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SOUTH AFRICA AGRICULTURAL CATALOG SHOW

Don’t miss out on gaining a foothold in the lucrative

South African agricultural market!
May 14-18, 2007
Twelve years after the historic first general elections that resulted in democracy, South Africa has been a political and economic success story. With a stable political system, excellent macroeconomic policies, strong foreign investment, and an expected 5% economic growth rate in 2007, South Africa deserves your attention! 
Did You Know that…
· The $171 million agricultural equipment market in South Africa is dominated by three types of farm machinery (tractors, combines and balers) reflecting the prevalent agricultural crops (maize, wheat, grain sorghum and other field crops). 

· 45 million people live in South Africa.
· Recent strength of South African currency combined with low domestic interest rates has enabled South African farmers to replace aging equipment.
· Over 600 U.S. companies already have representation in the South African market, targeting the African continent. 

· South Africa is the commercial hub for the region, and American companies doing business in South Africa enjoy rule-of-law and relatively transparent business environment.
· There are no import duties levied on items such as ploughs, planters, fertilizer distributors, tractors, balers and combine harvesters. 
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(Continued on page 3)

(Continued from page 2)

Catalog Show Features
Send your company brochures and product samples with CS staff to be exhibited at the NAMPO Harvest Day Agricultural Trade Show! The cost of this Catalog Show is $400 and includes: 

· Translation of brief product description (75 words or less) 

· Company profile and product information posted to CS South Africa’s website prior to and after the show 

· Your company’s marketing materials displayed within the U.S. Commercial Service booth 

· End of show contact sheet of trade leads for each participant 
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    NAMPO Harvest Day Agricultural Trade Show
Register no later than May 1, 2007, by contacting Amy Benson at (208) 364-7791 or Amy.Benson@mail.doc.gov.

_____________________________________________
Sponsored by the U.S. Commercial Service offices of

Idaho and Washington.
_____________________________________________
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CANADA WEEK 2007 – BOISE, IDAHO

Presented by Idaho Commerce and Labor, Boise State University, the Boise Valley Economic Partnership, and the Canadian Consulate General in Seattle
April 3-5, 2007
The Honorable Ambassador Michael Wilson will make one major public address on Wednesday, April 4, at Boise State University. Individual tickets and table sponsorships are available to the general public, but seating is limited. This is Ambassador Wilson’s first official trip to Boise and the Honorable Governor C.L. “Butch” Otter and Boise Mayor David Bieter will be in attendance to honor his visit. Registration information for Canada Week 2007 is available here. 
Canada Week 2007 will also include a seminar discussing the 2010 Vancouver Olympic Games. Brian Krieger, Director for the 2010 Commerce Center, will be speaking on the numerous opportunities available to companies and the potential for strategic alliances associated with the Games. Additional details are available in the attached flyer. The seminar will be held on Wednesday, April 4, from 10 AM to 11 AM at Boise State University. 
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Please contact Amy Benson at (208) 364-7791 or by email at Amy.Benson@mail.doc.gov as soon as possible, as space is limited.
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DISCOVER HONG KONG, ASIAN AEROSPACE

Schedule now to meet with the Department of Commerce Chief Commercial Consul for Hong Kong, Stewart J. Ballard!
April 11, 2007
· When: Wednesday, April 11, 2007 

· Who: Aerospace and Environmental Industry Companies 

· Where: Stewart is available to come to your location. Alternately, he is available to meet at the U.S. Department of Commerce, Seattle U.S. Export Assistance Center at 2601, 4th Avenue, Suite 320, Seattle. 

Commercial Consul Ballard will be in Seattle following the Asia Pacific Business Opportunities Conference in Los Angeles. During this trip, he will prioritize meeting with companies interested in Asian Aerospace to be held in Hong Kong, September 3-6, 2007.
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Additionally,Mr. Ballard is interested in meeting with companies interested in a potential P2E2 (Pollution Prevention Energy Efficiency) reverse mission to the U.S.; he can preview what this new program means for U.S. firms: new private sector buyers with specific sectoral needs! (http://www.buyusa.gov/hongkong/en/about_p2e2.html) 

Address your questions to Diane Mooney at dmooney@mail.doc.gov or Bob Deane at Bob.Deane@mail.doc.gov. Register to meet with Stewart Ballard via the CS Seattle website at http://www.buyusa.gov/seattle/hongkong.html. 
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COMPLYING WITH U.S. EXPORT CONTROLS

Learn the information needed to comply with U.S. Export Control

requirements on commercial goods at this informative seminar.
April 25-26, 2007
We will be focusing on a number of important items and activities, including: 

· How to determine the export licensing requirements for your item 

· How to determine your export control classification number 

· Export clearance procedures and requirements

· Export Management System (EMS) concepts 

[image: image12.jpg]




· Instructors will use “hands-on” exercises that will prepare you to apply the regulations to your own company’s export activities. The program is well suited for those who need a comprehensive understanding of their obligations under the Export Administration Regulations (EAR).

