchases and market share is the nunber
of | oans originated and purchased by the bank as a percentage of
t he aggregate nunmber of reportable |oans originated and purchased
by all lenders in the NMSA/ AA

The following is a listing and brief description of the tables
i ncluded in each set:

Tabl e 1. Lending Volume - Presents the nunber and dol | ar anount
of reportable | oans origi nated and purchased by the bank
over the evaluation period by MSA/ assessnent area.

Tabl e 2. Geographic Distribution of Honme Purchase Loans -
Conpares the percentage distribution of the nunber of
| oans originated and purchased by the bank in | ow,
noder at e-, m ddl e-, and upper-i ncone geographies to the
percentage distribution of owner-occupi ed housing units
t hroughout those geographies. The table also presents
mar ket share informati on based on the nost recent
aggregate nmarket data avail abl e.

Tabl e 3. Geographic Distribution of Honme | nprovenent Loans - See
Tabl e 2.

Tabl e 4. Geographic Distribution of Refinance Loans - See Table
2.

Tabl e 5. Geographic Distribution of Small Loans to Businesses -
The percentage distribution of the nunber of small |oans
(I ess than or equal to $1 million) to businesses
ori gi nated and purchased by the bank in | ow, noderate-,
m ddl e-, and upper-i ncome geographi es conpared to the
percentage distribution of businesses (regardless of
revenue size) throughout those geographies. The table
al so presents market share information based on the nost
recent aggregate nmarket data avail abl e.

Tabl e 6. Geographic Distribution of Snall Loans to Farnms - The
percentage distribution of the nunber of snmall |oans
(I ess than or equal to $500,000) to farns origi nated and
purchased by the bank in low, noderate-, mddle-, and
upper -i ncone geographi es conpared to the percentage
di stribution of farns (regardl ess of revenue size)
t hr oughout

D-2



Tabl e 7.

Tabl e 8.

Tabl e 9.
Tabl e 10.

Tabl e 11.

Tabl e 12.

t hose geographies. The table also presents market share
i nformati on based on the nobst recent aggregate market
data avail abl e.

Borrower Distribution of Honme Purchase Loans - Conpares
t he percentage distribution of the nunber of | oans

ori ginated and purchased by the bank to | ow, noderate-,
m ddl e-, and upper-inconme borrowers to the percentage
distribution of famlies by incone |level in each

MBA/ assessnment area. The table al so presents narket
share informati on based on the nost recent aggregate
mar ket data avail abl e.

Borrower Distribution of Honme | nprovenent Loans - See
Table 7.

Borrower Distribution of Refinance Loans - See Table 7.

Borrower Distribution of Snmall Loans to Busi nesses
- Conpares the percentage distribution of the nunber of
smal | loans (less than or equal to $1 mllion)
origi nated and purchased by the bank to busi nesses with
revenues of $1 mllion or Iess to the percentage
di stribution of businesses with revenues of $1 mllion
or less. In addition, the table presents the percentage
di stribution of the nunber of |oans originated and
purchased by the bank by | oan size, regardl ess of the
revenue size of the business. Mrket share information
I's presented based on the nost recent aggregate market
data avail abl e.

Borrower Distribution of Small Loans to Farns -
Conpares the percentage distribution of the nunber of
smal | | oans (less than or equal to $500,000) originated
and purchased by the bank to farns with revenues of $1
mllion or less to the percentage distribution of farns
with revenues of $1 million or less. |In addition, the
tabl e presents the percentage distribution of the nunber
of |l oans originated and purchased by the bank by | oan
size, regardl ess of the revenue size of the farm
Mar ket share information is presented based on the nost
recent aggregate nmarket data avail abl e.

Qualified Investnents - Presents the nunber and
dol | ar anmount of qualified investnments nmade by the bank
in each MSA/ AA. The table separately presents
i nvestments made during prior evaluation periods that
are still outstanding and investnents nade during the
current evaluation period. Prior-period investnents are
refl ected at their book value as of the end of the
eval uation period. Current period investnents are
reflected at their original investnent anount even if
that anount is greater than the current book val ue of
the investnent. The table also presents the nunber and
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Tabl e 13.

