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d 3 3  Ludlow Avenue Belle Mead, New Jersey08502 (908) 359-2415 

O f f i c e  of I n v e s t w  E d u c a t i o n  MAR 1 5 2004 
Secu . i t f e s  k Exckxtrige Commission COFFICE OF THE SECRETARY 

400 F i f t h  S t . ,  WF 

Washington,  T c  20549-0213 
Re: S I X  Yile No. S7-06-04 -

:)ear S i r s ,  

A t  the request of v 9 u r  r e p r e s o n t a t l v e  a t  t h e  I - A J C  I n v e s t o r s  

kcadeny y e s t e r d a y ,  I have r e a d  o v e r  your proposed  fo rms  i n t e n d e d  

to a l e r t  p u r c h a s e r s  of m u t u a l  funds t o  t h e  r e n l i t i o s  of b -oke r  

fees and compensat ion,  kr:d on he whole I deem i t  sa t i a f ' : i c to ry .  

Rut  I am n'ot; tl newc mer t; invesr;insr. 7 su{;gest  you trv ir, ~ i l t  

on ~ ~ e o g s l ewho tlre c o m p l e t e l y  green t o  b e  sure it makes senPo to 

them. 

Alqo, I am s u p - e s t i n r  a few chanres to the wordlnp  T t h i n k  

would inake i t  r1or.e d i r e c t  .arid ~ h e r e u ymore l i k e l y  t o  be read.  1 

would a v o i d  ~ b b r w v i a t l o n cand terms t h a t  r e q ~ l l r et u r n i n g  t o  t h e  

,3: cre 3f d e f ? n i t f o n s ,  f o r  t h e  seme r e a s o n .  find !n S e c t t o n  I?, I would 

rneke it er:t"._relp c l e a r  w h e t h e r  t h e s e  uol:c-les a p p l y  t o  t h e  s a l e  

d e s c r t b e d  in S e c t ?  on A. LLkc:tniSFe  w i t h  t he p 3 i r i t  o! S::le t ' w m ,  why 

n o t  s ~ i p u l a t ewhat does  arid dqes n o t  ai)ul-v t o  the p-oposed oirrc~.a"e? 

T r u s t i n c .  t h s e  cornrnf+nts ;nay w o v e  h e l p f u l ,  T am, 



'. 
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Attacl i~ncntI - Confirmation example for hypothetical class A share purchase 

Acme Clearing, Inc. 
Fees a n d  P a y m e n t s  A s s o c i a t e d  with Your Investment 

A. General in format ion 
Customer: John Dce 
Account Number: 1234-5678 
Date of transaction: 111105 
Type of transaction: You bough1 
No. shares boughtlsold: 422.610 
Security issuer: BBB Equity Fund 
Class (if applicable): A 

Commissionlother compensation: $0.00 
Other charges: $0.00 

Symbol: 
CUSiP number: 
Type of security: Mutual iund 
Net Asset Value (NAV): $18.17 
Price (NAV plus load): $18.93 
Amount paidlreceived: $8,000.00 
Amount of your investrnentlsale: $7,678.82 

Note: even i f  there is no commission or other charge, you may be paying for 
distribution through loads or asset-based fees, as described below. 

B. What you pay (direct ly a n d  indi iett :y j  for purchases ,f ' 
, *  8 , ? C , * <  f321.I8 &,s1Front-end sales load (,-

Back-end sales load ( 2 ' 7 ' I t  ' 
. . # , L . ' * ) . .  

NA 

Estimated first-year asset-based sales charges 
NA 

Estimated first-year asset-based service fees $19.20 

equ~valent to 4 18% of your investment 
Industry norms Range x.xx - x xx%, med~anx xx% 

drct - ) L ' ' L < ! ~ / G ~ A  g* ,;" ,4 -bt ; . ,L  . ,.-f.ir 
, " L L a , " - r-4- ' / \ <  . l C  , . 

7 I < . 

wktek 1s eqwvalent to 0 25% ofyour investment 
Industry norms Range x xx - x xx%, median x xx% 

C. Amounts that  your  broker, AAA Introducing, Inc., will receive f r o m  the fund  o r  i t s  affi l iates 

Sales fee AAA lntroducing received for your purchase: $300.00 
q . 1 , ';

M i s equivalent to 3.91 % of your investment 
Industry norms: Range x . x x  - x.xx%; median x.xx%. 

Revenue sharing AAA Introducing may receive in connection with 
your purchase: $30.72 

-f'. . .. 

M&Mis equivalent to 0.40% of your investment 
Industry norms: Range x.xx  - x.xx%; median x.xx%.  