The instructors are experienced export policy specialists, and enforcement personnel from BIS's field offices, as well as representatives from other U.S. government agencies, as appropriate. The instructors will be available throughout the seminar to answer your questions on how the export regulations affect the export activities of your organization or client. Co-sponsored by the Oregon District Export Council.

WHERE: Hilton Hotel of Portland
     921 SW 6th Ave.

     Portland, OR 97204

     Tel: 503-226-1611

     Fax: 503-220-2565

WHEN: April 25-26, 2007


   8:30 AM - 4:30 PM
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For more information about registration, payment, and hotel accommodations, please click here.
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NEW! MARKET OF THE MONTH – SAUDI ARABIA
Introduction
The Saudi economy is growing rapidly. Since 2002, Saudi Arabia has enjoyed budget surplus every year and the country carries large cash reserves. Saudi Arabia is the largest free market economy in the region and is expected to produce more than two-fifths of the GCC (Gulf Cooperation Council) GDPs in 2006. Saudi Arabia nominal GDP was expected at $346.6 in 2006, 4.2 percent more than in 2005. Likewise, per capita GDP was expected at $15,000 in 2006, up 15 percent from 2005. The current population of Saudi Arabia is 23 million people.

The Saudi government has announced large infrastructure projects entailing total investments of $283 billion over the next three years. These projects will offer tremendous opportunities for U.S. companies to tap into this large market. Saudi Arabia remains the U.S. largest trading partner in the ANESA and the 16th largest worldwide, while the U.S. tops other country investors in Saudi Arabia. 
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Total bilateral trade between the United States and Saudi Arabia in 2006 was estimated at $38.4 billion.
U.S.-Saudi Relationship
The foundation of the U.S.-Saudi Arabian commercial relationship remains sound. Close to twenty thousand Americans reside and work in Saudi Arabia, employed by hundreds of Saudi companies and joint venture companies. Thousands more derive their livelihood from making the U.S. goods exported to the Saudi market. The United States and Saudi Arabia share common concerns about regional security and stability, oil exports and imports, and sustainable development. Close consultations between the United States and Saudi Arabia routinely take place on international, economic, security and development issues. Both nations share important strategic interests in the Gulf.

For more information on the Saudi political system, the Saudi Arabia and Gulf Cooperation Council (GCC), business outlook and best industry prospects for 2007, tips for marketing U.S. products and services, and much more, please visit http://www.export.gov/articles/Saudi_MoM.asp.
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TRADE WINDS FORUM 2007
The U.S. Commercial Service of the U.S. Department of Commerce is pelase to announce its Signature Trade Event of 2007: Trade Winds Forum: Africa, Europe, and India – Profitable Crossroads of Trade, All in One Location!
May 15-16, 2007 – Hyatt Regency in Crystal City, VA
Trade Winds Forum will feature 33 U.S. Senior Commercial Service Officers arriving from U.S. Embassies across Europe, Africa and India. Currently stationed overseas, each of these Commercial Officers are in a unique position to deliver the most up-to-date information on developing opportunities for U.S. business. While at the conference you will have the opportunity to meet privately with the U.S. Senior Commercial Officers to discuss business opportunities for your company. Private appointments are on a first come, first served basis, so register today while space is still available.
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Trade Winds Forum will also feature leading experts from the private sector and key U.S. government officials addressing important industry trends and trade topics critical to all successful U.S. exporters. Participants will be able to customize their conference experience by selecting from over 25 breakout panel sessions. Whether you have been exporting for decades or are just preparing a market-entry strategy, you can't miss this opportunity to get the latest market information and advice your company needs to grow your international business!
For more information and to register visit http://www.tradewindsforum.com/. To view the official flyer for this event, click here. Register by March 31 to secure Early Bird Rates! 
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CHINA INTERNATIONAL SPORTING GOODS SHOW

May 17-20, 2007
Greetings from the U.S. Embassy in China!
The Commercial Section of the U.S. Embassy in Beijing is pleased to invite American firms to participate in our U.S. Pavilion at China International Sporting Goods Show to promote American sporting products and services to China’s fast-growing sporting goods market. The exposition, with a 13-year track record, is the most established event of its kind in Asia, showcasing an extensive array of sporting goods and fitness related products and services. China International Sporting Goods Show will be held from May 17–20, 2007 at the New International Convention & Exposition Center in Chengdu, China.