Tabl e 14.

dol | ar anmount of unfunded qualified investnent
commtnents. In order to be included, an unfunded
comm t ment nmust have been reported on schedule RC-L of
the call reports as an off-bal ance-sheet item

Di stribution of Branch Delivery System and Branch
Openi ngs/ A osi ngs - Conpares the percentage distribution
of the nunber of the bank’s branches in | ow, noderate-,
m ddl e-, and upper-i ncone geographies to the percentage
of the popul ation within each geography in each MSA/ AA

The tabl e al so presents data on branch openi ngs and
closings in each NMSA/ AA

CGeographi c and Borrower Distribution of Consuner Loans
(OPTI ONAL) - For geographic distribution, the table
conpares the percentage distribution of the nunber of
| oans originated and purchased by the bank in | ow,
noder ate-, mddle-, and upper-income geographies to the
percentage distribution of households wi thin each
geography. For borrower distribution, the table
conpares the percentage distribution of the nunber of
| oans originated and purchased by the bank to | ow,
noderate-, mddle-, and upper-inconme borrowers to the
per cent age of househol ds by inconme |evel in each
MBA/ assessnent area.
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Charter Number: 7030

Table 1. Lending Volume

LENDING VOLUME

Evaluation Period: 01/01/1998 TO 12/31/2000

% of Rating
Area Deposits Home Mortgage Small Business Small Farm Community Development Total Reported Loans % of Rating Area Loans
in AA* in AA (% of #)
MSA/Assessment Area # $ (000's) # $ (000's) # $ (000's) # $ (000's) # $(000's)
Full Scope
Huntington MSA #3400 100 562 | 22,883 | 304 | 33,954 | 4 397 | 0| 0| 870 | 57,034 | 100

* Deposit Data as of June 30, 1999.




Charter Number: 7030

Table 2. Geographic Distribution of Home Purchase Loans

Geographic Distribution: HOME PURCHASE Evaluation Period: 01/01/1998 TO 12/31/2000
Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Home
Geographies Geographies Geographies Geographies Market Purchase Loans
MSA/Assessment Area % Owner | %Bank | %Owner | %Bank | %Owner | %Bank | %Owner | % Bank Rank* % of
Occ Units | Loans | OccUnits | Loans | OccUnits | Loans | OccUnits | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
Huntington MSA #3400 0 | 0 | 18 | 13 | 49 | 36 | 33 | 51 | 14 | 2.9 | 0.0 | 39 | 23 | 34 | 132 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home purchase loans within an MSA/AA as a % of all home purchase loans in the rating area.




Charter Number: 7030

Table 3. Geographic Distribution of Home Improvement Loans

Geographic Distribution: HOME IMPOVEMENT Evaluation Period: 01/01/1998 TO 12/31/2000
Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Improvement Loans
MSA/Assessment Area % Owner | %Bank | %Owner | %Bank | %Owner | %Bank | % Owner | % Bank Rank* % of
Occ Units | Loans | OccUnits | Loans | Occ Units | Loans Occ Units | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
Huntington MSA #3400 0 | 0 | 18 | 13 | 49 | 57 | 33 | 30 | 2 | 19.8 | 0.0 | 265 | 20.2 | 158 | 212 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home improvement loans within an MSA/AA as a % of all home improvement loans in the rating area.




Charter Number: 7030

Table 4. Geographic Distribution of Home Mortgage Refinance Loans

Geographic Distribution: HOME MORTGAGE REFINANCE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Mortgage
MSA/Assessment Area Rank* Refinance Loans
% Owner | % Bank % Owner | % Bank % Owner | % Bank % Owner | % Bank % of
Occ Units | Loans Occ Units | Loans Occ Units | Loans Occ Units | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
Huntington MSA #3400 0 | 0 | 18 | 10 | 49 | 44 | 33 | 46 | 6 | 5.0 | 0.0 | 37 | 4.4 | 6.3 | 218 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Refinance loans within an MSA/AA as a % of all refinance loans in the rating area.




Charter Number: 7030

Table 5. Geographic Distribution of Small Loans to Businesses

Geographic Distribution: SMALL BUSINESS Evaluation Period: 01/01/1998 TO 12/31/2000
Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Small
Geographies Geographies Geographies Geographies Market Business Loans
MSA/Assessment Area % of % % of % % of % % of % Rank* % of
Businesses | Bank | Businesses | Bank | Businesses | Bank | Businesses | Bank Overall | Low Mod Mid Upp # Total* *
Loans Loans Loans Loans
Full Scope
Huntington MSA #3400 0 | 0 | 32 | 38 | 43 | 38 | 25 | 24 | 4 | 10.8 | 0.0 | 13.7 | 10.1 | 121 | 304 | 100

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
* Small Business loans within an MSA/AA as a % of all Small Business loans in the rating area.