Portfolio brokerage commissions AA4 Introducing may receive 
in connection with your purchase: $15.36 

".l ? . ,
w h ~ his equivalent to 0.20% of your investment 
Industry norms: Range x.xx - x.xx%; median x.xx% 

Additional disclosures: 

/ D. Payment o f  special  compensat ion to,personnel o f  your  broker, AAA Introducing, Inc. 

U you ~ s e c u r i ~ y  of-zfund affihated w~th AAA lntroductrtg Does AAA lntroducmg 
pay ~ t s  personnel more to sell secur~t~es of affhated funds? 

If you bought a share class w~th a back-end s a h  bad Does AAA lntroducmg pay its 
personnel more to sell th~s class than to sell front-end sales load share classes of the same 

.I 
8fund? ' 1  . ,,.4 . .I . I , ~ , J t - c C ' \ O ' b ~ .  1 - 2  ' I 

P * ."&LA
E. Breakpoint d i scoun t  in format ion b h 0  
Many mutual fund companies offer sales load discounts to custorners-k t  have mvested over a certain dollar amount These 
discounts may be calculated based o n  your current purchase or on your aggregate holdings, and may also include the holdings 
of your family or household members. To ensure that you are obtaining all available discounts, you should talk with your broker 
or financial advisor, or check the fund's prospectus or website. According to the fund's prospectus, the amount you invested 
(together with any holdings of which we are aware) entitles you to a sales load of 4.17%. You were charged a sales load of 
4.18%, uikb  may vary from the sales load disclosed in the prospectus due to rounding to the nearest penny in  the transaction. 

7-/*, 



F.  Explanations and definitions 

Net asset value (NA VJ - Net asset value is the approximate value of one share of a fund, and is determined by dividing the fund's net 
assets by the number of shares outsta~ding. When you sell your shares, their NA V may differ from the price you paid for the shares. 

Price and NAV - Securities that have fronr-end sales loads are sold at the public offering price. Ti7a.f price includes the sales load and 
therefore is higher than the NA V. 

Amount of your investment - When you buy a share class that has a front-end sales load, the " ~ e t  amount invested" equals !what you 
paid for the shares minus the sales load. That is the value of the shares. 

Dollar and Dercentaqe values - This document provides information about what you pay and what your broker-dealer wi!l receive. 
Some of that information is set forth in dollar amounts and as percentages of 'your ifivestmenf." In general, those percentages are 
based on the net amount of your investment (which is the cuiient dalue of the shares you are purchasing). Information about back-end 
sales loads and first year sales charges and senice fees may be based on the value of your investment at some point in the future. 

Timinq of sales loads - If you buy shares with a front-end sales load, you pay a fee at the time of purchase. If you buy shares with a 
back-end sales load (sometimes called a deferred sales load), you may pay a fee when you sell your shares, depending on how long 
you hold them. If these shares have a back-end sales load, the amount of the fee you pay will depend on when you sell the shares 
and the2 NA V at the time. 

Asset-based fees - Asset-based sales charges and service fees (such as 12b-1 fees) are annual fees that the fund pays out of its 
assets to market its shares to potential investors or to cornpensats brokers for maintaining the accounts of current shareholders. By 
reducing the amount of a fund's assets (that othewise would be available for investment), the fees may reduce the return on your 
investment. The amount of future asset-based fees is not predictable because these fees are a percentage of NAV, which can 
fluctuate over time. Share classes that have a back-end sales load often will have higher asset-based fees than comparable share 
classes with a front-end sales load. However, share classes with a back-end sales load may, in some later year, convert to a share 
class with lower asset-based fees. 

Disclosure of revenue sharinq and porifolio brokeraqe commissions - This document provides information about revenue sharing that 
the brokerdealer has received from affliates of the fund, and poftfolio brokerage commissions that the broker-dealer has received from 
the fund or its affiliates. Those amounts are stated as a percentage of the broker-dealer's sales on behalf of the fund complex - 
consisting of the fund or its affiliates - over a recent 12 month period. For example, if a broker-dealer received $7 million in revenue 
sharing from a fund complex over that period, and the broker-dealer sold $50 million worth of shares for the fund complex over that 
period, then revenue sharing represents 2 percent of total sales. Based on that percentage, this confirmation also states the amount of 
that compensation that may be associated with this transaction. These are estimates only, and your broker-dealer can provide you 
with more specific information. 

