
3.2.2.3-19 Contract Award (July 2004) 
 

(a) The TSA (we, us, our) will award a contract resulting from this SIR to the responsible offeror 
whose offer conforms to the SIR and will, as determined by the source selection official, be the 
best value to us, considering the technical quality, cost or price, and other SIR criteria. 
 
(b) We may: 
 
(1) Reject any offer if it is in our best interest to do so,  
 
(2) Accept other than the lowest cost/price offer, and  
 
(3) Waive minor irregularities in offers received.  
(c) We will evaluate offers and award a contract on your initial offer, without communicating with 
you, or on subsequent offers after communicating with you. In evaluating the offers, we may 
communicate with any offeror, and may eliminate some firms, limiting offerors participating in the 
competition to only those most likely to receive a contract award. You should submit your best 
terms from a cost or price and technical standpoint in your initial offer.  
 
(d) We may accept any item or group of items in an offer, unless you qualify the offer by specific 
limits. Unless otherwise provided in the SIR, you may submit offers for quantities less than those 
specified. We reserve the right to make an award on any item for a quantity less than the quantity 
offered, at the unit cost or prices offered, unless you specify otherwise in the offer.  
 
(e) Our award of a contract or acceptance of an offer in writing within the time for acceptance 
specified in the offer creates a binding contract. Before the offer's specified expiration time, we 
may accept an offer (or part of an offer, as provided in paragraph (d)), whether or not we 
communicate with you, unless we get a written notice of withdrawal from you before contract 
award. Communication between the parties after we receive your offer does not constitute a 
rejection or counteroffer by us.  
 
(f) If the prices you propose are materially unbalanced between line items or sub line items, we 
may determine that your offer is unacceptable. An offer is materially unbalanced when it is based 
on prices significantly less than cost for some work and greater than cost for other work. We may 
reject unbalanced offers if there is a reasonable doubt that the offer will result in the lowest overall 
cost to the TSA, even though it may be the low evaluated offer, or if it is so unbalanced as to be 
tantamount to allowing an advance payment.  
 
(g) We may disclose the following information in post-award debriefings to you:  
 
(1) The source selection official's decision;  
(2) Your evaluated standings relative to the successful offeror(s); and  
 
(3) A summary of your evaluation findings. 
 
(End of provision) 

PRESCRIPTION  

The CO must use this provision in all SIRs.  

 