Charter Number: 7030

Table 6. Geographic Distribution of Small Loans to Farms

Geographic Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Loans Small
Geographies Geographies Geographies Geographies Market Farm Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank* % of
Farms Loans Farms Loans Farms Loans Farms Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
Huntington MSA #3400 0 | 0 | 2 | 33 | 58 | 67 | 40 | 0 | 4 | 125 | 0.0 | 0.0 | 50.0 | 0.0 | 4 | 100

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
** Small Farm loans within an MSA/AA as a % of all Small Farm loans in the rating area.
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Charter Number: 7030

Table 7. Borrower Distribution of Home Purchase Loans

Borrower Distribution: HMDA HOME PURCHASE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Purchase Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
% Total
Full Scope
Huntington MSA #3400 22 | 3 | 15 | 15 | 18 | 25 | 45 | 57 | 14 | 29 | 21 | 3.0 | 46 | 29 | 132 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 8. Borrower Distribution of Home Improvement Loans

Borrower Distribution: HOME IMPROVEMENT

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share By Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Improvement Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
% Total
Full Scope
Huntington MSA #3400 22 | 9 | 15 | 23 | 18 | 25 | 45 | 43 | 2 | 19.8 | 17.0 | 23.6 | 20.0 | 19.7 | 212 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Table 9. Borrower Distribution of Home Mortgage Refinance Loans

Charter Number: 7030

Borrower Distribution: HOME MORTGAGE REFINANCE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Families Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Loans
Families Families Families Market
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
* Total
Full Scope
Huntington MSA #3400 22 8 15 21 18 22 45 49 5.0 6.2 7.9 6.2 45 218 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 10. Borrower Distribution of Small Loans to Businesses

Borrower Distribution: SMALL BUSINESS

Evaluation Period: 01/01/1998 TO 12/31/2000

Businesses With Revenues % Distribution of Loans by Original Amount Market Share* Total Small Business Loans
of $1 million or less Regardless of Business Size
MSAlAssessment Area % %Bank | Y%Market | $1000000r | >$100,000 to | >$250,000 to Rev
Business* * | Loans*** Loans* less $250,000 $500,000 Al $ 1 Million or Less # % of Total
Full Scope
Huntington MSA #3400 87 83 53 70 18 12 10.8 121 304 100

* The market consists of all other Small Business reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.

** Businesses with revenues of $1 million or less as a percentage of all businesses.
*** | oans to businesses with revenues of $1 million or less as a percentage of all loans reported as small loans to businesses. No revenue information was available for 12% of small loans to businesses reported by CTB.
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Charter Number: 7030

Table 11. Borrower Distribution of Small Loans to Farms

Borrower Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Businesses With Revenues % Distribution Loans by Original Market Share* Total Small Farm Loans
of $ 1million or less Amount Regardless of Farm Size
MSAlAssessment Area % % Bank % Market | $100,000 or less | >$100,000 to >$250,000 to Rev
Farms** | Loans™** Loans* $250,000 $500,000 Al $ 1 Million or Less # % of Total
Full Scope
Huntington MSA #3400 95 100 88 67 33 125 125 4 100

* The market consists of all other Small Farm reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.

** As a Percentage of Farms with known revenues.

*** As a percentage of loans with borrower income information available.

D-15




Charter Number: 7030

Table 12. Qualified Investments

QUALIFIED INVESTMENTS Evaluation Period: 01/01/1998 TO 5/7/2001

Prior Period Investments* Current Period Investments Total Investment Unfunded Commitments™ *
MSA/Assessment Area # $(000's) # $(000's) # $(000's) % of Total # $(000's)
Full Scope
Huntington MSA #3400 0 | 0 | 7 | 20 | 7 | 20 | 100 0 |

* 'Prior Period Investments' means investments made in a previous evaluation period that remains outstanding as of the examination date.
* "Unfunded Commitments" means legally binding commitments reported on Report of Condition Schedule L-"Off-Balance Sheet Items".
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Charter Number: 7030