, What is revenue sharinq? - Revenue sharing occurs when the investment adviser to the fund, or another affiliate of the fund, makes 
payments to a broker-dealer. In some cases, the investment adviser may describe those payments as reimbursing the broker-dealer 
for expenses it incurs in selling the shares. Those payments - regardless if they are labeled as reimbursements - may give the broker- 
dealer a greaterincentive to sell the shares of that fund or affiliated funds. 

What are portfolio brokerage commissions7 -Portfolio brokerage commissions are payments that a fund makes to broker-dealers for 
helping the fund buy or sell secunties in the fund's portfolio Portfolio brokerage comm~ssions may give the broker-dealer a greater 
incenbve to sell the shares of that fund or affiliated funds 

Special compensation for proor ie fa~ sales - This document states whether your broker-dealer pays its salespersons or other 
associated persons a higher compensation for selling securities of affiliated funds (proprietary sales) than the rate that the broker- 
dealer pays for selling securjties of non-affiliated funds. In some cases, a broker-dealer pays its personnel a higher percentage of the 
broker-dealer's own compensation for the sale of securities of affiliated funds than it pays for the sale of securities of non-affiliated 
funds. This may give your broker a greater incentive to sell the shares of affiliated funds than non-affiliated funds. 

Special compensation for shares with a back-end sales load - This document states whether your broker-dealer pays its salespersons 
or other associated persons higher compensation, in actual dollars, for selling a security with a back-end sales load than your broker- 
dealer pays its personnel for the sale of the same dollar amount of shares in a share class with a front-end sales load. Some share 
classes without front-end saies loads (such as class 8 shares) may require you to pay higher asset-based fees than share classes with 
front-end sales loads (typically class A shares). Broker-dealer personnel may earn more when they sell classes with a back-end sales 
load, and therefore your broker may have a greater incentive to sell shares with a back-end sales load. 

Comparison ianues - The "comparison ranges" provide additional information about your purchase. These are expressed as a 
percentage of NAV In-the case of sales loads, asset-based fees and sales fees received by the broker-dealer, those comparison 
ranges represent the range of charges and fees associated with 95 percent of comparable securities. For example, a comparison 
range of "0-4%" means that 95 percent of comparable securities would charge between zero and 4 percent of NAV for a sale of that 
size. In the case of revenue sharing and portfolio brokerage commissions earned by the broker-dealer, the comparison range 
represents the range associated with the activity of 95 percent of other firms that distribute comparable securities. 
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Airachmellr 2 - Confirmation example for hypothetical class B share purchase (back-2nd load as minimum of presenr ar hture N.4-V) 

Acme Clearing, Inc. 
Fees  a n d  Payments  Assoc ia ted  with Your i nves tmen t  

A. General information 
Customer. John Doe Symbol: 
Account Number: 1234-5678 CUSlP number: 
Date of transaction: 1/1/05 Type of security: Mutual fund 
Type of transaction: You bought Net Asset Value (NAV): 518.17 
No. shares boughtisold: 440.286 Price (NAV plus load): $18.17 
Security issuer: 080 Equity Fund Amount paidireceived: $8,000.00 
Class (if applicable): B Amount of your investment/sale: $8,000.00 

cornpensatlon $0 00 Note even ~f there is no commrsslon or other charge, you may be paying for Comm~sstonlother 
Other charges $0 00 d~stnbutlon fhroogh !oads or asset-based fees, as descnbed below 

6.What you  pay (directly and indirectly) for purchases 

(LaL, q ck ;i t f 1Front-end sales !oad d / " ' r 1 6 * ' L ~ ~  
. I . .  -Backsnd sales load / dc,. r j\ !''<5 

If you sell these shares in one year, you will pay $400.00 or 5 % of your investment, whichever is less 
Industry norms: Range x.xx - x.xx%; median x.xx%. 

If you sell these shares in two years, you will pay $320.00 or 4 % of your investment, whichever Is less 
industfy norms: Range x.xx - x.xx%; median x.xx%. 

If you sell these shares in three years, you w:ll pay $240.00 or 3 % of your investment, whichever is less 
Indusiry norms: Range x.xx  - x.xx%; median x.xx%. 

i f  you sell these shares in four years, you will pay $240.00 or 3% of your investment, whichever is less 
Industry norms: Range x.xx - x.xx%; median x.xx%. 

If you sell these shares in five years, you will pay $160.00 or 2% of your investment, whichever is less 
Industrv norms: Ranse x.xx - x.xx%; median x.xx% 

If you sell these shares in six years, you will pay $80.00 or 1% of your investment, whichever is less 
Industry norms: Range x.xx - x xx%; median x.xx%. 

-tL.. 