Exhibitors at the U.S. Pavilion receive:
· Fully furnished, 9m2 booth in a prime location

· On-site counseling and networking assistance throughout the show

· Pre-show region-wide marketing campaign to buyers

· Welcome Kit and briefing from the U.S. Commercial Service Staff

· Free full page advertisement in both show directory and U.S. Pavilion Exhibitor Directory

· All for a reasonable exhibitor fee of $2,000 per standard booth
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Official Show Website
For more information, contact:
Mr. Shen Yan
Commercial Specialist, U.S. Embassy China
Tel: (86-10) 85296655 Ext.826

Fax: (86-10) 85296558, Email: yan.shen@mail.doc.gov.
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U.S. COMMERCIAL SERVICE WEBINARS
CHINA LOGISTICS SERVICES WEBINAR SERIES


      APRIL 17, 2007
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Webinar 1 of 3: Safety and Security Logistics Issues

This webinar will focus on the current market outlook, government regulations, and opportunities for U.S. companies in two key areas relating to the China marketplace: Challenges in Food Logistics in China and HazChem Logistics Outlook in China. This webinar will begin at 7 pm EST and will last for about 1 hour. Register here.
“OPPORTUNITIES IN HONG KONG AND THE PEARL RIVER DELTA” WEBINAR

Hong Kong and the Pearl River Delta are important markets for U.S. companies. The U.S. is Hong Kong’s fourth biggest foreign supplier country. Over 20% of all Hong Kong government contracts are awarded to U.S. firms. Hong Kong is an ideal launching pad into the booming south China market. Find out how to get started or expand your sales in this region through our “Opportunities in Hong Kong and Pearl River Delta” webinar. This webinar will begin at 8 pm EST on April 3, 2007, and will cost $25. To register, click here.
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OTHER IMPORTANT EVENTS & INFORMATION

WEEE/RoHS UPDATE FROM THE US MISSION TO THE EU
   MARCH 30, 2007
The European Commission has just published a public consultation on the revision of the RoHS (Restriction on Hazardous Substances) Directive . The Foreign Commercial Service at the US Mission to the EU continues to seek evidence of RoHS enforcement actions in order to spread understanding to US industry of how they work. This will be the first in a series of steps leading towards a revised Directive, probably coming into force in 2011 or 2012. It is the ideal opportunity for US companies to tell the EU about their experience of RoHS. The Commission’s deadline for comments is May 22, 2007. More…
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EU ENERGY-USING PRODUCTS DIRECTIVE UPDATE
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The European Union's (EU) Energy Using Products (EuP) Directive is a far-reaching and possibly problematic piece of EU "framework" legislation that will impact the design, production and marketing of a number of key industry sectors representing some $33 billion worth of annual exports to Europe. American companies are encouraged to contact the consultants doing the studies during the exploratory phase in order to get their input considered in the final report. More…
EU METRICS DIRECTIVE










Beginning January 1, 2010, the European Union Council Directive 80/181/EEC1 (Metric Directive) will allow the use of only metric units, and prohibit the use of any other measurements for most products sold in the European Union (EU). Going well beyond labeling, the Metric Directive will make the sole use of metric units obligatory in all aspects of life in the European Union, extending to areas such as product literature and advertising. More…
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For more information regarding the above events, or if you are a small business seriously interested in exporting, please contact Amy Benson, Director of the Boise Export Assistance Center, at (208) 364-7791 or by email at Amy.Benson@mail.doc.gov. Please visit the Boise USEAC website to learn more about how the U.S. Commercial Service can assist your business.






























U.S. Export Assistance Center of Spokane

801 W. Riverside Ave.

Spokane, WA 99201

(509) 353-2625
http://www.buyusa.gov/spokane