Table 13. Distribution of Branch and ATM Delivery System

DISTRIBUTION OF BRANCH DELIVERY SYSTEM Evaluation Period: 01/01/1998 TO 5/7/2001
Deposits Branches Branch Openings/Closings Population
% of # of % of Location of Branches by Net gain(+) / loss(-) of % of the Population with Each Geography*
MSA/Assessment Area Total Bank Total Income of Geographies (%) # of # of Branches due to openings/closings P grapny
Bank Branche Bank Branch Branch
Deposits S Branche Low Mod Mid Upp Closings | Opening | Low Mod Mid Upp Low Mod Mid Upp
S (%) (%) (%) (%) S
Full Scope
Huntington MSA #3400 | 100 | 7 | 100 | 0 | 42 | 29 | 29 | 0 | 1 | 0 | +1 | 0 | 0 | 0 | 21 | 49 | 30

* The percentage of the population in the MSA/AA that resides in these geographies.
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Charter Number: 7030

Table 1. Lending Volume

LENDING VOLUME

Evaluation Period: 01/01/1998 TO 12/31/2000

% of Ratin
Area Depos?ts Home Mortgage Small Business Small Farm Community Development Total Reported Loans % of Rating Area Loans
in AA* in AA (% of #)

MSA/Assessment Area # $(000's) # $(000's) # $(000's) # $(000's) # $(000's)
Full Scope
Lexington MSA 20 862 64,287 1,355 117,639 360 16,230 0 2,577 198,156 17
Pikeville Non-MSA 43 3,583 129,672 1,425 79,160 2 52 2 7,000 5,012 215,884 34
Limited Scope
KY Non-MSA 37 3,861 168,725 2,095 103,584 1,396 29,844 2 1,218 7354 303,371 49

* Deposit Data as of June 30, 1999.
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Table 2.

Charter Number: 7030

Geographic Distribution of Home Purchase Loans

Geographic Distribution: HOME PURCHASE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Home
Geographies Geographies Geographies Geographies Market Purchase Loans

MSA/Assessment Area % Owner | %Bank | %Owner | %Bank | %Owner | %Bank | % Owner | % Bank Rank* % of

Occ Units Loans Occ Units Loans Occ Units Loans Occ Units Loans Overall Low Mod Mid Upp # Total**
Full Scope
Lexington MSA 3 2 16 13 47 57 34 28 23 1.2 2.2 1.0 15 0.8 334 15
Pikeville Non-MSA NA NA 35 29 62 63 3 8 1 28.0 NA 318 24.6 452 895 40
Limited Scope
KY Non-MSA 1 | 1 | 19 | 19 | 57 | 62 | 23 | 18 | 3 | 9.7 | 18.2 | 131 | 113 | 55 | 1,016 | 45

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home purchase loans within an MSA/AA as a % of all home purchase loans in the rating area.
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Charter Number: 7030

Table 3. Geographic Distribution of Home Improvement Loans

Geographic Distribution: HOME IMPOVEMENT

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Improvement Loans
MSA/Assessment Area % Owner | %Bank | % Owner | %Bank [ % Owner | % Bank % Owner | % Bank Rank* % of
Occ Units Loans Occ Units Loans Occ Units | Loans Occ Units | Loans Overall Low Mod Mid Upp # Total**
Full Scope
Lexington MSA 3 1 16 9 47 88 34 2 9 41 0.0 3.3 6.5 0.5 109 6
Pikeville Non-MSA NA NA 35 28 62 67 3 5 1 54.3 NA 54.8 52.4 78.0 915 51
Limited Scope
KY Non-MSA 1 | 3 | 19 | 44 | 57 | 45 | 23 | 8 | 1 | 313 | 87.5 | 53.4 | 26.7 | 17.2 | 754 | 43

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home improvement loans within an MSA/AA as a % of all home improvement loans in the rating area.
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Charter Number: 7030

Table 4. Geographic Distribution of Home Mortgage Refinance Loans

Geographic Distribution: HOME MORTGAGE REFINANCE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Mortgage
MSA/Assessment Area Rank* Refinance Loans
% Owner | % Bank % Owner | % Bank % Owner | % Bank % Owner | % Bank % of
Occ Units | Loans Occ Units | Loans Occ Units | Loans Occ Units | Loans Overall Low Mod Mid Upp # Total**
Full Scope
Lexington MSA 3 2 16 8 47 67 34 23 22 15 22 0.9 22 0.8 418 10
Pikeville Non-MSA NA NA 35 27 62 68 3 5 1 39.6 NA 447 36.6 50.9 1,773 41
Limited Scope
KY Non-MSA 1 | 1 | 19 | 19 | 57 | 64 | 23 | 16 | 1 | 13.9 | 84.6 | 233 | 15.9 | 6.8 | 2,089 | 49