Estimated first-year asset-based sales charges $60.00 wbkh is equivalent to 0 75% of your investment 

Industry norms: Range x.xx - x.xx%; median x.xx%. 
. t r  . 

Estimated first-year asset-based service fees $20.00 &&&-is equivalent to 0.25% of your investment 
Industry norms: Range x.xx - x.xx%; median x.xx%. 

C. Amounts that your broker, AAA Introducing, Inc., will receive from the fund o r  i ts affiliates 
- 7  (. .', 

Sales fee AAA lntroducing received for your purchase: f 320.00 .which is equivalent lo 4.00% of your investment 
Industry norms: Range x.xx  - x.xx%; median x.xx%. 

Revenue sharing AAA lntroducing may receive in connection with 
your purchase: $32.00 which is equivalent to 0.40% of your investment 

Industry norms: Range x.xx - x.xx%; median x.xx% 

Portfolio brokerage commissions AAA Introducing may receive in . '  . .  , 
connection with your purchase: $16.00 which is equivalent to 0.20% of your investment 

Industry norms: Range x xx  - x.xx%; median x.xx% 

Additional disclosures 

D. Payment of special compensation to personnel of your  broker, AAA Introducing, Inc. 

Ifysu.hoYqhtawxJrity oEXundafiliated withPaAAl~trodwingr Does AAA lntroducing 
pay its personnel more to sell securities, of affiliated funds? 

if you bought a share dass wittl_a_back-BRel-saksload:Does APA lntroduclng pay rts 
personnel more to sell th~s class than to sell front-end sales load share classes of the same 
fund? 

1: 8 hy , . 5 : , . , p :( r r  - n 0- t 

bed '" , -I --
E. Breakpoint discount information w b  
Many mutual fund companies offer sales load discounts to c u s t o m e r s ~ h a v e  mvested over a certaln dollar amount These 
discounts may be calculated based on your current purchase or on your aggregate holdings, and may also include the holdings of 
your family or household members. To ensure that you are obtaining all available discounts, you should talk with your broker or 
financial advisor, or check the fund's prospectus or website. According to the fund's prospectus, the a n p w y o u  invested 
(together with any holdings of which we are aware) would have entitled you to a sales load of 4.17% U@~AV i)ad you bought a 
share class that is subject to a front-end sales load. Instead, you bought a share class that is not subject t d  front-end sales 
load, but is subject to annual asset-based sales charges of 0.75% of net asset value for a period of 6 years. 



I F.  Explanations and definitions 

Net asset va!ue ( N i l  V) - Net asset value is the approximate value of one share of a fund, and is deter,nined by dividing the fund's net 
assets by the number of shares outstanding. When you sell your snares, their NA V may differ from /he price you paid forthe shares. 

Price and NA V - Securities thal have front-end sales lcads are sold at the public offsring price. That ,orice includes the sales load and 
therefore is higher than the NAV. 

Amount of vour investment - When you buy a share class that has a front-end sales load, the "net amount invested" equals what you 

paid for the shares minus the sales load. That is the value of the shares. 

Dollar and percentaae values - This document provides informafion about what you pay and what your broker-dealer-will receive. 

Some of that information is set forth in dollar amounts and as percentages of "your investment. " In general, those percentages are 
based on the net amount of your investment (wh~ch is the current value of the shares you are purchasing). Information about back-end 
sales loads and first year sales charges and service fees may be based on the value of your investment at some point in the future. 

Timinq of sales loads - If you buy shares with a front-end sales load, you pay a fee at thetime of purchase. If you buy sharei with a 

back-end sales load (sometimes called a deferred sales load), you may pay a fee when you sell your shares, depending on how long 
you hold them. If these shares have a back-end sales load, the amount of the fee you pay will depend on when you sell fhe shares 
and their NAV at the time. 

Asset-based fees - Asset-based sales chargesand service fees (such as 7Zb-1 fees) are annual fees that the fund pays out of its 

assets to market its shares to potential investors or to compensate brokers for maintaining the accounts of current shareholders. By 
reducing the amount of a fund's assets (that ofhewise would be available for investment), the fees may reduce the return on your 
investment. The amount of future asset-based fees is not predictable because these fees are a percentage of NAV, which can 
fluctuate over time. Share classes that have a back-end sales load often will have higher asset-based fees than comparable share 
classes with a front-end sales load. However, share classes with a back-end sales load may, in some later year, convert to a share 
class with lower asset-based fees. 

Disclosure of revenue sharinq and portfolio brokeraqe commissions - Thls document provides information about revenue sharing that 

the broker-dealer has received from affiliates of the fund, and portfolio brokerage commissions that the broker-dealer has received from 
the fund or its affiliates. Those amounts are stated as a percentage of the broker-dealer's sales on behalf of the fund complex - 
consisting of the fund or its affiliates - over a recent 12 month period. For example, if a broker-dealer received $I million in revenue 
sharing from a fund complex over that period, and the broker-dealer sold 9350 million worth of shares for the fund complex over that 
period, then revenue sharing represents 2 percenf of total sales. Based on that percentage, this confirmation also states the amount of 
that compensation that may be associated with this transaction. These are estimates only, and your broker-dealercan provide you 
with more specific information. 
What is revenue sharinq7 - Revenue sharing occurs when the investment adviser to the fund, or another affiliate of the fund, makes 

payments to a broker-dealer. In some cases, the investment adviser may describe those payments as reimbursmg the broker-dealer 
for expenses it incurs in selling the shares. Those payments - regardless if they are labeled as reimbursements - may give the broker- 
dealer a greater incentive to sell the shares of that fund or af7iI1ated funds. 

What are portfolio brokerage commissions? - Portfolio brokerage commissions are payments that a fund makes to broker-dealers for 

helping the fund buy or sell securities in the fund's portfolio. Portfolio brokerage commissions may give the broker-dealer a greater 
incentive to sell the shares of that fund or affiliated funds. 

Special compensation for proorietaw sales - This document states whether your broker-dealerpays its salespersons or other 
associated persons a higher compensafion p& for selling securities of affiliated funds (proprietary sales) than the rate that the broker- 
dealer pays for selling securities of non-affiliated funds. In some cases, a broker-dealerpays its personnel a higher percentage of the 
broker-dealer's own compensation for the sale of securities of affiliated funds than it pays for the sale of securities of non-affiliated 
funds. This may give your broker a greater incentive to sell the shares of affiliated funds than non-affiliated funds. 

Special cornoensation for shares with a back-end sales load - This'document states whether your broker-dealer pays its salespersons 

or other associated persons higher compensation, in actual dollars, for selling a security with a back-end sales load than your broker- 
dealerpays its personnel for the sale of the same dollar amount of shares in a share class with a front-end sales load. Some share 
classes without front-end sales loads (such as class B shares) may require you to pay higher asset-based fees than share classes with 
front-end sales loads (typically class A shares). Broker-dealerpersonnel may earn more when they sell classes with a back-end sales 
load, and thereforeyour broker may have a greater incentive to sell shares with a back-end sales load. 

Comoarison ranqes - The "comparison ranges" provide additional information about your purchase. These are expressed as a 
percentage of NAV. In the case of sales loads, asset-based fees and sales fees received by the broker-dealer, those comparison 
ranges represent the range of charges and fees associated with 95 percent of comparable securities. For example, a comparison 
range of "0-4%" means that 95 percent of comparable secun.ties would charge between zero and 4 percent of NAV for a sale of that 
size. In the case of revenue sharing and porffolio brokerage commissions earned by the broker-deaier, the comparison range 
[epresents the range associaled with the activity of 95 percent of other firms that distribute comparable securifies. 
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F.  Exp lanat ions  and definitions 

Net asset value IN; Vl - Net asset va.'ue is the approximate vzlile of cne snars of a fund, and is defermined by dividing ;he func"s nst 
assets by the number o i  shares ouisianding. When ycu se!; p u r  sharss, he? h'4 V mey di&r from the ,sfice YOU pad for .the sha~ss.  

Price and N4V - Smo-ities thai ,have front-er;d saias imds are so!d at the pub1,;c cVe!-jng price. Thai pcce includss the sdes load and 
therefore is higher than the NA V. 

- Amount of vourinves:menf - When you buy 6 share class that has s front-end sales loed, tne ",lei amoun: invested" equals what you 
paid for the shares minus the sales load. That is the va!ue oithe shares. 

Dollar and oercentaae values - This document provides infomation ahcut what ycu pay and what your bmker-dealer will receive. 
Some of that information is set fort,? in dollar amounts and a ~ . ~ e r c e n f a ~ e s  of "your investment." In general, !hose percentages ars 
based on t,be nef amount of yourirvestment (which is the current value of the shaies you are purchasing). Information about back-end 
sales loads and firsf year sales charges and serv~ce fees may be based on the value of your investment at some point in the future. 