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Refinance loans within an MSA/AA as a % of all refinance loans in the rating area.
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Charter Number: 7030

Table 5. Geographic Distribution of Small Loans to Businesses

Geographic Distribution: SMALL BUSINESS

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Small
Geographies Geographies Geographies Geographies Market Business Loans
MSA/Assessment Area % of % % of % % of % % of % Rank* % of
Businesses | Bank | Businesses | Bank | Businesses | Bank | Businesses | Bank Overall Low Mod Mid Upp # Total**
Loans Loans Loans Loans
Full Scope
Lexington MSA 6 3 27 12 42 68 25 17 3 10.3 9.4 7.5 15.6 43 1,355 28
Pikeville Non-MSA 0 0 18 17 72 73 10 10 1 28.3 0.0 31.3 28.7 413 1,425 29
Limited Scope
KY Non-MSA 0 | 1 | 13 | 18 | 59 | 54 | 28 | 27 | 1 | 18.1 | 40.0 | 18.7 | 196 | 15,6 | 2095 | 43

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
* Small Business loans within an MSA/AA as a % of all Small Business loans in the rating area.
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Charter Number: 7030

Table 6. Geographic Distribution of Small Loans to Farms

Geographic Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Loans Small
Geographies Geographies Geographies Geographies Market Farm Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank* % of
Farms Loans Farms Loans Farms Loans Farms Loans Overall Low Mod Mid Upp # Total**
Full Scope
Lexington MSA 2 1 11 2 59 93 28 4 3 17.3 0.0 21.4 195 8.1 360 20
Pikeville Non-MSA NA NA 18 0 72 100 10 0 3 20.0 NA 0.0 50.0 0.0 2 1
Limited Scope
KY Non-MSA 0 | 0 | 8 | 2 | 72 | 78 | 20 | 20 | 1 | 46.0 | 0 | 16.9 | 56.3 | 20.9 | 1,396 | 79

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
** Small Farm loans within an MSA/AA as a % of all Small Farm loans in the rating area.
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Charter Number: 7030

Table 7. Borrower Distribution of Home Purchase Loans

Borrower Distribution: HMDA HOME PURCHASE Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Purchase Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of %Bank | Rank*
Families | Loans** | Families Loans** Families Loans** Families Loans** Overall Low Mod Mid Upp # % of
Total
Full Scope
Lexington MSA 21 15 16 25 21 20 42 40 23 1.2 2.0 14 0.9 15 334 15
Pikeville Non-MSA 30 11 17 19 18 25 35 45 1 28.0 23.2 25.8 28.4 33.9 895 40
Limited Scope
KY Non-MSA 24 | 12 | 16 | 19 | 20 | 26 | 40 | 43 | 3 | 9.7 | 12,6 | 9.2 | 10.7 | 10.9 | 1,016 | 45

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 8. Borrower Distribution of Home Improvement Loans

Borrower Distribution: HOME IMPROVEMENT Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share By Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Improvement Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of %Bank | Rank*
Families | Loans** | Families Loans** Families Loans** Families Loans** Overall Low Mod Mid Upp # % of
Total
Full Scope
Lexington MSA 21 28 16 29 21 24 42 19 9 41 10.5 6.5 25 19 109 6
Pikeville Non-MSA 30 23 17 24 18 25 35 28 1 54.3 72.4 60.1 49.3 447 915 51
Limited Scope
KY Non-MSA 24 | 27 | 16 | 23 | 20 | 24 | 40 | 26 | 1 | 313 | 50.8 | 37.3 | 29.3 | 21.9 | 754 | 43

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 9. Borrower Distribution of Home Mortgage Refinance Loans

Borrower Distribution: HOME MORTGAGE REFINANCE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Families Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Loans
Families Families Families Market
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank*
Families | Loans** | Families Loans** Families Loans** Families Loans** Overall Low Mod Mid Upp # % of
Total
Full Scope
Lexington MSA 21 15 16 22 21 26 42 37 22 15 3.0 24 21 1.3 418 10
Pikeville Non-MSA 30 11 17 15 18 22 35 52 1 39.6 39.4 34.6 45.6 44.1 1,773 41
Limited Scope
KY Non-MSA 24 8 16 14 20 26 40 52 1 13.9 22.3 16.1 17.9 15.7 2,089 49

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 10. Borrower Distribution of Small Loans to Businesses

Borrower Distribution: SMALL BUSINESS Evaluation Period: 01/01/1998 TO 12/31/2000
Businesses With Revenues % Distribution of Loans by Original Amount Market Share* Total Small Business Loans
of $1 million or less Regardless of Business Size

MSA/Assessment Area % %Bank | %Market | $100,0000r | >$100,000 to >$250,000 to Rev

Business** Loans*** Loans* less $250,000 $500,000 All $ 1 Million or Less # % of Total
Full Scope
Lexington MSA 87 94 55 80 12 8 10.3 13.1 1355 28
Pikeville Non-MSA 86 91 35 87 9 4 28.3 33.7 1425 29
Limited Scope
KY Non-MSA 87 100 56 90 8 2 18.1 22.3 2095 43

* The market consists of all other Small Business reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.
** Businesses with revenues of $1 million or less as a percentage of all businesses.

*** | oans to businesses with revenues of $1 million or less as a percentage of all loans reported as small loans to businesses. No revenue information was available for 17% of small loans to businesses reported by CTB.
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Charter Number: 7030

Table 11. Borrower Distribution of Small Loans to Farms

Borrower Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Businesses With Revenues

of $ Imillion or less

% Distribution Loans by Original
Amount Regardless of Farm Size

Market Share*

Total Small Farm Loans

MSA/Assessment Area [ o5 Farms™ | 9% Bank 9% Market | $100,000 orless | >$100,000 to >$250,000 to Rev
Loans*** Loans* $250,000 $500,000 All $ 1 Million or Less # % of Total

Full Scope

Lexington MSA 96 99 73 92 17.3 17.4 360 20

Pikeville Non-MSA 100 100 80 100 20.0 20.0 2 1

Limited Scope

KY Non-MSA 99 72 50 96 46.0 477 1396 79

* The market consists of all other Small Farm reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.
** As a Percentage of Farms with known revenues.
*** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 12. Qualified Investments

QUALIFIED INVESTMENTS

Evaluation Period: 01/01/1998 TO 05/07/2001

Prior Period Investments* Current Period Investments Total Investment Unfunded Commitments**
MSA/Assessment Area # $(000's) # $(000's) # $(000's) % of Total # $(000's)
Full Scope
Lexington MSA 1 118 4 11 5 129 22 0
Pikeville Non-MSA 2 407 28 9 435 73 0
Limited Scope
KY Non-MSA 1 25 5 7 6 32 5 0

* 'Prior Period Investments' means investments made in a previous evaluation period that remains outstanding as of the examination date.
* "Unfunded Commitments" means legally binding commitments reported on Report of Condition Schedule L-"Off-Balance Sheet Items".
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Charter Number: 7030

Table 13. Distribution of Branch and ATM Delivery System

DISTRIBUTION OF BRANCH DELIVERY SYSTEM Evaluation Period: 01/01/1998 TO 05/07/2001
Deposits Branches Branch Openings/Closings Population
% of # of % of Location of Branches by Net gain(+) / loss(-) of % of the Population with Each Geography*
MSA/Assessment Area Total Bank Total Income of Geographies (%) # of # of branches due to openings/closings
Bank Branche Bank Branch Branch
Deposits S Branche Low Mod Mid Upp Closings | Opening | Low Mod Mid Upp Low Mod Mid Upp
S (%) (%) (%) (%) S
Full Scope
Lexington MSA 20 14 23 0 29 50 21 2 7 0 +2 +3 0 7 21 43 29
Pikeville Non-MSA 43 18 34 NA 17 61 22 1 0 0 0 -1 0 NA 35 62 3
Limited Scope
KY Non-MSA | 37 | 26 | 43 | 0 | 13 | 52 | 35 | 2 | 14 | 0 | +1 | +9 | +2 | 1 | 19 | 56 | 24

* The percentage of the population in the MSA/AA that resides in these geographies.
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Charter Number: 7030

Table 1. Lending Volume

LENDING VOLUME

Evaluation Period: 01/01/1998 TO 12/31/2000

% of Rating
Area Deposits Home Mortgage Small Business Small Farm Community Development Total Reported Loans % of Rating Area Loans
in AA* in AA (% of #)
MSA/Assessment Area # $(000's) # $(000's) # $(000's) # $(000's) # $(000's)
Full Scope
West Virginia Non-MSA 100 383 | 10720 | 117 | 5,609 | 13 | 152 | 0| 0| 53| 16481 | 100.00

* Deposit Data as of June 30, 1999.
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Charter Number: 7030