Timinu of sales loads - If you buy shares with a front-end sales load, you pay a fen at the time ofpurchase. If you buy shares w ~ t h  a 
cack-end sales load (sometimes calkd a deierrsd sales load), you may pay a fee when you sell your shares, depending on how long 
you hold them. If these shares hade a back-end sales load, the amount of the fee you pay will depend on when you sell the shares 
and thev NAV at the time. 

Asset-based fees - Asset-based sales charges and sewice fees (such as f 26-1 fees) are annual fees that the fund pays out of ~ t s  
assets to market its shares to potential investors or to compensate brokers for maintaining the accounts of current shareholders By 
reducing the amount of a fund's assets (that otherwise would be available for investment) the fees may reduce the return on your 
investment. The amount of future asset-based fees is not predictable because these fees ace a percentage of NA V, which can 
fluctuate over time. Share classes that have a back-end sales load often will have higher asset-based fees than comparable share 
classes with a front-end sales load. However, share classes with a back-end sales load may, in some later year, converi to a share 
class wifh lower asset-based fees. 

Disclosure of revenue sharino and portfolio brokeraqe commissions - This document provides information about revenue sharing that 
the broker-dealer has received from affiliates of the fund, and porffolio brokerage commissions that the broker-dealer has received from 
the fund or its affiiiates. Those amounfs are stated as a percentage of the broker-dealer's sales on behalf of the fund complex -
consisting.of the fundor its affiiiafes - over a recent 12 month pen'od. For example, if a broker-dealer received $1 million in revenue 
sharing from a fund complex over that period, and the broker-dealer sold $50 million worth of shares for the fund complex over that 
period, then revenue sharing represents 2 percent of total sales. Based on that percentage, this confirmation also states the amount of 
thaf compensation that may be associated with this transaction. These are estimates only, and your broker-dealer can provide you 
with more specific information. 

What is revenue sharinq? - Revenue sharing occurs when the investment adviser to the fund, or another affiliate of the fund, makes 
payments to a broker-dealer. In some cases, the invesfment adviser may describe those payments as reimbursing the broker-dealer 
for expenses it incurs in sellfng the shares. Those payments - regardless ~f they are labeled as rembursements - may gwe the broker- 
dealer a greater incentive to sell the shares of that fund or affiliated funds. 

What are portfolio brokeraqe r$ornmissions? - Portfolio brokerage commissions are payments that a fund makes fo broker-dealers for 
helping the fund buy or sell securities in the'fund's portfolio. Portfolio brokerage commissions may give the broker-dealer a greater 
incentive to sell the shares of that fund or affiliated funds. 

Special compensation for proprietary sales - This document states whether your broker-dealer pays its salespersons or other 
associated persons a higher compensation for selling securities of affliated funds (proprietary sales) than the rate that the broker- 
dealerpays for selling securities of non-affiliated funds. In some cases, a broker-dealer pays its personnel a higher percentage of the 
broker-dealer's own compensation for fhe sale of securities of affiliated funds than it pays for the sale of securities of non-affiliated 
funds. This may give your broker a greaterincentive to sell the shares of affiliated funds than non-affiliated funds. 

Soecial compensafim for shares with a back-end sales load - This document states whetheryour broker-dealer pays its salespersons 
or other associatedpersons higher compensation, in actual dollars, for selling a security with a back-end sales load than your broker- 
deaier pays its personnel for the sale of the same dollar amount of shares in a share class with a front-endsales load. Somi? share 
classes wit,$out front-end sales loads (such as class B shares) may require you to pay higher asset-based fees than share classes with 
front-end saies loads (typically class A shares). Broker-dealer personnel may earn more when they sell classes with a back-end sales 
load, and therefore your broker may have a greater incentive to sel! shares with a back-end sales load. 

Cornoarison ranaes - The "comparison ranges" provide additional i,nformation about your purchase. These are expressed as a 
gercentage of NAV. In the case of sales loads, asset-based fees snd sales fees received by the broker-dealer, those comparison 
anges represent the range of charges and fees associated with 95 percent of comparable securities. For example, a comparjson 
-ange of "0-4%" means that 95 percent of comparable securities would charge between zero and 4 percenf of NAV for a sale of that 
size. In the case of revenue sharing and portfolio brokerage commissions earned by the broker-dealer, the comparison range 
-epresents fhe range associated wfth the activity of 95 percent of other firms that distribute comparable securities. 
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Attachment 4 - Point of sale example for hypothetical class A share purchase 

AAA Introducing, Inc. 

Name John Doe 
Account number 1234-5678 
Date 1/I  lo5 
Security under consideration BBB Equity Fund 
Class A 
Amount of contemplated transaction $8,000.00 

Sales load and what  we wi l l  be paid up f ront  

Front-end sales load $321.18 

Amount of sales fee we will receive from the fund :L,+., , 3. t\ i, ' l x J  # - +  i1 $300.001 
Estimated first year asset-based distribution or 1 $19.201
service fees that we will receive from the fund 

Potential conf l ic ts o f  interest 

Do the fund or its affiliates pay us brokerage commissions for 
Yes 1

buying or selling fund assets, such as stocks and bonds? 

Do the fund's affiliates make additional payments to us, such as 
Yes

revenue sharing? 

Special compensation for our  personnel  - potential  confl icts o f  interest 
I 1 

If this is a "proprietary" security issued by an affiliate, would we 
pay more to our personnel for selling it to you? 

IIf this security carries a back-end sales load, would we pay more 
NA ,L * to our personnel for selling it to you? 

ASK BEFORE YOU BUY! This document contains information that your broker-dealer is required to provide you about 
potential transactions in certain investments, such as mutual funds, variable annuities or "529 plans." It tells you about 
the investment's sales-related costs, and about the incentives your broker-dealer and its personnel have to sell you 
this investment. YOU HAVE A RIGHT TO CONSIDER THE COSTS OF THE INVESTMENT AND YOUR BROKER- 
DEALER'S INCENTIVES BEFORE YOU DECIDE WHETHER TO MAKE THE INVESTMENT. 

SOME THINGS TO KNOW ABOUT LOADS: Sometimes shares that do not have a front-end load have high fees --
which makes them more expensive for the long-term investor. Also, many mutual fund companies offer sales load 
discounts to j n w & e f s - w .  Sometimes family or household holdings can count toward these discounts. 
To find out more, talk with your broker or financial adviser, or check the fund's prospectus or website. 



1 Expianations and Definitions 

Net asset value (NAVl- Net asset value is the approximate value of one share of a fund, and is determined by dividing 
the fund's net assets by the number of shares octstandmg. When you sell your shares, their NAV may differ from the 
price you paid for the shares. 

Price and NAV - Securities that have front-end sales loads are sold at the public offering price. That price includes 
the sales load and therefore is higher than the NAV. . 

Timlnu of sales loads - If you buy shares with a front-end sales load, you pay a fee at the time ofpurchase. l fyou buy 

shares with a back-end sales load (sometimes called a deferred sales load), you may pay a fee when you sell your 
shares, depending on how long you hold them. If the shares halve a back-end sales load, the amounf of the fee you 
pay will depend on when you sell the shares and the~r NAV at the time. 

Asset-based fees - Asset-based sales charges and senlice fees (such as 12b-I fees) are annual fees that the fund 

pays out of its assets to market its shares to potential investors or to compensate brokers for maintaining the accounts 
of current shareholders. By reducing the amount of a fund's assets (that would otherw~se be available for investment), 
the fees may reduce the return on your investment. The amount of future asset-based fees generally is not 
predictable because these fees are a percentage of NAV, which can fluctuate over time. Share classes that have a 
back-end sales load often have higher asset-based fees than comparable share classes with a front-end sales load. 
However, share classes with a back-end sales load may, in some later year, convert to a share class with lower asset- 
based fees. 

What is revenue sharinu? - Revenue sharing occurs when the investment adviser to a fund, or another affjliate of a 

fund, makes payments to a broker-dealer. In some cases, the investment advisermay describe those payments as 
reimbursing the broker-dealer for expenses it incurs in selling the shares. Those payments -- regardless if they are 
labeled as reimbursements -- may give the broker-dealer a greater incentive to sell the shares of that fund or affiliated 
funds. 

What are  ori if olio brokeraue commissions? - Portfolio brokerage commissions are payments that a fund makes to 

broker-dealers for helping the fund buy or sell securities in the fund's portfolio. Portfolio brokerage commissions may 
give the broker-dealer a higher incentive to sell the shares of that fund or affiliated funds. 

Special comoensation - This document states whether your broker-dealer would pay its salespersons or other 
associated persons higher compensation if you decide to buy the security you are considering. Some broker-dealers 
pay their personnel higher compensation, as a percentage of the broker-dealers' own compensation, for sellmg their 
afiliates' securities. In addition, some broker-dealers pay their personnel higher compensation, in actual dollars, for 
selling a security that has a back-end sales load, because broker-dealers themselves may earn more when they sell 
those share classes. 
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Attachment 5 - Point of sa!e example for hypothetical class B share purchase 

AAA Introducing, Inc. 