Table 2. Geographic Distribution of Home Purchase Loans

Geographic Distribution: HOME PURCHASE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Home
Geographies Geographies Geographies Geographies Market Purchase Loans
MSA/Assessment Area % Owner | %Bank | %Owner | %Bank | %Owner | %Bank | %Owner | % Bank Rank* % of
Occ Units | Loans | OccUnits | Loans | OccUnits | Loans | OccUnits | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
West Virginia Non-MSA 0 | 0 | 40 | 32 | 60 | 68 | 0 | 0 | 8 | 45 | 0.0 | 2.1 | 6.1 | 0.0 | 78 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home purchase loans within an MSA/AA as a % of all home purchase loans in the rating area.
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Charter Number: 7030

Table 3. Geographic Distribution of Home Improvement Loans

Geographic Distribution: HOME IMPOVEMENT

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income

Moderate Income

Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Improvement Loans
MSA/Assessment Area % Owner | %Bank | %Owner | %Bank | %Owner | %Bank | % Owner | % Bank Rank* % of
Occ Units | Loans | OccUnits | Loans | Occ Units | Loans Occ Units | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
West Virginia Non-MSA 0 | 0 | 40 | 34 | 60 | 66 | 0 | 0 | 2| 35| 00| 291| 35| 00| 157| 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Home improvement loans within an MSA/AA as a % of all home improvement loans in the rating area.
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Charter Number: 7030

Table 4. Geographic Distribution of Home Mortgage Refinance Loans

Geographic Distribution: HOME MORTGAGE REFINANCE Evaluation Period: 01/01/1998 TO 12/31/2000
Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography Total Home
Geographies Geographies Geographies Geographies Market Mortgage
MSA/Assessment Area Rank* Refinance Loans
% Owner | % Bank % Owner | % Bank % Owner | % Bank % Owner | % Bank % of
Occ Units | Loans Occ Units | Loans Occ Units | Loans Occ Units | Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
West Virginia Non-MSA 0 | 0 | 40 | 28 | 60 | 72 | 0 | 0 | 1 | 115 | 0.0 | 49 | 15.0 | 0.0 | 148 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** Refinance loans within an MSA/AA as a % of all refinance loans in the rating area.




Charter Number: 7030

Table 5. Geographic Distribution of Small Loans to Businesses

Geographic Distribution: SMALL BUSINESS Evaluation Period: 01/01/1998 TO 12/31/2000
Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Small
Geographies Geographies Geographies Geographies Market Business Loans
MSA/Assessment Area % of % % of % % of % % of % Rank* % of
Businesses | Bank | Businesses | Bank | Businesses | Bank | Businesses | Bank Overall | Low Mod Mid Upp # Total* *
Loans Loans Loans Loans
Full Scope
West Virginia Non-MSA 0 | 0 | 29 | 23 | 71 | 77 | 0 | 0 | 6 | 6.6 | 0.0 | 55 | 8.1 | 0.0 | 117 | 100

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
* Small Business loans within an MSA/AA as a % of all Small Business loans in the rating area.
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Charter Number: 7030

Table 6. Geographic Distribution of Small Loans to Farms

Geographic Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Geography* Total Loans Small
Geographies Geographies Geographies Geographies Market Farm Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank* % of
Farms Loans Farms Loans Farms Loans Farms Loans Overall | Low Mod Mid Upp # Total* *
Full Scope
West Virginia Non-MSA 0 | 0 | 13 | 64 | 87 | 36 | 0 | 0 | 1 | 57.1 | 0.0 | 100.0 | 25.0 | 0.0 | 13 | 100

* Based on 1999 Aggregate Small Business Data only. Market rank is for all income categories combined.
** Small Farm loans within an MSA/AA as a % of all Small Farm loans in the rating area.
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Charter Number: 7030

Table 7. Borrower Distribution of Home Purchase Loans

Borrower Distribution: HMDA HOME PURCHASE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Purchase Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
% Total
Full Scope
West Virginia Non-MSA 30 | 3 | 17 | 18 | 17 | 21 | 36 | 58 | 8 | 45 | 0.0 | 1.2 | 43 | 7.6 | 78 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 8. Borrower Distribution of Home Improvement Loans

Borrower Distribution: HOME IMPROVEMENT

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Moderate Income Middle Income Upper Income Overall Market Share By Borrower Income* Total Home
Borrowers Borrowers Borrowers Borrowers Market Improvement Loans
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
% Total
Full Scope
West Virginia Non-MSA 30 | 13 | 17 | 22 | 17 | 31 | 36 | 34 | 2 | 345 | 423 | 333 | 40.0 | 30.0 | 157 | 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Table 9. Borrower Distribution of Home Mortgage Refinance Loans