Name John Doe 
Account number 1234-5678 
Date 111105 
Security under consideration BBB Equity Fund 
Class B 
Amount of contemplated transaction $8,000.00 

Salas l oad  and what we wi l l  be paid up f ron t  

Front-end sales load 

Back-end sales load - maximum first year 
- back-end sales loads terminate after six years 

Amount of  sales fee we will receive from the fund 

I

I 
I

NAI 
$400.00 

$320.00 
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Estimated first year asset-based distribution or 
service fees that we will receive from the fund 

$80.00 

Potential  conf l i c ts  o f  interest 

Do the fund or its affiliates pay us brokerage commissions for 
Yes

buying or selling fund assets, such as stocks and bonds? 
I 

D o  the fund's affiliates make additional payments to us, such I v,. r
I c2a

l as  revenue sharing? 

Specia l  compensat ion for our  personnel - potent ia l  conf l ic ts  o f  interest 

If this is a "proprietary" security issued by an affiliate, would we 
pay more to our personnel for selling it to you? 

If this security carries a back-end sales load, would we pay 
Yes

more to our personnel for selling it to you? 

ASK BEFORE YOU BUY! This document contains information that your broker-dealer is required to provide you 
about potential transactions in certain investments, such as mutual funds, variable annuities or "529 plans." It tells 
you about the investment's sales-related costs, and about the incentives your broker-dealer and its personnel have 
to sell you this investment. YOU HAVE A RIGHT TO CONSIDER THE COSTS OF THE INVESTMENT AND YOUR 
BROKER-DEALER'S INCENTIVES BEFORE YOU DECIDE WHETHER TO MAKE THE INVESTMENT. 

V{Lfl
SOME THINGS TO KNOW ABOUT LOADS: Sometimes shares t M d o  not have a front-end load have hiqh fees ---
which makes them more expensive for the long-term investor. Also, many mutual fund companies offer sales load 
discounts to kttesle~s-wsr-mainlevel.Sometimes famdy or household holdings can count toward these 
discounts. To find out more, talk with your broker or financial adviser, or check the fund's prospectus or website. 



Explanations and Definitions 

Net asset va!ue INA V l -  Net asset value is the approximste value of one share of a fund, and is determined by dividing 
the fund's net assets by the number of shares outstanding. When you sell your shares, their hlAV may differ from the 
price you paid for the shares. 

Price and NAV - Securities that have front-end sales loads are sold at the public offering price. Thatprice includes 

Timinq of sales loads - If you buy shares with a front-end sales load you pay a fee at the time of purchase. If you buy 
shares with a back-end sales load (sometimes called a deferred sales load), you may pay a fee when you se!l your 
shares, depending on how long you hold them. If the shares have a back-end sales load, the amount of the fee you 
pay will depend on when you sell the shares and thefr NA V at the tine. 

Asset-based fees - Asset-based sales charges and semce fees (such as 12b-I fees) are annual fees that the fund 

pays out of its assets to market its shares to potential investors or to compensate brokers for mamtaining the accounts 
of current shareholders. By reducing the amount of a fund's assets (that would otherwise be available formvestment), 
the fees may reduce the return on your investment. The amount of future asset-based fees generally IS not 
predictable because these fees are a percentage of NAV, which can fluctuate over time. Share classes that have a 
back-end sales load often have higher asset-based fees than comparable share classes w~th a front-end sales load. 
However, share classes with a back-end sales load may, in some lateryear, convert to a share class with lower asset- 
based fees. 

What is revenue sharing? - Revenue sharing occurs when the mvestment adviser to a fund, or another affiliate of a 

fund, makes payments to a broker-dealer. In some cases, the investment adviser may describe those payments as 
reimbursing the broker-dealer for expenses if incurs in selling the shares. Those payments --regardless if they are 
labeled as reimbursements --may give the broker-dealer a greater incentive to sell the shares of that fund or affiliated 
funds. 

What are portfolio brokerage commissions? - Portfolio brokerage commissions are payments that a fund makes to 

broker-dealers for helping the fund buy or sell securities in the fund's portfolio. Portfolio brokerage commissions may 
give the broker-dealer a higher incentive to sell the shares of that fund or affiliated funds. 

Special comoensation - This document states whether your broker-dealer would pay its salespersons or other 

associated persons higher compensation if you decide to buy the security you are considering. Some broker-dealers 
pay their personnel higher compensation, as a percentage of the broker-dealers' own compensation, for selling their 
affiliates' securities. In addition, some broker-dealers pay their personnel higher compensation, in actual dollars, for 
selling a security that has a back-end sales load, because broker-dealers themselves may earn more when they sell 
those share classes. 