Charter Number: 7030

Borrower Distribution: HOME MORTGAGE REFINANCE

Evaluation Period: 01/01/1998 TO 12/31/2000

Low Income Families Moderate Income Middle Income Upper Income Overall Market Share by Borrower Income* Total Loans
Families Families Families Market
MSA/Assessment Area % of % Bank % of % Bank % of % Bank % of % Bank Rank®
Families | | pans* Families | Loans*™ | Families | Loans*™ | Families | Loans** Overall | Low Mod Mid Upp # % of
* Total
Full Scope
West Virginia Non-MSA 30 5 17 12 17 22 36 61 115 7.7 10.6 9.8 17.3 148 100

* Based on 1999 Aggregate HMDA Data only. Market rank is for all income categories combined.
** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 10. Borrower Distribution of Small Loans to Businesses

Borrower Distribution: SMALL BUSINESS

Evaluation Period: 01/01/1998 TO 12/31/2000

Businesses With Revenues % Distribution of Loans by Original Amount Market Share* Total Small Business Loans
of $1 million or less Regardless of Business Size
MSAlAssessment Area % %Bank | Y%Market | $1000000r | >$100,000 to | >$250,000 to Rev
Business* * | Loans*** Loans* less $250,000 $500,000 Al $ 1 Million or Less # % of Total
Full Scope
West Virginia Non-MSA 85 100 57 90 7 6.6 79 117 100

* The market consists of all other Small Business reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.

** Businesses with revenues of $1 million or less as a percentage of all businesses.
*** | oans to businesses with revenues of $1 million or less as a percentage of all loans reported as small loans to businesses. No revenue information was available for 19% of small loans to businesses reported by the CTB.
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Charter Number: 7030

Table 11. Borrower Distribution of Small Loans to Farms

Borrower Distribution: SMALL FARM

Evaluation Period: 01/01/1998 TO 12/31/2000

Businesses With Revenues % Distribution Loans by Original Market Share* Total Small Farm Loans
of $ 1million or less Amount Regardless of Farm Size
MSAlAssessment Area % % Bank % Market | $100,000 or less | >$100,000 to >$250,000 to Rev
Farms** | Loans™** Loans* $250,000 $500,000 Al $ 1 Million or Less # % of Total
Full Scope
West Virginia Non-MSA 100 100 43 100 0 57.1 50.0 13 100

* The market consists of all other Small Farm reporters in CTB's assessment area and is based on 1999 Aggregate Small Business Data only.

** As a Percentage of Farms with known revenues.

*** As a percentage of loans with borrower income information available.
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Charter Number: 7030

Table 12. Qualified Investments

QUALIFIED INVESTMENTS Evaluation Period: 01/01/1998 TO 05/07/2001

Prior Period Investments* Current Period Investments Total Investment Unfunded Commitments™ *
MSA/Assessment Area # $(000's) # $(000's) # $(000's) % of Total # $(000's)
Full Scope
West Virginia Non-MSA 0 | 0 | 3 | 3 | 3 | 3 | 100 0 |

* 'Prior Period Investments' means investments made in a previous evaluation period that remains outstanding as of the examination date.
* "Unfunded Commitments" means legally binding commitments reported on Report of Condition Schedule L-"Off-Balance Sheet Items".
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Charter Number: 7030

Table 13. Distribution of Branch and ATM Delivery System

DISTRIBUTION OF BRANCH DELIVERY SYSTEM Evaluation Period: 01/01/1998 TO 05/07/2001
Deposits Branches Branch Openings/Closings Population
% of # of % of Location of Branches by Net gain(+) / loss(-) of 9% of the Population with Each Geoaraphy*
MSA/Assessment Area Total Bank Total Income of Geographies (%) # of # of branches due to openings/closings P grapny
Bank Branche Bank Branch Branch
Deposits S Branche Low Mod Mid Upp Closings | Opening | Low Mod Mid Upp Low Mod Mid Upp
S (%) (%) (%) (%) S
Full Scope
West Virginia Non-MSA | 100 | 4 | 100 | 0 | 25 | 75 | 0.00 | 2 | 4 | 0 | 0 | +2 | 0 | 0 | 42 | 58 |

* The percentage of the population in the MSA/AA that resides in these geographies.







